~ A Service of
’. b Leibniz-Informationszentrum

.j B I l I Wirtschaft
) o o o Leibniz Information Centre
Make YOUT PUbllCCltlonS VZSlble. h for Economics ' '

Glnther, Jutta

Working Paper

The significance of FDI for innovation activities within
domestic firms - The case of Central East European
transition economies

IWH Discussion Papers, No. 162/2002

Provided in Cooperation with:
Halle Institute for Economic Research (IWH) - Member of the Leibniz Association

Suggested Citation: Gunther, Jutta (2002) : The significance of FDI for innovation activities within
domestic firms - The case of Central East European transition economies, IWH Discussion Papers,
No. 162/2002, Leibniz-Institut fir Wirtschaftsforschung Halle (IWH), Halle (Saale),
https://nbn-resolving.de/urn:nbn:de:gbv:3:2-20153

This Version is available at:
https://hdl.handle.net/10419/77045

Standard-Nutzungsbedingungen: Terms of use:

Die Dokumente auf EconStor durfen zu eigenen wissenschaftlichen Documents in EconStor may be saved and copied for your personal
Zwecken und zum Privatgebrauch gespeichert und kopiert werden. and scholarly purposes.

Sie durfen die Dokumente nicht fiir 6ffentliche oder kommerzielle You are not to copy documents for public or commercial purposes, to
Zwecke vervielféltigen, 6ffentlich ausstellen, 6ffentlich zugénglich exhibit the documents publicly, to make them publicly available on the
machen, vertreiben oder anderweitig nutzen. internet, or to distribute or otherwise use the documents in public.
Sofern die Verfasser die Dokumente unter Open-Content-Lizenzen If the documents have been made available under an Open Content
(insbesondere CC-Lizenzen) zur Verfiigung gestellt haben sollten, Licence (especially Creative Commons Licences), you may exercise
gelten abweichend von diesen Nutzungsbedingungen die in der dort further usage rights as specified in the indicated licence.

genannten Lizenz gewahrten Nutzungsrechte.

Mitglied der

WWW.ECONSTOR.EU é@“}


https://www.econstor.eu/
https://www.zbw.eu/
http://www.zbw.eu/
https://nbn-resolving.de/urn:nbn:de:gbv:3:2-20153%0A
https://hdl.handle.net/10419/77045
https://www.econstor.eu/
https://www.leibniz-gemeinschaft.de/

InStltUt fur Halle Institute for Economic Research \Y\‘e‘
Wirtschaftsforschung Halle =

Das IWH ist Mitglied der Wissenschaftsgemeinschaft Gottfried Wilhelm Leibniz WGL

The significance of FDI for
innovation activitieswithin domestic firms
The case of Central East European transition economies

Jutta Ginther

Mai 2002 Nr.162

Diskussionspapiere
Discussion Papers




IWH

Abteilung: Strukturwandel

Jutta Glnther
Telefon: (0345) 7753 708
Email: jogr@iwh-halle.de

Diskussionspapiere stehen in der alleinigen Verantwortung der jeweiligen Autoren. Die darin
vertretenen Auffassungen stellen keine M einungsauRerungen des IWH dar.

Herausgeber:

INSTITUT FUR WIRTSCHAFTSFORSCHUNG HALLE (IWH)
Postanschrift: Postfach 11 03 61, 06017 Halle (Saale)
Hausanschrift: Kleine Markerstral3e 8, 06108 Halle (Saale)

Telefon: (03 45) 77 53-60
Telefax: (03 45) 77 53-8 20
Internet: http://www.iwh-halle.de



IWH

Abstract

Foreign direct investment is expected to play a significant role as amultiplier of modern
production- and management-know-how in Central East European transition economies.
The so-called technology-spillovers are explained through externalities or extra-market-
linkages. In practice they can take place via demonstration effects, labor mobility,
supplier contacts, customer contacts or networking activities. However, the empirical
study on the example of Hungarian industry shows that foreign owned and domestic
firms — mainly due to their strong technological disparities — build virtually separate
spheres within the industrial sector. Thus, technology-spillovers do hardly appear as an

Innovation-stimul ating means for domestic companies.

Zusammenfassung

Audlandischen Direktinvestitionen wird in den mittelosteuropéischen Landern eine
wesentliche Rolle als Multiplikator modernen Produktions- und Management-Know-
hows zugeschrieben. Die sogenannten Technologie-Spillovers werden in der Theorie
auf Externaitdten bzw. Extra-market-linkages erklart. In der Praxis kommen sie Uber
Demonstrationseffekte, Arbeitskraftemobilitat, Zuliefererkontakte, Kundenkontakte
oder Netzwerkaktivitdten zustande. Die empirische Untersuchung am Beispiel der
ungarischen Industrie zeigt jedoch, dass auslandische und einheimische Unternehmen
vor alem aufgrund der hohen technologischen Entwicklungsunterschiede weitgehend
getrennte Sphéren innerhalb des Industriesektors bilden. Daher kommen Technologie-
Spillover as innovationsforderndes Instrument einheimischer Unternehmen kaum

zustande.

Keywords: Central Eastern Europe, FDI, innovation, technology-spillovers
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1 Introduction

Since the beginning of transition, Central East European countries (CEEC)! underwent
substantial restructuring with the result that today the structure of economy in these
countries is not very different from EU average (see appendix 1 and 2). However, with
respect to productivity it becomes visible that the CEEC-5 still lack far behind Western
Europe (see table 1 below). Therefore, the technological renewa process or rather the
innovation activities of domestic firms need to go much further if these economies want
to catch up with EU.

Table 1: Labor productivity (gross value added per employee) of the CEEC-5 in
manufacturing industry 1998

Labor productivity
(EU-15 = 100)
Estonia 26
Poland 38
Slovenia 58
Czech Republic 53
Hungary 49

Data source: Eurostat (see: Stapel, 2001, 6)

The technological renewal process requires an international technology transfer which
for most part takes place via foreign trade but can also be supported through foreign
direct investment (FDI) (Klodt, 1990). For the host country FDI not only means the
establishment of modern equipped foreign investment enterprises (FIE) but also a

1 According to the geo-political definition suggested by Sundhausen (1998, 5), the region of Central
Eastern Europe comprises Poland, Slovakia, Slovenia, Czech Republic, Hungary and the three Baltic
states Estonia, Latvia, Lithuania. For reasons of data availability, the introduction of this paper focuses
on Czech Republic (CZ), Estonia (EE), Hungary (HU), Poland (PL) and Slovenia (SL) — the originally
first candidates for EU Eastern enlargement. They are referred to as CEEC-5.
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“gpread of knowledge from superior foreign to domestic companies’ (Hunya, 2000, 4).
In this context, spillover-, trickle-down-, learning-, synergy- or multiplier-effects are just
different expressions of the same phenomenon: innovation activities within

technol ogically backward domestic companies deriving from the presence of FIE.

Technology-spillovers are frequently mentioned in the literature and several authors
state that the transfer of technology and know-how accompanying FDI is already more
important for transition economies than the sole capital transfer (Hunya, 1998;
McMillan, 1996, 139). However, there is no comprehensive theory of technology-
spilloversitself and not much empirical research has been carried out that would allow a
deeper insight in the practical mechanisms of technology-spillovers and their relevance
to Central East European transition economies. Therefore, it is the intention of this
paper to first create a theoretical framework that explains how technology is being
transferred between FIE and domestic firms in the sense of spillovers and, second, to
describe the practical significance of technology-spillovers on the example of Hungarian

industry.

2 Foreign investment enterprises as a source of technology-spillovers —

definitions and theor etical framewor k

2.1 Foreign direct investment

Different from portfolio-investment, FDI is along-term oriented investment abroad with
the main objective of the investor to gain a significant impact on the company’ s decision
making processes (Krugman/Obstfeld, 2000, 169f). According to the International
Monetary Fund, a significant impact is possible when the foreign investor holds a share
of at least 10% of the nominal capital (IMF, 1993, 86f). Lower shares count as portfolio
investment with the main objective of the investor to realize short term gains in the
stock exchange. These IMF-definitions have mainly been developed for statistical

purposes in order to improve the international comparability of FDI statistics. Most
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OECD countries and non-OECD transition economies have adopted the recommended

IMF definitions within their national accounts.

In practice, FDI appears in the form of foreign subsidiaries. A foreign subsidiary is
defined as a company of which more than 50% of the voting shares are owned by
another corporation, termed t he parent company (OECD, 1999, 72). Foreign
subsidiaries are very often 100% foreign owned. They become rea through the takeover
of an existing company abroad (acquisition) or the foundation of a new company
(greenfield-investment). Companies that establish operating units viaFDI in at least two
countries are called multinational companies. The term multinational company refers to

the whole concern (Dunning, 1993, 3f).

2.2 Theory of multinational companies

There is no lack of theories explaining the existence of FDI or rather the existence of
multinational companies. A whole spectrum of theoretical explanations has been
developed since the 1960s when FDI became more and more important in practice
(Caves, 1996; Dunning, 1993, 68ff). The different theoretical explanations that
devel oped over time have been integrated by Dunning (1993, 75ff) in his so called OL I -
paradigm. It has become the standard theoretical framework for studies on foreign
subsidiaries.?2 The OLI-paradigm explains FDI by showing under what circumstances a
parent company will establish aforeign subsidiary instead of entering the foreign market
via export or licensing to a local producer. Three conditions (O, L, 1) must be fulfilled
before FDI takes place. First, the potential foreign investor — compared to the firms in
the foreign market — must have owner ship-advantages (e.g. firm specific production
technology, marketing strategies). In order to regard production within the foreign
market more efficient than export, a second condition must be given. That is, the aspired
foreign country must offer locational-advantages (e.g. lower taxes, lower wages, cheap

raw material). However, as it could still be more efficient to have a local company

2 See e.g. Barz (1998), Autschbach (1997), Klagge (1997)
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within the foreign market produce via license-agreement, a third condition must be
given before a subsidiary will be established abroad. That is, the potential foreign
investor must face internalization-advantages. This means that it must be more
efficient for the foreign investor to make use of the firm specific technology within the
multinational concern through a subsidiary because asymmetric information makes
license-agreements impossible (failure of technology markets). Only if all three
conditions, i.e. ownership-, locational-, and internalization-advantages, are given a firm

will establish aforeign subsidiary instead of engaging in export or license-agreements.

Dunning’s theoretical framework, as presented here, does not explain technology-
spillovers. But it is reasonable to assume that the technology “packed” in a foreign
subsidiary cannot be completely protected from trickling down to domestic firms
(Blomstréom/Kokko, 1996; Burger, 1998, 48ff). Therefore, the OLI-paradigm lays the
very foundation for a theoretical explanation of technology-spillovers. However, it must
be further developed in order to understand why technology-spillovers exist and how

they take place in practice.

2.3 Explaining technology-spillovers

In this paper technology-spillovers are defined as the transfer of hard technology
(tangible assets) or soft technology (knowledge) from FIE to domestic companies
outside market transactions. The non-market character of technology-spillovers is
usually explained through positive externalities, which exist because technology at least
partialy is a public good (Grossman/Helpman, 1997, 15f). These so-called exter nality-
spillovers appear anonymously and without any price to be paid by the technology-
taking company. However, besides externality-spillovers, foreign investors can aso
consciously and intentionally transfer hard or soft technology to domestic companies
without asking a price to be paid in direct return but expecting future advantages for
themselves. These extra-market-linkages can e.g. derive from the foreign firm’s interest
to enable a domestic company to produce certain products and become a future supplier.

This second type of technology-spillovers which requires a direct link between the two

8
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sides, will be called linkage-spillovers. Externality- and linkage-spillovers build two
main (theoretical) types of spillovers. However, some further considerations are
necessary in order to explain how technology is finally being transferred from one
company to another (here from FIE to domestic firms). The following table gives on

overview of the practical spillover-mechanisms by type.

Table 2: Typesand mechanisms of technology-spillovers

Externality-spillovers Linkage-spillovers
Demonstration Supplier contacts
Labor mobility Customer contacts

Networking

The demonstration of technology by foreign investment companies can lead to
“learning-by-watching” (Burger, 1998, 56) or “reverse engineering” (Mohnen, 1996,
41). “Learning-by-watching” means that domestic firms observe foreign investor's
entrepreneurial actions, e.g. in the field of marketing or logistics, and legally copy
certain practices which are new to them and result in innovation activities. “Reverse
engineering” takes place when the domestic firm legally copies product technology after
the inspection of a foreign company’s product. Technology-spillovers that derive from

demonstration are atypical example of externality-spillovers.3

Labor mobility is another mechanism from which externality-spillovers can result.
Foreign investment companies often invest in professional education and training of

their local staff (Dunning, 1993, 372ff). So, employees acquire general and specific

3 1t can be argued that reverse engineering and learning-by-watching can also take place without the
presence of FIE, i.e. technology-spillovers appearing across national boundaries. However, transaction
costs are much lower for domestic companies when FIE operate “next door”. Therefore, FIE do in deed
have a multiplier function (Dunning, 1993, 470f; Mansfield/Romeo, 1980, 742).
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qualifications through training programs or just by learning-on-the-job. If the qualified
employees turn over to domestic companies or open their own business they
automatically transfer technological knowledge that can be of use for the existing or

newly founded domestic enterprise.

Supplier-contacts are another and very often mentioned mechanism for technology-
spillovers (Dunning, 1993, 446ff). The underlying consideration is that foreign firms
transfer hard or soft technology to domestic firms in order to circumvent transaction
costs related to the otherwise costly search for adequate suppliers. If domestic suppliers
receive such support through foreign investors and do not have to pay for it, a typical

linkage-spillover appears.

On the other hand, linkage-spillovers can become real through customer-contacts
between foreign investors as supplier and domestic firms as customers. The idea is that
the foreign investor transfers technology to the domestic customer above the contractual
obligation in order to gain a new or bind an existing customer, i.e. for marketing-
strategic reasons. Compared to supplier-contacts, this spillover-mechanism plays a less
important role in the empirical literature but Blomstrom (1991) and Blomstréom/Kokko
(1996) provide evidence for the growing importance of that mechanism, e.g. with

respect to computer-based production goods.

The fifth spillover-mechanism, the so called networking, covers all remaining forms of
formal cooperation between independent foreign and domestic companies outside
business contact. Such cooperation, aimed to realize common interests, can take place
within business organizations, joint research and development projects etc. Linkage-
spillovers within such networking-activities appear when a FIE regards it as useful to

transfer technology to the domestic cooperation partner who in turn has not to pay for it.

The distinction between these five observable mechanisms of technology-spillovers is
an analytical approach and in practice they can often overlap. So it is highly probable
that e.g. supplier- or customer-contacts are accompanied by “learning-by-watching’.

However, the empirical study has been based on the distinction of these five

10
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mechanisms. Before turning to empirical results the research concept will be briefly

outlined in the following chapter.

3 Research concept

The intention of the empirical study was not to directly measure possible effects of
technol ogy-spillovers on the side of domestic industry (e.g. productivity growth) but to
elaborate the real significance of spillover-mechanisms on the basis of an explorative
empirical study. As the selection of such qualitative research subject requires a
qualitative research approach, expert interviews have been chosen as the main method
of investigation. Semi-structured interviews in the sense of Lamnek (1995, 36ff) have
been carried out in Hungary in the second half of the year 2000 with experts from the

following five expert groups:

. Foreign investment enterprises
. Domestic enterprises

. Policy-makers

. Business associations

. Science

At least five interviews have been carried out in each expert group with leading
representatives from various companies and organizations (see appendix 3).4 The
evaluation of the interview material (verbal data) took place according to the “reductive
procedures’ described by Lamnek (1995, 107ff) and Meuser/Nagel (1991). Summarized
results of expert interviews are presented in chapter 4 of this paper. They are put initalic
and quote marks. For reasons of data protection, only the relevant expert group is being
indicated.

41 thank all experts for their time, openness and willingness to give interviewsin English or German.

11
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In addition to expert interviews, secondary analysis of data from company surveys has
been done. The search for secondary data took place in Hungary in the year 2000 and
despite the high specialization of the research subject some research institutes were able
to offer relevant secondary data that has been included in the empirical study. Details

will be given in chapter 4 below.5

4  Technology-spillover swithin Hungarian industry —empirical results

Hungary, at first glance, offers favorable preconditions for technology-spillovers to take
place - regarding the quantity and quality of foreign direct investment and the overall
absorptive capacity of the economy. Simplified, the absorptive capacity can be regarded
as a function of the economy’s human capital and research and development (R&D)
(Cohen/Levinthal, 1990). Like in most other transition economies, the Hungarian
educational system has a high standard. Accordingly, the economy iswell equipped with
a qualified work force (EBRD, 2000). Despite severe cut backs of the state budget for
R&D, the Hungarian R&D potentia is still characterized as advanced and comparable to
EU average (OMFB, 1999; Inzelt, 1998). With respect to the qualitative composition of
FDI in Hungary it can be stated, that it is no longer dominated by low-tech labor
intensive activities but takes place mainly in high-technology-branches and since the
mid 1990s also in R&D (Csaki, 1998; Farkas, 2000).

However, empirical research carried out through expert interviews and secondary
analysis of survey material does not point to the fact that FIE serve as a source of
technology-spillovers. Each of the above described mechanisms of technology-
spillovers exist but rather occasionally than generally. The effects are by far not broad
enough to induce significant innovation activities within domestic firms. The reasons

for that are the following:

5 thank all colleagues at the Hungarian research institutes for discussion, friendly support and access to
survey material.

12
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Technology-Spillovers via demonstration proved to be difficult to investigate
empirically. As expected, most respondents stated that “learning-by-watching” often
takes place without being noticed, neither through the learning company nor through the
foreign firm demonstrating technology. If at al, demonstration-effects have been of
importance in the early stage of transition “when more and more foreign investors came
and domestic firms copied one or another directly visible practice, especially in
marketing and logistics. However, many observable techniques require investments
which domestic companies are hardly able to finance® (expert group: domestic
companies). With respect to “reverse engineering”, no evidence could be found that it
has been relevant at any time during transition. “In the service sector companies
adopted many new services which were unknown before and possibly copied from
foreign companies but not necessarily from those within Hungary. In industry the
copying of products is insignificant and often impossible from a legal perspective”
(expert group: domestic companies). A sophisticated intellectual property right scheme
that meets the standards of the European Union’s patent office does limit the scope for
copying new products in Hungarian industry (Hungarian Patent Office, 1999; Smid,
1998).

With respect to labor mobility, it becomes visible — from expert interviews and survey
material (DUIHK, 1995 and 2000) — that the mgjority of FIE in Hungarian industry
invests in professional education of their local work force. Even though, it can be
concluded that it is strongly unattractive for employees to switch from FIE to domestic
employers because they usually cannot pay an income or additional benefits as high as
foreign investors. “Sometimes labor turnover from a foreign subsidiary to domestic
companies takes place but rather occasionally than generally. It is too expensive for
Hungarian owned firms to attract employees from multinational companies, especially
those with an academic degree and leading position” (expert group: economic policy).
The possibilities for qualified persons to open a small or medium sized company in
Hungary are not very attractive neither due to credit market failure. “Private banks
hardly offer finance schemes for small and medium sized companies and there is only

very limited support for company start ups by the state. Entrepreneurs have to have

13
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their own financial resources if they intend to open up or enlarge a business in

Hungary” (expert group: science).

Considering supplier-contacts, an investigation carried out by the Hungarian Ministry
of Economic Affairs among selected big FIE (>500 employees) shows that their
domestic purchases vary extremely, i.e. from below 5% to more than 70% depending on
the companies purchasing policy. The Hungarian Ministry of Economic Affairs
estimates that foreign companies on average buy 10-20% of their supplier products from
domestic firms (Hungarian Ministry of Economic Affairs, 2000, 39). A more
comprehensive survey carried out by the Economic Research Institute of the Hungarian
Chamber of Commerce and Industry (MKIK-GVI) in the year 2000 among all 100%
foreign owned firms in Central Hungary points to the same direction.6 Foreign
investment firms buy on average 43% of their industrial supplier products within
Hungary, but one third of thisin turn comes from other foreign investment firms settled
within Hungary (MKIK, 2000). Especialy the big foreign investment companies usually
bring with them their suppliers from abroad that establish subsidiaries close to their
customers in Hungary. That contributes to the domestic value added but does not help
existing Hungarian suppliers to technologically modernize. Supplier-contacts are a
necessary but not sufficient condition for technology- or rather linkage-spilloversto take
place in the above described way. However, it is reasonable to assume that the scope for
spillovers via supplier-contact is higher the more domestic suppliers are involved. But
so far the proportion of domestic suppliers is low. According to expert interviews,
supplier support through FIE is offered very rarely and only to the already advanced and
competitive domestic suppliers. “Supplier support is not the main task of foreign
investors in Hungary. It can be efficient but the domestic supplier must fulfill minimum
quality standards and production capacities. This is often not the case with Hungarian
suppliers. The technological backwardness of domestic suppliers is usually too large”

(expert group: foreign investment companies).

6 The region of Central Hungary comprises the city of Budapest and the surrounding district , Pest*. This
region accounts for 60% of al FIE and 66% of the total FDI within Hungary (CSO, 2000, 68). 170
companies have gone into the evaluation of the survey. 87% were SME (MKIK, 2000).

14
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Customer-contacts play an insignificant role because foreign investors in Hungary do
mainly produce for export or for other foreign investment enterprises within Hungary.
FIE account for 86% of Hungarian exports in manufacturing industry in 1998 (Hunya,
2000, 13). “The Hungarian market is too small for foreign investment companies. They
rely on export, especially to the EU. Customer-support in order to gain customers in
Hungary or in order to compete with other firms is of no importance” (expert group:
business associations). No survey material could be found on customer contacts as a
spillover-mechanism — probably another indication for its insignificance in transition

economies.

Last but not least, networking as another potentia spillover-mechanism has been
investigated focusing on relevant business associations established in Hungary and joint
R&D-activities. It was found that business associations are either dominated by foreign
investment companies (e.g. foreign chambers of commerce and industry, Joint-Venture-
Association) or do not engage in activities that are suitable to increase cooperative links
between foreign owned and domestic companies (e.g. Hungarian Chambers of
Commerce and Industry, industry associations). Joint R&D-projects of foreign and
domestic companies do hardly exist in Hungary because of the technological
backwardness of domestic firms and the embeddedness of foreign subsidiaries in the

globa R&D strategy of the multinational concern.

5 Conclusions

It can be concluded that on the one hand FIE clearly contribute to the overal
modernization process of Hungarian industry by establishing modern production plants
including investments in R&D. However, on the other hand at this time they still build
“modern islands’ cooperating mainly among themselves — if at all. The empirical study
shows that FIE and domestic companies have no significant contact and build virtually
separate spheres within Hungarian industry. Not much different effects are expected for

other CEEC that are struggling with the same difficulties (low productivity) and have

15
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attracted FDI in similar quantity and quality (e.g. Poland, Czech Republic, Slovenia,
Estonia).

Multinational companies are of course no developmental agencies for economies in the
process of catching-up. However, CEEC have to take into account that an increasing gap
between modern equipped foreign owned companies and technological backward
domestic firms leads to the aready visible dual structure of the economy. If that process
goes further, innovation-stimulating spillovers between the two sides become more and
more difficult. From the author’s perspective, a first step against the increasing duality
of industry should be a much stronger support for small and medium sized enterprises so
that they can become equal partners to al Hungarian based companies. Furthermore, the
capability to carry out innovation activities — a prerequisite for competitiveness within
the world market — requires a development strategy that in the long run supports the

establishment of domestic firms in the sense of parent companies.
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Appendix

Appendix 1. Sectoral structure of the economy (grossvalue added in %) 1999*

Service Sector
Oindustry

M Agriculture

100%
80%
60% A
40%
20%

0% -

HU  EU-15

PL Ccz SL

EE

Data source: Eurostat (see: Stapel, 2001, 3)

* Service Sector

NACE: A-B

NACE: G-O, Industry = NACE: C-F, Agriculture

Appendix 2: Sectoral structure of the economy (employment %) 1999*

Service Sector

O Industry

EU-15 M Agriculture

Data source: Eurostat (see: Stapel, 2001, 3)

* Service Sector

NACE: A-B

NACE: G-O, Industry = NACE: C-F, Agriculture

17



IWH

Appendix 3: List of expert interviews

Number of interviews

Expert group 1: Foreign investment enterprises

AUDI Hungaria Motor Kft. 2
General Electric Lighting Tungsram Rt. 1
Henkel Magyarorszég Kft. 1
TEMIC Telefunken microelectronic Hungary Kft. 1
Reemtsma Debrecen Tobacco Factory Kft. 1
Zeuna Starker Magyarorszagi Kft. 1
Expert group 2: Policy-makers

Economic policy

Hungarian Ministry of Economic Affairs, Department: supplier 2
program

Hungarian Ministry of Economic Affairs, Department: regional 1
devel opment

Hungarian Foundation for Enterprise Development (MVA) 2
Investment and Trade Development Agency (ITD) 1
Technology policy

Hungarian Ministry of Education and Technology, Department: R&D- 1
strategy

Hungarian Ministry of Education and Technology, Depatrment: 1
Technology Foresight Program

Institute for International Technology (NETI), Department: 1
International Technology-transfer

Expert group 3: Business associations

Industry associations

Association of Hungarian Automobile Industry (MGSZ) 1
Association of Hungarian Automobile Supplier Industry (MAJOSZ) 1
Association of the Hungarian Chemical Industry 1
Association of the Hungarian Electrical Industry 1

18
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Chambers of Commer ce and Industry

Hungarian Chamber of Commerce and Industry (MKIK) 1
Budapest Chamber of Commerce and Industry (BKIK) 1
Further interest associations

German-Hungarian Chamber of Commerce and Industry (DUIHK) 1
American Chamber of Commerce and Industry (AmCham) 1
Austrian Chamber of Commerce 1
Joint-Venture-Association (JVA) 2
Hungarian Association of International Companies (HAIC) 1
Association of Hungarian Employers and Industridists (MGY OSZ2) 1
Expert group 4: Representatives of domestic companies

Videoton Holding Rt. 2
Videoton Precizios Kft. 1
Hungarian Foundation for Enterprise Development (MVA), 1
Department: Domestic supplier industry

Budapest Agency for Enterprise Support 2
Expert group 5: Science

Hungarian Academy of Sciences, Ingtitute for World Economics 1
Economic Research Ingtitute of the Hungarian Chamber of Commerce 1
and Industry (MKIK-GVI)

GKI Economic Research Co. 1
Kopint Datorg - Economic Research Institute 1
Eco Stat (Research Institute of the Central Statistical Office) 1
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