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ABSTRACT 

Lobbying, Information Transmission, and Unequal Representation* 

by Johan Lagerlöf and Lars Frisell 

We study the effects of unequal representation in the interest-group system on 
the degree of information transmission between a lobbyist and a policymaker.  
Employing a dynamic cheap-talk model in which the lobbyist cares 
instrumentally about his reputation for truthtelling, we show that the larger is the 
inequality, the less information can credibly be transmitted to the policymaker.  
We also investigate the effects of inequality on welfare and discuss the welfare 
effects of institutions that increase transparency but which as well, as an 
unintended side-effect, lower the lobbyist’s incentives for truthtelling. 
 
Keywords:  Lobbying, interest groups, reputation, information transmission, 

representation, inequality, bias 

JEL Classification:  D72, D78, D82 

ZUSAMMENFASSUNG 

Lobbying, Informationsübertragung und ungleiche Repräsentation 

In diesem Papier wird untersucht, welche Wirkung die ungleiche Repräsentation 
in einem Interessengruppensystem auf den Grad an Informationsübertragung 
zwischen einem Lobbyisten und einem Politiker hat.  Es wird ein dynamisches 
Modell für ‚Cheap-talk’ verwendet, in dem angenommen wird, dass der Lobbyist 
Wert auf seine Reputation als aufrichtiger Informationsvermittler legt.  Dabei 
kann gezeigt werden, dass je größer die Ungleichheit im System, dem Politiker 
umso weniger Information glaubwürdig übermittelt werden kann.  Darüber 
hinaus wird die Wohlfahrtswirkung der Ungleichheit untersucht und diskutiert, 
welche Effekte solche Institutionen haben, die zwar einerseits die Transparenz 
erhöhen, mit unerwünschtem Nebeneffekt aber den Anreiz für Lobbyisten, 
Informationen wahrheitsgemäß weiterzugeben, verringern. 
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1 Introduction

Since the 1960s, the size of the U.S. interest-group system has grown consider-

ably, and today there are a massive number of interest groups represented in the

American capital. According to one estimate, as of the early 1990s there were

91,000 lobbyists and people associated with lobbying employed in the Washing-

ton, D.C., area.1 Also other interest-group systems, like those in Brussels and

other West European capitals, are of significant size.2

All interests are not represented to the same extent, however. E. E. Schatt-

schneider famously argued that “the flaw in the pluralist heaven is that the

heavenly chorus sings with a strong upper-class accent” (1960, pp. 34-35). Dur-

ing the years, many studies have verified the existence of such a bias.3 The bias

shows up at two levels. First, on the individual level, those of higher (social,

educational, income, and professional) status tend to participate more in groups

than those of lower status. Second, the basis of most groups is occupational,

which means that business owners and members of certain professions tend to

be overrepresented. For example, a study conducted by Scholzman and Tierney

(1986), here summarized by Baumgartner and Leech (1998, p. 96), found that

“72 percent of those organizations having Washington representation in 1980

were either corporations or trade and business associations. An additional 8

percent were professional associations, for a combined total of 80 percent of

all groups with Washington representation. This number compares with those

for citizens’ groups (5 percent); civil rights, social welfare, and those represent-

ing the poor (2 percent); and those representing women, the elderly, and the

handicapped (1 percent).”

In this paper we study the effects of such a bias on the degree of information

transmission between a lobbyist and a policymaker. We show that the larger is

the bias, the less information can credibly be transmitted to the policymaker.

We model lobbying as a dynamic cheap-talk game with incomplete information

about the lobbyist’s true objectives.4 This model feature creates an incentive

1See Phillips (1995, p. 43). For other estimates of the number of lobbyists and organizations
in Washington, see Petracca (1992) and Baumgartner and Leech (1998).

2 It has been estimated that in the early 1990’s, 5,000-10,000 lobbyists were working at the
European Commission in Brussels (see Liebert, 1995, p. 433). In 2001, approximately 1,700
organizations were registered with the German Bundestag (see Bennedsen and Feldmann,
2002, p. 921, note 3).

3 See, for example, the survey in Baumgartner and Leech (1998), in particular chapters five
and six.

4There are two (not mutually inconsistent) interpretations of our assumption that the pol-
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for the lobbyist to be truthful early on in the interaction with the policymaker

in order to improve his reputation for truthtelling, thereby obtaining a higher

degree of influence on a future policy decision. In order to keep the analysis

simple and tractable, we do not incorporate more than a single lobbyist into the

model. Nevertheless, thanks to the fact that the policymaker faces uncertainty

about what type of lobbyist he is dealing with, we can – in a reasonable way, we

believe – capture the notion of a bias in the interest-group system. We do this

by taking the policymaker’s prior beliefs about the lobbyist’s type as a measure

of how equal or unequal the representation is. That is, if the policymaker’s

prior beliefs suggest that, for example, it is much more likely that the lobbyist

with whom he interacts represents a right-wing interest rather than a left-wing

interest, our interpretation is then that this reflects a similar inequality in the

actual number of lobbyists in the interest-group system.5

Given this interpretation, we can show that more equality in the interest-

group system strengthens the lobbyist’s incentives to be truthful. This shows

up in two ways in our results. First, more equality weakens the requirement

on the parameters that is needed for an equilibrium with some information

transmission to exist. Second, within the subset of the parameter space where

such an equilibrium does exist, the degree of information transmission increases

with the degree of equality. The intuition for these results (which we will return

to in greater detail in Section 4) has to do with the fact that the mix of types in

icymaker does not know the lobbyist’s true objectives. One is that the policymaker is literally
unsure about what kind of interest the lobbyist with whom he is interacting represents. We
find this possibility plausible, given the very large number of lobbyists that inhabit Wash-
ington, D.C., and other political centers in the world (cf. the remarks in the introductory
paragraph). The other interpretation is that the policymaker does know which group the lob-
byist represents, but that he is unsure about that group’s position on the policy in question.
This, too, seems to us as a realistic possibility. As Wright (1996, p. 154) argues: “The sheer
number of organizations located in Washington, D.C.–nearly 12,000–makes it virtually im-
possible for any public official to be familiar with the political agendas of most groups. In the
agricultural policy domain alone, there are more than 200 active organizations and hundreds
of recurring issues. The 1985 farm bill contained more than 160 major provisions and 18 ti-
tles. With so many possible combinations of groups and issue positions, even representatives
of agricultural districts were not familiar with many of the organizations and their positions.”
See Wright (1996, pp. 154-156) for some further discussion and a defense of the assumption
that we make. See Austen-Smith (1995) for another model of lobbying in which the lobbyist’s
preferences are unknown to the policymaker.

5This means that we effectively assume that the policymaker selects the lobbyist that he
interacts with through a random draw from a pool including all lobbyist in the interest-group
system. Taken literally, this is clearly unrealistic. First, the policymaker should be more able
than that in identifying the type of a lobbyist that he chooses to give access. Second, there
might be a selection bias due to different lobbyists’ incentives to seek access (even though
it is not obvious in what direction this selection bias would go). However, we expect our
qualitative results to hold also under a less extreme assumption, as long as the policymaker’s
beliefs at least crudely reflect the actual distribution of lobbyists.
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the population of lobbyists affects the degree to which the policymaker takes the

lobbyist’s message into account when choosing policy, which in turn determines

how attractive it is for a lobbyist to deviate from a particular equilibrium.

We also study the effects of changes in the degree of equality on expected

welfare (where we assume that “welfare” is given by the policymaker’s payoff).

Finally, we discuss the welfare effects of two institutions that lead to greater

transparency (we call these “Mandatory Registration” and “Media Scrutiny”)

but which as well, in our environment, lower the lobbyist’s incentives for truth-

telling.

The main argument of this paper – that, in a dynamic environment, more

equal representation facilitates credible transmission of information – is com-

plementary to but different from an old and prominent idea (sometimes referred

to as the “adversary theory of truth”6) that goes back at least to J. S. Mill’s On

Liberty : if any relevant piece of information favors at least one interest and if all

interests have an opportunity to express their views (they all “have a voice”),

then all relevant pieces information will be presented.7 To the extent that the

existence of a bias in the interest-group system makes it less likely that also the

underrepresented interests have a voice, the adversary theory of truth – just

like our reputational argument – lends support to the conclusion that more

equal representation helps elicit the truth.8

Our paper is also related to the literature on cheap talk and strategic infor-

mation transmission (see Crawford and Sobel, 1982, for a seminal contribution).

Particularly closely related is the fairly small part of that literature that assumes

that the sender and the receiver (or, in our setting, the lobbyist respectively the

policymaker) interact over more than one period and that the sender has pri-

vate information about his preferences. Sobel (1985) was the first to model this

and to show that in such an environment the sender may care instrumentally

about his reputation for truthtelling.9 Sobel’s model has been extended and

6See Mansbridge (1992).
7The idea has been studied in formal game-theoretic settings by, among others, Milgrom

and Roberts (1986), Austen-Smith and Wright (1992), Dewatripont and Tirole (1999), Krishna
and Morgan (2001), and Frisell (2002).

8One should keep in mind, however, that the adversary-theory-of-truth argument does not
concern the degree of unequal representation per se, but the question whether a particular
interest has a voice or not. If, for example, “obtaining a voice” can be achieved by any interest
that has at least some threshold degree of representation, then further equalizing the degree
of representation cannot be justified by this argument alone. This distinction could be crucial
from a policy point of view.

9Sobel’s analysis in turn draws on the work by Kreps and Wilson (1982) and Milgrom and
Roberts (1982).
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further examined by Benabou and Laroque (1992) and Morris (2001). In all

three of these papers, however, the type space is binary; that is, the sender is

assumed either to have preferences that are identical to the receiver’s or to have

preferences that differ from his in one particular way. In Morris’s model, for

example, the “enemy lobbyist” always wants, say, a left-wing policy, regardless

of the true state of the world. In our model, in contrast, there are two kinds

of “enemy lobbyists”: one who always, regardless of the true state, wants a

left-wing policy and one who always wants a right-wing policy. This extension

considerably enriches the model and enables us to address questions about the

effects of a bias in the interest-group system.

Finally, our paper is related to a strand of literature that models lobbying

as an exercise in strategic information transmission. See, for example, Austen-

Smith and Wright (1992), Potters and van Winden (1992), Lohmann (1995),

Lagerlöf (1997), Grossman and Helpman (2001), and Bennedsen and Feldmann

(2002).

The remainder of the paper is organized as follows. The next section de-

scribes our model, which is then analyzed in Section 3. Section 4 investigates

how a change in equality affects the amount of information that is credibly

transmitted in equilibrium, and it also looks at the effects on expected welfare.

Section 5 discusses the welfare effects of the two institutions that we mentioned

above, “Mandatory Registration” and “Media Scrutiny.” Section 6 concludes.

An appendix contains some proofs that are omitted from the main text.

2 The Lobbying Game

We model lobbying as a game between a lobbyist and a policymaker, in which

the lobbyist has private information about a policy-relevant state of the world

and about his own type. There are two possible states of the world: in a “low

state” the policymaker would – given that he knew the true state – prefer a

left-wing policy, whereas in a “high state” he would prefer a right-wing policy.

The lobbyist’s type refers to what kind of interest he represents. Here there

are three possibilities: the lobbyist may represent (i) a left-wing group that

regardless of the true state wants a policy that is as far left as possible, (ii) a

right-wing group that regardless of the true state wants a policy that is as far

right as possible, or (iii) he may be a “good” lobbyist whose interests coincide

with those of the policymaker.
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The game consists of two periods, and in each period the events are the

same: knowing the true state for that period, the lobbyist first sends a cheap-

talk message to the policymaker, whereupon the policymaker chooses a policy.

Whereas the state of the world is drawn anew in the second period, the lob-

byist’s type is the same in the two periods. At the end of the first period, the

policymaker’s first-period payoff is realized, which means that he can then infer

the true first-period state. Moreover, knowing the true state, the policymaker

can at that time infer whether or not the lobbyist was truthful when sending

his first-period message – this is the model feature that will (under some cir-

cumstances) create an incentive also for the left- and right-wing lobbyists to

be truthful in period 1, in order to enhance their reputation for being a good

lobbyist.

Formally, we denote the period t (for t = 1, 2) policy by xt ∈ [0, 1], the period
t state by θt ∈ {0, 1}, and the period t message by mt ∈ {0, 1}. In each period,
the two possible states are drawn with equal probability: Pr (θt = 1) = 1/2; and

θ1 and θ2 are independent. The lobbyist learns θt at the beginning of period

t, whereas the policymaker knows only the distribution according to which the

state is drawn. The policymaker’s per-period payoff is given by

UPM (xt, θt) = − (xt − θt)
2
.

Only the lobbyist knows his type; the policymaker’s prior beliefs about the

lobbyist’s type are as follows. With probability pG the lobbyist is of type G

(as in “good”), in which case his per-period payoff function is identical to the

policymaker’s, UG (xt, θt) ≡ UPM (xt, θt). With probability pL the lobbyist is
of type L. A type-L lobbyist (L stands for “left”) represents an interest that

wants xt to be as small as possible, regardless of the value of θt; in particular,

his per-period payoff is given by UL (xt) = −xt. Finally, with probability pR
the lobbyist is of type R (where R is short for “right”). A type-R lobbyist

represents an interest that wants xt to be as large as possible, regardless of the

value of θt; his per-period payoff is given by UR (xt) = xt. The probabilities pL,

pR, and pG are all strictly positive and satisfy pL + pR + pG = 1. In period 1,

the players discount their period 2 payoffs with the (common) discount factor

δ ∈ (0, 2).
The sequence of events can thus be summarized as follows. (1) The lobbyist

learns θ1 and then chooses m1. (2) The policymaker observes m1, updates his

beliefs about θ1, and chooses x1. (3) The players’ period 1 payoffs are realized,
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which makes it possible for the policymaker to infer the true θ1 and thus also

whether the lobbyist’s report was truthful or not. Using this information, the

policymaker updates his beliefs about the lobbyist’s type. (4) The lobbyist

learns θ2 and then chooses m2. (5) The policymaker observes m2, updates his

beliefs about θ2, and chooses x2. (6) The players’ period 2 payoffs are realized.

In the following section we will solve for the perfect Bayesian equilibria of the

game described above, where this equilibrium concept is defined in the usual

way: both players must make optimal decisions at all information sets given

their beliefs, and these beliefs are formed using Bayes’ rule whenever that is

defined.

3 Analysis of the Lobbying Game

3.1 The Second Period

Let us begin the analysis by considering the players’ behavior in period 2. As in

any cheap-talk game, there exists an equilibrium of the period 2 game in which

there is no information transmission at all, a so-called babbling equilibrium.10 In

the following, however, we will disregard all such equilibria and instead restrict

our attention to equilibria in which the type-G lobbyist in both periods tells

the truth with probability one, that is, equilibria in which G chooses mt = 0

if θt = 0, and mt = 1 if θt = 1.11 Given that G reports truthfully and that

the policymaker assigns a positive probability to the event that he is indeed

dealing with a type-G lobbyist (i.e., that pG > 0), the policymaker’s decision

will (at least to some extent) be made contingent on the lobbyist’s message; in

particular, a second-period message m2 = 0 will induce a lower x2 than will a

message m2 = 1. As a consequence, since reputational concerns do not matter

in period 2, the type-L lobbyist always chooses m2 = 0 and the type-R lobbyist

always chooses m2 = 1, regardless of whether the true state is low or high.

10To see this, suppose all three types of lobbyists, regardless of which state they have ob-
served, “babble” by playing m2 = 0 and m2 = 1 with equal probability. If the policymaker
(correctly) believes that this is the way L, R, and G behave, then he cannot infer any infor-
mation from their messages and thus always chooses x2 = 1/2, his optimal policy given the
fifty-fifty prior. This in turn means that no type of lobbyist has a (strict) incentive to deviate
from the babbling strategy, which confirms the policymaker’s beliefs about their behavior.
Accordingly, all types’ sending messages that are uncorrelated with the true state and the
policymaker’s choosing the policy 1/2 constitute an equilibrium.
11We will also disregard any “mirror” equilibrium (of the period 2 game as well as of the

full game) where the labels have the opposite meaning, so that, for example, m2 = 0 means
θ2 = 1 and m2 = 1 means θ2 = 0. Clearly, since labels do not have any inherent meaning in
our model, such an equilibrium will exist whenever the corresponding “normal” one does.
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The policymaker realizes that the different types behave in this fashion and

updates his beliefs about θ2 accordingly, using Bayes’ rule. In particular, let epj
(for j = L,G,R) denote the policymaker’s updated beliefs about the lobbyist’s

type at the stage where he has inferred θ1 but not yet observed m2.12 Then the

policymaker’s updated beliefs about θ2 are given by13 ,14

Pr (θ2 = 1 | m2) =

( epG+epRepG+2epR if m2 = 1epLepG+2epL if m2 = 0.
(1)

Given these beliefs, the policymaker chooses his optimal period 2 policy. Because

the policymaker’s payoff function is quadratic and the state equals either zero or

unity, this optimal policy is identical to the probability he assigns to the event

that θ2 = 1, as given by (1).

3.2 The First Period

A Partially Informative Equilibrium Let us now turn to period 1. We

will, to start with, look for an equilibrium in which both L and R, also when

the state is not in their favor, tell the truth with positive probability. More

specifically, we want to find an equilibrium in which the lobbyist’s period 1

behavior is such that G always tells the truth, and L and R tell the truth for

sure when the state is in their favor and with probability λL, respectively λR,

otherwise (with λL,λR ∈ (0, 1)).15
We will call the kind of equilibrium described above a “partially informative

equilibrium.” Given the lobbyist’s behavior in such an equilibrium, the poli-

cymaker’s updated beliefs about θ1, after having observed a message m1, can

(again using Bayes’ rule) be written as

Pr (θ1 = 1 | m1) =

(
1−pL(1−λL)

1+pR(1−λR)−pL(1−λL) if m1 = 1
pL(1−λL)

1+pL(1−λL)−pR(1−λR) if m1 = 0.
(2)

Let us investigate the incentives to lie, respectively to tell the truth, for a

type-R lobbyist who knows that θ1 = 0. If this lobbyist is untruthful and plays
12The probabilities epj are of course endogenous to the model and will be solved for later.
13Here we implictly assume that epL < 1 (in the expression for m2 = 1) respectively epR < 1

(in the expression form2 = 0). But these inequalities must hold given that G reports truthfully
in both periods.
14The easiest way to verify these and the other expressions for the policymaker’s updated

beliefs that we use in the paper is to draw a tree diagram that graphically shows the possible
outcomes and the associated probabilities. Having done this, one can readily calculate, for
example, the likelihood that θ2 = 1 given that m2 = 1.
15Formally: G chooses m1 = 0 if θ1 = 0, and m1 = 1 if θ1 = 1; L chooses m1 = 0 if θ1 = 0,

and m1 = 1 with probability λL ∈ (0, 1) if θ1 = 1; and R chooses m1 = 1 if θ1 = 1, and
m1 = 0 with probability λR ∈ (0, 1) if θ1 = 0.
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m1 = 1, he will in period 2 be recognized as a type-R lobbyist. If so, no in-

formation transmission is possible in that period16 and, since the policymaker’s

prior assigns equal probability to the two states, the second-period policy equals

1/2. This is the disadvantage for R of lying: it deprives him of the opportunity

to have an influence on the second-period policy. The advantage of lying is

that this induces the policymaker to pick a first-period policy that is relatively

favorable to R. In particular, that policy will equal Pr (θ1 = 1 | 1), as given by
(2). Hence, the overall payoff for a type-R lobbyist who knows that θ1 = 0 and

who plays m1 = 1 equals

1− pL (1− λL)

1 + pR (1− λR)− pL (1− λL)
+

δ

2
. (3)

A type-R lobbyist who knows that θ1 = 0 and who, truthfully, plays m1 = 0

will (at the stage when the policymaker has inferred θ1 but not yet observed

m2) give rise to the following posterior beliefs about his type:

epR = pRλR
pL + pG + pRλR

, epG = pG
pL + pG + pRλR

, (4)

and epL = 1 − epR − epG; this can be verified by using Bayes’ rule. This means
that the second-period policy (recall that in the second period R always chooses

m2 = 1) will equal

Pr (θ2 = 1 | 1) = epG + epRepG + 2epR = pG + pRλR
pG + 2pRλR

, (5)

where the first equality follows from (1) and the second from (4). The first-

period policy equals Pr (θ1 = 1 | 0), as given by (2). Hence, the overall payoff
for a type-R lobbyist who knows that θ1 = 0 and who plays m1 = 0 equals

pL (1− λL)

1 + pL (1− λL)− pR (1− λR)
+ δ

pG + pRλR
pG + 2pRλR

. (6)

For λR ∈ (0, 1) indeed to be part of an equilibrium, R must be indifferent

between being truthful and not when knowing that θ1 = 0. Setting (3) and (6)

equal to each other and then rewriting, one has

1− pR (1− λR)− pL (1− λL)

1− [pR (1− λR)− pL (1− λL)]
2 =

δpG
2 (pG + 2pRλR)

. (7)

The left-hand side of this equation is symmetric with respect to L and R. Hence,

the corresponding incentive constraint for the type-L lobbyist (i.e., that λL ∈
16 It is straightforward to verify that if it is common knowledge that the lobbyist is of type

R (or if it is common knowledge that he is of type L), then any equilibrium must be babbling.
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(0, 1)) must lead to an equation with the same left-hand side as in (7); in

particular, (7) and the requirement that λL ∈ (0, 1) imply that pRλR = pLλL
(see the denominator of the right-hand side of (7)). By using this equality to

eliminate λR from (7) and then solving the resulting expression for λL, one has

λ∗L =
√
pG

2pL

"r
δ

2

h
1− (pR − pL)2

i
−√pG

#
. (8)

And λ∗R is easily obtained from (8) through the relationship λ∗R = pLλ
∗
L/pR.

One can verify that both λ∗L and λ∗R are always below unity. In order to

have λ∗L > 0 (or, equivalently, λ∗R > 0),17 we need the following condition:18

pL > ϕ (pR, δ), where

ϕ (pR, δ) ≡ 1
δ

·
1 + δpR −

q
(1− δ)2 + 4δpR

¸
. (9)

So far we have checked only one of the type-R lobbyist’s two incentive con-

straints. The other incentive constraint requires that R must want to play

m1 = mH with probability one if knowing that θ1 = 1. One can easily verify,

however, that this is always satisfied. Moreover, the two incentive constraints

for L are satisfied exactly when the ones for R are.

The following proposition sums up the results.

Proposition 1. A partially informative equilibrium exists if and only if pL >

ϕ (pR, δ), where ϕ (pR, δ) is given by (9). In such an equilibrium (λL,λR) =

(λ∗L,λ
∗
R), where λ

∗
R = pLλ

∗
L/pR and λ∗L is given by (8).

We will shortly return to a further discussion of this kind of equilibrium.

A Non-Informative Equilibrium Next we will look for an equilibrium in

which neither L nor R reports truthfully in period 1, but G does. Formally,

we want to find an equilibrium in which G reports m1 = 0 if θ1 = 0, and

m1 = 1 if θ1 = 1; and L (respectively, R) reports m1 = 0 (respectively, m1 = 1)

regardless of the state. Although the name is a bit of a misnomer, we will call

this kind of equilibrium a “non-informative equilibrium,” since here only the

type-G lobbyist transmits any information.

17The fact that the requirements λL > 0 and λR > 0 are satisfied for exactly the same
parameter values is due to the assumption that the type-L and type-R lobbyists have linear
payoff functions: both of them care only about the distance between the policy induced by a
report mt = 0 and the policy induced by a report mt = 1.
18This condition was obtained by substituting pG = 1− pL − pR into (8) and then solving

the inequality λ∗L > 0 for pL.
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In order to see under what circumstances a non-informative equilibrium

exists, consider the incentives for a type-R lobbyist who knows that θ1 = 0

to follow the equilibrium and lie (by playing m1 = 1), respectively to deviate

and tell the truth (by playingm1 = 0). If this lobbyist lies, he will in period 2 be

recognized as a type-R lobbyist. As a consequence, any information transmission

in period 2 is impossible19 and the second-period policy, which also is R’s payoff,

equals 1/2. R’s first-period payoff if he lies is given by

pR + pG
2pR + pG

=
1− pL

1 + pR − pL ,

where these expressions simply are the policymaker’s updated belief that the

state is high upon observing a message m1 = 1, given the equilibrium behavior

of L, R, and G (the first expression was obtained by applying Bayes’ rule and

the second by using the identity pG = 1− pL − pR).
Suppose now instead that R deviates and tells the truth in the first period.

Then the policymaker will, at the time when his first-period payoff has been

realized, think he is dealing with a type-R lobbyist with probability zero. Hence,

when R in the second period sends the message m2 = 1, the policymaker will

infer that this must come from a type-G lobbyist (since a type-L lobbyist always

plays m2 = 0) and accordingly set the second-period policy, which also is R’s

second-period payoff, equal to 1. R’s first-period payoff if he deviates equals the

policymaker’s updated belief that the state is high upon observing a message

m1 = 0, given the equilibrium behavior of the three types of lobbyist:

pL
2pL + pG

=
pL

1− (pR − pL)
(where again the first expression was obtained by applying Bayes’ rule and the

second by using pG = 1− pL − pR).
In sum, R does not have an incentive to deviate from the prescribed first-

period behavior if

1− pL
1 + pR − pL +

δ

2
≥ pL
1− (pR − pL) + δ ⇔ 1− pL − pR

1− (pR − pL)2
≥ δ

2
(10)

The latter inequality, which is symmetric with respect to pL and pR, can be

rewritten as pL ≤ ϕ (pR, δ), where ϕ (pR, δ) is as defined in (9). Because of the

symmetry that we just noted, also the corresponding incentive constraint for L

is satisfied exactly when pL ≤ ϕ (pR, δ). Moreover, it is quite clear that neither

19See footnote 16.
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L nor R wants to deviate from a non-informative equilibrium when knowing

that the state is in their favor.

We thus have the following result.

Proposition 2. A non-informative equilibrium exists if and only if pL ≤
ϕ (pR, δ), where ϕ (pR, δ) is given by (9).

Other Equilibria Can there exist other (non-babbling) equilibria than the

non-informative and partially informative ones? One possibility would be that,

in period 1, only one of L and R is truthful with positive probability when the

state is against him, and the other always reports that the state is in his favor

(that is, in terms of the notation used earlier, either λL > 0 and λR = 0, or

λL = 0 and λR > 0). In the appendix (Lemma A1), however, we prove that

this behavior cannot be part of an equilibrium. The only remaining possibility

is that both L and R are truthful with probability one in the first period (i.e.,

λL = λR = 1). But this cannot be part of an equilibrium either (see Lemma

A2 in the appendix).20 Hence, in the rest of the paper we will discuss the

players’ (and, in particular, the lobbyist’s) behavior in a non-informative and

in a partially informative equilibrium.

4 Effects of a Change in Equality

The analysis of the previous section tells us that whether we can sustain an

equilibrium in which L and R transmit some information in period 1 depends

on how pL relates to the function ϕ (pR, δ), which was defined in (9). Figure 1

plots the graph of ϕ in the (pL, pR)-space for a given pG and δ.21 In the region

southwest of the graph of ϕ a non-informative equilibrium exists (see Proposition

2), and in the shadowed region northeast of this graph a partially informative

equilibrium exists (see Proposition 1). In the following we will discuss how

changes in the relative magnitude of pL and pR, for a fixed pG, affect the degree

of information transmission and social welfare.
20The cases we have mentioned cover all possible equilibria in which G tells the truth with

probability one in both periods. There are additional equilibria in which G does not do this (for
example, the babbling equilibria discussed in footnote 10). From our perspective, however,
these other equilibria are less interesting as they involve a smaller amount of information
transmission.
21A change in pG can in terms of this figure be thought of as a shift of a straight line with

slope −1 (as the one drawn in the figure). It can readily be verified that, consistent with the
way the figure is drawn, ϕ (pR, δ) is decreasing in both its arguments, and it is convex in pR.
Moreover, ϕ (0, δ) = 1 and ϕ (1, δ) = 0 for all δ, and the function has the following symmetry
property: ϕ ((2− δ) /4, δ) = (2− δ) /4.
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Information Transmission Let us first consider the effects on the degree of

information transmission. From Figure 1 we see that, due to the fact that ϕ

is convex in pR, the requirement on the parameters for a partially informative

equilibrium to exist is weaker the more equal pL and pR are. In particular, if

pL = pR, a partially informative equilibrium exists for all pG < δ/2; but if pL is

sufficiently close to (1− pG) and pH is sufficiently close to zero (or vice versa),

a partially informative equilibrium exists only for pG’s very close to zero. As

we mentioned in the introduction, we will interpret the closeness of pL and pR

as a measure of the degree of equal representation in the interest-group system

or, put more briefly, as a measure of equality. To be more exact, let us define

∆ ≡ (pR − pL)2. In terms of this notation, more equality in the sense of a lower
∆ is conducive to the existence of a partially informative equilibrium.

Not only is more equality conducive to information transmission in that it

weakens the requirement on the parameters for a partially informative equilib-

rium to exist, equality is good for information transmission also within the region

in which such an equilibrium exists. To see this, let us calculate the ex ante

probability of truthtelling in the first period, given that a partially informative

equilibrium is played:

pG + pL

µ
1

2
+

λ∗L
2

¶
+ pR

µ
1

2
+

λ∗R
2

¶
=
1 +

q
δpG(1−∆)

2

2
.

This expression is decreasing in∆: more equality gives rise to more truthtelling.22

We sum up the above results in the following proposition.

Proposition 3. Equality is conducive to information transmission in the sense

that: (i) more equality weakens the requirement on the parameters needed

for a partially informative equilibrium to exist; and (ii), given that such

an equilibrium exists, the degree of information transmission in period 1

increases with the degree of equality.

The intuition behind these results is a little bit involved, and in order to

understand it better we will initially explain it in somewhat simplified terms.

Consider the incentives for, say, R to “invest” in truthtelling in the first period

by reporting m1 = 0 when the state is against him (i.e., when θ1 = 0). The

22Calculating the ex ante probability of truthtelling in the second period yields pG+pL 1
2
+

pR
1
2
= (1 + pG) /2, which is independent of ∆ (or, more accurately, a function only of the

sum of pL and pR).
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“cost” of this investment is determined by the extent to which the policymaker

takes the message m1 = 0 into account when choosing the first period policy.

This, in turn, depends on the number of type-L lobbyists in the population:

the investment cost is lower if there are many type-L lobbyists, since then the

policymaker discounts the message more heavily. Symmetrically, the cost of

investing in truthtelling for a type-L lobbyist who knows that θ1 = 1 is lower

the more type-R lobbyists there are. Thus, in order to get as much truthtelling

as possible from both the type-L’s and the type-R’s, we need “many of both

types” or, in other words, an equal number of the two types.

The above explanation hopefully provides some insight into why equality is

conducive to information transmission. Still, it focuses on only one particular

effect while abstracting from others; in particular, it does not say anything

about how the payoff from not being truthful is affected by a change in the

number of the opposite type, and it also ignores the effect on the second-period

payoff. In order to get a deeper understanding of the logic, let us therefore

study in greater detail the condition needed for a non-informative equilibrium

to exist. The logic for this equilibrium is the most transparent one, since the

algebra needed to derive it is less complex than that for a partially informative

equilibrium; in particular, in a non-informative equilibrium (or if deviating from

such an equilibrium), only the first-period payoff of L and R depends on pL or

pR.23

Thus, consider again the situation where R, in a non-informative equilibrium,

knows that θ1 = 0 and is about to choose whether to lie or to tell the truth. By

using the identity pL = 1− pR − pG, we can rewrite R’s equilibrium payoff and

his payoff if deviating so that these expressions are functions of pR and pG but

not pL. Doing this yields (cf. the expressions in inequality (10))

Ueq ≡ pR + pG
2pR + pG

+
δ

2
and Udev ≡ 1− pR − pG

2− 2pR − pG + δ.

The first term of Ueq is the policymaker’s chosen policy after having observed

a message from the lobbyist claiming that the state is high. For a fixed pG, this

policy takes values between 1/ (2− pG) and 1, and its exact magnitude depends
on the number of type-R’s in the population of lobbyists: as the number of

type-R’s becomes larger, the policymaker discounts the informational value of
23Therefore, studying the non-informative equilibrium is a good way of understanding also

the questions why more equality is conducive to the existence of a partially informative equi-
librium and why, given that such an equilibrium exists, more equality increases the degree of
first-period truthtelling.
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the message more and thus chooses a lower policy. Hence, Ueq is decreasing in

pR. The first term of Udev, which takes values between 0 and (1− pG) / (2− pG),
is the policymaker’s chosen policy after having observed a message from the lob-

byist claiming that the state is low. In equilibrium, such a message is sent only

by type-L and type-G lobbyists, and the less common the type-L’s (and thus the

more common the type-R’s) are in the population, the more the policymaker

will rely on the message and the lower policy he will choose. Hence, also Udev

is decreasing in pR.

The graphs of Ueq and Udev are depicted in Figure 2. Note that the graphs

relate to each other in a symmetric fashion.24 The key observation to make

– and the fundamental reason why inequality is conducive to the existence of

a non-informative equilibrium – is that Ueq is convex in pR: for a marginal

increase in the number of type-R lobbyists in the population, the downward

adjustment of the policy is larger for smaller than for higher values of pR; this is

simply a property of Bayes’ rule. Because of the symmetric relationship between

Ueq and Udev, the graph of Udev must be concave in pR. It is this difference

in curvature that explains why the equilibrium requirement Ueq ≥ Udev is less
likely to hold for values of pR close to (1− pG) /2 than it is for pR’s close to zero
or (1− pG). For a high degree of equality, the mix of types in the population of
lobbyists induces policy decisions that make it relatively attractive to deviate

from the non-informative equilibrium.

Welfare Let us now consider the effects of a change in equality on welfare.

We define “welfare” as being identical to the policymaker’s payoff, so that per-

period welfare is given byW (xt, θt) = − (xt − θt)
2. Even though equality, as we

saw above, is conducive to information transmission, this does not necessarily

mean that it is welfare-enhancing. In fact, assuming that we are in the subset

of the parameter space where a partially informative equilibrium exists (and

that it also is played), there are two forces that work in opposite directions.

First, as we just mentioned, more equality makes the first-period messages of

the type-L and type-R lobbyists more informative, which is good for welfare.

Second, more equality (as we have defined it in this paper) means that there is

greater uncertainty about which type of lobbyist the policymaker is facing, and

this has a negative impact on (expected) welfare.

24This is because of the symmetry of the model: a parameter configuration (pL, pH , pG) =
(p0, p00, pG) is just the mirror image of the configuration (pL, pH , pG) = (p00, p0, pG).
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In order to see which one of these effects is the strongest, let us calculate the

expected welfare for each of the two periods in a partially informative equilib-

rium. Doing this for period 1 yields (see Lemma A3 in the appendix)

EWPI
1 = −1

4
+

δpG
8
.

That is, in the first period, the two effects discussed above cancel each other

out: the expected first-period welfare is independent of pR and pL (or, more

accurately, it depends only on their sum, pR + pL). As one would expect,

however, EWPI
1 is increasing in pG (since G is always truthful) and in δ (since

a larger δ induces L and R to be more truthful).

Next, calculating the expected welfare for period 2 yields (see Lemma A4 in

the appendix)

EWPI
2 = −1

4
+

p2G
8 (1−∆) +

p2G

8
q

pGδ(1−∆)
2

.

Hence, the expected second-period welfare is decreasing in the degree of equality.

Given the discussion above, this should hardly come as a surprise: since in

period 2 there is no reputation effect that can be strengthened by an increase

in equality, only the second, negative effect (i.e., more equality yields more

uncertainty) matters.

Thus, the overall effect on expected welfare of an increase in equality is

negative. The following proposition states this result.25

Proposition 4. Suppose that a partially informative equilibrium is played.

Then overall expected welfare is decreasing in the degree of equality.

5 Mandatory Registration and Media Scrutiny

A key assumption of our analysis is that the policymaker faces uncertainty

about the true interests of the lobbyist. In reality, the degree to which pol-

icymakers know the identity of the employers of any lobbyists that they are

confronted with should depend on, among other things, regulatory and other

kinds of institutions. For example, in the United States, Title III of the Leg-

islative Reorganization Act (known as the Federal Regulation of Lobbying Act)

of 1946 requires that individuals and groups that are accepting payment for the

25One can show that the same qualitative result holds with the following linear welfare
function: W (xt, θt) = − |xt − θt|. See Lagerlöf and Frisell (2004).
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purpose of influencing Congress must register with the clerk of the House or

the secretary of the Senate.26 This regulation has sometimes been criticized for

being ambiguous on the question who exactly is required to register and who is

not; as a consequence, it is not clear that all those who we would think of as

being “lobbyists” actually register. Nevertheless, the presence of such a require-

ment should at least work in the direction of greater transparency. The media

is another institution that plausibly could affect the degree of public knowledge

about which interests lobbyists represent.

To the extent that institutions like these reduce the amount of uncertainty

about the lobbyists’ true interests, are they also welfare-enhancing? The anal-

ysis of Section 3 suggests one reason why they may in fact be detrimental to

welfare. Namely, it is this uncertainty that disciplines the type-L and type-R

lobbyists’ first-period behavior and induces them to be truthful with positive

probability. There is, on the other hand, also a positive effect associated with

making the lobbyist’s interests known: on those occasions when the lobbyist in

fact is “good,” knowing this will be valuable because then the policymaker can

take the lobbyist’s message fully into account when choosing policy.

In the following we will investigate which of these effects is the strongest. We

do this by comparing the expected welfare in the partially informative equilib-

rium of our lobbying game with the expected welfare levels in two benchmarks,

both of which are meant to, at least crudely, capture institutions such as the

ones discussed above. Our first benchmark, or institution, we call “Mandatory

Registration.” Under this institution, the identity of the lobbyist becomes com-

monly known at the outset of the game. The expected single-period welfare in

such a situation is −14 (pL + pR) = −14 (1− pG). Hence, expected overall welfare
is

−(1− pG) (1 + δ)

4
.

One can show that this level of expected welfare is always higher than the

expected welfare in a partially informative equilibrium.27 This result is perhaps

not very surprising. After all, knowing the identity of the lobbyist from the very

beginning of the game should be quite useful.

Our second institution we call “Media Scrutiny.” Relative to the first bench-

26See, for example, Wright (1996, pp. 32-36).
27The proof of this as well as the other claims to be made in this section can be found in

Lagerlöf and Frisell (2004).
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mark, here the information is revealed at a later stage. In particular, under

Media Scrutiny the identity of the lobbyist is made known to the policymaker

(say, by an investigative journalist) at the end of period 1, and it is common

knowledge that this will happen. The expected first-period welfare in such a

situation is the same as in the non-informative equilibrium, which one can show

is equal to −1/4+ p2G/ [4 (1−∆)]. The expected second-period welfare is given
by − (pL + pR) /4 = − (1− pG) /4. Hence, expected overall welfare is

−1
4
+

p2G
4 (1−∆) −

δ (1− pG)
4

(which, unsurprisingly, is lower than expected overall welfare under Mandatory

Registration). Although one may think that the institution Media Scrutiny

should be easier to beat than that of Mandatory Registration, one can show

that also this institution dominates the partially informative equilibrium. Ap-

parently, at least in our simple model, the negative effect (i.e., less information

transmission in the first period) is dominated by the positive one (i.e., when the

lobbyist is of type G, knowing this is valuable).

We summarize the above results in the following observation.

Observation 1. Mandatory Registration yields higher overall expected wel-

fare than Media Scrutiny. Moreover, Mandatory Registration and Media

Scrutiny both yield higher overall expected welfare than the partially in-

formative equilibrium.

6 Conclusions

In this paper we have developed a model of informational lobbying and repu-

tation building that builds on previous work by Sobel (1985). In contrast to

Sobel (1985) and other previous papers, we assumed that in the population of

lobbyists there are those who represent left-wing interests as well as those who

represent right-wing interests, and the number of each type is arbitrary. The

policymaker does not know the type of the lobbyist with whom he interacts,

but his beliefs about this reflect the relative numbers of types in the popula-

tion. This modeling framework enabled us to ask how a change in the relative

number of left- and right-wing lobbyists affects the lobbying behavior and the

policy outcome.

The main insight from the analysis (succinctly summarized by Figure 1) is
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that a more equal representation of the left- and the right-wing interests facil-

itates credible transmission of information. The prediction that a more equal

mix of left- and right-wing lobbyists gives rise to more information transmission

is in principle testable, either by using field data or by designing and running

an experiment. The prediction also lends some support for the normative con-

cern expressed by many commentators about the fact that certain groups are

much better represented than others: a larger bias in our model means that

the policymaker’s (first-period) decision will be less informed by the lobbyist’s

private information. We also, however, pointed to a limitation to this argument:

a larger bias (as this is interpreted in our model) means that the policymaker

faces less uncertainty about which type of lobbyist he is interacting with; as a

consequence, expected welfare actually increases as the bias becomes larger.

A common concern about lobbying in legislatures and other decision making

bodies is the lack of transparency. This has lead the U.S. to introduce regulation

that requires active lobbyists to register, and other countries (for example the

U.K.; see Liebert, 1995, p. 432) have considered doing this. To the extent

that such regulation does increase transparency in that it reduces the amount

of uncertainty on the part of the legislators about the lobbyists’ true interests,

the analysis of this paper suggests that the transparency comes at a cost: it

is the uncertainty that gives rise to the reputation effect and which disciplines

the lobbyists’ behavior and induces them to be relatively truthful. We showed,

however, that – at least in our relatively simple model – the benefits with

transparency always exceed this cost. It may be an interesting topic for future

work to investigate how general this conclusion is.

Appendix

Lemma A1. An equilibrium in which the types behave as follows does not

exist: G chooses m1 = 0 if θ1 = 0, and m1 = 1 if θ1 = 1; L chooses

m1 = 0 regardless of whether θ1 = 0 or θ1 = 1; and R chooses m1 = 1

with probability one if θ1 = 1, and m1 = 0 with probability ξ ∈ (0, 1) if
θ1 = 0.

Proof. First note that, given the stated behavior, the first-period policy after
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a message m1 = 0, respectively m1 = 1, is given by

pL
2pL + pG + ξpR

and
pG + pR

pG + (2− ξ) pR
.

Now consider the period 1 incentives for R when knowing that θ1 = 0. If R tells

the truth in the first period (m1 = 0) and then optimally reports m2 = 1 in the

second, his overall payoff equals

pL
2pL + pG + ξpR

+ δ
epG + epRepG + 2epR = pL

2pL + pG + ξpR
+ δ

pG + ξpR
pG + 2ξpR

. (11)

Here, the second term before the equality sign uses (1), and the second term

after the equality sign uses the fact that epG = pG/ (pL + pG + ξpR) and epR =
ξpR/ (pL + pG + ξpR). If instead R lies in the first period (m1 = 1), he will

in the second period be recognized as the R-type (epR = 1). Thus, his overall

payoff then equals

pG + pR
pG + (2− ξ) pR

+
δ

2
. (12)

Setting (11) equal to (12), as ξ ∈ (0, 1) requires, we have
pL

2pL + pG + ξpR
− pG + pR
pG + (2− ξ) pR

=
δ

2
− δ

pG + ξpR
pG + 2ξpR

. (13)

Next consider the period 1 incentives for L when knowing that θ1 = 1. If

L follows the prescribed behavior and chooses m1 = 0, he will in period 2 be

recognized as the L-type. Thus, his overall payoff equals

− pL
2pL + pG + ξpR

− δ

2
.

If L deviates and plays m1 = 1, he will in period 2 be thought of as being the

L-type with zero probability; hence, by then sending the message m2 = 0, he

can induce the policymaker to set the second-period policy equal to zero. His

overall payoff is therefore given by − (pG + pR) / [pG + (2− ξ) pR]. In order for

L not to have an incentive to deviate from the prescribed behavior we must thus

have

− pL
2pL + pG + ξpR

− δ

2
≥ − pG + pR

pG + (2− ξ) pR
⇔

pL
2pL + pG + ξpR

− pG + pR
pG + (2− ξ) pR

≤ −δ
2
.

Using (13) to eliminate the left-hand side of this inequality and then rewriting,

we have 1 ≤ (pG + ξpR) / (pG + 2ξpR), which is impossible. ¤
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Lemma A2. An equilibrium in which all three types choose m1 = 0 if θ1 = 0,

and m1 = 1 if θ1 = 1, does not exist.

Proof. It suffices to show that R has an incentive to deviate from his pre-

scribed behavior m1 = 0 if θ1 = 0. If R knows that θ1 = 0 and follows the

prescribed behavior, then x1 = 0 (since all types of lobbyists are truthful, the

policymaker follows their advice). In period 2, R will report m2 = 1 regard-

less of which state he has observed. Observing this message, the policymaker

chooses x2 according to (1), but with epG = pG and epR = pR (since all types are
truthful in period 1, the policymaker does not update his prior beliefs about

the lobbyist’s type). Thus, if knowing that θ1 = 0 and following his prescribed

strategy, R gets the overall payoff δ (pG + pR) / (pG + 2pR). If instead R devi-

ates and chooses m1 = 1, then x1 = 1. Since this leads to an out-of-equilibrium

event, the policymaker’s beliefs will not be determined by Bayes’ rule. Let us

suppose that his beliefs are the worst ones possible from R’s point of view,

namely epR = 1 (if this nevertheless gives R an incentive to deviate, then clearly
we have proven the claim in the lemma). This means that there cannot be any

information transmission in period 2, so x2 = 1/2. Summing up, R has an

incentive to deviate if

δ
pG + pR
pG + 2pR

< 1 + δ
1

2
.

One can easily verify that this holds for all δ ∈ [0, 2]. ¤

Lemma A3. Expected first-period welfare in a partially informative equilib-

rium is given by EWPI
1 = −1/4 + δpG/8.

Proof. There are four possible realizations of (θ1,m1):

(θ1,m1) ∈ {(0, 0) , (1, 0) , (0, 1) , (1, 1)} .

The event (1, 1) happens with probability 1
2 [pR + pG + pLλ

∗
L], in which case

welfare is (here, as well as in the expressions that follow, we make use of (2))

−
µ
1− 1− pL (1− λ∗L)

1 + pR (1− λ∗R)− pL (1− λ∗L)

¶2
= −

µ
pR (1− λ∗R)

1 + pR (1− λ∗R)− pL (1− λ∗L)

¶2
.

The event (0, 1) happens with probability 1
2pR (1− λ∗R), in which case welfare

is

−
µ

1− pL (1− λ∗L)
1 + pR (1− λ∗R)− pL (1− λ∗L)

¶2
.
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By symmetry, the event (0, 0) happens with probability 1
2 [pRλ

∗
R + pG + pL], in

which case welfare is

−
µ

pL (1− λ∗L)
1 + pL (1− λ∗L)− pR (1− λ∗R)

¶2
.

Finally, again by symmetry, the event (1, 0) happens with probability 1
2pL (1− λ∗L),

in which case welfare is

−
µ

1− pR (1− λ∗R)
1 + pL (1− λ∗L)− pR (1− λ∗R)

¶2
.

Hence, expected first-period welfare can be written as

EWPI
1 = −1

2
[pR + pG + pLλ

∗
L]

µ
pR (1− λ∗R)

1 + pR (1− λ∗R)− pL (1− λ∗L)

¶2
−1
2
pR (1− λ∗R)

µ
1− pL (1− λ∗L)

1 + pR (1− λ∗R)− pL (1− λ∗L)

¶2
−1
2
[pRλ

∗
R + pG + pL]

µ
pL (1− λ∗L)

1 + pL (1− λ∗L)− pR (1− λ∗R)

¶2
−1
2
pL (1− λ∗L)

µ
1− pR (1− λ∗R)

1 + pL (1− λ∗L)− pR (1− λ∗R)

¶2
.

Using pRλ
∗
R = pLλ

∗
L and pG = 1− pR − pL, this simplifies to

EWPI
1 = −1

2
[1− pL (1− λ∗L)]

µ
pR − pLλ∗L
1 + pR − pL

¶2
− 1
2
[pR − pLλ∗L]

µ
1− pL (1− λ∗L)
1 + pR − pL

¶2
−1
2
[1− pR + pLλ∗L]

µ
pL (1− λ∗L)
1 + pL − pR

¶2
− 1
2
pL (1− λ∗L)

µ
1− pR + pLλ∗L
1 + pL − pR

¶2
= − [1− pL (1− λ∗L)] [pR − pLλ∗L]

2 (1 + pR − pL) − [1− pR + pLλ
∗
L] pL (1− λ∗L)

2 (1 + pL − pR)

= −(1− pL) pR − pGpLλ
∗
L − (pLλ∗L)2

2 (1 + pR − pL) − (1− pR) pL − pGpLλ
∗
L − (pLλ∗L)2

2 (1 + pL − pR) .

Multiplying the first ratio by (1 + pL − pR), the second by (1 + pR − pL), and
then simplifying, one has

EWPI
1 = −pL + pR − p

2
R − p2L − 2pLλ∗L (pG + pLλ∗L)
2
h
1− (pR − pL)2

i .

By using the definition of λ∗L (see (8)) and by performing some straightforward

calculations, one can show that

2pLλ
∗
L [pG + pLλ

∗
L] =

pG
2

½
δ

2

h
1− (pR − pL)2

i
− pG

¾
.
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Plugging this into the above expression for EWPI
1 and then simplifying, one has

EWPI
1 = −

2
¡
pL + pR − p2R − p2L

¢− pG n δ
2

h
1− (pR − pL)2

i
− pG

o
4
h
1− (pR − pL)2

i
= −

2
¡
pL + pR − p2R − p2L

¢
+ (1− pL − pR)2 − δpG

2

h
1− (pR − pL)2

i
4
h
1− (pR − pL)2

i
= −

1− (pR − pL)2 − δpG
2

h
1− (pR − pL)2

i
4
h
1− (pR − pL)2

i ,

which in turn simplifies to the expression in the lemma. ¤

Lemma A4. Expected second-period welfare in a partially informative equi-

librium is given by

EWPI
2 = −1

4
+

p2G

8
h
1− (pR − pL)2

i + p2G

8

r
pGδ
2

h
1− (pR − pL)2

i .
Proof. If either the L-type or R-type was drawn in the first period and the

state was against this lobbyist and he chose to lie, then the lobbyist’s type will be

known in period 2; hence, there can be no information transmission in period 2,

so welfare is −1/4. This happens with probability 1
2pL (1− λ∗L)+

1
2pR (1− λ∗R).

If the above event does not happen, then there will be some information

transmission in period 2. There are eight possible events. Four of these have

m2 = 1:

(θ1, θ2,m2) ∈ {(0, 1, 1) , (1, 1, 1) , (0, 0, 1) , (1, 0, 1)}

(the remaining four are identical to those above but with m2 = 0). The event

(0, 1, 1) happens with probability 1
4pG +

1
4pRλ

∗
R, in which case second-period

welfare is (here, as well as in the corresponding expression for the next event,

we make use of (5))

−
µ
1− pG + pRλ

∗
R

pG + 2pRλ
∗
R

¶2
= −

µ
pRλ

∗
R

pG + 2pRλ
∗
R

¶2
.

The event (0, 0, 1) happens with probability 1
4pRλ

∗
R, in which case second-period

welfare is

−
µ
pG + pRλ

∗
R

pG + 2pRλ
∗
R

¶2
.
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The event (1, 1, 1) happens with probability 1
4pG +

1
4pR, in which case second-

period welfare is (here, as well as in the corresponding expression for the next

event, we make use of (1) and the fact that epi = pi/ (pLλ
∗
L + pG + 2pL) for

i = G,R)

−
µ
1− pG + pR

pG + 2pR

¶2
= −1

4

µ
1− pG

pG + 2pR

¶2
.

The event (1, 0, 1) happens with probability 1
4pR, in which case second-period

welfare is

−
µ
pG + pR
pG + 2pR

¶2
= −1

4

µ
1 +

pG
pG + 2pR

¶2
.

The four cases where m2 = 0 are analogous to the ones above. Hence, the event

(1, 0, 0) happens with probability 1
4pG +

1
4pLλ

∗
L, in which case second-period

welfare is

−
µ

pLλ
∗
L

pG + 2pLλ
∗
L

¶2
.

The event (1, 1, 0) happens with probability 1
4pLλ

∗
L, in which case second-period

welfare is

−
µ
pG + pLλ

∗
L

pG + 2pLλ
∗
L

¶2
.

The event (0, 0, 0) happens with probability 1
4pG +

1
4pL, in which case second-

period welfare is

−1
4

µ
1− pG

pG + 2pL

¶2
.

Finally, the event (0, 1, 0) happens with probability 1
4pL, in which case second-

period welfare is

−1
4

µ
1 +

pG
pG + 2pL

¶2
.

Using the above data, we can write expected second-period welfare as

EWPI
2 = −

·
1

2
pL (1− λ∗L) +

1

2
pR (1− λ∗R)

¸
1

4
−
·
1

4
pG +

1

4
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∗
R

¸µ
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∗
R

pG + 2pRλ
∗
R

¶2
−1
4
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∗
R

µ
pG + pRλ

∗
R

pG + 2pRλ
∗
R

¶2
−
·
1

4
pG +

1

4
pR

¸
1

4

µ
1− pG

pG + 2pR

¶2
− 1
4
pR
1

4

µ
1 +

pG
pG + 2pR

¶2
−
·
1

4
pG +

1

4
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∗
L

¸µ
pLλ

∗
L
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∗
L

¶2
− 1
4
pLλ

∗
L

µ
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∗
L

pG + 2pLλ
∗
L

¶2
−
·
1

4
pG +

1

4
pL

¸
1

4

µ
1− pG

pG + 2pL

¶2
− 1
4
pL
1

4

µ
1 +

pG
pG + 2pL

¶2
.
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The terms that do not contain λ∗L or λ
∗
R (i.e., the fourth, fifth, eighth, and ninth

terms) can be rewritten as

− (pG + pR) 1
16

µ
1− pG

pG + 2pR

¶2
− pR
16

µ
1 +

pG
pG + 2pR

¶2
− 1
16
(pG + pL)

µ
1− pG

pG + 2pL

¶2
− pL
16

µ
1 +

pG
pG + 2pL

¶2
= − 1

16
(pG + 2pR) +

p2G
16 (pG + 2pR)

− 1

16
(pG + 2pL) +

p2G
16 (pG + 2pL)

= −1
8
+

p2G
8 (pG + 2pR) (pG + 2pL)

= −1
8
+

p2G

8
h
1− (pR − pL)2

i (14)

(here the first equality was obtained by multiplying out the squared terms and

simplifying, and the last equality made use of pG = 1−pL−pR). The remaining
terms can be rewritten as

−1
8
[pL (1− λ∗L) + pR (1− λ∗R)]−

1

4

(pG + pRλ
∗
R) pRλ

∗
R

pG + 2pRλ
∗
R

− 1
4

(pG + pLλ
∗
L) pLλ

∗
L

pG + 2pLλ
∗
L

.

Using pRλ
∗
R = pLλ

∗
L and pR + pL = 1 − pG and then simplifying, the above

expression can be rewritten as

−1
8
+
(pG + 2pLλ

∗
L)

8
− (pG + pLλ

∗
L) pLλ

∗
L

2 (pG + 2pLλ
∗
L)

= −1
8
+

p2G
8 (pG + 2pLλ

∗
L)
. (15)

From the definition of λ∗L (see (8)) we have that

pG + 2pLλ
∗
L =

r
pGδ

2

h
1− (pR − pL)2

i
.

Hence, (15) together with (14) give us the expression for EWPI
2 stated in the

lemma. ¤
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Fig. 1. A partially informative equilibrium exists in the 
shadowed region.
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Fig. 2. A non-informative equilibrium exists in the shadowed 
regions.

0
0 pR

(2+δ)/(2-pG)

1/(2-pG)+δ/2

δ

(1-pG)/(2-pG)+δ

(1-pG)/2 1-pG

Ueq

Udev



Bücher des Forschungsschwerpunkts Markt und politische Ökonomie  
Books of the Research Area Markets and Political Economy 

  
 

Thomas Cusack 
A National Challenge at the Local Level: Citizens, 
Elites and Institutions in Reunified Germany 
2003, Ashgate 

Sebastian Kessing 
Essays on Employment Protection 
2003, Freie Universität Berlin,  
http://www.diss.fu-berlin.de/2003/202 

Daniel Krähmer 
On Learning and Information in Markets and 
Organizations 
2003, Shaker Verlag 

Bob Hancké 
Large Firms and Institutional Change. Industrial 
Renewal and Economic Restructuring in France 
2002, Oxford University Press 

Andreas Stephan 
Essays on the Contribution of Public Infrastruc-
ture to Private:  Production and its Political 
Economy 
2002, dissertation.de 

Peter A. Hall, David Soskice (Eds.) 
Varieties of Capitalism 
2001, Oxford University Press 

Hans Mewis 
Essays on Herd Behavior and Strategic 
Delegation 
2001, Shaker Verlag 

Andreas Moerke 
Organisationslernen über Netzwerke – Die 
personellen Verflechtungen von 
Führungsgremien japanischer 
Aktiengesellschaften 
2001, Deutscher Universitäts-Verlag 

Silke Neubauer 
Multimarket Contact and Organizational Design 
2001, Deutscher Universitäts-Verlag 

Lars-Hendrik Röller, Christian Wey (Eds.) 
Die Soziale Marktwirtschaft in der neuen 
Weltwirtschaft, WZB Jahrbuch 2001 
2001, edition sigma 

Michael Tröge 
Competition in Credit Markets: A Theoretic 
Analysis 
2001, Deutscher Universitäts-Verlag 

Torben Iversen, Jonas Pontusson, David Soskice 
(Eds.) 
Unions, Employers, and Central Banks 
2000, Cambridge University Press 

Tobias Miarka 
Financial Intermediation and Deregulation:  
A Critical Analysis of Japanese Bank-Firm-
Relationships 
2000, Physica-Verlag 

Rita Zobel 
Beschäftigungsveränderungen und 
organisationales Lernen in japanischen 
Industriengesellschaften 
2000, Humboldt-Universität zu Berlin 
http://dochost.rz.hu-berlin.de/dissertationen/zobel-
rita-2000-06-19  

Jos Jansen 
Essays on Incentives in Regulation and 
Innovation 
2000, Tilburg University 

Ralph Siebert 
Innovation, Research Joint Ventures, and 
Multiproduct Competition 
2000, Humboldt-Universität zu Berlin 
http://dochost.rz.hu-berlin.de/dissertationen/siebert-
ralph-2000-03-23/  

Damien J. Neven, Lars-Hendrik Röller (Eds.) 
The Political Economy of Industrial Policy in 
Europe and the Member States 
2000, edition sigma 

Jianping Yang 
Bankbeziehungen deutscher Unternehmen: 
Investitionsverhalten und Risikoanalyse 
2000, Deutscher Universitäts-Verlag 

Christoph Schenk 
Cooperation between Competitors – 
Subcontracting and the Influence of Information, 
Production and Capacity on Market Structure and 
Competition 
1999, Humboldt-Universität zu Berlin 
http://dochost.rz.hu-berlin.de/dissertationen/schenk-
christoph-1999-11-16  

Horst Albach, Ulrike Görtzen, Rita Zobel (Eds.) 
Information Processing as a Competitive 
Advantage of Japanese Firms 
1999, edition sigma 

Dieter Köster 
Wettbewerb in Netzproduktmärkten 
1999, Deutscher Universitäts-Verlag 
 

Christian Wey 
Marktorganisation durch Standardisierung: Ein 
Beitrag zur Neuen Institutionenökonomik des 
Marktes 
1999, edition sigma 

http://dochost.rz.hu-berlin.de/dissertationen/zobel-rita-2000-06-19
http://dochost.rz.hu-berlin.de/dissertationen/zobel-rita-2000-06-19
http://dochost.rz.hu-berlin.de/dissertationen/siebert-ralph-2000-03-23/
http://dochost.rz.hu-berlin.de/dissertationen/siebert-ralph-2000-03-23/
http://dochost.rz.hu-berlin.de/dissertationen/schenk-christoph-1999-11-16
http://dochost.rz.hu-berlin.de/dissertationen/schenk-christoph-1999-11-16


DISCUSSION PAPERS 2002 
 
 

Fredrik Andersson 
Kai A. Konrad 

Human Capital Investment and Globalization in 
Extortionary States 

FS IV 02 – 01 

Lars-Hendrik Röller 
Christian Wey 

Merger Control in the New Economy FS IV 02 – 02 

Talat Mahmood 
Klaus Schömann 

Die Determinanten der Mirgrationsentscheidung 
von IT-Hochschulabsolventen aus Pakistan –
Empirische Befunde zur Ausgestaltung der 
deutschen „Green Card“ 

FS IV 02 – 03 

Talat Mahmood 
Klaus Schömann 

The Determinants of the Migration Decision of IT-
graduates from Pakistan: Empirical Evidence for 
the Design of a German "Green Card" 

FS IV 02 – 03a 

Jos Jansen The Effects of Disclosure Regulation on Innovative 
Firms:  Common Values 

FS IV 02 – 04 

Jos Jansen The Effects of Disclosure Regulation on Innovative 
Firms:  Private Values 

FS IV 02 – 05 

Günter Franke 
Harris Schlesinger 

Richard C. Stapleton 

Multiplicative Background Risk FS IV 02 – 06  

Tomaso Duso On the Politics of the Regulatory Reform:  
Econometric Evidence from the OECD Countries 

FS IV 02 – 07 

Johan Lagerlöf 
Paul Heidhues 

On the Desirability of an Efficiency Defense in 
Merger Control 

FS IV 02 – 08 

Olivier Cadot 
Lars-Hendrik Röller 

Andreas Stephan 

Contribution to Productivity or Pork Barrel?  The 
Two Faces of Infrastructure Investment 

FS IV 02 – 09 

Justus Haucap 
Christian Wey 

Unionization Structures and Firms’ Incentives for 
Productivity Enhancing Investments 

FS IV 02 – 10  

Heidrun C. Hoppe 
Emre Ozdenoren 

Intermediation in Innovation FS IV 02 – 11 

Rainer Nitsche On the Effectiveness of Anti-Predation Rules FS IV 02 – 12 

Daniel Krähmer Entry and Experimentation in  
Oligopolistic Markets for Experience Goods 

FS IV 02 – 13 

J. Peter Murmann The Coevolution of Industries and National 
Institutions: Theory and Evidence 

FS IV 02 – 14 

Kai A. Konrad Terrorism and the State FS IV 02 – 15 

Robert Nuscheler Physician Reimbursement, Time-Consistency and 
the Quality of Care 

FS IV 02 – 16 

Fredrik Andersson 
Kai A. Konrad 

Taxation and Education Investment in the Tertiary 
Sector 

FS IV 02 – 17 



Jan Boone ‘Be nice, unless it pays to fight’: A New Theory of 
Price Determination with Implications for 
Competition Policy 

FS IV 02 – 18 

Kai A. Konrad Altruism and Envy in Contests: 
An Evolutionarily Stable Symbiosis 

FS IV 02 – 19 

Helmut Bester 
Kai A. Konrad 

Delay in Contests FS IV 02 – 20 

Kjell Erik Lommerud 
Bjørn Sandvik 

Odd Rune Straume 

Good Jobs, Bad Jobs and Redistribution FS IV 02 – 21 

Steffen Huck 
Vicki Knoblauch 
Wieland Müller 

On the Profitability of Collusion in Location Games FS IV 02 – 22 

Ralph Siebert Learning by Doing and Multiproduction Effects 
over the Life Cycle: Evidence from the 
Semiconductor Industry 

FS IV 02 – 23 

Jürgen Bracht 
Saul Lach 

Eyal Winter 

Modeling Oligopolistic Price Adjustment in Micro 
Level Panel Data 

FS IV 02 – 24 

Steffen Huck 
Kai A. Konrad 

Strategic Trade Policy and the Home Bias in Firm 
Ownership Structure 

FS IV 02 – 25 

Daniel Krähmer Delegation versus Authority FS IV 02 – 26 

Thomas Knaus 
Robert Nuscheler 

Incomplete Risk Adjustment and Adverse 
Selection in the German Public Health Insurance 
System 

FS IV 02 – 27 

Kurt R. Brekke 
Robert Nuscheler 

Odd Rune Straume 

Quality and Location Choices under Price 
Regulation 

FS IV 02 – 28 

Kai A. Konrad Inverse Campaigning FS IV 02 – 29 

Sebastian Kessing A Note on the Determinants of Labour Share 
Movements 

FS IV 02 – 30 

Sebastian Kessing Employment Protection and Product Market 
Competition 

FS IV 02 – 31 

Michal Grajek Identification of Network Externalities in Markets 
for Non-Durables 

FS IV 02 – 32 

Robert M. Adams 
Lars-Hendrik Röller 

Robin C. Sickles 

Market Power in Outputs and Inputs:  An Empirical 
Application to Banking 

FS IV 02 – 33 

Tomaso Duso 
Damien J. Neven 

Lars-Hendrik Röller 

The Political Economy of European Merger 
Control:  Evidence using Stock Market Data 

FS IV 02 – 34 

Tomaso Duso 
Astrid Jung 

Market Conduct and Endogenous Lobbying:  Evi-
dence from the U.S. Mobile Telecommunications 
Industry 

FS IV 02 – 35 



DISCUSSION PAPERS 2003 
 
 

Annette Boom Investments in Electricity Generating Capacity 
under Different Market Structures and with 
Endogenously Fixed Demand 

SP II 2003 – 01 

Kai A. Konrad 
Wolfram F. Richter 

Zur Berücksichtigung von Kindern 
bei umlagefinanzierter Alterssicherung 

SP II 2003 – 02 

Stergios Skaperdas Restraining the Genuine Homo Economicus:  
Why the Economy cannot be divorced from its 
Governance 

SP II 2003 – 03 

Johan Lagerlöf Insisting on a Non-Negative Price: Oligopoly, 
Uncertainty, Welfare, and Multiple Equilibria 

SP II 2003 – 04 

Roman Inderst 
Christian Wey 

Buyer Power and Supplier Incentives SP II 2003 – 05 

Sebastian Kessing 
Robert Nuscheler 

Monopoly Pricing with Negative Network Effects: 
The Case of Vaccines 

SP II 2003 – 06 

Lars Frisell 
 

The Breakdown of Authority SP II 2003 – 07 

Paul Heidhues 
Nicolas Melissas 

Equilibria in a Dynamic Global Game: The Role of 
Cohort Effects 

SP II 2003 – 08 

Pablo Beramendi Political Institutions and Income Inequality:   
The Case of Decentralization 

SP II 2003 – 09 

Daniel Krähmer Learning and Self-Confidence in Contests SP II 2003 – 10 

Ralph Siebert The Introduction of New Product Qualities by 
Incumbent Firms:  Market Proliferation versus 
Cannibalization 

SP II 2003 – 11 

Vivek Ghosal Impact of Uncertainty and Sunk Costs on Firm 
Survival and Industry Dynamics 

SP II 2003 – 12 

Vivek Ghosal Endemic Volatility of Firms and Establishments: 
Are Real Options Effects Important? 

SP II 2003 – 13 

Andreas Blume 
Paul Heidhues 

Private Monitoring in Auctions SP II 2003 – 14 

Sebastian Kessing Delay in Joint Projects SP II 2003 – 15 

Tomaso Duso 
Astrid Jung 

Product Market Competition and Lobbying 
Coordination in the U.S. Mobile 
Telecommunications Industry 

SP II 2003 – 16 

Thomas R. Cusack 
Pablo Beramendi 

Taxing Work: Some Political and Economic 
Aspects of Labor Income Taxation 

SP II 2003 – 17 

Kjell Erik Lommerud 
Frode Meland 

Odd Rune Straume 

Globalisation and Union Opposition to 
Technological Change 

SP II 2003 – 18 



Joseph Clougherty Industry Trade-Balance and Domestic Merger 
Policy:  Some Empirical Evidence from the U.S. 

SP II 2003 – 19 

Dan Anderberg 
Fredrik Andersson 

Stratification, Social Networks in the Labour 
Market, and Intergenerational Mobility 

SP II 2003 – 20 

Eugenio J. Miravete 
Lars-Hendrik Röller 

Estimating Markups under Nonlinear Pricing 
Competition 

SP II 2003 – 21 

Talat Mahmood 
Klaus Schömann 

On the Migration Decision of IT-Graduates:   
A Two-Level Nested Logit Model 

SP II 2003 – 22 

Talat Mahmood 
Klaus Schömann 

Assessing the Migration Decision of Indian  
IT-Graduates: An Empirical Analysis 

SP II 2003 – 23 

Suchan Chae 
Paul Heidhues 

Buyers Alliances for Bargaining Power SP II 2003 – 24 

Sigurt Vitols Negotiated Shareholder Value: The German 
Version of an Anglo-American Practice 

SP II 2003 – 25 

Michal Grajek Estimating Network Effects and Compatibility in 
Mobile Telecommunications 

SP II 2003 – 26 

Kai A. Konrad Bidding in Hierarchies SP II 2003 – 27 

Helmut Bester 
Kai A. Konrad 

Easy Targets and the Timing of Conflict SP II 2003 – 28 

Kai A. Konrad Opinion Leaders, Influence Activities and 
Leadership Rents 

SP II 2003 – 29 

Kai A. Konrad Mobilität in mehrstufigen Ausbildungsturnieren SP II 2003 – 30 

Steffen Huck 
Kai A. Konrad 

Moral Cost, Commitment and Committee Size SP II 2003 – 31 

 

 



DISCUSSION PAPERS 2004 
 
 

Jos Jansen Partial Information Sharing in Cournot Oligopoly SP II 2004 – 01 

Johan Lagerlöf 
Lars Frisell 

Lobbying, Information Transmission, and Unequal 
Representation 

SP II 2004 – 02 



Bei Ihren Bestellungen von WZB-Papers schicken 
Sie bitte unbedingt einen an Sie adressierten Auf-
kleber mit sowie je paper eine Briefmarke im Wert 
von 0,51 Euro oder einen "Coupon Reponse Inter-
national " (für Besteller aus dem Ausland) 

 Please send a self addressed label and postage 
stamps in the amount of 0.51 Euro or a "Coupon- 
Reponse International" (if you are ordering from 
outside Germany) for each WZB-paper requested 

 
Bestellschein Order Form 
 
 

 
 
Absender / Return Address: 
 

 

 

Wissenschaftszentrum Berlin 
für Sozialforschung 
Presse- und informationsreferat 
Reichpietschufer 50 
 
D-10785 Berlin-Tiergarten  

 
 
 
Hiermit bestelle ich folgende(s) 
Discussion paper(s): 

 
 
 
Please send me the following 
Discussion paper(s): 

Bestell-Nr. / Order no. Autor/in, Kurztitel /Author(s) / Title(s) in brief 
  

 


	04-02Bck-Johan.pdf
	Varieties of Capitalism
	Essays on Herd Behavior and Strategic Delegation
	Multimarket Contact and Organizational Design
	Competition in Credit Markets: A Theoretic Analysis
	Unions, Employers, and Central Banks
	Wettbewerb in Netzproduktmärkten
	BestellscheinOrder Form


	04-02Cvr-Johan.pdf
	Lobbying, Information Transmission, and Unequal Representation.
	
	
	
	
	JEL Classification:  D72, D78, D82





	Lobbying, Informationsübertragung und ungleiche �

	04-02Cvr-Johan.pdf
	Lobbying, Information Transmission, and Unequal Representation
	
	
	
	
	JEL Classification:  D72, D78, D82





	Lobbying, Informationsübertragung und ungleiche �

	04-02Cvr-Johan.pdf
	Lobbying, Information Transmission, and Unequal Representation
	
	
	
	
	JEL Classification:  D72, D78, D82





	Lobbying, Informationsübertragung und ungleiche �




