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1 Introduction

The potential (anti-)competitive effects of start-up acquisitions have recently raised much scholarly
and practitioner attention. Though consolidation processes between firms are certainly not new,
big companies in sectors as varied as digital, pharmaceutical and healthcare have acquired a dispro-
portional number of start-ups in the last few years. For example, according to |[McLaughlin! (2020)),
Amazon, Facebook, Google, Apple and Microsoft bought 21 firms in 2019 and only in the first half
of 2020, these big five corporations had already acquired 27 smaller companies. Admittedly, many
of the start-up acquisitions we have recently witnessed may have been motivated by the creation of
value via quality upgrading and the filling of gaps in the acquirer’s product portfolio. However, the
acquiring companies have grown so large that, absent strong competition within the market, the
fear is that start-up acquisitions are suppressing nascent competition that would otherwise benefit
consumers. In fact, (Cunningham et al.| (2019) provide empirical support for the idea that a signif-
icant share of the acquisitions observed in the pharmaceutical industry are aimed at discontinuing
the innovative products of the target firms and so forestall future competition. As a result, there
has recently emerged a general debate among academicians and policy makers (see e.g. |Bryan and
Hovenkampl| (2020b)); Cabral (2020); [Katz| (2020); Scott-Morton et al.| (2019); |Crémer et al.| (2019);
Furman et al.| (2019)); OECD| (2020)) about whether a more active antitrust intervention is sufficient
or merger policy needs reform to address start-up acquisitionsE] This paper adds to this debate by
studying the impact of prohibiting start-up acquisitions on their portfolios of innovation projects.
In doing so, the paper’s focus is not just on the harm to consumers caused by the elimination of a
future competitor, but also on how a start-up acquisition affects the direction of innovation.
There are at least two important aspects that make start-up acquisitions different from standard
mergers. The first is based on the notion of “entry for buyout” in the spirit of [Rasmusen| (1988)),
which refers to the idea that the mere anticipation of being bought by giant companies may heavily
influence start-up’s business strategy (see also |Cabral (2020), Hollenbeck (2020), [Katz (2020)),
Letina et al. (2020), and Motta and Peitz (2020])). Thus, while building their portfolio of research
projects, and anticipating an acquisition, start-ups may pay close attention to the direction large
corporations go and give more or less weight to projects that might fit the interests of potential
acquirers compared to other, non-rival, projects. Interestingly, the way in which this “innovation
for buyout” effect may affect the direction of innovation is a priori indeterminate. On the one hand,

projects that create much added value for the incumbent firms may be given priority because these

!Though the literature on mergers is extensive, most of the merger writings focus on the acquisition of ezisting
firms with mature technologies and products. The earlier literature studied the impact of mergers on prices, insider
and outsider profits and consumer surplus (Salant et al.l {1983} [Deneckere and Davidson) 1985). Subsequent work
examined the trade-off between the increase in market power implied by mergers and the potential efficiency gains
arising from either the supply-side (Williamson) |1968; |[Farrell and Shapiro, |1990) or the demand-side (Klemperer and
Padillal [1997; Moraga-Gonzalez and Petrikaitél |2013]). Only very recently has the literature incorporated innovation
incentives into the analysis of mergers (Federico et al., |2018} Motta and Tarantino, [2017)). In doing this, a couple of
papers have pointed out that it is important to look at how mergers affect the portfolio of research projects firms
choose to engage in (Gilbert} [2019; |Letinal [2016} [Moraga-Gonzalez et al.,2019). It is this latest angle that this paper
intends to develop within the context of start-up acquisitions.



projects generate in turn high negotiation rents for the start-ups. On the other hand, projects
that highly disrupt the dominant position of potential acquirers and thus generate little added
acquisition value may fall out of the start-ups’ priority agenda because they create low negotiation
rents. Whether such project portfolio adjustment is socially desirable may depend on whether rival
projects create more value for consumers than alternative non-rival ones.

The second important reason is that many start-up acquisitions occur at a time in which the
target firm is still hardly, or not at all, active in the (relevant) market. Instead, many start-ups are
bought during the early stages of their research and development program. A canonical example is
that of pharmaceutical firms, which often buy start-ups at their incipient phases of their maturation
(Krieger et all [2017). By taking over the research facilities of the target firms, decisions over the
project portfolio change hands from the start-ups to the acquirers. Because the acquirers also
anticipate an increase in market power in the product market, their choice of project portfolio is
modulated by a different “replacement effect” (Arrow, |1962) compared to that of the start-ups. A
priori, it is not clear whether this replacement effect is stronger for incumbents than for start-ups
(Greenstein and Rameyl, [1998; |Chen and Schwartz, |2013} Motta and Peitz, 2020).

These reflections lead us to ask how these strategic project portfolio decisions affect the direction
of innovation and social welfare. To address this question we formulate a novel model of an industry
with an incumbent operating in a single market and an entrant start—upE] The start-up engages
in an investment portfolio problem. Specifically, the start-up chooses how to allocate its funding
across two projects. One of the projects is a “rival” project, in the sense that it is meant to challenge
the incumbent’s dominant position in its traditional market. If successful, this rival project results
in a product of higher quality than that of the incumbent. In case of failure, the start-up enters
the incumbent’s market with the same product as the incumbent. The alternative project is a
“non-rival” project, that is, a project for which the start-up does not face competition. The two
projects also differ from one another in their difficulty, that is, in the probability with which a given
effort results in a successful innovation, and in their social returns.

Because firms are motivated by the private returns of the projects in which they engage and they
thus neglect part of the social return, start-ups tend to hold biased portfolios of projects. We then
ask whether start-up acquisitions aggravate or ameliorate such market distortion. We address this
question in two settings. In the first setting, a start-up, anticipating its acquisition, strategically
invests to maximize the rents it gets from the integration process. This modelling, which is well
suited to identify the “innovation for buyout” effect on project portfolio choice, fits the case of
acquisitions in the digital industry where, often, acquirers buy start-ups after the outcome of their
research projects is (to a large extent) known. A recent example is the acquisition of Vilnyz by
Apple to incorporate the former’s technology of analysis of video’s visual, text and audio content

into Apple’s apps (Gurman) 2020). In the second setting, the acquirer takes over the research

2We also study the case in which there are multiple incumbents. With n incumbents, not all acquisitions are
incentive-compatible in our baseline model. More details are provided later.



labs of the start-up, and thereby its investment portfolio choice. This setting, which serves well to
examine how the strength of the “replacement effect” shapes portfolio choice, is better tailored to
markets such as those for pharmaceuticals, in which many start-up acquisitions occur during the
early phases of drug development (Krieger et al. 2017; |Cunningham et al., [2019)).

To identify the “strategic” portfolio effect of start-up acquisitions, we compare the outcome of
a three-stage acquisition game with the outcome of a benchmark two-stage no-acquisition game.
Specifically, in the three-stage acquisition game, the start-up first chooses its portfolio of invest-
ments; in the second stage, after observing the outcome of its research efforts, the start-up and
the incumbent bargain over the surplus generated by the acquisition; finally, in the last stage,
firms compete in the market. In the benchmark no-acquisition two-stage game, the start-up first
chooses its portfolio of investments and then, upon observing the results of the research projects,
the start-up and the incumbent engage in competition.

We first show that, anticipating an acquisition, the start-up strategically distorts its investment
to maximize its acquisition rents. The direction in which the portfolio of projects is adjusted
depends on whether the acquisition rents when the rival project turns successful are greater or
smaller than the acquisition rents when the rival project fails. The acquisition rents stem from
the monopolization of the product market and it turns out that which acquisition rents are greater
depends on parameters. Specifically, the acquisition rents when the rival project turns successful are
larger than when the project fails provided that the difference in the quality of the existing product
and that of the innovative product is not very large. In such a case, anticipating an acquisition,
the start-up strategically increases investment in the rival project and, correspondingly, decreases
investment in the non-rival one. By contrast, when the rival project threatens the position of
the incumbent much because the difference in the quality of the existing product and that of the
innovative product is very large, the acquisition rents when the rival project turns successful are
very small (because the start-up’s profits are already very high before an acquisition) and the start-
up strategically reduces investment in the rival project and, correspondingly, raises investment in
the non-rival one.

We then examine the social impact of the start-up’s strategic adjustment of the investment
portfolio and provide competition policy recommendations. We show that an acquisition may
result in an alignment or a misalignment of the private and the social incentives to invest. This
implies that an acquisition may improve the direction of innovation or worsen it. The former
occurs when the project that generates larger social gains receives more investment in anticipation
of an acquisition. Specifically, when the quality gap is small the start-up reallocates funding by
reducing investment in the non-rival project and increasing it in the rival project, the acquisition
improves the direction of innovation provided that the consumer gains from the non-rival project
are relatively small compared to the private gains. Likewise, when the quality gap is large and the
start-up invests less in the rival project and more in the non-rival project, this reduces the portfolio

distortion when consumers benefit significantly from the non-rival project compared to the private



gains.

Although the acquisition of the start-up may reduce the project portfolio distortion, this is
not necessarily welfare improving because the acquisition also increases the quantity distortion.
Therefore, prohibiting acquisitions of potential competitors involves a trade-off. We show conditions
under which a reduction in the innovation distortion is sufficiently large so as to make an acquisition
welfare improving, despite its associated quantity distortion. When the quality difference between
the innovative and the existing products is relatively small, prohibiting the acquisition of the
start-up is always consumer welfare increasing. Despite the fact that the start-up’s portfolio of
investments may be more in line with what consumers prefer, the consumer welfare gains associated
to a smaller innovation distortion are too little to offset the consumer welfare losses originating from
the negative price effects associated to a larger quantity distortion. When the quality difference
is high, things are different. The negative price effects need not dominate the positive portfolio
adjustment effect. In fact, when consumer benefits associated with the non-rival project are large
enough, then prohibiting the acquisition of potential entrants is consumer welfare reducing. Based
on this result, blanket prohibitions of start-up acquisitions are not warranted and competition
policy should address them case by case.

In Section [7] of the paper we turn our attention to the alternative setting in which the acquirer
takes over the research facilities of the start-up. We find that when the quality gap between the
incumbent’s product and the successful start-up’s product is small, the acquirer benefits relatively
more from obtaining a high-quality product than the entrant does, while both benefit equally from
the non-rival project. Hence, the acquirer invests more in the rival project and less in the non-
rival one than the start-up. When the quality difference is sufficiently large, it is the opposite and
investment in the rival project decreases after an acquisition.

This result that the acquirer may invest more in the rival project compared to the start-up is in
contrast with the theoretical results in Cunningham et al.| (2019) and Motta and Peitz (2020). The
difference in results stems from the facts that in our model both the start-up and the acquirer face
replacement effects and that these are of different magnitude. In equilibrium, both the start-up and
the acquirer choose an investment portfolio so that the marginal returns from the rival and non-rival
projects are equalised. The start-up’s marginal returns from the rival project are proportional to
the profits difference between a Cournot seller of high quality and a Cournot seller of low quality.
That is, a successful start-up that sells high quality replaces an unsuccessful start-up that sells
low quality. By contrast, the acquirer’s marginal returns are proportional to the difference in the
profits of a monopolist of high quality and a monopolist of low quality. As it turns out, the relative
magnitude of these two replacement effects depend on parameters. When the quality difference is
small, the start-up’s marginal gains from investing in the rival project are lower than the acquirer’s

marginal gains. By contrast, when the quality difference is large, it is the oppositeﬂ

3Motta and Peitz (2020) present a result similar to Cunningham et al. (2018) but conjecture that it is theoretically
possible that an entrant’s incentives to invest fall short of those of an incumbent. In this regard, our model of vertical
product differentiation with Cournot competition provides an instance in which the Arrow replacement effect of an



From a social welfare point of view, also in this setting the acquisition of the start-up by the
incumbent may result in an alignment between the private incentives to invest and the social
incentives, thereby putting the direction in which the market innovates more in line with the
socially optimal one. Moreover, we find that prohibiting the acquisition of potential entrants is
consumer welfare reducing under conditions similar to those when the acquisition takes place after
the outcomes of the research projects become known.

We examine the robustness of these results in a number of additional extensions. In one of
the extensions we consider the case in which there are n > 2 incumbent firms. Interestingly, we
find that the “innovation for buyout” effect always results in an increase in investment in the
rival project, which, under conditions, may improve the direction of innovation. The result is
related to the merger paradox that arises under Cournot competition. In fact, acquisitions are no
longer incentive-compatible when the start-up’s investment in the rival project turns unsuccessful.
Because acquisition rents only accrue to the start-up when the rival project turns successful, the
start-up’s incentives to invest in the rival project go up compared to the case in which acquisitions
are prohibited. Consumer surplus turns out not to improve, due to the price effects of start-up
acquisitions. We also study the case in which there are n > 2 incumbent firms in the alternative
setting in which the acquirer takes over the research facilities of the start-up. In this second setting,
there are no qualitative differences in our results.

In another extension we consider the case in which, in addition to vertical product differenti-
ation, there is also significant horizontal differentiation. In such a case, when the rival project is
successful, the acquirer maximizes profits by commercializing the two existing rival products. The
bargaining rents when the rival project is successful turn out to be always larger than those when
the project is unsuccessful. As a result, anticipating its acquisition, the start-up always distorts its
investment in the rival project upwards. In this setting, prohibiting acquisitions increases consumer
surplus.

In yet another extension we consider the case of drastic innovations. When the innovation is
drastic, a successful start-up can monopolize the market. In this case the “innovation for buyout”
effect always results in a decrease in investment in the rival project. This is because acquisition
rents only accrue to the start-up when the rival project turns unsuccessful. As in the main model,
therefore, the direction of innovation may improve and consumer surplus may increase. In the
alternative setting in which the acquirer takes over the research facilities of the start-up, we find the
same result. This is because the start-up always faces a larger Arrow replacement effect compared
to the acquirer.

Finally, we examine the case in which the start-up cannot enter the market in case of project
failure. In this case, our results on the way acquisitions affect the direction of innovation remain

the same. However, the impact of prohibitions of acquisitions on consumer surplus depends on the

entrant can be larger or smaller than that of an incumbent (see also |Greenstein and Ramey| (1998) and |Chen and
Schwartz (2013)).



timing of acquisitions.

Related literature

Our paper contributes to the recent surge in the academic interest about the effects of mergers on
innovation. One branch of this literature focuses on the impact of mergers between existing firms
on innovation. Some papers look at the case of single-project firms and centre around the question
how mergers affect expenditures in R&D (e.g. [Motta and Tarantino| (2017)); [Federico et al.| (2018);
Bourreau et al. (2018). Other papers, more related to ours, have examined how mergers impact
the variety and diversity of R&D projects firms engage in (e.g. |Letina (2016); |Gilbert| (2019);
Moraga-Gonzdlez et al. (2019))E|

A second branch of the literature focuses on the acquisition of potential competitors. [Cun-
ningham et al. (2019) present a model where an entrant with a single multi-stage project may be
acquired by an existing firm. The focus of their theoretical analysis is on whether the entrant or
the acquirer has greater incentives to continue to develop the project further once an initial stage is
complete. Because of the Arrow replacement effect, the acquirer has weaker incentives to develop
the project further so under some parameters the project is discontinued upon acquisition. This is
more likely the greater the overlap between the interests of the acquirer and the entrant’s project,
and the fewer competitors in the market. |Cunningham et al.| (2019) also present an empirical anal-
ysis of the pharmaceutical industry corroborating these insights. They estimate that around 5-7%
of the acquisitions are killer acquisitions. Motta and Peitz (2020) feature a single-project entrant
that may be acquired by an existing incumbent. Like (Cunningham et al.| (2019), their focus is
on the likelihood of project killing after the acquisition of the potential entrant. They also study
the probable impact of acquisitions on consumer surplus. They find that whenever the start-up
company has the ability to continue to develop its project, an acquisition (weakly) reduces con-
sumer surplus. Acquisitions may only be beneficial for consumers when the entrant does not have
the resources to develop the project while the incumbent does (see also Fumagalli et al.| (2020))).
Our model differs from these two papers in two important regards. First, we examine how an
acquisition impacts project portfolio choice. In our paper, the decision of a firm is not whether to
continue or discontinue a project, but how much effort to allocate across a portfolio of projects.
This implies that lowering investment in a project is not per se consumer welfare reducing because
such a decision frees up resources that can be allocated to other projects. Second, our model is
one of vertical product differentiation and, as it turns out, whether the Arrow replacement effect

is larger for the incumbent or for the start-up depends on parameters.

4In fact, in terms of its model, our paper is related to Moraga-Gonzalez et al| (2019) where mergers between
existing firms are examined in a symmetric setting in which firms invest in a portfolio of research projects of different
profitability and social value. The main difference between our paper and theirs in that our model is tailored to
the phenomenon of start-up acquisitions, which allows us to identify the “innovation for buyout” effect on project
portfolio choice. Moreover, we explicitly model the trade-off between the portfolio effects and the price effects of
acquisitions.



The strategic innovation effect of start-up acquisitions is also studied in |Cabral (2018]), Bryan
and Hovenkamp (2020a), |Gilbert and Katz (2021), Hollenbeck| (2020), Katz (2020) and [Letina et al.
(2020)). In Cabral (2018), Hollenbeck! (2020) and Katz| (2020)) the “innovation for buyout” effect
of start-up acquisitions is generally beneficial (see also the discussion in (Cabral (2020))), although
Cabral| (2018]) and |Katz (2020) also put forward situations in which the “innovation for buyout”
effect of start-up acquisitions is harmful. The latter occurs when innovators have a choice between
different types of innovations. In |Cabrall (2018) this choice is between incremental and radical
innovation, while in Katz (2020) the innovator chooses product quality. They show conditions
under which the “innovation for buyout” effect results in less radical innovation and lower quality.
In a model where a start-up does not have production capabilities, Bryan and Hovenkamp| (2020b)
study the start-up’s incentives to transfer its technology either to a dominant, more efficient, firm
or to its less efficient competitor. They show that anticipating its acquisition, the start-up gears its
innovative effort towards the interests of the dominant firm. Our paper also shows that, depending
on parameters, the “innovation for buyout” effect may be beneficial or harmful to consumers. The
mechanism is however different because what is important in our model is whether acquisitions
result in an alignment or a misalignment of the investment portfolio of the start-up. |Gilbert and
Katz| (2021) also study how the prospect of a merger affects the direction of the entrant’s investment.
In their model, direction is defined as the extent to which the entrant’s product (horizontally) differs
from that of the incumbent. Like in our paper, they find that competition policy solely based on
price effects may be socially suboptimal. Specifically, competition policy ought to account for
how the possibility of mergers affects entrant’s incentives to imitate the incumbent’s product or
alternatively introduce an innovative product.

Another paper on the acquisition of potential competitors is by Letina et al. (2020)). In contrast
to the work of (Cunningham et al. (2019)) and Motta and Peitz (2020), they focus on the impact
of acquisitions on the variety of projects undertaken by an entrant firm and an incumbent firm.
They show that prohibiting start-up acquisitions lowers the variety of projects the entrant and the
incumbent activate and hence increases project duplication and reduces the likelihood of successful
innovation, which reduces welfare. The most important difference between our paper and theirs in
that the portfolio of projects firms can invest in are intended for different markets, with different
profitability and social value. In addition, we explicitly model the trade-off between the portfolio
effects and the price effects of acquisitions.

Finally, in a model with network externalities Kamepalli et al.| (2020) show how acquisitions may
result in too little entry. This occurs because the consumers’ propensity to adopt a new entrant’s
technology decreases when they anticipate an acquisition to take place. |[Katz| (2020)) and Motta and
Shelegial (2021) also study “defensive” strategies by incumbent firms. Katz| (2020) mentions the
“incumbency for buyout effect,” the idea that permissive policy towards acquisitions may trigger
defensive investments by the incumbents to deter entry. Motta and Shelegial (2021)) focus on how

an incumbent firm may deploy a “defensive” (product-copying) strategy to prevent that a start-up



develops a rival product, rather than a complementary one, that challenges its dominant position.
They show that start-up acquisitions may increase the incentives of the start-up to develop the
rival product.

The rest of the paper is organized as follows. Section [2]describes the model. In Section [3|we solve
for the socially optimal investment portfolio. In Sections [4 and [5] we derive the profit-maximizing
investment portfolios and the corresponding market outcomes in the case of no-acquisition and
acquisition. Section [6] examines how, anticipating its acquisition by the incumbent, the start-up
distorts its investment portfolio to maximize the acquisition rents. This section also presents the
impact of prohibiting acquisitions on the direction of innovation and consumer welfare. Section
models acquisitions in which the acquirer takes over the research facilities of the start-up, compares
the project portfolio of the start-up with that of the acquirer and derives the implications for the
direction of innovation and consumer welfare. Section [8 shows that our results are robust to the
relaxation of some assumptions. Finally, Section [J] provides some concluding remarks. Proofs not

provided in the main text are relegated to the Appendix.

2 Model

We consider an industry with an incumbent (I) and a start-up (E)E The incumbent operates in
a single market, referred to as market A, where it sells a product of quality s > 0. The start-
up faces an investment portfolio problem, namely, it may make an investment to challenge the
incumbents’ position in market A, or it may put effort to introduce an alternative, independent
from the incumbent’s business, product B. Specifically, the start-up has a fixed budget (or a fixed
number of scientists) and its decision is how to allocate the funding (or the researchers) across two
projects, denoted A and B. Project A is a rival project in the sense that it is meant to enter the
incumbent’s market A. Project B is a non-rival (from the incumbent’s point of view) project.
We normalise the entrant’s fixed investment budget to 1. Let  denote the start-up’s investment
in project A and, correspondingly, let 1 — x be the start-up’s investment in project B. We assume
that investment in a project does not guarantee success, but increases the probability of success.
Specifically, let 7(x, €4) denote the probability with which project A is successful, in which case the
start-up enters the incumbent’s market A offering a product of higher quality § than that of the
incumbent, with s <5 < 2§E| The probability of success 7(z,€4) is increasing in = and decreasing
in €4, which is a shift parameter that proxies for the difficulty of the project. If investment in

project A results in failure, which occurs with probability 1 — 7(z, €4), then the start-up competes

5Later in Sections @ and m we discuss the case in which there are n incumbents. The case of n incumbents
presents some important differences. For example, when there are n incumbents not all start-up acquisitions are
incentive-compatible.

5The assumption that 5 < 2s rules out drastic innovations, that is, situations in which the incumbent firm would
be forced to exit the market after a successful innovation of the entrepreneur. This assumption does not alter the
main insights of our paper. For a more detailed discussion, see Section @



face-to-face with the incumbent in market A offering the same quality §E| Demand in market
A stems from a unit mass of consumers with the well-known quality-augmented quadratic utility
function introduced in Sutton| (1997, 2001):
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For tractability reasons, we assume away horizontal product differentiation by setting the parameter

o= ZH Utility maximization yields the system of demands for the (possibly) vertically differenti-

ated products of the start-up and the incumbent:
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The start-up and the incumbent engage in quantity competition in market A. We normalise the
marginal cost of production to zero.

Similarly, the probability with which product B is successful is denoted by n(1 — x, ep), where
1 — x is the investment in project B and ep is its intrinsic difficulty. This probability is increasing
in 1 —x and decreasing in €. As mentioned before, project B is non-rival. We assume that project
B delivers a profit w5 to the start-up in case of success and a surplus Up to consumers. Otherwise,
in case of failure, the project does not deliver anything.

We further specify the success probabilities as in Tullock contests:

1—2x

, and (1 — z,ep) =

T(x’EA):a:—i-eA 1—2+ep’

where €4,ep > 0. With this formulation, a project becomes a sure success if its difficulty goes to
zero, and a sure failure if its difficulty goes to infinity. This well-known functional form ensures that
all our investment portfolio problems are strictly concave in own investment effort and therefore
the first order conditions (FOCs) for expected profit maximization are necessary and sufficient for
maxima. Moreover, when €4, ep — 0 all our decision problems have interior solutions.

The choice of investment portfolio affects the likelihood with which projects A and B are
realized and thus which products the market probably delivers to consumers. In what follows we
shall informally speak about the direction of innovation implied by the investment portfolio choice
of the agents. We start our analysis with a comparison of the outcome of a three-stage acquisition

game with the outcome of a benchmark two-stage no-acquisition game. In the first stage of the

"We have also examined the case in which the start-up cannot enter the market in case of failure to innovate in
project A. Details of such an analysis are placed in the extended working paper version of this paper (?). It turns
out that in this case the portfolio adjustment after an acquisition depends on whether acquisitions take place before
investment or after investment.

8We refer the reader to Section for a discussion of the effects of substantial horizontal product differentia-
tion. An important difference with horizontal product differentiation is that the acquirer becomes a multi-product
monopolist.
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three-stage acquisition game, the investment portfolio stage, the start-up chooses its portfolio of
investments. In the second stage, the acquisition stage, after observing the outcome of its research
efforts in projects A and B, the start-up and the incumbent bargain over the surplus generated by
the acquisition. In this stage, we implement the Nash bargaining solution and assume that § is the
bargaining power of the start-up and, correspondingly, 1 — § that of the incumbent. In the third
stage, the market competition stage, firms set their optimal quantities in market A to maximize their
profits. In the benchmark no-acquisition two-stage game, the start-up first chooses its portfolio
of investments and then, upon observing the results of the research projects, the start-up and the
incumbent engage in Cournot competition. We solve for the subgame perfect Nash equilibria of
these games. By comparing them we identify the impact of allowing for the acquisition of the
start-up.

The above timing of moves in the acquisition game is adequate to model acquisitions in envi-
ronments in which start-ups have developed their products before they are bought. This timing
of moves, which is in line with [Letina et al. (2020)) seems a good modelling choice for the acqui-
sitions of big-tech firms such as Facebook. An alternative modelling choice is one in which the
incumbent buys the start-up during the research phase, thus taking over its research facilities and
the investment portfolio decision. This modelling, which is in line with the paper of |[Cunningham
et al. (2019)), seems more suited to pharmaceutical markets where the acquirer intervenes in the last

stages of drug development. We examine the implications of this alternative modelling in Section

!

3 Social optimum

Before solving the games outlined above, we examine the social optimum. Specifically, we consider
a social planner who chooses investment levels in projects A and B, as well as the production level
in market A to maximize consumer surplusﬂ Our results do not qualitatively change if we consider
a second-best approach in which the social planner chooses investment levels in projects A and B
but has no control over the quantities the start-up and the incumbent offer in the market. For
details, see the footnotes to Propositions [I] and [2] as well as Sections and

In the market competition stage, conditional on the outcome of the investment portfolio stage,
the social planner chooses the quantity that maximizes consumer surplus. Suppose that project A
is successful. In that case, the social planner only offers the high-quality product and chooses a
quantity such that the price equals the marginal cost. Otherwise, when project A fails, the planner
offers the existing, previously available, low-quality product at marginal cost. It is straightforward

to derive the planner’s optimal quantities. The corresponding levels of the surplus consumers obtain

9During the last decade, using consumer welfare as the standard for competition enforcement has become the
European norm.
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at the optimal quantities is given by:

232 a?s?

70 _ o __ 2
Ug= 157 Uj = 17
where U denotes the level of surplus in case of success and U9 in case of failure.
In the portfolio investment stage, the social planner chooses a portfolio of investments to max-
imize consumer surplus. Let x, denote the socially optimal investment in project A, and corre-
spondingly, 1 — z, be the optimal investment in project B. The socially optimal investment x,

must maximize the expression:

_ 1—
EU°(z5) = —2 T+ —A U + To

S §
To+€a To+€a 1—2,+¢€p

The first two terms of this expression represent the expected consumer surplus from investing in

project A. With probability xoﬁ’m, the social planner’s investment in project A is successful and the

surplus UZ corresponding to the high-quality product is realized. With probability —A— project

Totea
A fails, in which case the surplus U9 corresponding to the low-quality project is obtained. The

third term is the expected surplus from investing in project B. With probability 5 1z,

—ZTotep
B is successful, which yields the consumer surplus Ug. With the remaining probability, project B

, project
fails and no surplus is obtained.
The FOC for consumer surplus maximization is given by:

___ B
(1 — Ty + 63)2

€A

(ot ea)? (T -U%) -

Ug=0

This FOC, which is necessary and sufficient for an interior social optimum, implies that the social
planner should continue to increase its investment in project A until the marginal surplus from
project A equals the marginal surplus from project B. Note that the marginal surplus from a
project is proportional to the increase in the innovation surplus that results from success in such a
project relative to failure. This innovation surplus is UZ — U4 for project A and Up for project B.

Solving for x, gives the socially optimal investment portfolio.

2
Lemma 1. Assume that (ffff)g < agéfisz)UB < %. Then, the socially optimal investment
in project A is equal to:
- egUp
.M/ omm
fo= : (1)
1+ 23#

ea(U3-U%)

The corresponding socially optimal investment in project B is 1 — Z,.

The parameter condition given in the Lemma ensures that the socially optimal investment level
T, is interior, that is, 0 < Z, < 1. In such a case, the social planner chooses to activate both

projects A and B. Notice that this is always the case when €4,ep — 0. Obviously, parameters
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can be chosen for which the planner chooses to “kill” one of the projects. In what follows we shall
ignore those cases[l]

The socially optimal investment level Z, depends on the parameters of the model in a natural
way. First, it is increasing in ep and decreasing in e€4. That is, the optimal investment shifts
towards a particular project when such a project gets easier to realize relative to the alternative
project. Further, &, is increasing in UZ — U9 and decreasing in Up. That is, investment shifts
towards a given project when the innovation surplus increase due to success in such a project
gets higher relative to the innovation surplus increase from success in the alternative project. The
surplus increase from innovation in project A is increasing in the demand intercept «, decreasing
in the demand slope f, increasing in s and decreasing in s.

In the two next sections, we solve for the subgame perfect equilibria of the benchmark no-

acquisition game and the acquisition game. We shall compare the outcomes of these two games in

Section [6] with the socially optimal investment portfolio given in Lemma

4 The no-acquisition game

In the benchmark no-acquisition two-stage game, the start-up first chooses its portfolio of invest-
ments and then, upon observing the results of the research projects, the start-up and the incumbent
engage in Cournot competition. To solve the game, we proceed by backward induction. We start
the analysis of the game by the market competition stage. After this, we fold the game backwards

and examine the investment portfolio stage.

4.1 Market competition stage

In this stage the start-up and the incumbent engage in Cournot competition. When setting their
quantities, the start-up and the incumbent take into account whether or not the start-up has
succeeded in project A. Hence, there are two types of subgames to examine.

In the first subgame, the start-up’s effort in project A is successful and it enters market A
offering quality s, while the incumbent offers a product of quality s. It is straightforward to solve
for the quantities that constitute a Nash equilibrium. The corresponding profits of the start-up
and the incumbent, denoted ﬁﬁ and l{l respectively, and consumer surplus are equal to:

_p_ (25 —s)?

— I _
TAT T 0 TaS

a?(2s —3)? — o?

_ — 2
gz VAT et rel

In the second subgame, the start-up fails to innovate and both firms, the start-up and the

incumbent, offer quality s. Standard derivations yield the start-up and the incumbent equilibrium

0The recent literature on the acquisitions of potential competitors (see e.g. |Cunningham et al.| (2019) and Motta
and Peitz (2020)) has emphasized this “killing” by modelling the decisions of the acquirer as a discrete choice between
“continue” and “discontinue” a project. In our model, the investment decision is a continuous variable and draining
the resources allocated to a project may also be interpreted as “killing” it.
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profits and consumer surplus:

02g? o2s?

4.2 Investment portfolio stage

In this stage, the start-up chooses its portfolio of investments to maximize its (expected) profits.
In doing so, the start-up anticipates the outcomes of the quantity-setting games that ensue after
the result of its research effort in project A is realized.

The expected payoff to a start-up that chooses to invest an amount zp in project A and

correspondingly an amount 1 — zg in project B equals:

TE _pg €A N 1—xp
En®(ep) = ———T4 + ——mh + ——————7p. 2
™ (@p) $E+€A7TA+xE+€A7TA+1—CCE+€B7T @)

The first two terms of this expression represent the expected payoff from investing in project

A. With a probability equal to — ;fEA, the start-up’s investment in project A is successful, in

which case it obtains the Cournot profit corresponding to a firm selling a high-quality product and

competing with an incumbent selling a low-quality product, i.e. ﬁﬁ. With probability a:Ee—ﬁeA’ the
start-up’s effort in project A is unsuccessful. In this case, both the incumbent and the start-up
earn the symmetric Cournot profit corresponding to the situation in which they both offer a low-
quality product, i.e. 7. The third term is the expected profit from investing in project B. With

o1e 1-zp . . . . .
) ) B .
probability 7 the B innovation is successful, which yields a profit of mp to the start-up

—TE+ep
With the remaining probability, the project is unsuccessful and the start-up gets zero profits in
market B.

The necessary and sufficient condition for profit maximization is:
€A —F * €B
A (FE ) =
(zp +€a)? (mi =) (
This equation says that the start-up will continue to invest in project A until the marginal profit
from project A equals the marginal profit from project B. Note that the marginal profit from
project A is proportional to the increase in the profit that results from success in such a project
relative to failure. This profit increase is ﬁg — 7% for project A, and mg for project B. Solving for

xp gives the start-up’s profit-maximizing investment portfolio.

2
Lemma 2. Assume that (1:{‘;3)2 < 20(2%%2_8)%3 < %. Then, the start-up’s profit-mazximizing
investment in project A is:
_ __€BTR
) 14+ep—e€y A
ip= : (3)
L+, 5t

eA(ﬂ’AfWZ)

The corresponding investment in project B is equal to 1 — T .
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The parameter constellation given in the Lemma ensures that the start-up’s profit-maximizing
investment level Zg is interior. Notice that when e4,ep — 0, g is always interior. As it is the
case for the socially optimal investment portfolio, the investment level Zg is increasing in eg and
decreasing in €4, reflecting the fact that the more difficult project B is relative to A, the more
attractive project A becomes compared to project B. Furthermore, Zg is increasing in ﬁfi -y
and decreasing in wg. Thus, the start-up’s investment incentives depend on the relative profitability
of the projects. The higher the extra profits a successful innovation in project A delivers relative to
a successful innovation in B, the higher the investment level Zg. The relative gains from successful

innovation in project A are increasing in «, decreasing in 3, increasing in § and decreasing in s.

Obviously, the previously mentioned parameters have the opposite impact on 1 — Zp.

4.3 Portfolio efficiency

In this section, we compare the equilibrium of the benchmark no-acquisition game with the social

optimum.

Proposition 1. In the no-acquisition game, the start-up’s investment effort in project A is excessive
(and therefore its investment in project B insufficient) from the point of view of consumer surplus

mazximization if and only if tp < 9G+3) UB

Proof. See the Appendix. O

Proposition [1| demonstrates that the portfolio of investments of the start-up is generally mis-
aligned with the social incentives. The proposition also shows that the bias may be in favor of
project A or in favor of project B, depending on parameters. To understand the condition in the
proposition, note that both the social planner and the start-up make their choice of portfolio to
equalize the expected gains from a successful project A relative to failure, and the expected gains
from a successful project B relative to failure. However, while the start-up cares about profit
gains, the planner cares about consumer gains. The condition thus stems from a comparison of

the relative consumer surplus gains across projects, i.e. the ratio UAU; QA, with the relative profit

gains across projects, i.e. the ratio ﬁ]‘i;;z. Everything else constant, a bias in favor of project A is
more likely to occur when project B is not very profitable (low 75) but however has a large social
value attached to it (large Up). Likewise, this is more probable the higher s and the lower s, which
increases the private gains from project A relative to those of project B. It is obvious that this

portfolio bias causes the innovation to go in a socially suboptimal direction.

11f we consider the second-best approach, the condition for the start-up’s investment effort in project A to be
excessive is modified to 7 < Eizs Up. This follows from a comparison between the second-best socially optimal
investment portfolio with . To obtain the second-best socially optimal investment portfolio we just replace Us-U %

with U — U 4 in expression .
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5 The acquisition game

We now solve the three-stage acquisition game. In the first stage of this game the start-up chooses
its portfolio of investments. In the second stage, after observing the outcome of the research effort,
the start-up and the incumbent bargain over the surplus generated by the acquisition. In the third
stage of the game firms choose their quantities to maximize their profits. To solve the game we

proceed backwards.

5.1 Market competition stage

We start by considering subgames in which the acquirer and the start-up have not reached an
agreement in the acquisition stage and therefore the acquisition does not materialize. In such a
case, the start-up and the incumbent produce as in the no-acquisition game of Section[5] The profits
the start-up and the incumbent make when the start-up’s investment in project A is successful are
WE and E,Iap otherwise they make a profit equal to 77%.

Consider now subgames in which the acquirer and the start-up agree to the acquisition. In that
case, the acquirer becomes a monopolist in market A. Again, there are two types of subgames to
consider. In the first subgame, the start-up’s effort in project A is successful, in which case the
acquirer offers a high-quality product in market A. In the alternative subgame, the start-up’s effort
in project A is unsuccessful and the acquirer offers a low-quality product.

Standard derivations yield the acquirer’s profits from market A conditional on the project being
successful or unsuccessful, denoted 7'} and 7'} respectively, as well as the corresponding consumer

surplus levels, denoted UX and U}

232 o252 _—m a5 o als?
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5.2 Acquisition stage

In this stage, the incumbent and the start-up negotiate over the surplus that the acquisition gen-
erates. We implement the Nash bargaining solution.

We start by noting that the profits from project B do not affect the bargaining process because
there are no bargaining rents. Suppose the start-up’s investment effort in project A is successful.
In this case, the surplus generated by the acquisition is 7} — (ﬁg + LIL‘), where ﬁﬁ and E,I4 play the
role of disagreement payoffs. The bargaining outcome is the result of the problem:

max(sp —74)° (s — 7)1 ?
SE,SI

subject to sg + sy =7y,

where the parameter § captures the bargaining power of the start-up and 1—9 that of the incumbent.

Substituting the constraint into the objective function, taking the FOC and solving we obtain the
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Nash bargaining solution:

Sp =74+ 0(T — (74 + m}))

sp=mh+ (1=0)(7% — (75 + )

The Nash bargaining outcome prescribes that each agent receives its disagreement payoff plus a
share of the bargaining surplus that is proportional to its bargaining power.

When the start-up’s investment effort in project A is not successful, the surplus generated by
the acquisition is 7'y — 277, where 7% plays the role of disagreement payoff for each of the firms.
The bargaining outcome is then the result of the problem:

1-6

max(sp — 772)5(51 —7)
SE,ST

subject to sg + sy =m'y.
Proceeding as before, we obtain the Nash bargaining solution:

sp=my +6(m) — 2my)

sp=my+ (1= 0)(xy — 2my).

Because the surplus created by an acquisition is strictly positive no matter the outcome of the

research project, the acquisition always occurs in equilibrium.

5.3 Investment portfolio stage

In this stage, the start-up chooses its portfolio of investments to maximize its (expected) profits. In
doing so, the start-up anticipates the outcomes of the bargaining games that ensue after the result
of its research effort in project A is realized.

The expected profit of the start-up that invests g into project A and correspondingly 1 — xg

into project B is:

xXr
Erf(zp) = ﬁ (74 + 677 — 75 — x))
€A 1—zg
A (S — 2 -k 4
xE+6A(7rA+ (') TFA))+17$E+EB7T (4)

As before the first two terms show the expected payoff from investing in project A. With probability

xExfEA, the start-up’s project is successful and obtains the high quality product, in which case the

start-up gets its disagreement payoff ﬁff plus a share § of the surplus created by the acquisition,

€A
rptea’

obtains the competitive profit 7 plus a share 0 of the surplus created by the acquisition, 7'y —277%.

Ty — W'AE — 11[4. With probability the entrant fails to obtain the high quality product and

The third term shows the expected profit from investing in project B, which yields a payoff of mp
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with probability 1 1=z

—Tgptep’
The necessary and sufficient condition for profit maximization is:

ﬁ (75 + 8(75 — 75 —xh) — (a + 8(af — 205))] +

This FOC can be interpreted similarly as those above. The start-up will continue to invest
in project A until the marginal profit from project A equals the marginal profit from project B.
What is different here is that the marginal profit from investing in project A now incorporates the
negotiation outcome of the bargaining game. As a result, provided that the start-up’s bargaining
power is non-negligible, the start-up will distort its portfolio of investments in anticipation of the
rents it can obtain in the bargaining process. Solving for xg gives the equilibrium investment of

the start-up when it anticipates its acquisition:

2 1 2 .o .
Lemma 3. Assume that (1:{‘;3)2 < az((16§_6(1712§_21§))(§_§))7TB < (::53) Then, anticipating that

the start-up will be acquired after the outcome of its research projects are realized, the start-up’s

profit-mazximizing investment in project A is:

1+ep—e€qy — —CB7B
— ea(FR+6 (TR —7E —nl)—mi —6(xp —27%)) (5)
Te = 1+ €BTH
ea(FE+o (7 —7E —rl)—mh —0 (g —2m%))

The corresponding investment in project B is 1 — Zg.

The condition in the Lemma ensures that the investment level g is interior. Moreover, the

parameters of the model affect investment in the same way as in the no-acquisition case.

5.4 Portfolio efficiency

As we did for the benchmark no-acquisition game, we now compare the equilibrium investment of

the acquisition game with the social optimum.

Proposition 2. In the acquisition game, the start-up’s investment effort in project A is excessive

(and therefore its investment in project B insufficient) from the point of view of consumer surplus

165—6(115-21s) 7

mazximization if and only if 1p < 8G+a)

Proof. See the Appendix. O

Also in the case of an acquisition, depending on parameters, the portfolio of investments of
the start-up may be biased towards project A or project B compared to the socially optimal
portfolio of investments. As explained above for the no-acquisition game, the condition in the

proposition stems from a comparison of the relative consumer surplus gains across projects, i.e.

121f we consider the second-best approach, the condition for the start-up’s investment effort in project A to be

.. . 165—5(115—215)
excessive is modified to mg < WUB.
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. Ua-UY . . . . s . .
the ratio AUB*A, with the relative profit gains across projects after an acquisition, i.e. the ratio
TRAS(@Y T —mly) — (5 +8(xy —2%))

B
suboptimal direction. The question that arises is whether an acquisition improves or worsens the

. It is obvious that this bias causes the innovation to go in a socially

direction of innovation. We address this question in the next section.

6 The ”innovation for buyout” effect of acquisitions

In this section we compare the outcome of the benchmark no-acquisition game with that of the
acquisition game. We start with the impact of an acquisition on the portfolio of investments of the
start-up. Later in this section, we evaluate the impact of an acquisition from a consumer welfare

perspective.
Proposition 3. For any § € (0,1]:

(i) Relative to the no-acquisition case, the start-up puts less effort into project A (and therefore

more effort into project B), i.e. T < &g, if and only if %g <§ < 2s.

(ii) Relative to the no-acquisition case, the start-up puts more effort into project A (and therefore

less effort into project B), i.e. g < g, if and only if s <35 < %g
Moreover, the difference Ty — T is greater the larger the start-up’s bargaining power §.
Proof. See the Appendix. O

Proposition [3| describes how the start-up adjusts its investment portfolio in anticipation of an
acquisition. As explained after Lemmas [2| and |3] the start-up invests so as to equalize the marginal
gains from investing in project A to the marginal gains from investing in project B. Each of these
marginal gains are proportional to the additional rents a successful innovation generates compared
to failure. In the acquisition game the start-up shares in the bargaining surplus, which causes the
entrant’s incentives to invest in the no-acquisition game to be different from those in the acquisition
game. They differ precisely in the additional rents a successful project A generates. Specifically,
in the no-acquisition game, the additional rents a successful innovation generates in market A
are equal to 74 — 7% while in the acquisition game they are equal to 7% + §(7'} — 74§ — «f}) —
(% 4+ 0(z"y — 27%)). Thus, anticipating an acquisition, the start-up distorts its investment in a
direction that depends on whether the bargaining surplus generated by the acquisition in case of
a successful project is greater or smaller than the bargaining surplus in case of an unsuccessful

project. That is, when

TR — T4 — 1y < o'} — 27 (6)
—_——— —_—

bargaining surplus if A succeeds bargaining surplus if A fails
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the start-up will invest less in project A (and more in B) in anticipation of the acquisition as
compared to when an acquisition is not possible. In terms of the primitive parameters of the model,
this inequality holds whenever s is very large compared to s. The reason for this is intuitive. When
5 is very large compared to s, the rents from monopolization of the product market are very limited
because 7'} and ﬁﬁ are very close to one another. In fact, in the limit when s — 3, ﬁg — 7'y and
1{4 — 0 and therefore the LHS of @ converges to zero. Meanwhile, the RHS of @ is bounded
above zero. When the inequality is reversed, the start-up will invest more in project A (and less in
B), which occurs when the difference between s and s is relatively small. We finally remark that
when the start-up does not have bargaining power whatsoever (§ = 0), the start-up’s investment
portfolio remains the same as in the no-acquisition game. This is natural because the start-up does
not share in the extra rents the acquisition generates.

Our next result combines Propositions and |3|to derive a result on how an acquisition affects

the direction of innovation activity from the point of view of surplus maximization.

Proposition 4. (i) Assume that 2 118 < 8 < 2s so that the start-up, anticipating its acquisition,

reduces investment in project A and increases it in project B. Then:

o if Tp < %UB, then z, < Tg < Tg and thus an acquisition improves the

direction o f imnovation;

o if mp > ( )UB, then Tgp < T < T, and thus an acquisition worsens the direction of

imnovation;

o(
o finally, if WUB <7mp < 9(S+s)

causes a move from over- to underinvestment in project A.

Up, thenTgp < &, < g and thus an acquisition

(i) Assume that s < 2 s so that the start-up, anticipating its acquisition, increases investment

in project A and decreases it in project B. Then:

, 165—5(115—21s)
* B> TsE

direction of innovation;

Up, then g < Tp < I, and thus an acquisition improves the

o if g < g(ggif_é)UB, then T, < Tp < Tg and thus an acquisition worsens the direction of
mmnovation;

o finally, if %UB <mp < %U& then T < &, < Tg and thus an acquisition

causes a move from under- to overinvestment in project A.

Proposition 4] shows that an acquisition may result either in an alignment or in a misalignment
of the private incentives to invest with the social incentives. In particular, Proposition [ points
out two regions of parameters in which the direction of innovation improves when the start-up
anticipates its acquisition, and two regions of parameters in which the direction of innovation
worsens. These four regions of parameters are depicted in Figure [1} where we have set Up = 1 and

0 = 0.85, along with two parameter regions for which it is not clear whether an acquisition results
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in a move closer or further away from the socially optimal investment portfolio. In this figure, the
blue curve depicts the condition in Proposition [1| which divides the parameter space into an upper
region where the investment in project A in the no-acquisition game is insufficient compared to the
socially optimal portfolio and a lower region where the opposite occurs. Likewise, the red curve
describes the condition in Proposition [2| which divides the parameter space into an upper region
where the investment in project A in the acquisition game is insufficient compared to the socially

optimal portfolio and a lower region where the opposite happens.
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Figure 1: Private and socially optimal innovation portfolios

Specifically, when parameters fall in region I, the start-up, anticipating its acquisition, will de-
crease its investment in project A and increase it in project B. Because in this region of parameters,
investment in A is excessive and in B insufficient from the point of view of social welfare maxi-
mization, it follows that the direction of innovation shall improve when the start-up anticipates
its acquisition. A similar result holds in Region IV. When the parameters of the model fall in
this region, the start-up, anticipating its acquisition, will increase its investment in project A and
decrease it in project B. Because in this region of parameters, investment in A is insufficient while
investment in B is excessive from the point of view of social welfare maximization, it follows that
the direction of innovation will also improve when acquisitions are allowed.

By contrast, when parameters fall in regions II and V, allowing for acquisitions will worsen the
direction of innovation. In Region II, an acquisition results in an increase in investment in A and
a decrease in investment in B. Because in this region of parameters, investment in A is excessive
while investment in B is insufficient from the point of view of social welfare maximization, the
direction of innovation worsens when the start-up anticipates its acquisition. In Region V we have

a similar observation because this is a region of parameters in which investment in A is insufficient
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and in B excessive and an acquisition results in even less investment in A and more in B.

Finally, Regions III and VI represent parameter spaces where the impact of an acquisition on the
direction of innovation is ambiguous. The reason for this is that in these two regions of parameters
the market moves from a portfolio where investment in project A is excessive and in B insufficient
to a portfolio where investment in A is insufficient and in B excessive, or viceversa. Whether the

direction of innovation improves or worsens depends on the other parameters of the model.

Proposition [4] shows that, depending on parameters, the acquisition of the start-up may result
in an alignment or a misalignment of its portfolio of investments and that of the social planner.
On this metric only, however, we cannot derive definitive conclusions about the impact of start-up
acquisitions on consumer welfare. The reason for this is that an acquisition also results in negative
price effects. We now explore the impact of start-up acquisitions on the welfare of consumers. To
do this, we compare the expression for consumer surplus corresponding to the no-acquisition case:

Tp = €A 1—2g

EU(zg) = ——U —U —U 7
(&p) T +e€a A+iE+€A7A+ L B Q

to the one corresponding to the acquisition case:

- 1_

EU (i) = NLUA”L _A ygmye T8 g (8)
TE + €4 TE + €4

The following result provides the consumer surplus implications of a prohibition of start-up acqui-

sitions.

Proposition 5. (i) Assume that %g <5 < 2s so that, by Proposition@ Tgp < Zg. Then, there
exists Up > 0 such that for all Up < Up, a prohibition of acquisitions results in an increase
in consumer surplus. For Ug > Ug, a prohibition of acquisitions results in a decrease in

consumer surplus.

(ii) Alternatively, assume that s < %§ so that, by Proposition@ Tg > Tg. Then, a prohibition

of acquisitions results in an increase in consumer surplus.
Proof. See the Appendix. O

Proposition (z) implies that when the quality difference is relatively large, whether the invest-
ment portfolio effects or the price effects of an acquisition have a dominating influence is ambiguous.
The investment portfolio effect decreases expected consumer surplus in market A but increases ex-
pected consumer surplus in market B. However, when s is large compared to s, the decrease in
expected consumer surplus in market A is relatively small because the increase in the quantity dis-
tortion is rather limited. As a result, when consumer surplus in market B is sufficiently large, i.e.
U > U B, the decrease in the innovation distortion has a dominating influence over the increase in

the quantity distortion in market A. Consequently, a prohibition of acquisitions reduces the overall
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expected consumer surplus. Otherwise, when Ug < Ug, expected consumer surplus increases if
acquisitions are prohibited.

Proposition (zz) states that when the quality difference is relatively small, prohibiting acqui-
sitions results in an increase in consumer surplus. When 5 is not very large compared to s, the
increase in the quantity distortion is sizeable and, even though the innovation distortion may be-
come smaller after an acquisition, this effect is not sufficiently strong to offset the negative effects
that arise from the increase in the quantity distortion. In different words, when the quality differ-
ence is not very large, the associated negative price effects of an acquisition dominate the investment
portfolio effects.

We illustrate Proposition [f]in Figure 2] In this graph we illustrate the parameter region where
consumer surplus is higher when acquisitions are allowed relative to the case in which acquisitions
are forbidden[]
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Figure 2: Consumer surplus improving start-up acquisitions

6.1 The second-best

Proposition [4 on the impact of start-up acquisitions on the direction of innovation can easily be
extended to the case in which the social planner chooses the portfolio of investments to maximize
consumer surplus but has no control over the quantities firms put in the market. For this extension
we again make use of Propositions [I] and [2] but in this case we use the conditions corresponding to
the second-best approach, which are given in the footnotes to the Propositions.

Following the same reasoning as that around Proposition [ we can build Figure whose

13This figure adds the region of parameters for which CS increases after an acquisition to the previous Figure To
construct this region, we set the rest of the parameters of the model to « = 3,3 = 6,e4 = 0.3 and eg = 10. Keeping
the rest of the parameters fixed, the shaded region covers a larger space of Region I as Up increases.
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economic content is essentially the same as that in Figure (I} (Here, again, Up = 1 and § = 0.85.)
The graph reveals that we can split the range of parameters into six regions that have exactly the

same interpretation as those depicted in Figure
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Figure 3: Private and socially second-best optimal innovation portfolios

6.2 The n-incumbents case

In the above analysis, we have made the assumption that there is only one incumbent operating in
the “rival” market. In this section we report the results we obtain when there are n > 2 incumbents.
The first observation to make is that with n > 2 incumbents the merger paradox would hold in
our model of Cournot competition under some parameter conditions. Specifically, suppose that
the start-up’s innovation effort in project A turns unsuccessful. Then, the start-up would produce
the same quality as that of the the rest of the incumbents. Because the products are otherwise
homogeneous, the acquisition would not be incentive compatible. By contrast, suppose that the
start-up’s innovation effort in project A is successful. In that case, whether the acquisition of the
start-up is incentive-compatible or not would depend on the relative magnitude of 5 compared to s.
For s sufficiently close to s, naturally, the merger paradox would still hold and the acquisition would
not take place. For 5 sufficiently large compared to s, the acquisition would be incentive-compatible.

As before, we solve the game by backward induction.

6.2.1 No-acquisition game

Starting with the market competition stage in the case of no-acquisition, the profits of the start-up

and the incumbents when the start-up’s rival project is successful, denoted fﬁ and l{l respec-
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tively,and consumer surplus are equal to:

5 [WS—WS)T ﬂij:oﬂ[(zs—s)?]’ _ a2[(s+ns)2]_

AT 52 | 2(n 1 2)2 B2 |2(n +2)?2 A7 32 [4(n+2)2

In the second subgame, the start-up fails to innovate and all firms, the start-up and the incumbents,

offer quality s. This results in firms’ profits and consumer surplus equal to:

042[ 52 } o? [(n+1)2s2].

E 1 * S
= = = — —_— U e — - 7 =
TATTATIAT G o 22] AT B2 |4+t 2)?

Next we consider the start-up’s investment portfolio decision. Notice that, apart from the
expressions for the start-up’s profits, the expected payoff of the start-up is exactly the same as in .
Therefore, the start-up’s profits-maximizing investment level is given by after plugging in the

new profit levels. In this case of n > 2 incumbents, for the equilibrium investment level to be interior
25°(n+2)°
a?[(n(5—s)+5)"—s?|

. As before, notice that this inequality always holds when €4 goes to zero. The same remarks

we need that the parameters of the model satisfy the inequality (EAGB 5 <

Thea) B <

(1+ep)?
cacB

apply for the socially optimal investment portfolio, which is given by after plugging in the new
consumer surplus levels. A comparison of the equilibrium investment level to the socially optimal

investment level yields the following result.

Proposition 1’. In the no-acquisition game with n > 2 incumbents, the start-up’s investment effort

in project A is excessive (and therefore its investment in project B insufficient) from the point of

2((n+1)%5—(n2~1)s)
n+2)7Gts) UB:

view of consumer surplus maximization if and only if Tp <

6.2.2 The acquisition game

In the case of successful innovation, the profits of the acquirer and the non-merging incumbents,

denoted 7'} and 7’{"* respectively, and consumer surplus, are equal to:

When the acquirer fails to innovate, all firms, the acquirer and the non-merging incumbents, offer

quality s. Competition results in firms’ profits and consumer surplus equal to:

W%zﬂﬁmzwzm:(ﬁ[g ], UZL:OF[TBS? ]
5% [2(n+1)? 5% [4(n+1)?

Consider now the acquisition stage. In contrast to the single incumbent case, an acquisition
does not always generate a surplus for the acquirer and the target firms. When the start-up’s rival
project fails, an acquisition is not incentive-compatible because 73" < 27%. When the start-up’s
rival project is successful, an acquisition is incentive-compatible when 0 < 7'} — ﬁﬁ; — EQ, in which

case there exists a positive surplus to be shared between the participants in the transaction. This
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condition holds for 5 sufficiently high; specifically when ﬁ%§ <s < 2§ In the remaining
of this section we shall therefore assume this condition holds for otherwise an acquisition would
never occur, and competition policy would not have any influence on the resulting equilibrium.
The bargaining outcome when the start-up innovates successfully and is acquired by an incumbent
is the same as in Section [5| after plugging in the new profit levels.

Next, we consider the investment portfolio stage. With n > 2 incumbents, the expected profit
of the start-up is somewhat different from the one in because the acquisition does not take
place in case of project failure. Then, anticipating that the start-up will be acquired when the rival
project turns out to be successful, the start-up’s profit-maximizing investment in project A is equal

to:

o fg+6(f27ﬁfiﬂi)iﬂz) (9)

1 + €BTB
A (BT ~7E =) —73)

This investment is strictly in between 0 and 1 provided that

1+ep—e€y CBTEB
ol
TE

€A€R 572 2(n + 2)? N 2(n +1)? - <(1+63)2
hea? = (1= 0) (- +57 - ) —das - (WE =) T2 |70 eaen

The rest of the funding, 1 — Zg, will be allocated to project B. A comparison of this investment

level to the socially optimal investment level in (1)) gives the following result.

Proposition 2'. In the acquisition game with n > 2 incumbents, the start-up’s investment effort
in project A is excessive (and therefore its investment in project B insufficient) from the point of

view of consumer surplus maximization if and only if

2((n+1)%5 — (n? — 1)s) 26(25 —5) [(3n? + 6n + 2)5 — (4n? + 6n)s]

B < Up + .
B (n+2)2( +s) B (n+ 1)2(n+ 2)2( — 52 b
6.2.3 The impact of an acquisition
Next we compare the outcomes of the no-acquisition and acquisition games.
Proposition 3'. In the model with n > 2 incumbents, for any § € (0,1] and %g <5< 2s:

(i) An acquisition occurs only if the rival project is successful, and

(ii) relative to the no-acquisition case, the start-up puts more effort into project A (and therefore

less effort into project B), i.e. g < Ip.
Moreover, the difference Ty — T increases in the start-up’s bargaining power 6.

Proof. See the Appendix. O

1Note that this condition may hold for any number of incumbents. This is because the first term is increasing in
n and converges to %g as n — oo.
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Proposition |3'| establishes that the start-up will invest more in project A (and less in B as a
result) in anticipation of the acquisition. This is different compared to the case of n = 1 and
the reason is that acquisitions are not incentive-compatible when the rival project fails. In the
no-acquisition game, the additional rents that a successful innovation generates in market A are
equal to fg — m while in the acquisition game they are equal to fﬁ -y +o(Ty — ﬁg — L{}).
The latter is always larger than the former when acquisition generates surplus, which explains the
result.

Comparing the thresholds in Propositions and [3'| we derive the following result, which

extends Proposition [4] to this setting with n > 2.
Proposition 4'. In the model with n > 2 incumbents:
(i) Assume that ﬁi%§ < § < 2s so that the start-up, anticipating its acquisition, increases
investment in project A and decreases it in project B. Then:
2((n41)%5—(n?—1)s) U 26(25—3)[(3n2+6n+2)5—(4n2+6n)s]
(n+2)2(5+s) B+ (n+1)2(n+2)2(3%2—52)
thus an acquisition improves the direction of innovation;

n 25—(n2-1)s
o if mp < H (4;11+)2)2((§+§)1),)

direction of innovation;

o ifmp >

Up, then 2 < 2 < I, and

Up, then T, < Tg < Tg and thus an acquisition worsens the

6(25—3)[(3n2+6n+2)5—(4n?+6n)s]

£ 2((n+1)%5—(n*~1)s) 2((n+1)*5—(n?~1)s) 2
o fimally, §f Gty UB <TB < T iapery . UBY T irmeer oy
then Tp < T, < Tg and thus an acquisition causes a move from under- to overinvestment

in project A.

y _ 2 o ‘ .
(i) Assume that 3§ < %g. Then no acquisition occurs and thus there is no change in the

imnovation portfolio.
In terms of Figure [1 because with n > 2 incumbents we always have & < Z, we lose regions
I, V and VI. We still have region II where the direction of innovation worsens, region III in which
the direction of innovation moves from under- to overinvestment in project A and region IV in
which the direction of innovation improves. Like in the main model, in region IV, the price effects
dominate the innovation effect and therefore an acquisition would decrease consumer surplus. This

is confirmed in the following proposition.

Proposition 5. In the model with n > 2 incumbents, assume that ﬁ%g < 3 < 2s so that,
by Pmposz’tz’on@ T < Zg. Then, a prohibition of acquisitions results in an increase in consumer
surplus.

Proof. See the Appendix. O

7 On the timing of acquisitions: the Arrow replacement effect

In our main model, we have assumed that the incumbent acquires the start-up once the outcome

of its research effort is known. As we have argued in the Introduction, this timing seems a sensible
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modelling choice to model start-up acquisitions in the digital industry. However, in the pharmaceu-
tical industry, many acquisitions take place much earlier in the process. In this section, we assume
that the incumbent may acquire the start-up before the outcome of its research effort is known,
which means that the acquirer takes over the start-up’s research facilities and the innovation port-
folio decisions. We then solve an alternative acquisition game where, first, the incumbent and the
start-up negotiate over the expected acquisition surplus, second, the acquirer chooses its portfolio
of investments and finally the acquirer produces after knowing the outcome of its research efforts
in projects A and B.

As before, we solve the game backwards. Because the market competition stage is exactly the

same as that in Section we move directly to the investment portfolio stage.

7.1 Investment portfolio stage

Let x,, denote the investment effort the acquirer puts in project A and, correspondingly, 1 — x,,
be its investment in project B. The expected payoff to the acquirer from investing x,, in project

A and 1 — x,;, in project B is:

Tm  —m €A m 1—z,

E m — —
™ (@m) At a:m—i—eAEA 1—zp +ep

=T 10
T + €4 B ( )

The interpretation of this expected payoff is similar to the interpretation of the payoff in .
The FOC is given by:

4 2 (75 =) — ¢ B ip=0

(Tm +€a 1— 2y +ep)?
As in the no-acquisition case, this equation says that the acquirer will continue to invest in project
A until the marginal profit from project A equals the marginal profit from project B. While the
marginal profit from project B is exactly identical to that in the no-acquisition case, the marginal
profit from project A is different. In particular, the marginal profit from project A is proportional
to Ty — «'}', which represents the difference between a successful and an unsuccessful project A.
This difference is thus the reason for the acquirer to hold a distinct investment portfolio compared

to that of the start-up. Solving for x,, we obtain the acquirer’s optimal investment portfolio.

cA€p 882 (Itep)?
Lemma 4. Assume that tea? < 2528 < “crep

research facilities of the start-up, the acquirer’s profit-maximizing investment in project A is:

When the acquirer takes over the

_ __€fBTB __
l+eg—e€y AT

T = (11)
1_|_ €BTB
\ ea(mi—m7)

The corresponding investment in project B is 1 — Zy,.

The parameter restriction in the Lemma ensures that Z,, is interior. Moreover, the parameters
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of the model have the same effects on Z,, as they do on Zg in
As we did before, we can examine the nature of the portfolio bias in the case of an acquisition.
A comparison of the acquirer’s investment portfolio Z,, with that chosen by the social planner Z,

leads to the following result:

Proposition 6. When the acquirer takes over the research facilities of the start-up, the acquirer’s
investment effort in project A is excessive (and therefore its investment in project B insufficient)

- , o - U [i5
from the social point of view if and only if Tp < =2 l
Proof. See the Appendix. O

As discussed in Section [3] the incentives of the planner are governed by the difference between
the social gains from a successful project A and the social gains from a successful project B.
Meanwhile, the acquirer cares about the private gains from a successful project A and the private
gains from a successful project B. The result follows from a comparison of the relative consumer

surplus gains across projects, i.e. the ratio UAU; QA, with the relative profit gains across projects,

—=m m
TATTA

i.e. the ratio
B

7.2 Acquisition stage

Finally, we study the acquisition stage. In this stage, the incumbent and the start-up negotiate over
the surplus that the acquisition generates. We implement the Nash bargaining solution. A rejection
of the offer of the incumbent yields the profits corresponding to the no-acquisition continuation
game, in which case the start-up invests an amount Z g, which yields a profit ff; in case of project
success and a profit 7% in case of project failure. Therefore, the start-up’s expected profits from

rejection are equal to:

Enf(ip) = I
™ (@p) i“E-i-eAﬂ-A—i_iE-f-eAﬂ-A—i_ 1—iE+€BTr

(12)

Meanwhile, the expected profits of the incumbent in case of rejection are given by:

ﬂAjE I €A *

Ex! TE) = ———T4 + = T
( ) xE—l-eA*A Tp +€a A

The disagreement payoffs for the incumbent and the start-up are thus Ex!(2g) and Ex¥ (&),

respectively, and the surplus from an acquisition is given by:

Ex™(#m) — [ExP(2p) + Exl (25)],

15Tf we consider the second-best approach, the condition for the acquirer’s investment effort in project A to be

excessive is modified to g < 29((§§++3§s)) Us.
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which is strictly positiveE

The bargaining outcome is therefore the result of the problem:

max(sg — Enf(2p))(s; — Enl(ip)' 0
SE,SI

subject to sg + sy = En" (&)

Substituting the constraint into the objective function, taking the FOC and solving we obtain the

Nash bargaining solution:

st =Enf(ig) + S[En™(im) — (Exl(ig) + ExP(ip))]
st =Enl(ip) + (1 = 0)[Ex™(Zm) — (Ex!(ip) + ExP(iE))].

When the bargaining power of the start-up is zero, it is obvious that the subgame perfect

equilibrium offer of the incumbent is equal Er” (i ).

7.3 The impact of an acquisition

A comparison of the equilibrium investment portfolio under no-acquisition with that under acqui-

sition leads to the following result:
Proposition 7. Suppose the acquirer takes over the research facilities of the start-up. Then:

(i) The investment effort put into project A by the acquirer is lower than (and therefore that in
project B higher than) that of the start-up, i.e. T, < Tg, if and only if %g <§ < 2s.

(i) The investment effort put into project A by the acquirer is higher than (and therefore that in
project B is lower than) that of the start-up, i.e. T < &y, if and only if 5 < %g.

Proof. See the Appendix. O

The start-up and the acquirer hold distinct investment portfolios. The reason for this is that
the marginal gains from investing in project A differ across the two cases. In the no-acquisition
case, the marginal gains from investing in project A are governed by the profit difference ﬁfi — Y.
By contrast, in the acquisition case, the marginal gains from investing in project A are related to
the profits difference 7y — z'}. When ﬁﬁ — 7y > Ty — @'y, the start-up’s incentive to invest in

project A is greater than the acquirer’s incentive.

16T his is because

€A m 1—2%m iE 1-2E

€A *
T A + TR 27 +
= T = Z =
Tm + €4 1—%, +eB Tp +€a

TE +e€ea 1—2g+eB

—m
= A+ TB.
Tm + €A

(74 +h) +
This inequality holds true because of the following remarks. First, notice that both the LHS and the RHS of this

inequality are exactly the same function of . Second, observe that =y > 27% and 7% > 74 + x,. Finally, given
these two observations, an application of the envelope theorem implies the result.
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These profit differences represent the incremental gains of the two actors from selling a high-
quality product in market A relative to selling a low-quality product. For both actors, we observe
the so-called Arrow replacement effect. In fact, when project A turns out to be successful, the start-
up replaces its Cournot competitor-self with a low-quality product by a Cournot competitor-self
with a high-quality product. By contrast, the acquirer replaces a monopoly-self with a low-quality
product by a monopoly-self with a high-quality product. Depending on parameters, the replacement
effect of the entrant can be more severe than that of the acquirer. As Proposition [7] states, this is
the case when the difference in the quality of the products is small (5 < 9s/7). In such a case, the
monopolist benefits relatively more from obtaining the high quality product than the entrant does.
Hence, the acquirer invests more in project A in the acquisition case than the entrant does in the
no-acquisition case. When the difference in the quality of the products is large (9s/7 < 5 < 2s), it

is the opposite and investment in project A decreases after an acquisition.

7.4 Welfare effects of acquisitions

Proposition [7] has compared the investment portfolios of the start-up and the acquirer. Specifically,
it has provided conditions under which the investment effort put into project A by the start-up
is lower (higher) than that of the acquirer, and correspondingly investment effort put into project
B is higher (lower). We now ask whether the acquirer’s portfolio of investments is more or less
aligned with the socially optimal investment portfolio than that of the start-up.

Combining Propositions [I} [6] and [7, we obtain a result on the impact of an acquisition on the

direction of innovation.
Proposition 8. Suppose that the incumbent takes over the research facilities of the start-up. Then:

(i) Assume that %g < 5 < 2s so that the acquirer reduces investment in project A and increases

it in project B. Then:

o ifrp < UTB, and thus T, < Ty < Tg, the acquisition improves the direction of innovation;

o if %UB < mp, and thus T, < Tp < T, the acquisition worsens the direction of
mnovation;
8s

o finally, if UTB <mg < WUB , and thus T,, < T, < Tg, an acquisition causes a move

from overinvestment to underinvestment in A;

(ii) Assume that's < %§ so that the acquirer increases investment in project A and decreases it

in project B. Then:

° z'fUQ—B < mp, and thus T < Tp, < T, an acquisition improves the direction of innovation;
; 8s
* i T8 < 5Eiy

mmnovation;

Up , and thus T, < T < T, an acquisition worsens the direction of
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o finally, if %UB <mp < %, and thus Tp < T, < Ty, N aCqUISItion causes a Move

from underinvestment to overinvestment in A;

The result in Proposition [§]is similar to that in Proposition[din that it provides conditions under
which an acquisition may result in an alignment or in a misalignment of the private incentives to
invest with the social incentives. Building on this proposition, we construct Figure [4| which is quite
similar in nature to Figure|l]and uses the same parameter values. Specifically, we observe a similar
split of the parameter space into 6 regions; for two of these regions, the direction of innovation

improves after an acquisition takes place.
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Figure 4: Private and socially optimal innovation portfolios

Our final result in this section takes into account the quantity and the innovation distortions
of an acquisition to assess whether its prohibition is consumer welfare improving or not. For this,
we compare the expression for consumer surplus corresponding to the case in which the start-up

chooses the innovation portfolio:

R I  — €A 1—2zg
EU =—U —U ——Ugp, 13
(p) Tp+ea A+£E+6A7A+1—iE+6B B (13)

to the one corresponding to the case in which the acquirer picks the investment levels:

j\?m —m EA 1_‘%77’1,

EU(Zp) = ———— A pymy - m
(&) Fmten A T Emten A T T Gmten

Usp. (14)
Proposition 9. Suppose that the incumbent takes over the research facilities of the start-up. Then:

(i) Assume that %§ < 'S < 2s so that, by Pmposition@ Tm < Tg. Then, there exists ﬁB > 0 such
that for all Ug < Ug, a prohibition of acquisitions results in an increase in consumer surplus.

For Up < Upg, a prohibition of acquisitions results in a decrease in consumer surplus.
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(ii) Alternatively, assume that's < %Q so that, by Proposition@ T < Tm. Then, a prohibition of

acquisitions results in an increase in consumer surplus.
Proof. See the Appendix. O

Proposition [0]is quite similar to Proposition [f|in that it illustrates that prohibiting acquisitions
may increase or decrease consumer surplus. We illustrate Proposition [J] in Figure [f], where we set

the parameters to the same values as in Figure
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Figure 5: Consumer surplus improving start-up acquisitions

We conclude that also in this case in which the acquirer takes over the research facilities of the
start-up, there exists a region of parameters for which an acquisition causes an increase in consumer

surplus.

7.5 The second-best

Proposition [8| on the impact of start-up acquisitions on the direction of innovation can easily be
extended to the case in which the social planner pursues a second-best allocation. For this extension
we make use of the footnotes to Propositions [I] and [6}

Following the same reasoning as that around Proposition [§] we can build Figure [6] which is

essentially the same as Figure

33



1
|
|
|
i |
a4+ i Regionly ‘Region V i
(R =Xm=Xo) (Xm=Xg <Xo) i 85U
1
|
|
|
|
|
|

Region VI
Cm=XoXel9 5 +5)U

Region Ill_ ‘ 1 26+39)
Zﬂfoxoﬁxm | H
1
|
_Region lI : _Region |
(Ro=Xg=Xm) Xo=Xm=Xg)
1, |
|
1
1
|
0 1 1 é 1 1 1 1 1 §/§
1.0 1.2 7 1.4 1.6 1.8 2.0 2.2

Figure 6: Private and socially second-best optimal innovation portfolios

7.6 The n-incumbents case

In this section, we examine how our result change if there are n > 2 incumbents, conditional on
the acquisition of the start-up being incentive-compatible. We first note that profit and consumer
surplus levels in the no-acquisition and acquisition games are identical to those in Section [6.2
Moreover, the no-acquisition investment portfolio decision is identical. We therefore turn to the
investment portfolio stage of the acquisition game.

Although the expressions for profits are different, the expected payoff of the start-up is as in
equation E Therefore, when the acquirer takes over the research facilities of the start-up, the

acquirer’s profit-maximizing investment in project A is:

— ___€fBTB ____
o 1+ €EB €A €A(f2_7r2m) 15
Tm = 14 Py ( )

2 2 2
This investment level is interior provided that (ff_‘:j‘)g <= ((712(2_(;115))2_5)7@ < (1;23; ) As before,

this condition always holds when €4 and/or ep are sufficiently small.

Comparing Z,, in to the socially optimal investment in we get the following result.

Proposition 6. In the model with n > 2 incumbents, when the acquirer takes over the research fa-
cilities of the start-up, the acquirer’s investment effort in project A is excessive (and therefore its in-

vestment in project B insufficient) from the social point of view if and only if mp < %

1"Note that we denote the symmetric profit of the acquirer and the non-merging firms when they all sell low quality
by m4™ rather than 7y
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Comparing the no-acquisition and acquisition portfolio investment decisions we find:

Proposition 7'. In the model with n > 2 incumbents, when the acquirer takes over the research

facilities of the start-up:

(i) The investment effort put into project A by the acquirer is lower than (and therefore that in

project B higher than) that of the start-up, i.e. &, < &g, when %Zﬁ%g < s < 2s.

(i) The investment effort put into project A by the acquirer is higher than (and therefore that in

4n2+6n—1

project B is lower than) that of the start-up, i.e. g < &y, when s < S EwE]

S.

The intuition behind this result is similar to that developed above for the n = 1 case. In the no-
acquisition case, the marginal gains from investing in project A are governed by the profit difference
fﬁj — 7. By contrast, in the acquisition case, the marginal gains from investing in project A are
related to the profit difference 7y — 7. When fﬁ — 7y > 7y — 4", the start-up’s incentive to
invest in project A is greater than the acquirer’s incentive.

Combining the thresholds in Propositions @ and [7'| we observe that six regions similar to
those identified in Figure [5] emerge. And the results of Propositions [§ and [9] do not qualitatively

change. In particular, Proposition [J] can be reformulated as follows.

Proposition 9. In the model with n > 2 incumbents, suppose the acquirer takes over the research
facilities of the start-up. Then:

(i) zilssume that %§ <5< 2s 5~0 that, by Proposition Im < Tg. Then, there exists
Up > 0 such that for all Ug < Upg, a prohibition of acquisitions results in an increase
in consumer surplus. For Up < Ug, a prohibition of acquisitions results in a decrease in

consumer surplus.

(ii) Alternatively, assume that 5 < %g so that, by Proposition Tp < ZTm. Then, a

prohibition of acquisitions results in an increase in consumer surplus.

8 Other extensions

8.1 Drastic innovations

Up to now, we have assumed that s < s < 2s. This assumption has signified that both the high- and
the low-quality products obtain demand. Suppose now that § > 2s. In this case, if the innovator
obtains a high-quality product out of its research effort in project A, then the innovator monopolizes
market A. How are our results modified? It turns out that our results are not affected much if we
consider this case of disruptive innovations, neither for the timing in which the acquisition takes
place after the research results are realized nor for that in which the acquisition occurs before the

outcomes of the research projects are known.
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To see this, note first that the benchmark no-acquisition investment portfolio is exactly the
same as in Lemma [2| but replacing ﬁg by the monopoly profits 7’y. Second, anticipating an
acquisition, the start-up will always decrease investment in project A, and increase it in project B
by implication. The reason for this should be obvious by now because the acquisition rents are equal
to zero when project A is successful, whereas they are positive when project A fails. Third, by the
same arguments as in Proposition [ this innovation portfolio adjustment may improve the direction
of innovation. Moreover, provided that project B is sufficiently attractive for consumers, start-up
acquisitions may be consumer welfare improving. Similar observations apply to acquisitions that
occur before the outcomes of the research projects are known. We now provide some details about

these observations.

8.1.1 Innovation for buyout
The no-acquisition game

In the case of no-acquisition and successful innovation in project A, the entrant will monopolize
market A and obtain the high quality monopoly profit 7’} given in Section rather than the
high quality competitive profit ﬁg . The profit obtained in case of failure remains as in the main
model. Therefore, the start-up’s profit-maximizing investment is the same as that in Lemma [2] ,
but replacing ﬁﬁ by 7). Relative to the main model, the start-up has a higher incentive to invest
into project A, since the gains in case of project success are higher. A comparison of the investment

level in the no-acquisition game to the socially optimal investment level implies the following result.

Proposition 1”. Suppose the rival project yields a drastic innovation in case of success. In the
no-acquisition game, the investment effort put into project A is excessive (and therefore investment
put into project B is insufficient) from the point of view of consumer surplus maximization if and

. 9*2_4 2
only if tg < ﬁUg.

Proof. See the Appendix. O

Relative to the main model the value g for which the investment effort put into project A is
exactly right according to the social planner is higher. The range of wp for which the investment

effort in A is excessive (insufficient) is larger (smaller) than in the main model.

The acquisition game

Since a successful start-up already earns the monopoly profit 7'y corresponding to a high-quality
seller, there are no extra gains from an acquisition. Thus, an acquisition will only be consequential
when the start-up rival project turns unsuccessful. In the case of failure the Nash bargaining
outcome is as described in Section 5] Therefore, the start-up’s profit-maximizing investment can

be obtained by replicating the steps in Section [5| but replacing ﬁﬁ +o(my — ﬁg — L{x) by 7y
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Proposition 2”. Suppose the rival project yields a drastic innovation in case of success. In the
acquisition game, the investment effort put into project A is excessive (and therefore investment
put into project B is insufficient) from the point of view of consumer surplus maximization if and

only if mp < %UB'

Proof. See the Appendix. O

Relative to the main model the value wp for which the investment effort put into project A is
exactly right according to the social planner is higher. The range of wg for which the investment

effort in A is excessive (insufficient) is larger (smaller) than in the main model.

The impact of an acquisition

The impact of an acquisition on the direction of innovation is described in the following Proposition.

Proposition 3”. Suppose the rival project yields a drastic innovation in case of success. For
any 6 € (0,1], relative to the no-acquisition case, the start-up puts less effort into project A (and
therefore more effort into project B), i.e. T < &gp. Moreover, the difference Ty — T g is greater

the larger the start-up’s bargaining power §.
Proof. See the Appendix. O

When project A is successful, the start-up obtains the profit 7} regardless of the acquisition
regime. There is no bargaining surplus whatsoever. In contrast, in case of failure there is a
bargaining surplus to be shared among the start-up and the acquirer. Anticipating an acquisition
and the extra rents generated in case of failure, the entrant distorts its portfolio by investing less
(more) into project A (B).

Finally, Proposition extends Proposition [4f to the case in which project A yields a drastic

innovation when successful.

Proposition 4”. Suppose the rival project yields a drastic innovation in case of success, in which
case the start-up, anticipating its acquisition, reduces investment in project A and increases it in

project B. Then:

i 7o < AU

innovation;

, then T, < T < g and thus an acquisition improves the direction of

o if 88_48 Up < 7pg, then Tp < Tp < %, and thus an acquisition worsens the direction of
mnovatzon,

o ﬁnally, Zf 95 — 4+6)) 15;5( ;43 5

causes a move from overinvestment to underinvestment in A.

U < g < Upg, then 2 < Z, < g and thus an acquisition
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Proposition 4”| shows that an acquisition may result in either an alignment or a misalignment
of the private incentives to invest compared with the social incentives. In terms of Figure[l| we are
left with three regions. There is one region in which the direction of innovation improves, one in
which it worsens and one in which the effect is unclear. These regions are analogous to regions I,V
and VI as described in the main model. Furthermore, the prohibition of start-ups would certainly
boost consumer welfare if we are in region V, but it may reduce consumer welfare if we are in region
1. Proposition [5"] below confirms this.

Proposition 5”. Suppose the rival project yields a drastic innovation in case of success so that, by
Proposition Tg < Zg. Then, there exists UB > 0 such that for all Ug < (73, a prohibition of
acquisitions results in an increase in consumer surplus. For Ug > U B, a prohibition of acquisitions

results in a decrease in consumer surplus.

Proof. See the Appendix. O

8.1.2 Arrow replacement effect

Suppose now that the rival project yields a drastic innovation in the model in which acquisitions take
place before the investment decision is made. Observe that the social optimum and the outcome of
the no-acquisition game remain as described in Subsection Further, the expected payoff and
the corresponding optimal investment level of the acquirer are as in the main model of Section

Moreover, if acquisitions are allowed they will always occur. This leads to the following result.

Proposition 7”. Suppose the rival project yields a drastic innovation in case of success. Then,
relative to the no-acquisition case, the investment effort put into project A decreases (and therefore

that in project B increases).
Proof. See the Appendix. O

Regardless of the parameter values, the Arrow replacement effect of the entrant, which is given
by 7} — 7%, is always higher than that of the acquirer, which is given by 7'} — «'}'. Hence, the
acquirer’s investment effort in project A is always lower than that of the entrant. Therefore, the
impact of an acquisition on the direction of innovation and on consumer surplus is qualitatively the

same as when the acquisition takes place after the investment decision.

Proposition 8”. Suppose the rival project yields a drastic innovation in case of success. Moreover,
suppose that the incumbent takes over the research facilities of the start-up. Then: Assume that

2s < § so that the acquirer reduces investment in project A and increases it in project B. Then:
o ifTp < Us , then T, < Ty, < g and thus an acquisition improves the direction of innovation;

o if 198‘?,_45 Up < mp, then T, < Tg < I, and thus an acquisition worsens the direction of

mmnovation;
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952 -4s>
18(32—52)
from overinvestment to underinvestment in A.

o finally, if UTB <mp < Up, then &, < T, < Tp and thus an acquisition causes a move

The effect on consumer surplus, which is similar to that in Proposition [9] is described below.

Proposition 9”. Suppose the rival project yields a drastic innovation in case of success so that, by
Proposition & < &g. Then, there exists Ug > 0 such that for all Ug < Ug, a prohibition of
acquisitions results in an increase in consumer surplus. For Ug > Ug, a prohibition of acquisitions

results in a decrease in consumer surplus.

Proof. See the Appendix. O

8.2 Worthless unsuccessful rival project

In our main model we have assumed that an entrant whose rival project fails is able to enter the
market with a product exactly identical to that of the incumbent. In some cases when IP rights
are strongly protected, this may not be possible. In this extension we investigate what happens if

the entrant can only enter market A if its rival project is successful.

8.2.1 Innovation for buyout
The no-acquisition game

As in the main model, if project A is successful the entrant will enter the market with the high
quality product, earning a profit ﬁﬁ. If project A fails, the entrant will not enter the market and
obtain zero profits (rather than 7%). Therefore, the start-up’s profit-maximizing investment is
equal to that in Lemma [2 but replacing 7% by zero. As a result, relative to the main model, the

start-up has a higher incentive to invest into project A.

Proposition 1”. Suppose that an unsuccessful rival project is worthless. In the no-acquisition
game, the investment effort put into project A is excessive (and therefore investment put into

project B is insufficient) from the point of view of consumer surplus mazimization if and only if

= o\2
3?5 —§g> Us.

T <
Proof. See the Appendix. O

Relative to the main model, the value mp for which the investment effort put into project A is
exactly right according to the social planner is higher. The range of wg for which the investment

effort in A is excessive (insufficient) is larger (smaller) than in the main model.

The acquisition game

An acquisition generates no additional rents when the start-up’s rival project turns unsuccessful.

This is because the incumbent already earns the monopoly profit 7}. Therefore, the start-up’s
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profit-maximizing investment anticipating its acquisition is equal to that in Lemma [3| but replacing
the difference 7% — §(z’y — 27 ) by zero. Comparing the profit-maximizing investment level to the

socially optimal one gives:

Proposition 2". Suppose that an unsuccessful rival project is worthless. In the acquisition game,
the investment effort put into project A is excessive (and therefore investment put into project

B is insufficient) from the point of view of consumer surplus mazimization if and only if Tp <
4(25—5)%—5(1152+20s%—323s)
18(§2*§2) UB

Proof. See the Appendix. O

The threshold for the investment effort put into project A to be excessive is again higher than
the threshold in the main model.

The impact of an acquisition
The impact of an acquisition on the direction of innovation is described in the following Proposition.

Proposition 3"”. Suppose that an unsuccessful rival project is worthless. For any 6 € (0,1],
relative to the no-acquisition case, the start-up puts more effort into project A (and therefore less
effort into project B), i.e. &g < Tp. Moreover, the difference Ty — Tg is greater the larger the

start-up’s bargaining power 9.

Proof. See the Appendix. O

When project A is successful and acquisitions are prohibited, the start-up obtains a profit
equal to 75 - If acquisitions are allowed, the start-up receives the same profit plus some additional
bargaining rents. In case of failure, the entrant’s payoff is zero regardless of the acquisition regime.
Allowing acquisitions then causes the entrant to anticipate the additional rents in the case of success,
which makes success relatively more attractive than in the case where acquisitions are prohibited.
Hence, the entrant distorts its portfolio by investing more (less) in project A (B).

Finally, Proposition 4| extends Proposition [4] to this case in which an unsuccessful rival project

does not generate any profit whatsoever.

Proposition 4. Suppose that an unsuccessful rival project is worthless so that the start-up, an-

ticipating its acquisition, increases investment in project A and decreases it in project B. Then:

4(25—5)? 6(115 42052 —
° zf 18752

the direction of innovation;

3255) Up < mp, then Tg < Tgp < T, and thus an acquisition improves

innovation,

UB, then T, < Tp < Tg and thus an acquisition worsens the direction of

o finally, if 2 25 s) )UB <1 < <2s—§>2—fg(gf;z)of—sz@

acquzsztzon causes a move from overinvestment to underinvestment in A.

Upg, then g < Z, < Tg and thus an
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In terms of Figure [T} only regions II, III and IV remain and the direction of innovation in these
regions is affected in the same way as in the main model. The next proposition confirms that

consumer surplus may increase or a decrease when acquisitions are prohibited.

Proposition 5. Assume that an unsuccessful rival project is worthless and s < 2s so that, by
Proposition @ T < Zg. Then, a prohibition of acquisitions can result in an increase or decrease

in consumer surplus.

Proof. See the Appendix. O

8.2.2 Arrow replacement effect

Suppose now that acquisitions take place before the investment decision is made. The social
optimum and the no-acquisition game remain as described above in Subsection [8.2] The expected
payoff and the corresponding optimal investment level of the acquirer are as in the main model of

Section [7] If acquisitions are allowed they will always occur.

Proposition 7. Suppose that the incumbent takes over the research facilities of the start-up.
Moreover, suppose that an unsuccessful rival project is worthless. Then, relative to the no-acquisition

case, the investment effort put into project A decreases (and therefore that in project B increases).

Proof. See the Appendix. O

For the entrant, the Arrow replacement effect in market A is 7}, whereas, for the acquirer what
matters is 7§ — 'y The incentive for the entrant to invest into project A is always higher than
that of the acquirer. The situation is then qualitatively the same as when the acquisition takes
place after the investment decision.

Comparing the investment levels in the no-acquisition and acquisition cases to the socially

optimal investment level we obtain the following result:

Proposition 8”. Suppose that the incumbent takes over the research facilities of the start-up.
Moreover, suppose that an unsuccessful rival project is worthless. Then: Assume that s <3 < 2s

so that the acquirer reduces investment in project A and increases it in project B. Then:

o ifTp < U—QB, then T, < T, < Tp and thus an acquisition improves the direction of innovation;

o if

mnovation;

2(25—5)*
9( )

= Up < wpg, then T,, < Tg < Z, and thus an acquisition worsens the direction of

2(25—s5)°
9(s?—s2)
from overinvestment to underinvestment in A.

o finally, if UTB <7< Upg, then T,, < T, < Tg and thus an acquisition causes a move

In terms of Figure [1}, what happens in this setting is that only regions I, V and VI remain and
the direction of innovation in these regions is affected in the same way as in the main model. The

following Proposition extends Proposition [J] and shows that our results remain valid.
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Proposition 9”. Suppose that the incumbent takes over the research facilities of the start-up.
Moreover, suppose that an unsuccessful rival project is worthless so that, by Pmposition@ T <
&g. Then, there exists Ug > 0 such that for all Ug < Ug, a prohibition of acquisitions results in
an increase in consumer surplus. For Ug > f]B, a prohibition of acquisitions results in a decrease

in consumer surplus.

Proof. See the Appendix. O

8.3 Horizontal product differentiation

Throughout the paper we have assumed that ¢ = 2 which implies that products only differ in quality.
In this subsection we report what happens when products are also horizontally differentiated. For

this purpose we let 0 < o < 2 and proceed by solving the model as in the main body of the paper.

Social optimum

The social planner sets price equal to marginal cost. The corresponding levels of the surplus

consumers obtain at the optimal quantities is given by:

=0 a? [32 4+ 52— o3s o a? 52
Ua=7 — |0 Ya=5 | 5g ;
s (4-0%) g2 L(2+0)

where, as in the main body of the paper, UOA denotes the level of surplus in case the rival project
is successful and U9 otherwise. The new social optimum is then given by after plugging these

new expressions for consumer SllI‘phlS.

The no-acquisition game

Let 5 < %g, which is the new condition that ensures that the rival project is non-drastic. With
horizontal product differentiation, provided that the rival project is successful, it is sometimes
the case that the acquirer becomes a multi-product monopolist and offers the two qualities in the
market. This occurs when 5 < %g Alternatively, when s > %§, as it was the case in the main body
of the paper, the acquirer does not find it profitable to offer both qualities and instead offers only
the high-quality product. In this section we focus on the former case in which the acquirer puts
both products in the market.

In the market competition stage, the profits of the start-up and the incumbent in case of

successful innovation, denoted ﬁﬁ and Efax respectively, and consumer surplus are:

_g 207 [(45 — 05)? ;207 [(45 — 05)? Ta— a? [(32 +5%)(16 — 30?%) + 0335
%= (o) =T (o) T [T e

In case of innovation failure, the profits of the start-up and the incumbent and consumer surplus
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are:

o =ql =7 =

202 52 _a?[(2+0)s?
B2 [(4+0)2]" T B2 (4+0)?

The equilibrium investment portfolio in the no-acquisition game is given by , after plug-
ging the new expressions for profits. Comparing the socially optimal investment to the entrant’s

investment level gives the following.

Proposition 1””. Assume that products are also horizontally differentiated, specifically s < %g In
the no-acquisition game, the start-up’s investment effort in project A is excessive (and therefore its

investment in project B insufficient) from the point of view of consumer surplus mazximization if

16(2(5+s)—0s)
Ehal-0))THo)? U B-

Proof. See the Appendix. O

and only if 1p <

The acquisition game

With substantial horizontal product differentiation, as implied by the parameter restriction s < %g,
an acquisition is always incentive compatible and, thus, always takes place when it is allowed. After
an acquisition, the profits of the acquirer and consumer surplus in case the rival project is successful

or unsuccessful are given by the following expressions.

—m a? [52 + §2 — 0SS —m a? [32 + §2 — 0SS m a? §2 m a? 52
TA=— |~ = |=—= "=, M= |—— - =
AUl 24-07) 0 T Bl ad-0y) T T B 22+ T 82 4

In the investment portfolio stage, the expressions for the expected profit and optimal investment
level are the same as in the main model, and , after plugging in the new profit and surplus
expressions. A comparison of the equilibrium investment level of the start-up when it anticipates

its acquisition with the socially optimal one gives the following result.

Proposition 2. Assume that products are also horizontally differentiated, specifically s < %§. In
the acquisition game, the investment effort put into project A is excessive (and therefore investment
put into project B is insufficient) from the point of view of consumer surplus maximization if and

; S5+s)—os §|3(16+502)—s(0(324-02)—(16+502
only if s < GG Us + = e oy,

Proof. See the Appendix. O

The impact of an acquisition

The impact that an acquisition has on the portfolio choice made by the start-up is given by the

following result.

Proposition 3". Assume that products are also horizontally differentiated, specifically 5 < 2s.

For any 6 € (0,1], relative to the no-acquisition case, the start-up puts more effort into project A
(and therefore less effort into project B), i.e. g < . Moreover, the difference T — g is greater

the larger the start-up’s bargaining power §.
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Proof. See the Appendix. O

In the no-acquisition game, the additional rents a successful innovation generates in market A
are equal to ﬁg — 7 while in the acquisition game they are equal to ﬁﬁ — 7y +o(Ty — ﬁﬁ - 1{4) —
d(x'} — 27m%). With substantial horizontal product differentiation, it turns out that the latter is
always larger than the former. Consequently, the start-up will invest more in project A (and less
in B) in anticipation of the acquisition as compared to when an acquisition is not allowed.

Comparing the thresholds in Propositions |[1”"] u - and |3 - 3"l we derive the following result, which

extends Proposition [4] to this setting with substantial horizontal product differentiation.

Proposition 4. Assume that products are also horizontally differentiated, specifically s < §§, 50
that the start-up, anticipating its acquisition, increases investment in project A and decreases it in

project B. Then:

s o2)—s(o 02)— o2
o zf 16( 2(S+S)_Us))2 U+ A[F16+50%)—s(0(32+0%)—(16+50%) Up < g, then T < T < %, and thus

(5+s(1—0))(4+0c 2(5+s(1—0))(16—02)2
an acquisition improves the direction of innovation;

o ifp < %U& then z, < T < g and thus an acquisition worsens the direction

of innovation;

5+s)—os 16(2(3+s)—0's §[5(164-50%)—s(0(324+02%)—(16+5052))
o finally, if AUy < i < IR + STy,

then T < &, < g and thus an acquisition causes a move from underinvestment to overin-

vestment in A.

The start-up always increases its investment into project A in anticipation of an acquisition.
Therefore, in terms of Figure [1, we lose regions I, V and VI. In the remaining regions the effects
are the same as in the main model. In region II the direction of innovation worsens, in region II1
we move from under- to overinvestment in project A and in region IV the direction of innovation
improves. Again, our next result confirms that acquisitions always reduce consumer surplus in this

setting with horizontal product differentiation.

Proposition 5. Assume that products are also horizontally differentiated, specifically 5 < %§ 50
that, by Proposition @ Tp < Zg. Then, a prohibition of acquisitions results in an increase in

consumer surplus.

Proof. See the Appendix. O

9 Conclusions

Start-up acquisitions have recently spurred much interest among politicians, policy makers and
academicians. Many have argued that merger policy has been extremely lenient when it comes to

start-up acquisitions and have called for reform. Others have warned that blanket prohibitions are
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not desirable because they may reduce the incentive for innovation. This paper has contributed to
this debate by examining start-up acquisitions from a new angle. In particular, we have asked how
the palette of innovation projects of a start-up is affected by acquisitions.

To this end, we have formulated a novel model of an industry with an incumbent operating in
a single market and an entrant start-up. The start-up engages in an investment portfolio problem
by choosing how to allocate funds across a rival project, intended to challenge the incumbent’s
dominant position, and a non-rival project. We have shown how, motivated by the private returns
of the projects, a start-up picks a socially suboptimal portfolio of projects. We have then examined
how an acquisition impacts the optimality of the equilibrium portfolio of projects and consumer
surplus.

We have shown that, anticipating an acquisition, the start-up, purely motivated by rent-seeking,
strategically distorts its investment portfolio in a way that may improve of worsen the direction in
which innovation goes. Moreover, when the direction of innovation improves, its improvement may
be so large so as to dominate the usual quantity distortion. This result has added to the literature
by pointing out a new way in which the “innovation for buyout” argument may increase consumer
surplus. Later in the paper we have turned to settings in which the acquirer takes over the research
facilities of the start-up. In those settings, we have seen how both the start-up and the acquirer
face the so-called “replacement effect” and that it is not necessarily the case that the replacement
effect is stronger for acquirers than for start-ups. Also in such settings we have demonstrated that
acquisitions may improve or worsen the direction of innovation.

Our results have some antitrust recommendations packed. When acquisitions are allowed, rent-
seeking start-ups tend to displace investment from rival to non-rival projects when the former are
highly disruptive for existing firms. Because in those situations quantity distortions are expected to
be relatively small, provided that non-rival projects benefit consumers much, start-up acquisitions
may enhance consumer surplus. By contrast, when rival projects are moderately of little disruptive,
quantity distortions are expected to be so large that a prohibition of start-up acquisitions increases
consumer welfare. The same result arises when there are many firms in the market, or when

products are substantially differentiated horizontally.
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Appendix

Proof of Proposition
We restrict attention to investment levels that are interior as specified in Lemmas [I| and @ To < IR

if and only if
iBUB €EBTB
ca(Ua—U%) ca(mi—m4)

__eBUp __€pmp
1+ ea(Ux—U%) 1+ \ ea(@h—m3)

Since the LHS and RHS of this expression are decreasing in the term under the square root we

l4+ep—e€n l1+ep—e€an

have
U —UWs < (75 — 74)Us.

Using the expression for surplus given in Section |3 and for profits given in Section we obtain

a?(3? — s?) - 20%3(5 — s)
T .
4z B 932 b
Solving we find
85(5 — s)
< —Up.
B 9 —s2) B
Which can be rewritten as
< 5 U
T
B> 9E+s)

O
Proof of Proposition
We restrict attention to investment levels that are interior as specified in Lemmas|ljand 3} Z, < Zg

if and only if
(U4 —U)mp < (74 +0(T5 — 7% — ) — 74 — 6(x} — 274)) Up.

Using the expression for surplus given in Section |3 and for profits given in Section and Section
5.1l we obtain

a?(3% - s?) o? (165(5 — s) + 0(—115% — 21s* + 325s))
7232

B-

Solving we find
163(5 — ) + 6(—1152 — 2152 + 3235s)
18(3% — s2)

B < B-

Which can be rewritten as
165 — 0(115 — 21s)

18(3 + s)
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Proof of Proposition

(i) zg < zg if and only if

Th+0(TR — 7K — ) —mh — S(x} — 2mh) < TG —wh
Dropping the common terms gives

5(ﬁﬂ—ﬂg—ﬁg—ﬂi+2ﬂ2)<0.

Using the expression for profits given in Section and Section [5.1] we obtain

a?(—115% — 2152 + 3235)

7 <0.

Simplifying gives
0 < (115 —21s)(5s — s).

Solving we find o1
21
s

(i) When & < Z, Z is decreasing in 6. When Z < Z, & is increasing in 6. Hence, in both cases  — &

Therefore, Tp < T when s <5 <

increases in 9. ]

Proof of Proposition
(i) Suppose that %§ < § < 2s, in which case, T < Zg and therefore the expected consumer

surplus in market B is lower if acquisitions are prohibited.

1— ¢ 1— &g
B gy~ TTE p, 16
1—dptes © “1—dptes © (16)

To show the result, we start by noticing that, for 5 < 2s, we have UZZ < Uy so

Tp+exr Tp+exa ZTptea

3 TR €A €A = g oR—
_TE g = + Up < ———7Ua.
TE+€q TE+e€a

Further, because U'} < Uz,

7 oR— €A €A R
—— Uy o — = QZ; < —Uj,.
TE+ €4 Tp+€a ITp+e€p T+ e€a

Furthermore, because U’} < U 4, we can write

_rE UZHL( A €A )UZ{JFEA Un < B g,y A

~ ~ - X ~ = N UA
TE+ € TE + €A TE+€q T +€q TE + €A TE+ €4
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Simplifying gives:

i oR— €A

TE Uy A Ua+

— U, +——U% < =
TE + € TE + € TE+ €A

- U4, 17
iptea (a7)
which means that the expected consumer surplus in market A is higher if acquisitions are prohibited.
Because the expected consumer surplus is a continuous function of Upg, putting together
and implies the result.
(i1) Suppose that 5 < %§, in which case, T < Zg and therefore the expected consumer surplus
in market B is higher if acquisitions are prohibited.
1—2g

——Up < ——Usp. 18
1—2p+ep B 1—2Zg+ep B ( )

1-2zg

We now show that the expected consumer surplus in market A is also higher if acquisitions are
prohibited. For this, we need to show that
-'i’E Um €A T

rTE — €A
— = Uj+———U%< - Uag+ - Uy.
TE + €A A $E+€A7A TE + €A A $E+€A7A

(19)

We can rewrite this as:

< B 44 = )Um+6A Ur < —E 7 =

- A — = = Ua < 7 At 3 Uy
Tp+ea ITp+ea Tpteap TE+e€q Tp +€q TE+€q

We have Uy < U 4 s0:

(A “a_ e >U;?+/4U?:<A“UA.
Tp+€ea ZTpten TE+€q TE + €4

Rewriting gives:
€A

T +e€a

€A

(U —UA)JFm

(Ux —U,) <0. (20)

In market A we can rank consumer surplus in two different ways depending on the quality differ-

ences.
1. For all g € [1,%) we have U} < Uy <U,<Ua.
2. Forallge(%,%) we have U} < U, < Uy < Ua.

Therefore, the first term is always negative since U} < Uz. The second term is also negative when
g € [1, %), in which case 1' holds.
When 2 € (%, %), things are a bit more complicated because U 4 < Uy. We rewrite 1| as

follows:

I ||

ip+es Ux—Uy
— > =
Tpt+ea Uy —-UY

(21)
and notice that the RHS of is increasing in 5. Setting 5 = %§, the RHS of 1) takes on value
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0.706 approximately. Therefore, if we show that the LHS of is greater than 0.706, the proof is
complete.

To do this, we first note that the LHS of is decreasing in §. This is because & goes up as §
rises. Therefore, setting § = 1 for the LHS of it holds that:

tptea , [ 8 avas V(5 — 5)(55 4+ 21s) + 90

>
Tp+e€ea 55+ 21s a\[ (8—8)+ €BTRB
\/ ea

(s S) 55+215 +\/»
5S+218 \/255 s) \f

2 . . . . . .
where we have defined z = E'ézigf. We now show that this last expression is increasing in €4 (and

so decreasing in z). In fact, its derivative with respect to z is equal to

V/(G—s)(55+21s) | +/25(5—s)
R

I
55+ 215 2/ < o

— 2
?))4_\/2)

The sign of this expression depends on the sign of

VB5+21s V25  —\/55+ 21s+ 43 s 4 21
- + = <Oforall —-€|=,—]|.
62 3 612 s 3711

Therefore, taking the limit when z — oo (€4 — 0) we can write that

_ v/ (5—5)(55+21s) +Z _

TE+ea . 5 6v2 5
TETEA o Yim |4 —g
Fmtea ik 55+ 215 /2G5 55+ 21s

where we have used the L’Hopital rule.

To complete the proof, we note that this last expression is increasing in 5/s. Therefore,

S S 8
— %S lim |4y — 2~ 0.706.
55+ 215~ 5/s4/3 [ 55 + 213} /33

The proof is now complete. O

Proof of Proposition
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o < &g if and only if™]

U €BTRB
1 _ — fBYB l+ep—c¢ - "
B A1 A A A )

egUp €EBT B
L+ oo I+ oy

U4 —Ump < (75 — 73)Us.

This is equivalent to

Using the expression for surplus given in Section |3 and for profits given in section [6.2.1| we obtain

o’(s*—s") _a¥(n(5-5)+5)" -5,
0 .
a2 P 2(n +2)282 b
Solving we find
_ 2[(n+1)%s — (n? — 1)s]
T .
" (n+2)%G + ) b
O
Proof of Proposition
To < Zp if and only iﬂ
el _ €EBTB
e —eny/ il 1t [ ommm )
EBUB 1+ \/ €EBTB
1+ ea(Ux—U3%) ea(TE+o(my —mh—nly)—m%)

Since the LHS and RHS of this expression are decreasing in the term under the square root we

have

(U Ul < (T4 +0(T) — 74 — ) — ) Up.

Which we rewrite as

—F —m _ —F I
R < A~ le U 5(7TA TA —WA)
B o o B —o0 ° LB'
U A L L A L/A

Using the expression for surplus given in Section [3] and for profits given in Section and

and rewriting we find

2((n +1)%5 — (n? — 1)s) Ut 26(2s5 —5) [(3n? + 6n + 2)5 — (4n? + 6n)s]
(n+2)2(5+s) B (n+1)2(n+2)2(3° — 52)

B < B-

O
Proof of Proposition

(i) The merger occurs if the joint profits are higher than the sum of the individual competitive

. . . . . PO . 1 2,
18We restrict attention to investment levels that are interior. &, is interior when (1f:f)2 <7 Up - < (::i) iR
7714
iq i ; €AERB B (1+ep)?
is interior when e <=3 e <
. . . - .. . 1 2
19WWe restrict to investment levels that are interior. g is interior when (ff:f)2 < T 7;815 = < ( :465}133) )
A AT "TATRAITNA
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profits, or:

T —mh < T4+ 0Ty — TR — 1) —

Note that the same condition ensures that £p < Zg in part (i) of the proof.

(ii) g < Tg if and only if

l+ep—ea ) —FHE 1—1—613—6,4\/6 G —57B

calmh %) R+o(my —mh—n) %)

1 —=BTB 1+ e
+ ea(@E—m%) ca(TE+o(my —7—nh)—m3)

So

7h — 14 <7h 4 6(7Y —7h — ) — 7.

Dropping the common terms gives
0<6 (@ —74 — 7).

Using the expression for profits given in Sections [6.2.1] and [6.2.2] we obtain

(n(3—s5)+s8)? (nE—5)+3)2%+(25s—3)?°
0< 20n+1)2 2(n + 2)2

Rewriting gives
0 < (=3n? — 6n — 2)3 + (10n* 4 18n + 4)3s + (—8n? — 12n)s>

Solving we find
4n? + 6n 3 <9

————5 < § < 2s.

3n2 +6n+ 2"

(éi1) Since  is increasing in & we can conclude that the difference & — & is also increasing in §. [

Proof of Proposition

4n>+6n
3n2+6n+2>

surplus in market B is higher if acquisitions are prohibited.

Suppose that s < § < 2s, in which case, T < Tg and therefore the expected consumer

1—-2zg 1-2p

_— < — 22
1—2xg+e€p B 1—2Zg+ep (22)

We now show that the expected consumer surplus in market A is also higher if acquisitions are

prohibited. For this, we need to show that

T  +m €A g oR— €A
—— U+ —"—U% < - Ua—+ - Uy, 23
TE + €4 4 xE—i-eA*A TE + €4 A :UE+€A*A (23)
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We can rewrite this as:

T €A €A —m €A Ip + €A
—E 4 — = Uy +——U% <~ Ua+ - Uy
Tp+€ea 2ITpt+ea ITEtea TE + €A TE + €4 TE +€a

We have Uy < U 4 s0:

(29 Vo2 e 9y,
Tp+€ea Tpten TE+€q TE + €4
Rewriting gives:
€A —m €A —m
—— (UR-U, )+ ——— (U, —U,) <0. 24
T+ €a (*A A) SEE+6A( A 7‘4) (24)

In market A we can rank consumer surplus in two different ways depending on the quality differ-

ences.

4n’46n 3 n+3 m T 77
1. For all 2oy < s < nio we have U} < U 4 <QA<UAI

2. ForallZ—ig<§<2wehaveQ’X<QA<Uz<UA

Therefore, the first term is always negative since U") < Uz. The second term is also negative when
4n*46 5 43 . )
n’46n_ i < Z—H in which case 1) holds.

3n2+6n+2
When £ € (Z—ig, 2) because U 4 < ﬁf, similar to the proof of Proposition we write 1' as

follows:

| ||

iptea  Uj—Uy
= > —5 . (25)

T+ €a UA — QE
Similar to Proposition [5(ii) if we show that the smallest value achieved by the function on the LHS
is greater than the highest value achieved by the function on the RHS, then the proof is complete.

Denote the LHS by f(n, 4, g, z) where z = 7“;673'32 as before Similar to the proof of Proposition

a2

we set § = 1 and take the limit z — oo (€4 — 0) which is

\/ (5-8)[(n+1?2E -5 +2n+ Ds](n+ 12
(n(5—5) + )% (n+2)2 = (n+1)*((25 — 5)" + 5?)

Next we solve for 2 that minimizes this expression on the relevant interval and substitute it back

@ ||

in order to obtain the smallest possible value this limit takes at the critical % as a function of n.
We obtain

Tp+ea 2(n+1)3
Tp+e€a n(n+2)(5+3n) —/(n+3)(n2—2) (2 +n(n+2)(5 +n))

2
2ONote that for n >437 this region is irrelevant because % < 333;5212. In this case only the second ordering of
consumer surplus applies.
*'Note, f(n,d,%,2) is decreasing in § and in z, similar to analysis in Proposition
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The RHS of expression is given by@

(5+(n—1)s)’(n+2)* = (n+ 1)4§2.
(n+2)2 ((g +(n—1)s)® - n2§2>

Evaluating this expression at the upper bound of the interval £ = 2 we obtain

1@ |l

Uy -Uy, - (n+1)*(2n + 3)
Uy -U%  (n+22@2n+1)

Finally, it can be easily verified that the difference between these two functions is positive for all
n > 2. Hence, we have shown that for all n > 2 the smallest value achieved by the function on the
LHS is greater than the highest value achieved by the function on the RHS. This completes the
proof. O

Proof of Proposition [6]

We restrict attention to investment levels that are interior as specified in Lemmas[Ijand [ &, < &,

— —<8Us | iep—ey./—BTB __
l+ep—ea AWUa-U%) _ A G )

sUp 1 €BTR
oo T arm-

if and only if

As before this is equivalent to
(U4 = UWmp < (T4 — xX)Us.

Using the expression for surplus given in Section [3] and for profits given in Section [4.1] and Section
5.1 we obtain

a2(§2 o §2) Oz2(§2 o §2)
Solving we find
an < UB
B 5

Proof of Proposition
We restrict attention to investment levels that are interior as specified in Lemmas[2and[4] 2, < &g

if and only if

22Note that the RHS of is increasing in £ similar to analysis in Proposition
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So
T — Ty <TG — 7.

Using the expression for profits given in Section [f.1] and Section [5.1] we obtain

a?(3? - s?) 2a%3(3 - s)

87~ 9@

Simplifying gives
0<(75—9s)(5— ).

Solving we find

S. O

~©

Therefore, T < Iy, when s <35 <

Proof of Proposition [9]
(i) Suppose now that %§ < § < 2s, in which case, Z,, < Zg and therefore the expected consumer

surplus in market B is lower if acquisitions are prohibited.

1-2g 1—2,
——Up < ——FF—Us. 26

To show the result, we start by noticing that, for 5 < 2s, we have UZ <Uyx so

z — z € € z —
B E Um _ _ m 4 A — A ﬁm _ E UA-
TE + €A Tm +€A4 Ty t€4 TEtTEA TE + €4
Further, because U} < Uz,
z — € € z —
AimUZ‘l + | = 4 - A Uy < AiEUA.
Tm + €4 Tm +€4 TE+E€Ea TE+€a
Furthermore, because U') < U 4, we can write
x € € € z — €
I g (- A U+ U< T+ U,
Tm + €4 Tm+€4 TE+e€Ea TE+ €A T+ €A TE+ €A
Simplifying gives:
z — € z — €
TN 7AUZZ < 7 7AUA, (27)

—Uy + < U — A+ = U
Tm + €A Tm + €A TE +€a TE +€a

which means that the expected consumer surplus in market A is higher if acquisitions are prohib-

ited.
Because the expected consumer surplus is a continuous function of Upg, putting together
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and implies the result.
(ii) Suppose that 5 < %g, in which case, Tg < Z;,. To show that EU(Z,,) < EU(&g) we start by
noticing that, given that s < %§, we have UZL < U 4. Therefore,

LN S AP (" N
Tm +€EA Ty + €A ITp+€A Tg+e€ea

Further, because U} < Uy and U4 < U 4, we then have that

Tm —m €A m TE — €A

— - Uy < = Up+——"—U4 . 28
Fmtea P dmtea T diptea 4 ip+ea (28)
Furthermore, because g < Z,, it holds that
1—2m 1—2p
——Up < ——Usg. 29
1 -2, +eB B 1—2Zg+ep B ( )
Combining and , the result follows. O

Proof of Proposition [6/
To < Ty if and only if |§|
(U4 = U)mp < (T4 — 74" Up.

Using the expression for surplus given in Section [3] and for profits given in Section [6.2.2| we obtain

a’(5* - 8% a®(n*(5 — 5)* + 2ns(s — 5))
I 2(n +1)23°

Ug.

Solving we find
2n(n(s — s) + 2s)

S 12 )
O
Proof of Proposition [9]
(i) Suppose now that %g < § < 2s, in which case, Z,, < Zg and therefore the expected

consumer surplus in market B is lower if acquisitions are prohibited.

1-2p 1-2,

—_— < —F—Up. 30
1—2Zg+ep B 1—2, tep B (30)

To show the result, we start by noticing that, for 5 < 2s, we have UZ; < Uy so

) - z €A €A —m Ip —
Uy = —"— 4+ - _ U _r
Im t+€A4 Ty t€4 TE+E€EA

TE + € TE+€p
2
23We restrict to investment levels that are interior. Z, is interior when (f_f_‘:f)z < ﬁoUBUn (1:;’; )~ Im 1S interior
AT=A
€EAER B (14ep )2
when Atz < I < e
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Further, because U < U'y,

T — € € T _
o UZ‘+<A 44 )UZ“<A U
Tm + €4 Tm+€A Tp+Ep TR+ €4
Furthermore, because U") < U 4, we can write
T € € € T — €
o UZH(A 4 >U§2+A A yme T Ta4—2 U,
Tm + €A Tm+€4 TpHtea T+ e€a T+ e€a T+ €A
Simplifying gives:
Tm  =m €A T = €A
Emtea A dmtea  dptea " dptea N (1)

which means that the expected consumer surplus in market A is higher if acquisitions are prohib-
ited.

Because the expected consumer surplus is a continuous function of Up, putting together
and implies the result.
(i1) Suppose that 5 < %g, in which case by Proposition |7'| Zg < 2, and therefore the
expected consumer surplus in market B is higher if acquisitions are prohibited.

1—dp, 1—igp
— U< ———Up. 32
l—Gm+eg © 1—dptep (32)

We now show that the expected consumer surplus in market A is also higher if acquisitions are

prohibited. For this, we need to show that

A~ A~

T — € z — €
_om ZL AiAQZf<A7E AiAi (33)
Tm + €A Tm + €4 TE +€a TE + €a
We can rewrite this as:
T € € — € T — €
<AE 4 )UZ%AAU’ARAE Ua+—2 U,
Tp+€Aa Tp+ea Tmtea Tm + €4 TR+ €A TR+ €4
We have Uy < U 4 so:
<A €A — €A >FIX+A€AU2<A€AUA-
Tp+e€eEAa TmtEa Tm + €4 TE+ €A
Rewriting gives:
A (UG TR+ ——— (U}~ U,) <0, (34)
Tm + €4 TE +€a

In market A we can rank consumer surplus in two different ways depending on the quality differ-
ences 2]

24 +3 An?+6n—1
Note that ZT_Q < m for all n > 2.
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1. Fora111<§<Z—igwehaveQE<UZ<QA<UA

n+3 3 4n”46n—1 m T 77
2. Forallm<§<mwehavegj4 <QA<UA<UA

Therefore, the first term is always negative since U} < Uz. The second term is also negative when
5 o nt3 :
1< i < 775 in which case |D holds.

n+3 s 4n?4+6n—1 m :
When 195 < § < gra5g, 57 because Uy < Uy we write 1' as

Tp+ea S Uy —Uy
T + €4 UZ—Q%

(35)

Similar to Proposition (ii) if we show that the smallest value achieved by the function on the
LHS is greater than the highest value achieved by the function on the RHS, we can conclude that

LHS (g) > RHS (g)for all g € (Z—ig, %). Then the proof is complete.

Denote the LHS by f(n, g, z) where z = %552 as before Similar to the proof of Proposition
we take the limit of f(n, 2, z) when z — oo (e4 — 0) which is

’ g7

[(n+1)2(3E—3s)+2(n+1)s](n+1)2
[n? (5 —s)+ 2ns| (n +2)? ’

. Next, we substitute % = Z—ig to

obtain the smallest possible value this limit takes as a function of n on the relevant interval. We

It is easy to verify that this expression is strictly increasing in

I |l

obtain

Tp+ea [(”+1)2 <%+2) +2(n+1)} (n+1)2
T +ea {nQ <%H) T Qn} (n +2)2

The RHS of expression is given by@

5+ (n—1)s)? (n+2)% — (n+1)4s?
(n+2)2 ((5+ (n—1)s)* —n2s?)

_ 4n2+46n—1

= SnTrdngi We obtain

Evaluating this expression at the upper bound of the interval

| |»]

2
2 _
oy, (e m-1) 02?2 - o)
— <

Uy —-um 24 G 2
A=A (n+2)2<<m+(n—l)) —n2>

Finally, it can be verified that the difference between these two functions is positive for all n > 2.

Hence, we have shown that for all n > 2 the smallest value achieved by the function on the LHS

*Note, f(n, 2, z) is decreasing in z, similar to analysis in Proposition [5
26Note that the RHS of expression 1' is increasing in f similar to analysis in Proposition
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is greater than the highest value achieved by the function on the RHS. This completes the proof. [

Proof of Proposition
T, < Zg if and only iiF_7|

— —BUs 1 4ep—ey, ) —BIE
l+ep—ea AU9-U") _ +€p A\ amr—my)
esUp 1 €BTR
LRV iy t amra

So
(U4 —U)mp < (T4 —74)Up.

Using the expression for surplus given in Section [3| and for profits given in Section and Section
.1l we obtain

2022 _ 2 2(0=2 2
a(5° — s%) (95 — 4s%)
Up.
152 PSS B
Solving we find
95% — 452
7U .
SRR P
O]
Proof of Proposition
o < ip if and only if?¥]
epU _ €EBTB
Lten—eay/ ity Lt S i)

@UB 1+ €BTB
1+ eaUa—U9) \/EA (T —mh—d(xy —2m%))

So
(U4 —Urmp < (74— — 8(x'} — 273)) U.

Using the expression for surplus given in Section |3 and for profits given in Section and Section
6.1l we obtain

a?(3? — 5?) - a? (952 — (44 6)s?)
T™B B-
432 7232
Solving we find
- 952 — (4 + 6)s? U
B — B.
18(3% — s2)
OJ
Proof of Proposition
2
2"We restrict to investment levels that are interior. £, is interior when —SAEB 5 < fDUB = (tep)” T is interior
(I+ea) UL-U% €A€B
€A€ER B (A+ep)?
when (14+€a)? < TN TR < €A€B ' 2
28We restrict to investment levels that are interior. g is interior when —SASB_ < B (tep)”
(1+ea) TFA77\'A76(7TA727|'A) €A€ER
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Tgp < Zg if and only if

1+ep—ce — T 14+eg—c¢ —<BIB
B . eA(WZL—Wz—Mﬂ’X—ZW;)) +eB A ea(@yp—7%)

EBTRB €EBTB
1+ \/6,4(?%771‘275(E%72ﬂ'2)) L+ ea(Ty—m%)

So
TH — Ty —0(my —27y) < Ty — Ty

Dropping the common terms gives
§ (2 —x'}) <O.

Using the expression for profits given in Section [£.I] and Section [5.1] we obtain

2(_ 2
a®(—s
g < 0.

7232

O
Proof of Proposition
Suppose now that 2s < s, in which case, g < &g and therefore the expected consumer surplus in

market B is lower if acquisitions are prohibited.

1-2g 1-2Zg
_ < ———Up. 36
1—2Zg+ep B 1—Zg+ep B ( )
We have ~ .
T € € T
<~ B A ] A >ﬁ:=AEﬁX
T+ €A XTEp+€A TETtEa TE+€q
Further, because U} < Uz and Tp < Ig
_ '%E Um+ <~ €A _ €A )Um< : :/I\;E Um
TE+€q TE + € TE +€x TE + €
Furthermore, because U’} < U 4, we can write
T — z
~EUZX+<~ S — )Um A _yne B gy AU,
TE + €A TE+€4q TE+ € TE+€q TE+€p TE+€q
Simplifying gives:
TE g4 A pgme TE gy Ay, (37)

TE+e€ea 4 JEE-FGA*A Tp+ea 4 o
which means that the expected consumer surplus in market A is higher if acquisitions are prohibited.

Because the expected consumer surplus is a continuous function of Up, putting together and
(37) implies the result. O
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Proof of Proposition
Tm < Zp if and only i@

1+ep—eay ) Gt

T —m)

€BTRB

Ltes —eay/omr—n

€BTB

ea(TR—m'})

1+

So

SRV oY

T — Iy < TR — Ty

Using the expression for profits given in Section [£.1] and Section [5.1] we obtain

a?(3% — 52)

a?(95% — 45?)

832

Solving we find

7272

0 < 55°.

Proof of Proposition [9”]

O

Suppose now that 2s < 5, in which case, Z,, < Zg and therefore the expected consumer surplus in

market B is lower if acquisitions are prohibited.

1-2g 1—3m,
1—2g+e€p 1—2, +e€p
We have R X
T — T € € —
_ E mo_ § m 4 - A _ A UZL'
T+ €a Tm+€4 Tmt+€EA XTEtEa
Further, because U"} < UZL and Z,, < Zg
T € € T
Imogmy (A A Npmo TE_gm
T + €4 Tm+€4 2TE+E€a TE +€a

Furthermore, because U’y < U 4, we can write

L —=m A A A e =m €A
—= U4+ | = — = U+ ——UN < - - Uy.
T + €A T + €A TE + €A TE + €A TE + €A TE + €4
Simplifying gives:
Tm  +=m €A TE  +m €A
P UE— A+A7QE<A7UA+A7QA7
Tm + €4 Tm + €A T+ €A TR+ €A
2
29We restrict to investment levels that are interior. L < Uten)”

(1+ep)?
€aep

. . €AEB 1
interior when ez < s TB <

A~ . . . €AEB
ZTm 1s interior when Gtz < F g B cacn

60
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(39)
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which means that the expected consumer surplus in market A is higher if acquisitions are prohibited.
Because the expected consumer surplus is a continuous function of Up, putting together (38) and
(39) implies the result. O

Proof of Proposition
o < &p if and only if’]

— —8UB 1 4ep—ey,/BIB
SRR Vo A
1+ ,/—sUs 1+ [ezs
ca(Ua-U%) ATy
So
70 —
(U —UYmp <75UB.

Using the expression for surplus given in Section |3 and for profits given in Section we obtain

a2(§2 _ §2) _ a2(2§_ §)2
432 B 1832 &
Which can be rewritten as
2(25 — 5)?
B <

Proof of Proposition
T, < Zg if and only iiﬂ

— —8Us _ 14eg—c¢ Lk
1 +€ep €A EA(U:fQ%) B A GA(ngrts(le*fgfﬁﬁl))
1 — U 14 LT
+ ea(Ux-U9) ca(7E+o(my—wh—xl,))

So
TH - UWrp < (74 + (7% — 74 — ) Up.

Using the expression for surplus given in Section [3] and for profits given in Section and Section
5. we obtain

a?(32 — 52 o? (4(25 — 5)? + 6(—1152 — 20s% + 3255)) -

7232 b

Solving we find
4(25 — 5)? + 6(—115% — 205> + 325s)

B < — B-
18(3% — s2)
. . . . P . 1 2 L. .
30We restrict to investment levels that are interior. #, is interior when (ff:f)z < UOUBUO ( E:ZF;; > 2 E 1s interior
AT=A
€A€B B (+ep)?
when Are)? < 7E < caen
2
31'We restrict to investment levels that are interior. Zg is interior when (16-?:?)2 <= +5(?ZB?E = (I:;J;) .
A AT "TATERA

61



Proof of Proposition
T < Zg if and only if

l14+ep—ce¢ £BTB l+ep—ce¢ €BTR
R T R D G e ),

1 €EBTRB 1 €EBTB
Ty art T A )

So
T <Th + (7L —7G —1h).

Dropping the common terms gives
0<6(@y—74 —7h).
Using the expression for profits given in Section [.1] and Section [5.1] we obtain

a?(—118% — 2052 + 3235s)

0< 2

Simplifying gives
0 < —118% — 20s* + 323s.

Solving we find this holds for all 5 € [s, 2s). O

Proof of Proposition

Recall by Propositionwe have 2 > zg for all s < 5 < 2s. Therefore, the expected consumer

surplus in market B is higher if acquisitions are prohibited.

1—ig 1- g
— " p<—" 1 40
l—Zp+ep © l1—dp+eg © (40)

The expected consumer surplus in market A is higher if acquisitions are prohibited when:

g oR— €A Ip + €A
— U+ —U < ———Us+ —-U%
TE + €4 TE + €4 TE+ € TE+€p

We can rewrite this as —
(xE—:f:E)eA UA—UA
tp(Tp+ea) Uy —-UR

Numerical simulations show that depending on parameter values this inequality can be satisfied or

not.

(ZE—2%E)eaA > gA—UZL
tp(Tptea) Ux-um’
are prohibited. Then, because the expected consumer surplus is a continuous function of Up, for

the expected consumer surplus in market A is lower, when acquisitions
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sufficiently small Up we obtain that prohibition of acquisitions results in a decrease in consumer

surplus 7]
(Zr—%g)ea UA—ﬁZL . . . e
inGaten) < T the expected consumer surplus in market A is higher, when acquisitions

are prohibited. Combining this with the impact of acquisitions on consumer surplus in market B,
we obtain that prohibition of acquisitions results in an increase in consumer surplus for this range

of parameters. O

Proof of Proposition
&m < #p if and only if”]

ERBT
1—!—63—6,&/% l4+ep—e€y ﬁ

<
[__epmm €BTE
1 + EA(EZL_EX) 1 + EAfg
So
T — 1y < 7.
Using the expression for profits given in Section [£.1] and Section [5.1] we obtain

a2(§2 _§2) _ a2(2§_§)2
832 1832

Simplifying gives
0 < 75% — 1655 + 135>,

This holds for all s < 3 < 2s. O

Proof of Proposition [9”]
Suppose now that s < § < 2s, in which case, Z,, < &g and therefore the expected consumer surplus

in market B is lower if acquisitions are prohibited.

1-2p 1-2,

L R e Y 49
l—dpteg 2 1—d,+eg © (42)

To show the result, we start by noticing that, for 5 < 2s, we have UZ; < Uy so

TE  —m Tm €A €A —=m Tg —
— U — + - — = Uy < ———
TE + €A Ty + €A Tm + €A TE+ € TE+€p

32Note that this increase in consumer surplus is only possible in Region IV.

. . . . P . 1 2 L. .
33We restrict to investment levels that are interior. &, is interior when (1?:;3)2 < =l ( 6';‘?3 )~ %p is interior
A A
€A€B B (1+ep)?
when Gtz < = < o
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Further, because U < U'y,

T — € € T _
T (- 2 U < ———Ta.
Tm + €4 Tm+€A TE+Ep TR+ €4
Furthermore, we can write
T — € € € T — €
g (—2— - A Y+ U< —E T+ —2
Tm + €4 Tm+€4 Tp+eEp TR+ €4 TE+ €4 Tgpt+e€eq
Simplifying gives:
T € T — €
U AU < U+ —2 U7,
Tm + €4 Tm + €A T+ €A T+ e€a

(43)

which means that the expected consumer surplus in market A is higher if acquisitions are prohib-

ited. Because the expected consumer surplus is a continuous function of Upg, putting together (42))

and implies the result.

Proof of Proposition
o < &g if and only if*]
— _e8Up - __€BTB
l+ep—ea ea(Ux—U%) < l+ep—ea ea(®E—m%)

1 —<gUs__ 14 /—EE
+ ea(Ua—-U3) ea(T{—m3%)

This is equivalent to
(U4 —U%mp < (75 — 74)Up.

Using the expression for surplus and profits given in Section [8.3| we obtain

a? [32+ 52— 085 —5%(2—0) - o? [2(45 — 05)? — 25%(4 — 0)? U
— 0 — :
32 41— o2 5= 52 (16 — 02)2 b
Solving we find
16(2(s+s) —os
S UCCE TS
(5+s(1-0))d+0)
Proof of Proposition
344 is interior when (f_f:f)z < ﬁZUfQ‘A < “;Ef;)?. Zg is interior when (ffff)g < ?,;fwz < “;Ef;)z.
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o < &g if and only if*]

U €EBTB
l4ten—e _BYB l+eg—€y — — = " o
tes A ca(U3-U%) ea(TE+HO(TR —Th —mhy) —mh —0(x'} —27%))

<
@UB 1+ €BTB
L+ \V eaU4-U%) \/6A(f§+5(ﬂ”*W’iﬂi)*ﬂz%(ﬂ*%w)

Since the LHS and RHS of this expression are decreasing in the term under the square root we

have

(UA—UA)WB<(7TA+(5( A—7TA—7TA—7TA+27TA)—7TA)U

Which we rewrite as

=F * —m m =F I *
7T — T (S Ty — Ty — T, — 4 + 271'

g < o 12 ITB ( A LA _ A O—A A)ITB.
L A L L A —L A

Using the expression for surplus and profits given in Section [8.3] and rewriting we find

16(2(5 + 5) — 03) & [5(16 + 50%) — s(o(32 + 02) — (16 + 50?))]
Grs(l—o)ndtor 27 25+ (1 — 0))(16 — 02)?2

T < B-

Proof of Proposition
(i) g < 2 if and only if

l4+ep—e CBTE l1+eg—€y,/—BFB
B~ €Ay )RRy —mh—nh)—mh—o(my —2m%)) teB— e[ mE

<
575 €BTRB
1 + \/€A TI'A+5 A _7-(A_7rA)_7rA—5(7rA —27rA)> 1 + \/7

Which is equivalent to

78+ 6Ty — 75 — xh) - mh — (T} — 2mh) < 7K — 7,
Dropping the common terms gives
§ (74 —n'y — 74 — 7l +2m%) <0.
Using the expression for profits given in Section [8.3] and simplifying we obtain
52(16 + 5o?) — 55(320 + 0°) + 53(—16 4+ 320 — 502 + ) < 0.

Solving for the range of parameters o € (0,2) we find

< 320+03> _
-1+ ———-)s<35<s.

16 + 502
35 ~ .. . €A€B B (1+eB)2
Zp is interior when Atz WA+6(W’”—?E—WA)—WA—MW’” =) YT
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This never holds so we always have g < Tg.

(ii) When 2 < Z, T is increasing in §. Hence & — & is also increasing in 4. O

Proof of Proposition
Suppose that s <5 < %g, in which case, £ < Tg and therefore the expected consumer surplus in

market B is higher if acquisitions are prohibited.

1—ig 1- g
—F pp<—"F yp. 44
l—Zp+ep © l—dgp+eg © (44)

The expected consumer surplus in market A is higher if acquisitions are prohibited when:

i’E —m €A i\.E' 7 €A
— U+ ——U% < = U+ - U,. 45
TE+ €A A $E+€A7A T+ €A A $E+€A7A (45)
We can rewrite this as:
<A B4 A A )Um+~6AUZ‘ _TE Ta+—A U,
Tp+€ea 2Tpt+ea ITEtea TE + €4 TE + €4 TE +€a
We have U, < U4 so:
(oo Yo, oo oy,
Tp+€A TEp+E€p T+ €A T+ €a
Rewriting gives:
€A —m €A —m
—— (UR-U, ) +——— (U, -U,) <0. 46
TE+€q (*A A) ."EE—I-GA( A *A) ( )

In market A we can rank consumer surplus in two different ways depending on the quality differ-

ences.

1. For all 1 <

4 _ 3_ 2 —=m ==
<%+\/" 8 2§3g+320+64 we have U < Uy <Uy < Ua.

1@ |l

2. For all § + ‘/"4_8"3531‘2432”%4 < % < % we have U} < U4 < UZL < Ujy,.

Therefore, the first term is negative since U'} < UTX. The second term is also negative when

5 o Vo'—853-2002+320+64 : :
1< <3+t o418 in which case l) holds.

35 2 4 _ 3_ 2 TT . .
When £ € (% +oto o +820” 320162 %) because U 4 < Uy, similar to the proof of Propo-

sition b we write as follows:

ipt+er Ujg—Uy
Ip+es Uy -UR

(47)

Similar to Proposition (ii) if we show that the smallest value achieved by the function on the LHS
is greater than the highest value achieved by the function on the RHS, then the proof is complete.

36This holds only for o < 1.4681. Hence, this second ordering is irrelevant when o > 1.4681.

66



ﬂ’BGBﬁ

Denote the LHS by f(o, §, £ s
we set § = 1 and take the limit z — oo (€4 — O) which is

z) where z = as beforel Slmllar to the proof of Proposition

4\/( 2(4— 02)(25+ (2 — 0) 3)

272 — 5902)5 + (272 — 5902 — 1600 + 3103)s”

Next, since this expression is decreasing in 2 on the relevant interval, we substitute £ = % to obtain

|® |l

the smallest possible value this limit takes as a function of o. We obtain

Ip+ea 24-0°)(;+2-0)
Ip+ea (272 — 5902)2 + (272 — 5902 — 1600 + 3103)
The RHS of is given by@

(0+2)[(32+5%—08s) (0 +4)> —4(0 +2)s*(4 —
(5% 4 52 — 035s) (0 +2) — s2(4 — 02)] (0 +4)?

o?)]

2

Evaluating this expression at the upper bound of the interval £ = = we obtain

|® |

Uy—Uy  (0+2) ((0+4)?—4do%(c +2))
Uy —U% ((0+2) —0?) (0 +4)?

2(4 0'2)( +2—0)

272—590 + 272—5904—1600+310
7 2 7 2 3 Ild

Next, we analyze the difference between the functions 4\/

g 2_ 0'2 (o
(U+(2()O(i2-;-f)02)zlo—+i);—2)) and obtain that on the interval o € (0,1.4681) the latter intersects the

former from above at o ~ 0.52. Hence, we have shown that for 0.52 < o < 1.4681 the smallest

value achieved by the function on the LHS is greater than the highest value achieved by the function
on the RHS. For o < 0.52 we cannot use the same approach based on comparison of the upper and

lower bound. However, we have checked numerically that this inequality holds.

O]

3"Note, f(a, 8,2 5 z) is decreasmg in § and decreasing in z, similar to analysis in Proposmon I
38Note that the RHS of is increasing in g similar to analysis in Proposition
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