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Abstract: The present research investigates the relationship between managers’ disclosure tone and
the trading volume of small and large investors separately. The inconsistency of disclosure tone
and abnormal trading volume generally indicates information asymmetry between managers and
investors. However, by separating the abnormal trading volume of minor investors from major
investors, this relationship shows the information asymmetry between minor and major investors.
In this research, the disclosure tone of management discussion and analysis (MD&A) is measured
using Loughran and McDonald’s (L&M) finance-oriented dictionaries, and tone inconsistency is
measured using a benchmark model. The data were collected from 143 companies listed on the
Tehran Stock Exchange from 2011 to 2020, totalling 1380 annual reports. The results show that MD&A
tone inconsistency positively correlates with abnormal trading volume for all investors. In addition,
MD&A tone inconsistency has a different impact on the trading behaviour of small and large investors
and misleads the former. The present research contributes to the literature by providing evidence
of the relationship between MD&A tone inconsistency and abnormal trading volume of small and
major investors. It also uses both common words and word combinations to measure tone.

Keywords: writing tone; tone inconsistency; trading volume; net purchase of shares; small investors

1. Introduction

The current development and increasing complexity of financial markets have in-
creased accounting expectations, and users of information expect more accurate quanti-
tative and qualitative information. Qualitative information is the information provided
in financial statements. In contrast, qualitative information is the textual information pro-
vided to shareholders in notes, earnings announcements, press releases, conference calls,
management discussion and analysis (MD&A), and letters to shareholders. In descriptive
reports, managers have a say in how information is disclosed and even in the language and
tone of the reports. This is important since the language and tone of managers in financial
statements and annual general meetings affect how users perceive information. Disclosure
tone is the degree of optimism or pessimism in the tone of managers’ financial reports. It
is measured by subtracting the number of negative words from the number of positive
words. Huang et al. (2014) define tone as qualitative text in reports that are too optimistic
or pessimistic relative to concurrent disclosures of quantitative performance.

Some studies have shown that quantitative information alone does not provide
a complete picture of a company’s performance (Huang et al. 2014; Davis et al. 2015;
Arslan-Ayaydin et al. 2016; Luo and Zhou 2017; Kiattikulwattana 2019). Managers’ dis-
closures in textual and qualitative reports, such as earnings press releases, conference
calls, MD&A, and letters to investors, affect the processing of quantitative information
by investors. There have been numerous studies on the readability, tone, and precision
of financial reports in general and qualitative reports in particular and their impact on
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investor decisions (Kiattikulwattana 2019). Although the results have been mixed, there
is a general agreement that the content and form of accounting information can influence
users’ perceptions. According to Davis et al. (2008), recent accounting research has focused
more on the impact of qualitative or non-numerical information on their users.

Research has documented the significant effect of managers’ qualitative disclosures on
users’ perceptions and investment decisions. Several studies have focused on the qualitative
information provided by companies, including news articles (Hales et al. 2011), MD&As
(Engelberg 2008), letters to investors and conference calls (Feldman et al. 2008), and earnings
press releases (Riley 2011). These studies first examine the effect of qualitative information
on the judgement of investors and other users and then evaluate different aspects of
disclosures, such as linguistic styles and approaches and how they convey information.
This new body of accounting research views accounting as a language emphasising non-
numerical and descriptive information.

Following Liu and Nguyen (2020), the present study measures managers’ disclosure
tone inconsistency using residual tone. Residual tone or “abnormal tone” is the posi-
tive language that the company’s economic circumstances cannot justify. According to
Law and Mills (2015), people tend to react more strongly to negative content. Therefore,
managers may use an overly optimistic or pessimistic tone in MD&As that is inconsistent
with the company’s current performance and circumstances. Tone inconsistency negatively
affects the capital market, such as information asymmetry between managers and investors
or between small and large investors.

Investigating the reaction of small and large investors to the tone of corporate dis-
closures helps us understand the differences in the effect of disclosure tone on investors’
trading behaviour and wealth. As noted by Mary (2017), the former chair of the US Securi-
ties and Exchange Commission (SEC), the SEC has a three-pronged mission: protecting
investors; maintaining fair, orderly, and efficient markets; and facilitating capital formation.
She also argues that the mission of the SEC hinges on the first prong—i.e., protecting
the investors.

Given the importance of small investors in the performance of the capital market,
the present research investigates to see if the differences in investors’ understanding of
disclosure tone can lead to different investment decisions. If the tone of the managers’
disclosure is inconsistent with the company’s performance and circumstance (i.e., overly
optimistic tone), it may mislead small investors and lead to poor investment decisions.
The results have important implications for managers, small investors, and regulators. An
increase in net purchases increases stock prices, but small investors will suffer losses with
subsequent price reductions and may leave the market.

The present research contributes to the literature in several ways. First, to our knowl-
edge, this is the first study that investigates the effect of managers’ disclosure tone incon-
sistency on abnormal trading volume of all investors (information asymmetry between
managers and investors) and of small and large investors separately (information asym-
metry between small and large investors) in Iran. Second, the present research analyses
managers’ tone inconsistency in two separate reports—annual reports to the general meet-
ing of investors and conference calls—and provides compelling evidence of differences in
the tone of these disclosures. Third, due to the limitation of existing word lists for tone mea-
surement that often contains single words, the present research identifies a list of common
word combinations used by managers and adds them to the word list by analysing the
annual reports of a sample consisting of 50 firm-years. Finally, the findings contribute to
the literature on the trading behaviour of small investors and provide evidence regarding
the different effects of disclosure tone inconsistency on the perceptions and decisions of
small investors in developing economies.

The remainder of this paper is organised as follows. Sections 2 and 3 present back-
ground and hypotheses development. Section 4 outlines the methodology and data collec-
tion and describes the sample and research variables. Section 5 presents the findings, and
Section 6 provides the conclusions.
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2. Theoretical Framework and Review of the Literature

Poor investment decisions by small investors are well documented in the literature
(Battalio and Mendenhall 2005; Barber et al. 2009; Bhattacharya et al. 2007; Baginski et al. 2018).
According to Barber et al. (2009), no disclosure or publication of events forms the ba-
sis for investors’ transactions. Bhattacharya et al. (2007) show that more optimistic
earnings forecasts influence the transactions of small investors. However, they do not
examine the degree of over-optimism and its inconsistency with current performance.
Battalio and Mendenhall (2005) show that small investors underestimate the implications
of recent earnings innovations for future earnings levels. However, the present research
considers MD&As or “soft” information instead of earnings press releases or “hard” infor-
mation to examine how small investors react to a biased disclosure tone. This study extends
the work done by Baginski et al. (2018) and provides evidence on how small investors react
to and are often misled by the disclosure tone of managers in less developed economies.

2.1. Implications of Tone Inconsistency

Managers have significant leeway in preparing qualitative disclosures1 as there are few
regulations regarding the form or content of these reports. When reviewing a company’s
financial performance, new insights can be gained by reviewing managers’ disclosures.
Although a standard solution to reducing the information asymmetry between managers
and investors is to disclose non-financial information in annual reports, research has shown
that the tone in qualitative and non-financial reports tends to be biased (Huang et al. 2014;
Wu et al. 2021). Agency theory suggests that managers are motivated to maximise their
interests through financial reporting and, as a result, may mislead investors. Tetlock (2007)
argues that the market reacts more strongly to bad news. Therefore, managers may use a
biased tone to attract investors. Moreover, various studies have shown that managers often
use a positive tone to mask bad news (Loughran and McDonald 2011; Davis et al. 2012;
Huang et al. 2014). According to Huang et al. (2014), managers’ disclosure tone is more
positive before essential events, such as new equity issuance and mergers and acquisitions.

As mentioned earlier, disclosure tone is the degree of optimism or pessimism in the
tone of managers’ financial reports. Following Liu and Nguyen (2020), disclosure tone
inconsistency is measured based on the residual tone in the present study. Residual tone
or “abnormal tone” is the positive language that the company’s economic circumstances
cannot justify.

The implications of tone inconsistency, or tone management, have recently attracted
increasing attention. Demers and Vegat (2010) showed that the positive tone of earnings
announcements is associated with positive abnormal returns and post-announcement drift.
Feldman et al. (2010) and Loughran and McDonald (2011) found that the market reacts more
positively to a favourable disclosure tone. Doran et al. (2012) and Davis et al. (2012) re-
ported a positive relationship between the tone of press releases and abnormal stock returns
immediately after the quarterly earnings announcement. Similarly, Bowen et al. (2018) ex-
amined 17,000 private meeting summary reports between corporate insiders, analysts,
and investors. They found that the tone of these reports is positively associated with
stock market reactions. This increases the risk of litigation related to qualitative corporate
disclosures. Rogers et al. (2011) found that companies with a more optimistic disclosure
tone are more likely to be targeted by plaintiffs since investors can claim that their previ-
ous expectations about the company’s value were too high and based on the company’s
overoptimistic disclosures.

Disclosure tone is also associated with audit risk assessment and audit fees. Using a
sample of annual reports of Australian public companies, Bicudo de Castro et al. (2019)
found that auditors consider the tone of annual reports when assessing risk, and evaluate a
more positive tone as a better financial position and lower risk, thus charging lower fees.
In general, the tone of other disclosures can indicate the company’s performance and risk
of financial distress, and therefore, it can influence investor decisions.
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Jiang and Kim (2015) argue that it is easier and less risky for companies to mask
their poor performance by embellishing non-financial information instead of manipulating
financial information. Thus, managers may use an overly optimistic or pessimistic tone in
MD&As that is inconsistent with the company’s current performance and circumstances.
This inconsistency can have detrimental consequences for the capital market, one of which
is the information asymmetry between managers and investors and between small and
large investors, which is the subject of the present research. That is because information
asymmetry can lead to abnormal returns, price volatility, mispricing, reduced information
content, lower stock market efficiency, and ultimately, investors’ mistrust in the capital
market. Therefore, the present research aims to investigate the effect of managers’ disclosure
tone inconsistency on the trading volume of all investors (information asymmetry between
managers and investors) and of small and large investors (information asymmetry between
small and large investors).

2.2. Disclosure Tone and Investors’ Transactions

There is some empirical evidence that market participants react not only to the content
but also to the written form and tone of disclosure in financial reports (Tetlock 2007;
Henry 2008; Kothari et al. 2009; Loughran and McDonald 2011, 2014; Loughran et al. 2009;
Costa et al. 2013; Jegadeesh and Wu 2013).

Loughran and McDonald (2014) showed that market participants react not only to
the content but also to the form and tone of disclosures. Davis et al. (2015) argue that
different disclosure states allow managers to develop a general disclosure strategy, and
thereby increase the impact of their reports on readers. Various studies have also shown
that a pessimistic (negative) tone has a more significant effect and causes investors to react
negatively (Tetlock 2007; Feldman et al. 2010; Loughran and McDonald 2011; Iatridis 2016).

There are different theoretical and empirical views regarding the implications of man-
agers’ disclosure tone and their impacts on investor judgments and decisions. Some studies
have reported a significant relationship between negative disclosure tone and investor deci-
sions (Jegadeesh and Wu 2013; Tetlock 2007), while others have found no meaningful relation-
ship between positive disclosure tone and investor decisions Loughran and McDonald (2011).

Feldman et al. (2010) and Lee and Park (2019) argue that MD&As convey more
information about the company’s state as they complement the information provided in
financial statements, help reduce information asymmetry between managers and investors,
and improve the disclosure environment. However, managers’ strategic use of disclosure
tone may increase information asymmetry and mislead investors. As discussed above, it
seems that managers often use a positive tone to appease investors and avoid or under-
disclose bad news.

2.3. Disclosure Tone and Trading by Small and Large Investors

The literature suggests the complexity of the implications of managers’ tone in qual-
itative reports for the company, managers, and small and large investors (Henry 2008;
Hofstedt 1972). Research shows that large (institutional) and small (individual) investors
have distinct trading behaviours (Barberis et al. 1998; Battalio and Mendenhall 2005;
Libby et al. 2002; Lee 1992). Large investors are more rational than small investors, and
small investors are more likely to react to earnings surprises based on the seasonal ran-
dom walk model. Bhattacharya et al. (2007) showed that small investors are more
likely to trade based on earnings forecasts and other managerial disclosures. Similarly,
Shanthikumar (2012) found that small investors react more strongly to a series of positive or
negative surprises. Mikhail et al. (2007) and Blankespoor et al. (2019) also show that small
investors are less interested in trading based on analysts’ recommendations and forecasts
and are more likely to include value-relevant disclosures in their trading decisions. There-
fore, managers’ disclosure tone is expected to affect small and large investors differently.
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3. Hypotheses Development

Baginski et al. (2018) argue that it is difficult for the market to process the tone of
managers’ disclosures carefully. In the short term, market transactions may be based on the
discriminatory language of these disclosures. For example, an overly optimistic disclosure
tone inconsistent with the company’s current performance may induce net buying by
investors, resulting in overpriced shares in the short term and losses for investors in the
long term. Therefore, disclosure tone inconsistency may cause the company’s shares to
be overpriced. Although prices will be adjusted with subsequent reports, the market
could be misled in the short term. Therefore, it is important to investigate the implications
of disclosure tone inconsistency for investor wealth. Various studies have shown that
market transactions based on biased disclosures can lead to mispricing (Engelberg 2008;
Huang et al. 2014; Baginski et al. 2018).

Although stock prices reflect the general reaction of the market to any disclosure,
Cready and Hurtt (2002) argue that trading volume should be used to distinguish between
the responses of small and large investors, since volume represents the behaviour or activity
of different investors, while price represents the perceptions of all investors. According
to Atiase and Bamber (1994), there is a positive relationship between the magnitude of
volume and price reactions. However, Bamber (1987), Kim and Verrecchia (1991), and
Bamber and Cheon (1995) showed that corporate disclosures might induce different volume
and price reactions. Bamber and Cheon (1995) found that volume reactions to earnings
announcements relative to price reactions indicate significant divergence among (small and
large) investors. They argued that volume reactions indicate differences in the expectations
and interpretations of investors, while price reactions reflect the sum of transactions of all
investors. Therefore, the difference in trading volume relative to the absolute value of the
price change (price change irrespective of trading volume) can reflect the divergence of
beliefs between small and major investors. Bamber et al. (1997) use dispersion in analysts’
forecasts to measure differences in the understanding, interpretation, and processing of
information by small and large investors. However, most studies estimate this difference
using abnormal trading volume (Garfinkel 2009; Cho and Kwon 2014; Baginski et al. 2018).
Similarly, the present research uses abnormal trading volume to measure differences in
investor expectations and investment decisions.

We expect disclosure tone inconsistency to be positively associated with information
asymmetry between managers and investors and abnormal trading volume during a 3-day
event window, which includes the day the report is published, the day before, and the day
after (−1, 0, and 1). Given the above, we propose the following hypothesis:

H1. A significant positive relationship exists between disclosure tone inconsistency and abnormal
trading volume.

Empirical evidence suggests that qualitative disclosures are more challenging to
understand than financial statements, and investors’ reliance on illustrative disclosures
depends on their level of sophistication (how they access and process information). That
is, less sophisticated or uninformed (small) investors tend to rely on heuristics, making
them prone to the positive framing effects of tone. On the other hand, informed (large)
investors tend to rely less on heuristics and are usually more sceptical of the positive tone
of managers’ disclosures. Therefore, we expect small investors to be less mindful of biased
disclosure tone when making investment decisions and more likely to adjust their trading
behaviour according to current financial reports and news. In contrast, large investors are
expected to better understand managers’ incentives in qualitative and qualitative reports
due to their more sophisticated information processing and better access to information.
Therefore, we expect managers’ disclosure tone inconsistency to be positively associated
with the abnormal trading volume of small investors but be negatively associated with or
have no significant effect on the abnormal trading volume of large investors. Given the
above, we propose the following hypothesis:
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H2. There is a significant positive relationship between disclosure tone inconsistency and abnormal
trading volume of small investors.

4. Methodology

The present study employs a quantitative, ex post facto design. The population consists
of all the companies listed on the Tehran Stock Exchange (TSE) from 2011 to 2020. Data
are primarily based on the TSE’s audited financial statements and board reports, a reliable
source of information (Nassirzadeh et al. 2022; Shandiz et al. 2022; Daryaei et al. 2022;
Namakavarani et al. 2021). The sample is selected using purposive sampling whereby
companies that have been continuously active during the research period without a trading
halt of more than six months are included in the sample, while investment firms, insurance
companies, banks, credit institutions, and holding and leasing companies are excluded
due to the unique nature of their activity. The sample includes one hundred and fifty-six
companies (see Table 1).

Table 1. Screening procedure.

Description N

Total number of active companies in 2020 599

Listed after 2008 −76

Trading halt of more than three months −55

Changes in fiscal year −12

Delisted −38

Investment firms, insurance companies, banks, credit institutions, and
holding/leasing companies −161

Unrelated industries −96

Inaccessible data −5

Remaining companies 156

The present research measures managers’ tone in MD&As. The data relating to man-
agers’ disclosure tone in MD&As are analysed using MAXQDA 11 (VERBI GmbH, Berlin,
Germany). This software calculates the frequency and percentage of positive and negative
words in texts in MS Word format. Other data are collected through document mining from
the CODAL database2 (financial information of TSE-listed companies). Multiple linear
regression with year and industry fixed effects is used for data analysis.

4.1. Model and Variables

Model (1) is used to test the first hypothesis regarding the relationship between
managers’ disclosure tone inconsistency and abnormal net purchase volume:

AVOLi.t+1 = β0+
β1RSD_Toneit+β2N_Toneit+β3 ABSCAR3i.t+1+β4MCAPi.t+1+β5LNPRCit+

β6PRIORAFSDit+β7MKTVOLit+1+β8 ∑ macroeconomicit+1 + ∑ αt year+
∑ αt ind + εit

(Model 1)

where AVOL is abnormal net purchase volume; RSD_TONE is tone inconsistency (residual
tone); N_TONE is normal tone; ABSCAR3 is the absolute value of the return of the event
window; MCAP is market capitalisation; LNPRC is the natural log of the stock price at
the fiscal year-end; PRIORAFSD is the manager’s forecast surprise risk; MKTVOL is the
percentage of shares traded; and ∑ macroeconomic denotes the macroeconomic variables.
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The event window covers the day of publication of MD&As, the day before, and
the day after (−1, 0, and +1). To calculate the abnormal net purchase volume, first, stock
sales are subtracted from stock purchases to obtain net stock purchases for the 3-day event
window. Then, the average net purchase in this window is calculated. Similarly, the average
net purchase is calculated for the 30 trading days before the publication of MD&As (−2
to −31). Finally, the abnormal net purchase volume is calculated by subtracting the past
30 trading days’ average net purchase of the 3-day event window. Table 2 (first panel)
shows the measurement of other variables.

Table 2. Variables and measurements.

Panel a: Variables of Model 1

Variable Index Measurement

Dependent Abnormal net purchase volume AVOL

Mean daily trading volume during the
event window (−1, 0, 1) minus the
mean daily trading.
Volume in the non-event window (−49,
−2) scaled by the non-event window
total volume of trades.

Independent Residual tone RSD_TONE

Residual linguistic tone is estimated as
the error value in Equation (2). (See
Equations (1) and (2) in the
measurement section of the tone
inconsistency variable).

Firm-level controls

Normal tone N_TONE TONE(Equation (1))—RSD_TONE.

The absolute value of the return of the
event window ABSCAR3

The absolute size and book-to-market
adjusted 3-day event window
buy-and-hold returns.

Market capitalisation MCAP Log of the firm’s market value at the
beginning of the forecast period.

Stock price LNPRC Natural log of the stock price at the
fiscal year-end.

Manager’s forecast surprise risk PRIORAFSD
The standard deviation of financial
analyst forecasts before the
management forecast release.

Percentage of shares traded MKTVOL

The sum of the percentage of shares
traded in the 3-day event window. The
rate of shares traded per day
equals the total shares traded divided
by the total number of shares
outstanding.

Macroeconomic
controls

Inflation rate FR Consumer price index

Interest rate IR The interest rate set by the Central
Bank.

Dollar price DR The average dollar price announced by
the Central Bank.

Money supply MS
The total amount of money and near
money in circulation (announced by the
Central Bank).

Stock price volatility SPF The standard deviation of the stock
price at the end of the year.
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Table 2. Cont.

Panel b: Variables of Model 2

Variable Index Measurement

Dependent Abnormal net purchase NETBUY Similar to the first model, separated
from small and major shareholders.

Independent

Residual tone RSD_TONE Similar to the first model.

Interactive effect of investor type and
tone contrast

TYPE- INVESTOR *
RSD_Toneit

Number one for small shareholders and
zero for major shareholders multiplied
by the residual tone.

Firm-level controls

Normal tone N_TONE Similar to the first model.

Earnings surprise ESURP
The difference between actual earnings
per share minus mean analyst forecast
per share.

The absolute value of the return of the
event window ABSCAR3 Similar to the first model.

Market value MCAP Log of the firm’s market value at the
beginning of the period.

Macroeconomic
controls Similar to the first model.

Firm-level control variables are adopted from Baginski et al. (2018). * Significant at the 90% level.

Model (2) is used to test the second hypothesis regarding the relationship between
managers’ disclosure tone inconsistency and abnormal net purchase volume of small and
large investors:

NETBUYi.t+1 = β0 + β1RSD_Toneit+
β2TYPE-INVESTORi.t+1xRSD_Toneit+β3N_Toneit+β4ESURPit+β5MCAPi.t+t+β6 ABSCAR3i.t+1+

β7 ∑ macroeconomicit+1 + ∑ αt year + ∑ αt ind + εit

(Model 2)

where NETBUY is the abnormal net purchase volume; RSD_TONE is residual tone;
N_TONE is normal tone; TYPE-INVESTOR denotes the type of investor (small or large);
ESURP is manager’s forecast surprise risk; MCAP is market capitalisation; ABSCAR3 is
the absolute value of the return of the event window; and ∑ macroeconomic denotes the
macroeconomic variables. The abnormal net purchase volume is calculated separately
for small and large investors, similar to Model (1). The variable definitions are presented
in Table 2.

The measurement of the variables included in Models (1) and (2) is described in Panels
A and B of Table 2, respectively. The measurement of tone inconsistency and investor type
is described in more detail below.

4.2. Measuring Tone Disclosure Inconsistency

Following Henry (2008) and Henry and Leone (2016), disclosure tone is measured as
follows using a word list:

Tone =
PW − NW
PW + NW

(1)

where PW is the number of positive words, and NW is the number of negative words. If
the result is positive (negative), the disclosure tone is optimistic (pessimistic).

The present research uses Loughran and McDonald’s (L&M) finance-oriented dictio-
naries (Loughran and McDonald 2011, 2014). As noted earlier, one of the contributions
of the present research is that it uses word combinations along with common words. Ac-
cording to Luo and Zhou (2019), one of the limitations of disclosure tone measurement is
that standard dictionaries do not contain word combinations, which can potentially lead to
measurement errors. For example, “growth” is a positive word and “loss” is a negative
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word. However, “growing damage” has a very negative tone. To address this limitation, a
set of word combinations were identified based on an analysis of a sample of 50 annual
reports of the manager to the general meeting of shareholders. Common combinations
were identified and added to L&M dictionaries. More specifically, 57 word combinations
were added to the list of negative words and 57 to the list of positive words.

Finally, tone inconsistency is measured as the absolute value of residual (abnormal)
tone. Following Huang et al. (2014), we regress TONE on a set of variables that proxy for
expected risk and return to identify residual tone. Our proxy for residual tone (RSD_TONE)
is thus the residual (ε) from the following Model:

Toneit = β0+β1EARNit + β2SIZEit + β3BTMit+
beta4RETit + β4STD_EARNit + β4STD_RETit + β4LOSSit + β4 AGEit + β4∆EARNit + εit

(2)

where EARN is the reported profit in the current period and is divided by the total assets
for homogenisation; SIZE is the company’s size, which is used from the natural logarithm
of the market value of the total assets. BTM is measured by dividing the book value of
equity by the market value of equity. RET is the annual stock return and is the average
monthly return of the current period. STD_EARN is the standard deviation of the profit of
the current period compared to the previous period. STD_RET is the standard deviation
of the annual stock return of the current period compared to the previous period. LOSS is a
dummy variable that if the company has a profit, it is assigned number one and otherwise is
assigned number zero. AGE is the natural logarithm of the years of the company’s life, and
∆EARN is the change in the profit of the current period compared to the previous period.

4.3. Identifying Small and Large Investors

There are various ways of distinguishing between small and large investors. Many
studies assume that trades of USD 5000 or less are made by small investors and trades of USD
50,000 or more are made by large investors (Barclay and Warner 1993; Cornell and Sirri 1992;
Bhattacharya et al. 2007; Baginski et al. 2018). This distinction is based on the assumption
that large (sophisticated) investors are unlikely to engage in small trades. Following prior
research, medium-sized trades (between USD 5000 and USD 50,000) are disregarded since
it is unclear whether the investors behind these trades are sophisticated.

In other studies, the distinction is made based on the idea that professional investors
(institutions) are wealthier, more sophisticated, and more likely to make larger trades.
In contrast, individual investors who are less wealthy and less sophisticated are more
likely to make smaller trades. Given the limited access to trade details in the Tehran Stock
Exchange, individual investors are considered small and institutional investors as large in
the present research.

5. Findings
5.1. Descriptive Statistics

The sample comprises 1551 company years for MD&A reports over the ten years
between 2011 and 2020. Descriptive statistics of the variables are provided in Table 3.

The abnormal net purchase has the highest variation range and skewness among the
variables in Models (1) and (2) (see Table 3). The descriptive statistics suggest that the data
have a normal distribution.
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Table 3. Descriptive statistics of the variables.

Obs. Mean Median Max. Min. SD Skewness

AVOL 1411 0.2 −0.004 185.46 −81.98 5.74 22.54

RSD_TONE 1411 0.083 0.064 0.87 0.00 0.075 2.22

N_TONE 1411 0.57 0.58 0.92 0.082 0.16 −0.43

ABSCAR3 1411 0.046 0.022 2.17 0.00 0.12 11.74

MCAP 1411 14.64 14.3 22.59 10.49 1.84 0.84

LNPRC 1411 8.70 8.55 12.69 6.01 1.10 0.43

PRIORAFSD 1411 0.46 0.11 17.41 0.00 1.16 7.78

MKTVOL 1411 0.007 0.002 0.23 4.07 × 10−7 0.01 6.61

NETBUY 1411 2,187,748 0.00 1,760,000,000 −303,000,000 52,423,777 28.57

TYPE_INVESTOR 1411 0.64 1 1 0 0.47 −0.61

ESURP 1411 0.093 0.012 24.62 −23.57 1.75 −1.14

Inflation Rate 1411 24.15 30.5 41.2 9 11.91 −0.047

Interest Rate 1411 17.59 18 21.5 13 2.63 −0.40

Dollar Rate 1411 6964 3586 22977 1600 6148 1.60

Money Supply 1411 13,788,023 12,533,900 34,670,000 3,522,200 8,418,387 1.14

Stock Price Fluctuation 1411 5.19 5.12 9.82 0.00 1.52 −0.12

5.2. Hypotheses Testing

Table 4 provides the results of fitting Model (1) pertaining to the relationship between
managers’ disclosure tone inconsistency and abnormal trading volume. The first model
results show that the fitted model is significant and has acceptable performance. The
adjusted coefficient of determination indicates that 20.56% of abnormal trading volume
is explained by changes in tone inconsistency and the control variables. The regression
coefficient of tone is 0.88 (SE = 0.2; p-value = 0.0052). The first hypothesis is confirmed at
the 95% confidence interval (CI) according to the regression coefficient and significance
level. Only the event window positively affects abnormal trading volume among firm-level
control variables (SE = 0.031; p-value = 0.19). Moreover, there is no significant relationship
between macroeconomic control variables and abnormal trading volume (see Table 4).

Table 3 provides the results of fitting Model (2) for the second hypothesis. In this
model, the investor type (TYPE-INVESTORit+1) is a dummy variable that takes the value
of 1 for small investors and 0 for large investors. β1 + β2 indicates the relationship between
tone inconsistency and abnormal trading volume of small investors, and β1 indicates the
relationship between tone inconsistency and abnormal trading volume of large investors.

Fisher’s statistic and the significance level indicate that the fitted model is significant.
The adjusted coefficient of determination shows that changes in the tone inconsistency
variable and the control variables explain 25% of changes in abnormal trading volume. The
coefficient of tone inconsistency (β1) is not significant. Therefore, there is no meaningful re-
lationship between tone inconsistency and the abnormal trading volume of large investors.
For the second hypothesis, the coefficient of interest is β1 + β2. Since β1 is not significant,
it is set to zero. β2 (interaction) is 0.61 (SE = 0.1; p-value = 0.000). Therefore, there is a
significant positive relationship between tone inconsistency and the abnormal trading
volume of small investors, and the second hypothesis is confirmed at 95% CI. Among
firm-level control variables, there is a significant negative relationship between normal tone
and abnormal trading volume (SE = 0.15; p-value = 0.000), and a significant positive rela-
tionship between event window and abnormal trading volume (SE = 0.01; p-value = 0.000).
Moreover, there is no significant relationship between any of the macroeconomic control
variables and abnormal trading volume (see Table 4, Panel B).
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Table 4. Results of fitting the models.

MODEL 1 MODEL 2

Coefficients (Statistics) VIF Coefficients (Statistics) VIF

RSD_TONE 0.88 **
(2.94) 1.85 0.08

(0.2) 1.77

TYPE- INVESTOR *
RSD_Toneit

0.91 ***
(8.81) 1.9

N_TONE −0.26
(−0.26) 2.03 −0.57 **

(8.71) 2/23

ESURP −0.02
(−1.3) 1.86

ABSCAR3 0.074 **
(2.33) 3.15 0.008

(0.03) 1.69

MCAP 0.011
(0/1) 1.55 0.072 **

(3.71) 2.5

LNPRC −0.11
(0.47) 1.39

PRIORAFSD −0.004
(−0/032) 1.8

MKTVOL −5.13
(−0.47) 1.94

FR −0.013
(−0.79) 2.12 0.001

(0.27) 1.8

IR 0.033
(0.37) 2.2 −0.005

(−0.37) 1.57

DR 0.0002
(1.19) 2.51 −2.49

(−0.84) 2.48

MS −1.47
(−1.44) 1.66 3.14

(0.18) 2.12

SPF 0.04
(0.26) 1.23 −0.004

(−0.18) 1.73

Constant 1.65
(0.52)

−0.94
(−2.04)

Year FE Yes Yes

Firm FE Yes Yes

Observations 1551 1551

R2 20.56% 25.5%

F-statistics 5.35 8.23

Durbin-Watson stat 1.86 2.04

* Significant at the 90% level; ** significant at the 95% level; *** significant at the 99% level. The coefficient for each
variable is reported, and t-test values appear in parentheses.

5.3. Robustness Tests

The following additional tests are performed to verify the robustness of the baseline results.

1. The independent variable, tone inconsistency, is divided into quartiles, and the models
are estimated based on the first and fourth quartiles (Table 5, Panel A). In the first
model, the coefficients of tone inconsistency are 0.65 for the first quartile and 0.92 for
the fourth quartile, and both are statistically significant. In the second model, the
coefficients of the interaction (TYPE-INVESTOR × RSD_Toneit) are 0.73 for the first
quartile and 1.08 for the fourth quartile, and both are statistically significant. This
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coefficient difference shows the effect of tone inconsistency on abnormal net purchase
volume and confirms the first hypothesis.

2. Research models are estimated for a subsample of the 1411 MD&As (Table 5, Panel
B). A total of 20 percent of the sample (282 reports) are randomly selected and tested.
The results show that the coefficient of tone inconsistency in the first model and the
coefficient of the interaction TYPE-INVESTOR × RSD_Toneit in the second model
are significant and equal to 0.75 and 0.87, respectively. These coefficients are close to
the baseline estimates.

3. The models are estimated using random instead of fixed effects (Table 5, Panel C). The
estimation results are not significantly different from the baseline findings.

Table 5. Results of robustness tests.

Independent
Variable

Panel A: Estimating the Models for the First and
Fourth Quartiles Pane B: Estimating the

Models with a Randomly
Selected Subsample

Panel C: Estimating the
Models Using

Random EffectsFirst
Quartile

Fourth
Quartile

First
Quartile

Fourth
Quartile

Model 1 Model 1 Model 2 Model 2 Model 1 Model 2 Model 1 Model 2

RSD_Toneit
0.65 **
(2.16)

0.92 **
(1.97)

0.75 **
(1.14)

0.94 *
(1.14)

TYPE-INVESTOR *
RSD_Toneit

0.73 **
(1.76)

1.08 ***
(3.09)

0.87 ***
(2.7)

0.65 **
(1.8)

* Significant at the 90% level; ** significant at the 95% level; *** significant at the 99% level. These results are only
provided for the independent variables.

6. Discussion

The tone of managerial disclosures is inherently tricky to process, and this is likely
to create disagreement among investors and has significant implications for stock prices
(Engelberg 2008; Huang et al. 2014). Various studies (e.g., Bhattacharya et al. 2007;
Shanthikumar 2012; Mikhail et al. 2007; Blankespoor et al. 2019) have shown that small
(individual) investors are more prone to suboptimal trading and wealth loss due to their rel-
ative lack of expertise in information processing. However, except for Baginski et al. (2018),
there has been no comprehensive study on the effect of managers’ biased tone on the
transactions of small and large investors. The present research study contributes to the
theoretical and empirical literature.

In the present research, the part of tone related to economic news and fundamentals is
separated from the section containing noise or bias using financial linguistics and archival
data. The residual tone is investigated as a measure of managers’ tone inconsistency and its
relationship with investors’ trading volume. Differences between small and large investors
in information processing are measured using abnormal trading volume. We use a different
approach to distinguish small and large investors compared to Baginski et al. (2018). An-
other contribution of this research is that it supplements a standard word list with 100 word
combinations. Moreover, this research provides evidence of managers’ abnormal disclosure
tone effect on investors’ transactions in developing economies.

Comparison of findings with previous research: Our results indicate a significant posi-
tive relationship between managers’ tone inconsistency and the abnormal trading volume
of all investors. This is consistent with the findings of Engelberg (2008); Huang et al. (2014);
Baginski et al. (2018); and Loughran and McDonald (2011) who found that managers’
positive tone has no significant effect on investors’ transactions.

Furthermore, the findings show a positive and significant relationship between the tone
inconsistency and the abnormal net purchase of small shareholders. However, there is a
negative but non-significant correlation between the tone inconsistency and the anomalous
net purchase of significant shareholders. These findings support the results of Hofstedt (1972),
Barberis et al. (1998), Lee (1992), Libby et al. (2002), Battalio and Mendenhall (2005),
Bhattacharya et al. (2007), Mikhail et al. (2007), Henry (2008), Shanthikumar (2012), and
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Blankespoor et al. (2019). However, Feldman et al. (2010) and Lee and Park (2019) show
that MD&As convey more information about the company’s position and help reduce
the information asymmetry between management and shareholders, thus improving the
disclosure environment.

7. Conclusions

The results also indicate a significant difference in small and large investors’ ability
to process the tone of overly optimistic disclosure. This is in line with the assumption
that pessimistic language is inherently more credible and leads to a more homogeneous
interpretation by investors. It can be concluded that small (individual) investors have less
expertise and ability to process managers’ disclosures and may misinterpret their biased
or inconsistent tone. Therefore, managers’ tone inconsistency can lead to the transfer of
wealth from small (individual) investors to large (institutional) investors.

Based on the present findings and other theoretical and empirical evidence discussed
in this article, we argue that it is easier and less risky for companies to mask their poor
performance by embellishing non-financial information instead of manipulating financial
information. Therefore, managers may use a biased tone in their qualitative reports that
are inconsistent with the company’s current performance and circumstances. This incon-
sistency can have detrimental consequences for the capital market. The present research
results indicate that disclosure tone inconsistency creates information asymmetry between
managers and investors and between small and large investors. Information asymmetry
can lead to abnormal returns, price volatility, mispricing, reduced information content,
lower stock market efficiency, and ultimately, investors’ mistrust in the capital market.

Implications and suggestions: Given that the stock market may not take biased disclo-
sure tone (whether intentional or unintentional) seriously due to the voluntary nature of
these disclosures, reviewing and improving qualitative disclosure standards in financial
reporting can contribute to the stability of stock markets, reduction of volatility, and lead to
better investor protection. Future researchers can also target medium-sized firms to test the
developed hypotheses in this study.

In addition, the inconsistency between the results of this research and some previous
studies suggests that the source of managers’ biased tone could be significant in investi-
gating its impact on the capital market. We recommend that future researchers address
this issue. Future researchers can also target medium-sized firms to test the developed
hypotheses in this study.

Limitations: The present study is subject to some restrictions. Various methods and
word lists have been used for measuring managers’ disclosure tone and abnormal tone.
Our choices may have affected the results and could potentially limit the generalisability
of the findings. We used the L&M dictionary and word list for tone measurement and
added 100 word combinations to address its limitations. We also used Huang et al.’s (2014)
model to measure abnormal tone (tone inconsistency). The information used in this study
is related to 143 companies listed on the Tehran Stock Exchange from 2011 to 2020. Given
the specific characteristics of the environment and the market in which these firms operate,
generalising the findings to other markets may not be very applicable. However, we believe
this limitation had no significant impact on the validity and reliability of the models and
the obtained results.
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vestigation, resources, data curation, and writing—original draft preparation: A.P., F.N. and R.H.;
writing—review and editing and revision, and administration: D.A. All authors have read and agreed
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Abbreviations

MD&A Management discussion and analysis
L&M Loughran and McDonald
SEC Securities and Exchange Commission
RSD_TONE Residual tone
CI Confidence interval
VIF Variance inflation factor

Notes
1 Quantitative disclosure refers to financial statements and qualitative disclosure refers to other textual or narrative disclosures by

managers. In this article, disclosure tone refers to the tone of qualitative disclosures or narrative and textual reports.
2 www.codal.ir. (accessed on 18 September 2020).

References
Arslan-Ayaydin, Özgür, Kris Boudt, and James Thewissen. 2016. Managers set the tone: Equity incentives and the tone of earnings

press releases. Journal of Banking & Finance 72: S132–47.
Atiase, Rowland K., and Linda Smith Bamber. 1994. Trading volume reactions to annual accounting earnings announcements: The

incremental role of pre-disclosure information asymmetry. Journal of Accounting and Economics 17: 309–29. [CrossRef]
Baginski, Stephen P., Elizabeth Demers, Asad Kausar, and Yingri Julia Yu. 2018. Linguistic tone and the small trader. Accounting,

Organizations and Society 68: 21–37. [CrossRef]
Bamber, Linda Smith. 1987. Unexpected earnings, firm size, and trading volume around quarterly earnings announcements. Accounting

Review 62: 510–32.
Bamber, Linda Smith, and Youngsoon Susan Cheon. 1995. Differential price and volume reactions to accounting earnings announce-

ments. Accounting Review 70: 417–41.
Bamber, Linda Smith, Orie E. Barron, and Thomas L. Stober. 1997. Trading volume and different aspects of disagreement coincident

with earnings announcements. Accounting Review, 575–97.
Barber, Brad M., Yi-Tsung Lee, Yu-Jane Liu, and Terrance Odean. 2009. Just how much do individual investors lose by trading? The

Review of Financial Studies 22: 609–32. [CrossRef]
Barberis, Nicholas, Andrei Shleifer, and Robert Vishny. 1998. A model of investor sentiment. Journal of Financial Economics 49: 307–43.

[CrossRef]
Barclay, Michael J., and Jerold B. Warner. 1993. Stealth trading and volatility: Which trades move prices? Journal of Financial Economics

34: 281–305. [CrossRef]
Battalio, Robert H., and Richard R. Mendenhall. 2005. Earnings expectations, investor trade size, and anomalous returns around

earnings announcements. Journal of Financial Economics 77: 289–319. [CrossRef]
Bhattacharya, Nilabhra, Ervin L. Black, Theodore E. Christensen, and Richard D. Mergenthaler. 2007. Who trades on pro forma

earnings information? The Accounting Review 82: 581–619. [CrossRef]
Bicudo de Castro, Vincent, Ferdinand A. Gul, Mohammad Badrul Muttakin, and Dessalegn Getie Mihret. 2019. Optimistic tone and

audit fees: Some Australian evidence. International Journal of Auditing 23: 352–64. [CrossRef]
Blankespoor, Elizabeth, Ed Dehaan, John Wertz, and Christina Zhu. 2019. Why do individual investors disregard accounting

information. The roles of information awareness and acquisition costs. Journal of Accounting Research 57: 53–84. [CrossRef]
Bowen, Robert M., Shantanu Dutta, Songlian Tang, and Pengcheng Zhu. 2018. Inside the “black box” of private in-house meetings.

Review of Accounting Studies 23: 487–527. [CrossRef]
Cho, Myojung, and Soo Young Kwon. 2014. Trading volume and investor disagreement around management forecast disclosures.

Journal of Accounting, Auditing & Finance 29: 3–30.
Cornell, Bradford, and Erik R. Sirri. 1992. The reaction of investors and stock prices to insider trading. The Journal of Finance 47: 1031–59.

[CrossRef]
Costa, Graciete Andreia, Lídia Cristina Oliveira, Lúcia Lima Rodrigues, and Russell Craig. 2013. Factors associated with the publication

of a CEO letter. Corporate Communications: An International Journal 18: 432–50. [CrossRef]
Cready, William M., and David N. Hurtt. 2002. Assessing investor response to information events using return and volume metrics.

The Accounting Review 77: 891–909. [CrossRef]
Daryaei, Abbas Ali, Yasin Fattahi, Davood Askarany, Saeed Askary, and Mahdad Mollazamani. 2022. Accounting Comparability,

Conservatism, Executive Compensation-Performance, and Information Quality. Journal of Risk and Financial Management 15: 489.
[CrossRef]

Davis, Angela K., Jeremy M. Piger, and Lisa M. Sedor. 2008. Beyond the Numbers: Managers’ Use of Optimistic and Pessimistic Tone in the
Earnings Press Release. Working Paper. Eugene and Seattle: University of Oregon and University of Washington.

Davis, Angela K., Jeremy M. Piger, and Lisa M. Sedor. 2012. Beyond the numbers: Measuring the information content of earnings press
release language. Contemporary Accounting Research 29: 845–68. [CrossRef]

www.codal.ir
http://doi.org/10.1016/0165-4101(94)90031-0
http://doi.org/10.1016/j.aos.2018.03.005
http://doi.org/10.1093/rfs/hhn046
http://doi.org/10.1016/S0304-405X(98)00027-0
http://doi.org/10.1016/0304-405X(93)90029-B
http://doi.org/10.1016/j.jfineco.2004.08.002
http://doi.org/10.2308/accr.2007.82.3.581
http://doi.org/10.1111/ijau.12165
http://doi.org/10.1111/1475-679X.12248
http://doi.org/10.1007/s11142-017-9433-z
http://doi.org/10.1111/j.1540-6261.1992.tb04004.x
http://doi.org/10.1108/CCIJ-07-2012-0045
http://doi.org/10.2308/accr.2002.77.4.891
http://doi.org/10.3390/jrfm15110489
http://doi.org/10.1111/j.1911-3846.2011.01130.x


J. Risk Financial Manag. 2022, 15, 618 15 of 16

Davis, Angela K., Weili Ge, Dawn Matsumoto, and Jenny Li Zhang. 2015. The effect of manager-specific optimism on the tone of
earnings conference calls. Review of Accounting Studies 20: 639–73. [CrossRef]

Demers, Elizabeth, and Clara Vegat. 2010. Soft Information in Earnings Announcements: News or Noise? Papel de trabajo: Español.
Doran, James S., David R. Peterson, and S. McKay Price. 2012. Earnings conference call content and stock price: The case of REITs. The

Journal of Real Estate Finance and Economics 45: 402–34. [CrossRef]
Engelberg, Joseph. 2008. Costly Information Processing: Evidence from Earnings Announcements. AFA 2009 San Francisco Meetings

Paper. SSRN. Available online: https://papers.ssrn.com/sol3/papers.cfm?abstract_id=1107998 (accessed on 12 December 2020).
Feldman, Ronen, Suresh Govindaraj, Joshua Livnat, and Benjamin Segal. 2008. The Incremental Information Content of Tone Change in

Management Discussion and Analysis. SSRN. Available online: https://papers.ssrn.com/sol3/papers.cfm?abstract_id=1280743
(accessed on 12 December 2020).

Feldman, Ronen, Suresh Govindaraj, Joshua Livnat, and Benjamin Segal. 2010. Management’s tone change, post earnings announce-
ment drift and accruals. Review of Accounting Studies 15: 915–53. [CrossRef]

Garfinkel, Jon A. 2009. Measuring investors’ opinion divergence. Journal of Accounting Research 47: 1317–48. [CrossRef]
Hales, Jeffrey, Xi Kuang, and Shankar Venkataraman. 2011. Who believes the hype? An experimental examination of how language

affects investor judgments. Journal of Accounting Research 49: 223–55. [CrossRef]
Henry, Elaine. 2008. Are investors influenced by how earnings press releases are written? The Journal of Business Communication (1973)

45: 363–407. [CrossRef]
Henry, Elaine, and Andrew J. Leone. 2016. Measuring qualitative information in capital markets research: Comparison of alternative

methodologies to measure disclosure tone. The Accounting Review 91: 153–78. [CrossRef]
Hofstedt, Thomas R. 1972. Some behavioral parameters of financial analysis. The Accounting Review 47: 679–92.
Huang, Xuan, Siew Hong Teoh, and Yinglei Zhang. 2014. Tone management. The Accounting Review 89: 1083–113. [CrossRef]
Iatridis, George Emmanuel. 2016. Financial reporting language in financial statements: Does pessimism restrict the potential for

managerial opportunism? International Review of Financial Analysis 45: 1–17. [CrossRef]
Jegadeesh, Narasimhan, and Di Wu. 2013. Word power: A new approach for content analysis. Journal of Financial Economics 110: 712–29.

[CrossRef]
Jiang, Fuxiu, and Kenneth A. Kim. 2015. Corporate governance in China: A modern perspective. Journal of Corporate Finance 32: 190–216.

[CrossRef]
Kiattikulwattana, Prapaporn. 2019. Do letters to shareholders have information content? Asian Review of Accounting 27: 137–59.

[CrossRef]
Kim, Oliver, and Robert E. Verrecchia. 1991. Trading volume and price reactions to public announcements. Journal of Accounting

Research 29: 302–21. [CrossRef]
Kothari, Sabino P., Xu Li, and James E. Short. 2009. The effect of disclosures by management, analysts, and business press on the cost of

capital, return volatility, and analyst forecasts: A study using content analysis. The Accounting Review 84: 1639–70. [CrossRef]
Law, Kelvin K. F., and Lillian F Mills. 2015. Taxes and financial constraints: Evidence from linguistic cues. Journal of Accounting Research

53: 777–819. [CrossRef]
Lee, Charles M. C. 1992. Earnings news and small traders: An intraday analysis. Journal of Accounting and Economics 15: 265–302.

[CrossRef]
Lee, Jaywon, and Jongwon Park. 2019. The impact of audit committee financial expertise on management discussion and analysis

(MD&A) tone. European Accounting Review 28: 129–50.
Libby, Robert, Robert Bloomfield, and Mark W. Nelson. 2002. Experimental research in financial accounting. Accounting, Organizations

and Society 27: 775–810. [CrossRef]
Liu, Pu, and Hazel T. Nguyen. 2020. CEO characteristics and tone at the top inconsistency. Journal of Economics and Business 108: 105887.

[CrossRef]
Loughran, Tim, and Bill McDonald. 2011. When is a liability not a liability? Textual analysis, dictionaries, and 10-Ks. The Journal of

Finance 66: 35–65. [CrossRef]
Loughran, Tim, and Bill McDonald. 2014. Measuring readability in financial disclosures. The Journal of Finance 69: 1643–71. [CrossRef]
Loughran, Tim, Bill McDonald, and Hayong Yun. 2009. A wolf in sheep’s clothing: The use of ethics-related terms in 10-K reports.

Journal of Business Ethics 89: 39–49. [CrossRef]
Luo, Yan, and Linying Zhou. 2017. Managerial ability, tone of earnings announcements, and market reaction. Asian Review of

Accounting, 25. [CrossRef]
Luo, Yan, and Linying Zhou. 2019. Tone of earnings announcements in sin industries. Asian Review of Accounting 27: 228–46. [CrossRef]
Mary, Jo White. 2017. Former SEC Chair White Speaks at Securities Regulation Institute. Available online: https://corpgov.law.

harvard.edu/2017/01/30/former-sec-chair-white-speaks-at-securities-regulation-institute/ (accessed on 22 November 2022).
Mikhail, Michael B., Beverly R. Walther, and Richard H. Willis. 2007. When security analysts talk, who listens? The Accounting Review

82: 1227–53. [CrossRef]
Namakavarani, Omid Mehri, Abbas Ali Daryaei, Davood Askarany, and Saeed Askary. 2021. Audit committee characteristics and

quality of financial information: The role of the internal information environment and political connections. Journal of Risk and
Financial Management 14: 273. [CrossRef]

http://doi.org/10.1007/s11142-014-9309-4
http://doi.org/10.1007/s11146-010-9266-z
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=1107998
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=1280743
http://doi.org/10.1007/s11142-009-9111-x
http://doi.org/10.1111/j.1475-679X.2009.00344.x
http://doi.org/10.1111/j.1475-679X.2010.00394.x
http://doi.org/10.1177/0021943608319388
http://doi.org/10.2308/accr-51161
http://doi.org/10.2308/accr-50684
http://doi.org/10.1016/j.irfa.2016.02.004
http://doi.org/10.1016/j.jfineco.2013.08.018
http://doi.org/10.1016/j.jcorpfin.2014.10.010
http://doi.org/10.1108/ARA-01-2018-0002
http://doi.org/10.2307/2491051
http://doi.org/10.2308/accr.2009.84.5.1639
http://doi.org/10.1111/1475-679X.12081
http://doi.org/10.1016/0165-4101(92)90021-S
http://doi.org/10.1016/S0361-3682(01)00011-3
http://doi.org/10.1016/j.jeconbus.2019.105887
http://doi.org/10.1111/j.1540-6261.2010.01625.x
http://doi.org/10.1111/jofi.12162
http://doi.org/10.1007/s10551-008-9910-1
http://doi.org/10.1108/ARA-07-2016-0078
http://doi.org/10.1108/ARA-07-2018-0138
https://corpgov.law.harvard.edu/2017/01/30/former-sec-chair-white-speaks-at-securities-regulation-institute/
https://corpgov.law.harvard.edu/2017/01/30/former-sec-chair-white-speaks-at-securities-regulation-institute/
http://doi.org/10.2308/accr.2007.82.5.1227
http://doi.org/10.3390/jrfm14060273


J. Risk Financial Manag. 2022, 15, 618 16 of 16

Nassirzadeh, Farzaneh, Davood Askarany, and Solmaz Arefiasl. 2022. Accounting Conservatism and Earnings Quality. Journal of Risk
and Financial Management 15: 413.

Riley, Tracey Jean. 2011. An Investigation into Managers’ Language Use in Earnings Press Releases. Ph.D. thesis, University of
Massachusetts Amherst, Amherst, MA, USA. [CrossRef]

Rogers, Jonathan L., Andrew Van Buskirk, and Sarah L. C. Zechman. 2011. Disclosure tone and shareholder litigation. The Accounting
Review 86: 2155–83. [CrossRef]

Shandiz, Mohsen Tavakoli, Farzaneh Nassir Zadeh, and Davood Askarany. 2022. The Interactive Effect of Ownership Structure on the
Relationship between Annual Board Report Readability and Stock Price Crash Risk. Journal of Risk and Financial Management
15: 268. [CrossRef]

Shanthikumar, Devin M. 2012. Consecutive earnings surprises: Small and large trader reactions. The Accounting Review 87: 1709–36.
[CrossRef]

Tetlock, Paul C. 2007. Giving content to investor sentiment: The role of media in the stock market. The Journal of Finance 62: 1139–68.
[CrossRef]

Wu, Dong Xiao, Xiao Yao, and Jian Luan Guo. 2021. Is textual tone informative or inflated for firm’s future value? Evidence from
Chinese listed firms. Economic Modelling 94: 513–25.

http://doi.org/10.7275/1925045
http://doi.org/10.2308/accr-10137
http://doi.org/10.3390/jrfm15060268
http://doi.org/10.2308/accr-50188
http://doi.org/10.1111/j.1540-6261.2007.01232.x

	Introduction 
	Theoretical Framework and Review of the Literature 
	Implications of Tone Inconsistency 
	Disclosure Tone and Investors’ Transactions 
	Disclosure Tone and Trading by Small and Large Investors 

	Hypotheses Development 
	Methodology 
	Model and Variables 
	Measuring Tone Disclosure Inconsistency 
	Identifying Small and Large Investors 

	Findings 
	Descriptive Statistics 
	Hypotheses Testing 
	Robustness Tests 

	Discussion 
	Conclusions 
	References

