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MARKETING | RESEARCH ARTICLE

The effect of consumer ethnocentrism on the 
acceptance of imported grocery products in Harare, 
Zimbabwe
Charity Muchandiona1, Nicholas Z. Kakava1 and Charles Makanyeza2*

Abstract:  The study investigated the effect of consumer ethnocentrism on the 
acceptance of imported grocery products in Harare, Zimbabwe. Using a cross-sectional 
survey of 505 consumers, independent-samples T-test, analysis of variance and 
structural equation modelling were used to test research hypotheses. Results show 
that gender, age and education significantly influence consumer ethnocentrism. 
Income was found to have an insignificant influence on consumer ethnocentrism. 
Results also show that consumer ethnocentrism had a negative effect on consumer 
attitude towards imported grocery products. Consumer attitude was found to have 
a positive effect on consumer intention to buy imported grocery products. Similarly, 
consumer ethnocentrism was found to negatively influence consumer’s intention to 
purchase imported grocery products while consumer’s intention was found to posi
tively influence consumer’s actual purchase behaviour towards imported grocery pro
ducts. These findings have theoretical and practical implications.
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1. Introduction
Globalisation has intensified the movement of various grocery products across national bound
aries. As such, international trade has gained momentum thereby exposing consumers worldwide 
to various products (Makanyeza & du Toit, 2017). Increased globalisation has resulted in intense 
competitive pressure in the retail sector the world over (Das Nair, 2018). Nickanor et al. (2020) posit 
that African markets are increasingly opening up for foreign grocery products in a bid to meet the 
increasing demands of their growing populations.

The need to survive in this intense competitive atmosphere has motivated firms to increase their 
attention towards understanding consumer behaviour, paying special attention to consumer 
ethnocentrism (Casado-Aranda et al., 2020; Vuong and Giao 2020; Zeren et al. 2020). 
A complete understanding of consumer behaviour is of paramount importance because it helps 
marketers in designing effective marketing strategies (Makanyeza & du Toit, 2017). Consumer 
ethnocentrism refers to the beliefs held by consumers on whether it is appropriate or not to buy 
foreign-made products (Akbarov, 2021; Das & Mukherjee, 2019; Karoui & Khemakhem, 2019; Shimp 
& Sharma, 1987). Balabanis and Siamagka (2017) posit that consumer ethnocentrism resembles 
a biased preference for local products at the expense of foreign alternatives.

According to Mlambo (2017), Zimbabwe was once the most industrialised state in sub-Saharan 
Africa after South Africa and was a chief exporter of manufactured products to its neighbouring 
countries. Since the beginning of the new millennium, Zimbabwe’s economy has been on 
a downward trajectory, characterised by chronic unemployment, high inflation and rising national 
debt levels (Makaye & Mapuva, 2017; Mlambo, 2017). This has resulted in imports flooding the 
retail market thereby negatively affecting the country’s balance of payment (BOP) (African 
Development Bank Group, 2018). The proliferation of imported grocery products like rice, cooking 
oil, pasta, cereals, dairy, frozen foods, meat and toiletries among other products in the 
Zimbabwean grocery market has become worrisome. In the global environment, governments 
can set inward-looking policies to promote local business). In 2011, the government of Zimbabwe 
launched the “buy Zimbabwe” campaign in a bid to resuscitate the performance of the local 
companies through spearheading the production and consumption of domestic products (Ndlovu 
et al., 2017). The government of Zimbabwe tried to regulate the grocery supply side. However, little 
attention was accorded to the consumers’ voice.

Several studies have been conducted on consumer ethnocentrism in both developed and devel
oping countries (Balabanis & Siamagka, 2017; Casado-Aranda et al., 2020; Karoui & Khemakhem, 
2019; Maison & Maliszewski, 2016; Makanyeza & du Toit, 2017; C. Pentz et al., 2017; Shimp & 
Sharma, 1987; Vuong and Khanh Giao 2020). However, the study of consumer ethnocentrism in 
the Southern African Development Community (SADC) region is still in its infancy. There are 
relatively few studies that have focused on consumer ethnocentrism and its influence on con
sumer behaviour. More so, these few studies that have been conducted in the SADC region have 
recommended that further studies on consumer ethnocentrism be conducted in this region to 
have a better understanding of this concept (C. D. Pentz et al., 2014; John & Brady, 2011a, 2011b; 
Makanyeza & du Toit, 2017). The main reasons for calls for further consumer ethnocentrism 
studies include the fact that consumer ethnocentrism varies from country to country and over 
time. It also varies with the product category. Consumer ethnocentrism cannot be generalised 
across product categories and from country to country. Consumer tastes and preferences need 
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constant monitoring since they tend to change over time and consumers are dynamic (Akbarov, 
2021).

Consequently, the question of consumer ethnocentrism with regards to groceries in Zimbabwe 
remains unanswered given government policies like “Look East Policy” and the “Zimbabwe is Open 
for Business” mantra. Consumer ethnocentrism needs further study as it applies to grocery 
products in developing economies such as Zimbabwe. Although similar studies were conducted 
on consumer ethnocentrism in Zimbabwe, the focus was only on one product category i.e., 
imported poultry meat products (Makanyeza, 2014; Makanyeza and du Toit 2016, 2017). This 
makes it pertinent to conduct this study to understand whether or not the influence of consumer 
ethnocentrism on consumer behaviour varies with the product category and over some time as 
consumer preferences change. Likewise, a study of this magnitude was imperative to enhance the 
understanding of consumer ethnocentrism. Therefore, this study strengthens the existing body of 
consumer ethnocentrism knowledge by investigating the effect of consumer ethnocentrism on the 
acceptance of imported grocery products in Harare, Zimbabwe. The study focuses on a basket of 
grocery products instead of one product category. The findings of this study provide insights to 
marketers on designing effective marketing strategies.

The objectives of this study were: (i) to determine the effect of consumer demographics (gender, 
age, education and income) on consumer ethnocentrism; (ii) to establish the effect of consumer 
ethnocentrism on consumer attitude towards imported grocery products; (iii) to determine the 
effect of consumer attitude on consumer intention to buy imported grocery products; (iv) to 
determine the effect of consumer ethnocentrism on consumer intention towards imported grocery 
products; and (v) to determine the effect of consumer intention on actual purchase behaviour 
towards imported grocery products.

2. Consumer ethnocentrism
Balabanis and Siamagka (2017) define consumer ethnocentrism as the beliefs held by consumers 
about the suitability and morality of purchasing domestic products at the same time rejecting 
foreign-made products. That is consumer ethnocentrism is the tendency of consumers to prefer 
locally produced products to foreign products. In the same vein, Agarwal (2020) describe con
sumer ethnocentrism as a tendency for people to favour locally made products. Ningsih et al. 
(2019) view consumer ethnocentrism as the inclination of consumers to view and assume one’s 
cultural group as the best. De Nisco et al. (2016) assert that consumers who have strong ethno
centric beliefs tend to evaluate foreign products negatively than those who are less ethnocentric. 
Consumers who have strong ethnocentric tendencies avoid purchasing foreign-made products 
although they are of superior quality to local products (De Nisco et al., 2016). Karunaratne and 
Wanninayake (2019) posit that consumer ethnocentric appeals can predict consumers’ inclinations 
to purchase locally made products instead of imports.

3. Consumer attitude, intention and purchase behavior
Consumer attitude can be defined as an individual’s internal assessment of an object such as 
a branded product (Akroush & Al-Debei, 2015; Ningsih et al., 2019; Salem, 2016). Zhang et al. 
(2021) define consumer attitude as a psychological tendency that is expressed by evaluating 
a particular object with some degree of favour or disfavour. Consumer attitude reveals the 
psychological predisposition of consumers to like or dislike products (Hung et al., 2016). Aprile 
et al. (2016) posit that consumers who show negative attitudes toward imported products tend to 
exhibit the highest willingness to buy locally made products.

Consumer attitude is a multidimensional concept involving a constant interface of emotions, 
behaviour and beliefs (Ladero, Casquet, and Singh 2015). Zhang et al. (2021) put forth that the 
basic model of consumer attitude is called the tri-component or the ABC model encompassing 
three components, namely affect (emotions), beliefs (cognition) and conation (behavioural inten
tion). The cognitive element represents consumers’ beliefs, individual’s information and knowledge 
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about an object (Ladero, Casquet, and Singh 2015). The affective element of consumer attitude 
reflects an individual’s feelings and emotions with regards to an attitude object (Buchanan et al., 
2016).

Conation refers to the behavioural intention which can be termed consumer intention or 
purchase intention. The conative element can be regarded as one’s willingness to buy a certain 
product or an intention to behave in a certain way (Makanyeza & du Toit, 2017). Salem (2016) 
views consumer intention as a course of action that one anticipates to follow. Consumer intention 
is a consumer’s conscious plan to purchase or repurchase a product (Makanyeza et al., 2021).

Behaviour is one’s noticeable response to a given situation about a given target (Wee et al., 2014). 
Purchase behaviour is a stage in the consumer decision making process where the consumer makes 
a purchase (Schiffman et al., 2014). A clear understanding of purchase behaviour is essential and it 
enables marketers to identify the appropriate marketing strategy (Rana & Paul, 2017).

4. Consumer demographics
Various studies have been conducted to determine the influence of consumer demographic 
variables on consumer ethnocentrism (Agarwal, 2020; Hall & Sevim, 2015; Lopez & Zunjur, 2016). 
As such, a sound understanding of demographic variables is crucial in consumer behaviour studies 
(Akbarov, 2021; Das & Saha, 2017; Makanyeza & du Toit, 2017; Nguyen, 2017). The effect of 
consumer ethnocentrism towards imported grocery products varies from individual to individual 
depending on demographic and socio-economic factors (Agarwal 2020). Gender, age, education 
and income are the most commonly measured demographic variables in consumer ethnocentrism 
researches (Akbarov, 2021; Hall & Sevim, 2015; Seitz & Roosen, 2015).

4.1. Gender
Gender refers to a set of features distinguishing males from females (Kwok et al., 2016). Theobald 
et al. (2017) define gender as the socially constructed roles, behaviours, activities and character
istics that a society considers appropriate for men and women. Kwok et al. (2016) conceive that 
males and females can differ in personalities, attitudes and activities which can influence con
sumer behaviour. Matić (2013) posits that women are more conservative about upholding social 
harmony, and positive feelings among the general public.

4.2. Age
Hall and Sevim (2015) put forth that older consumers tend to exhibit higher levels of ethnocentric 
tendencies than their young counterparts. Agarwal (2020) established that age is significantly 
positively related to consumer ethnocentric tendencies. Vadhanavisala (2015) posits that the 
positive relationship between age and consumer ethnocentrism is based on an increased cosmo
politan lifestyle among the younger population.

4.3. Education
Previous researches indicate that individuals become less conservative as their education levels 
increase and this increases their biases towards foreign products and brands (C. D. Pentz et al., 
2014; Vadhanavisala, 2015). Matić (2013) puts forth that less-educated consumers tend to have 
a stronger sense of awareness of belonging thus favouring domestic over imported products.

4.4. Income
There is a correlation between income and consumer purchase behaviour (Hall & Sevim, 2015). 
Higher-income levels provide consumers with more travel opportunities thereby exposing them to 
various foreign products (Hall & Sevim, 2015). C. D. Pentz et al. (2014) perceive that the underlying 
rationale for this phenomenon is that as consumers achieve higher income levels, they tend to 
become less conservative and patriotic, thus are likely to favour imports over local products.
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5. Development of research hypotheses and research model
Shankarmahesh (2006) suggest that gender affects consumer ethnocentrism. In a study conducted in 
Turkey, females were found to be more consumer ethnocentric than males (Balabanis et al., 2001). In 
the same vein, C. D. Pentz et al. (2014) established that white South African women exhibit greater 
ethnocentric tendencies than white South African men. There is a general agreement among various 
scholars that women have higher ethnocentric scores than their male counterparts (Bruning, 1997; 
C. D. Pentz et al., 2014; Han & Terpstra, 1988; Sharma et al., 1995; Vida & Fairhurst, 1999a). However, 
Ramsaran-Fowdar (2010) found results conflicting with other scholars whereby Mauritian males were 
found to be more consumer ethnocentric as compared to their female counterparts. In a study 
conducted in India, Jain and Jain (2013) established that consumer ethnocentrism was not influenced 
by gender. Based on this discussion, it was, therefore, hypothesised that: 

H1a: Consumer ethnocentrism is higher in female than male consumers.

Hamelin et al. (2011) found a positive relationship between age and consumer ethnocentrism in 
a study conducted in Morocco. Similarly, Balabanis et al. (2001) found older consumers to be more 
ethnocentric in Turkey compared to their young counterparts. In a study conducted in India by Jain 
and Jain (2013), a positive relationship was established between age and consumer ethnocentrism. 
Bizumic (2019) found that consumer ethnocentrism is strongly correlated with age and older people 
were found to be more consumer ethnocentric than younger consumers. In support of this, Agarwal 
(2020) established that age has a significant positive effect on consumer ethnocentric tendencies. 
Other various studies have shown that older people are more consumer ethnocentric than younger 
people (Das & Saha, 2017; De Ruyter et al., 1998; C. D. Pentz et al., 2014; Ramsaran-Fowdar, 2010; 
Sharma et al., 1995). In light of this discussion, it was hypothesised that: 

H1b: Age has a positive effect on consumer ethnocentrism.

Several studies confirm a negative relationship between educational level and consumer 
ethnocentrism (Caruana, 1996; Klein & Ettensoe, 1999; De Ruyter et al., 1998; Sharma et al., 
1995). In support of this, Javalgi et al. (2005) assert that there is a negative relationship between 
consumers’ educational level and consumer ethnocentrism. Das and Saha (2017) maintain that 
the level of education is a significant predictor of consumer ethnocentrism. However, C. D. Pentz 
et al. (2014) found contradicting results whereby white South Africans’ educational level did not 
influence consumer ethnocentrism. Similarly, in a study conducted in India, Jain and Jain (2013) 
found no significant relationship between educational level and consumer ethnocentrism. In light 
of the foregoing discussion, it was, therefore, hypothesised that: 

H1c: Education has a negative effect on consumer ethnocentrism.

A negative association between income level and consumer ethnocentrism was noted in 
various studies (Bruning, 1997; Sharma et al., 1995; Supphellen & Rittenburg, 2001). C. D. Pentz 
et al. (2014) found a negative relationship between income and consumer ethnocentrism for white 
South African consumers. However, in a study conducted in Slovenia income did not significantly 
influence consumer ethnocentrism (Vida & Damjan, 2001). It was, therefore, posited that: 

H1d: Income has a negative effect on consumer ethnocentrism.

Several studies have established that consumer ethnocentrism leads to negative consumer 
attitude towards imported products (Bandara & Miloslava, 2012; John & Brady, 2011a; Makanyeza 
and du Toit 2016; C. Pentz et al., 2017; Shankarmahesh, 2006; Sharma et al., 1995; Vida & Damjan, 
2001). In a study conducted in Zimbabwe, consumer ethnocentrism was found to negatively 
influence consumer attitude towards imported poultry meat products (Makanyeza & du Toit, 
2017). Drawing insights from the foregoing discussion, it was plausible to hypothesise that: 
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H2: Consumer ethnocentrism has a negative effect on consumer attitude towards imported 
grocery products.

The consensus among scholars is that consumer attitude towards a product has a positive 
influence on consumer intention to purchase that particular product (Makanyeza & du Toit, 2017; 
Ondang, 2015; Rana & Paul, 2017; Schiffman et al., 2014; Teng & Wang, 2015). In the same vein, 
consumer attitude was shown to have a strong positive relationship with consumer intention in 
Croatia (Jeger et al., 2014). A study conducted by Tsang et al. (2011) in Taiwan established that 
consumer attitude positively correlates to consumer intention to receive mobile advertisements. 
This is consistent with the Theory of Planned Behaviour (TPB) which entails that consumer attitude 
is a key determinant of consumer intentions (Ajzen, 1985; Salem, 2016; Teng & Wang, 2015). 
Akbarov (2021) established that consumer attitude has a positive effect on consumer intention to 
purchase genetically modified foods. It was, therefore, hypothesised that: 

H3: Consumer attitude has a positive effect on consumer intention to buy imported grocery 
products.

A study conducted in Malaysia revealed that consumer ethnocentrism is the most important 
determinant of consumer purchase intention (Tabassi, 2012). Klein et al. (1998) found a direct 
negative relationship between consumer ethnocentrism and consumer intention to purchase 
foreign products. Similarly, Nguyen et al. (2008) established that a negative relationship exists 
between consumer ethnocentrism and consumer intention to purchase imported products in 
Vietnam. It was, therefore, plausible to hypothesise that: 

H4: Consumer ethnocentrism has a negative effect on consumer intention to purchase imported 
grocery products.

The relationship between consumer intention and actual purchase behaviour was found to be 
positive and significant (Wee et al., 2014). This is consistent with the Theory of Reasoned Action 
which suggests that consumer intention determines the performance of a specific behaviour 
(Ajzen, 1985; Quevedo-Silva et al., 2016; Teng & Wang, 2015). Various studies reported a positive 
and significant correlation between consumer intention and actual purchase behaviour (Ardekani 
et al., 2020; Follows & Jobber, 2000; Morwitz & Schmittlein, 1992; Wee et al., 2014). Based on the 
preceding discussion, it was, therefore, hypothesised that: 

H5: Consumer intention has a positive effect on actual purchase behaviour towards imported 
grocery products.

Based on the preceding discussion on the hypothesised relationships, the research model is 
presented in Figure 1.

6. Research methodology

6.1. Questionnaire design and measures
Data were collected using a structured questionnaire. The questionnaire consisted of five sections. 
The first section focused on consumer ethnocentrism. The second section focused on consumer 
attitude towards imported grocery products. This section mainly required respondents to indicate 
their feelings, emotions and beliefs concerning imported groceries. Consumer intention towards 
imported grocery products comprised the third section of the questionnaire. Respondents were 
required to indicate their behavioural intentions and willingness towards purchasing imported 
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groceries. The fourth section required respondents to rate their actual purchase behaviour towards 
imported grocery products. The fifth and last section of the instrument focused on the demo
graphic information of the respondents. This section considered respondents’ gender, age, educa
tional level and income level. Sources of items used in instrument design are presented in Table 1. 
The items were modified to suit the study at hand. Five-point Likert scale questions were used to 
measure consumers’ responses. Response points were as follows: 1- strongly disagree; 2- disagree; 
3- neither agree nor disagree; 4- agree; 5- strongly agree.

6.2. Sampling and data collection
The target population for the study comprised consumers in Harare, Zimbabwe. Data were col
lected from a sample of 600 consumers using a cross-sectional survey design. Harare was selected 
because it is Zimbabwe’s largest city and provides the largest pool of consumers in the country. 
Consumers were randomly intercepted as they came out of ten major supermarkets in the central 
business district in Harare. The structured questionnaire was interviewer-administered. Out of the 
600 questionnaires distributed, 505 were returned and usable.

The demographic profile of the sample is presented in Table 2. It can be observed in Table 2 that 
females (54.7%) slightly dominated the sample as compared to their male (45.3%) counterparts. The 
majority (85.2%) of the consumers surveyed fell into the age group 20 to 49 years. The results indicate 
that the bulk (73.1%) of the respondents had attained tertiary education. In terms of income, the 
majority (79.20%) of the surveyed consumers earned less than RTGS $1,499 per month.

7. Analysis and results

7.1. Scale validation
Measurement model fit indices, standardised factor loadings, individual item reliabilities (squared 
multiple correlations), critical ratios, composite reliability and average variance extracted were 
used to assess convergent validity. Results presented in Table 3 show that convergent validity was 
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Figure 1. Research model.
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achieved. The measurement model was estimated using the Maximum Likelihood Estimation (MLE) 
to achieve more robust parameter estimates. Measurement model fit indices considered consist of 
CMIN/DF (χ2/Df), Goodness of fit index (GFI), Adjusted GFI (AGFI), Normed Fit Index (NFI), Tucker- 
Lewis Index (TLI), Comparative fit index (CFI) and Root mean square error of approximation 
(RMSEA). Table 3 shows that the initial measurement model had less acceptable fit indices. To 
improve the model, items with poor (<0.4) squared multiple correlations (SMC), namely CET2, CET3, 

Table 2. Sample profile
Demographic profile of the 
sample

Frequency Percentage

Gender

Male 229 45.3%

Female 276 54.7%

Age

19 years or below 22 4.4%

20–29 years 168 33.3%

30–39 years 154 30.5%

40–49 years 108 21.4%

50–59 years 49 9.7%

60 years and above 4 0.8%

Level of Education

Primary 16 3.2%

Secondary 120 23.8%

Tertiary 369 73.1%

Income level

RTGS $499 or below 91 18.0%

RTGS $500 -RTGS $999 196 38.8%

RTGS $1 000-RTGS$1 499 113 22.4%

RTGS $1 500 -RTGS$1 999 61 12.1%

RTGS$2 000 and above 44 8.7%

Table 3. Measurement model fit indices
Fit indices Initial 

measurement 
model

Modified 
measurement 

model

Recommended 
values

Sources

χ2/DF 3.032 2.171 ≤ 3.000 Kline (1998)

GFI .873 .917 >0.900 Reisinger and 
Mavondo (2007)

AGFI .829 .910 >0.900 Reisinger and 
Mavondo (2007)

NFI .873 .920 >0.900 Reisinger and 
Mavondo (2007)

TLI .886 .933 >0.900 Reisinger and 
Mavondo (2007)

CFI .910 .948 >0.900 Reisinger and 
Mavondo (2007)

RMSEA .063 .047 ˂0.070 Hooper et al. (2008)
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CET10, CET13, CET14, CET15, CET16, CAI1 and API3 were deleted (Bagozzi & Yi, 1988). The modified 
measurement model subsequently exhibited acceptable fit indices as illustrated in Table 3.

Kline (1998) posit that for a model to be accepted; χ2/DF should be less than 3, and GFI, 
AGFI, NFI, TLI and CFI should be close to 1 while RMSEA should be less than 0.07 (Hooper et al., 
2008).

Table 4. Items, λ, SMCs, CRs and CRα
Constructs Items λ SMC CR CRα
Consumer 
ethnocentrism 
(CET)

CET1 0.758 0.574 - 0.912

CET4 0.692 0.479 16.276***

CET5 0.754 0.569 16.082***

CET6 0.730 0.533 14.757***

CET7 0.753 0.567 15.937***

CET8 0.735 0.540 16.296***

CET9 0.639 0.409 13.711***

CET11 0.676 0.457 14.708***

CET12 0.680 0.463 13.955***

CET17 0.714 0.510 15.613***

Consumer 
attitude 
towards 
imported 
grocery 
products (CAI)

CAI2 0.707 0.500 - 0.852

CAI3 0.704 0.495 13.642***

CAI4 0.718 0.515 13.850***

CAI5 0.876 0.767 15.563***

CAI6 0.642 0.412 13.768***

Consumer 
intention 
towards 
imported 
grocery 
products (CII)

CII1 0.793 0.599 - 0.897

CII2 0.774 0.628 18.011***

CII3 0.792 0.628 18.334***

CII4 0.772 0.596 17.775***

CII5 0.794 0.630 17.280***

CII6 0.778 0.606 17.575***

Actual purchase 
behaviour 
towards 
imported 
grocery 
products (API)

API1 0.882 0.778 - 0.893

API2 0.842 0.708 23.282***

API4 0.850 0.723 23.581***

CR is fixed; *** p < 0.001. 

Table 5. Mean (M), standard deviation (SD), AVEs and SICs
Construct M SD CET CAI CII API
CET 3.290 1.353 0.510

CAI 3.282 1.289 0.118 0.538

CII 2.999 1.317 0.244 0.343 0.593

API 2.999 1.317 0.011 0.109 0.269 0.736

Diagonal elements in bold represent AVEs. 
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Table 4 presents standardised factor loadings (λ), SMC, critical ratios (CRs) and composite reliabilities 
(CRα) used to determine convergent validity. All SMCs were above the minimum cut-off point of 0.4 as 
set by Bagozzi and Yi (1988) while CRα for all the constructs surpassed the minimum cut-off point of 
0.7 (Kim et al., 2013; Segars, 1997). Results presented in Table 4 indicate that all λ for the items were 
above the required minimum benchmark of 0.6 as proposed by Bagozzi and Yi (1988). CRs were 
satisfactorily large (CR>2) and significant at p < 0.001 (Reisinger & Mavondo, 2007).

To assess discriminant validity, average variance extracted (AVEs) were compared against 
squared inter-construct correlations (SICs). AVEs were greater than their corresponding SICs 
(Fornell & Larcker, 1981). Moreover, Table 5 shows that all AVEs for all the measured constructs 
were higher than the required minimum of 0.5 (Fornell & Larcker, 1981). Two conditions must be 
satisfied when assessing discriminant validity (Dadzie et al., 2012; Kim et al., 2013). Firstly, AVE for 
each latent construct should be greater than the corresponding SICs. Secondly, each AVE should 
be greater than 0.5. Therefore, the conditions for discriminant validity were achieved.

7.2. Testing research hypotheses

H1a was tested using an Independent-Samples T-test. C. D. Pentz et al. (2014) posit that an 
independent sample t-test is used to assess the statistical significance of the difference between 
two sample means. Results of the test of differences between means indicate that there is 
a significant difference (p�0.01) in consumer ethnocentrism between men (M = 3.117, SD = 
1.013) and women (M = 3.433, SD = 0.991) [t = −3.524; df = 481.859]. This implies that women 
are more consumer ethnocentric than their male counterparts. Thus, H1a was supported.

One-Way Analysis of Variance (ANOVA) was used to test H1b, H1c, and H1d. Results show that 
the mean scores for consumer ethnocentrism increased with age (19 years or below M = 2.881, 
SD = 0.775; 20–29 years M = 3.076, SD = 1.035; 30–39 years M = 3.294, SD = 0.994; 40–49 years M = 
3.455, SD = 0.952; 50–59 years M = 3.749, SD = 1.002; 60 years and above M = 4.250, SD = 0.342; F = 
5.785, p < 0.001, DF = 5). This shows that as consumers get old, they become more consumer 
ethnocentric as compared to their younger counterparts. Therefore, H1b was supported.

In terms of education, results show that the mean scores for consumer ethnocentrism 
decreased with consumers’ level of education (primary education M = 3.781, SD = 1.122; secondary 
education M = 3.573, SD = 0.902; tertiary education M = 3.176, SD = 1.019; F = 9.212, p < 0.001, 
DF =2). This implies that as people become more educated; the less consumer ethnocentric they 
become. Therefore, H1c was supported.

Results show that there were no significant differences in the mean scores of consumer ethnocentr
ism due to income (RTGS $499 or below M = 3.241, SD = 0.937; RTGS $500-RTGS $999 M = 3.366, SD = 
0.956; RTGS $1000-RTGS$1499 M = 3.394, SD = 1.042; RTGS $1500-RTGS$1999 M = 3.144, SD = 1.055; 
RTGS$2000 and above M = 2.986, SD = 1.207; F = 1.947, p = 0.101, DF = 4). Therefore, H1d was not 
supported.

Table 6. Results of hypotheses test
Hypothesis Path Standardised 

estimate
Critical Ratio Supported (Yes/ 

No)
H2 CET→CAI −.343 −6.462*** Yes

H3 CAI→CII .499 9.443*** Yes

H4 CET→CII −.325 −6.894*** Yes

H5 CII→API .501 10.015*** Yes

*** p < 0.001. 
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H2, H3, H4 and H5 were tested using structural equation modelling in AMOS. Maximum Likelihood 
Estimation was used. The structural model displayed acceptable fit (χ2/DF = 2.063; GF =0.916; 
AGFI =0.921; NFI =0.933; TLI =0.932; CFI =0.949; RMSEA =0.046). Results presented in Table 6 show 
that consumer ethnocentrism has a negative effect on consumer attitude towards imported grocery 
products; consumer attitude has a positive effect on consumer intention towards imported grocery 
products; consumer ethnocentrism has a negative effect on consumer intention towards imported 
grocery products, and consumer intention has a positive effect on actual purchase behaviour towards 
imported grocery products. Therefore, H2, H3, H4 and H5 were supported.

8. Discussion
The study sought to determine the effect of consumer demographics (gender, age, education and 
income) on consumer ethnocentrism; to establish the effect of consumer ethnocentrism on consumer 
attitude towards imported grocery products; to determine the effect of consumer attitude on consumer 
intention to buy imported grocery products; to determine the effect of consumer ethnocentrism on 
consumer intention towards imported grocery products; and to determine the effect of consumer 
intention on actual purchase behaviour towards imported grocery products. The study found that 
consumer ethnocentrism is higher in women than male consumers, younger consumers are less 
ethnocentric as compared to older consumers and higher educated consumers tend to be less ethno
centric than the less educated consumers. However, the findings show that consumers’ income does not 
have a significant influence on the level of consumer ethnocentrism. The study also established that 
consumer ethnocentrism has a negative effect on consumer attitude towards imported grocery pro
ducts, consumer attitude has a positive effect on consumer intention towards imported grocery pro
ducts, consumer ethnocentrism has a negative effect on consumer intention towards imported grocery 
products and consumer intention has a positive effect on actual purchase behaviour towards imported 
grocery products. By and large, the findings suggest that consumer ethnocentrism has a negative effect 
on the acceptance of imported grocery products. This is consistent with Casado-Aranda et al. (2020) who 
indicated that ethnocentric consumers tend to prefer domestic to foreign products.

In terms of demographic variables considered; gender, age and education were found to signifi
cantly influence consumer ethnocentrism. This is consistent with previous studies (Bruning, 1997; 
C. D. Pentz et al., 2014; Sharma et al., 1995; Supphellen & Rittenburg, 2001). However, the study 
established that consumers’ income does not have a significant influence on the level of consumer 
ethnocentrism. This contradicts the general understanding in literature which suggests that as con
sumers’ income level increases, the less ethnocentric they become (Bandara & Miloslava, 2012; John & 
Brady, 2011a; Shankarmahesh, 2006; Vida & Damjan, 2001). It is probable that consumers in 
Zimbabwe, a developing country, might not have much choice on the foreignness or localness of 
grocery products given their low incomes. This finding supports the views of Jain and Jain (2013) who 
found that income does not influence consumer ethnocentrism in India.

The findings of this study have implications for theory, practice and future research.

9. Implications

9.1. Theoretical implications
Various studies have been conducted on consumer ethnocentrism both in developed and developing 
countries. However, there is a dearth of studies that have examined the effect of consumer ethno
centrism on the acceptance of imported grocery products in SADC countries like Zimbabwe. This study 
was, therefore, conducted to close this knowledge gap and contribute to the extant literature. The 
findings suggest that consumer ethnocentrism has a negative effect on the acceptance of imported 
grocery products. This implies that, given an option, ethnocentric consumers will not buy imported 
grocery products. Instead, they will buy locally made grocery products. This substantiates the theore
tical underpinning that ethnocentric consumers tend to prefer domestic to foreign grocery products 
(Casado-Aranda et al., 2020; Jeger et al., 2014; Ondang, 2015; Teng & Wang, 2015; Wee et al., 2014). 
Similarly, the study shows that the effect of consumer ethnocentrism on consumer attitude, purchase 
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intention and actual purchase behaviour seems to be consistent across product categories and 
countries. Considering prior research on consumer ethnocentrism in Zimbabwe (Makanyeza & 
Chikazhe, 2017; Makanyeza & du Toit,), the findings suggest that consumer ethnocentrism and its 
influence on consumer behaviour is relatively stable in the Zimbabwean environment.

9.2. Practical implications
The need to get an understanding of the effect of consumer ethnocentrism on the acceptance of 
imported grocery products was the motivating force behind this study. A thorough comprehension 
of studies of this nature is imperative to marketers as it helps them in crafting appropriate 
marketing strategies. One major takeaway from this study is the notion that consumer ethno
centrism and its influence on consumer behaviour is relatively stable in the Zimbabwean environ
ment. This brings some degree of predictability when it comes to designing marketing strategies 
that address consumer ethnocentrism.

Gender, age and education were found to significantly influence consumer ethnocentrism. As 
such, marketers are advised to consider these demographic variables when designing marketing 
programmes. Marketers can segment their imported grocery product markets based on these 
demographic factors.

The findings established a negative effect of consumer ethnocentrism on the acceptance of 
imported grocery products. As such, marketers intending to enter the Zimbabwean grocery products 
should seriously consider possible ways of dealing with the acceptability of foreign grocery products. 
One such strategy is to consider collaborating with local Zimbabwean suppliers instead of going it 
alone so that the imported grocery products can be viewed as a part of the local products. Local 
grocery producers can also take advantage and emphasise localness when marketing their domes
tically produced grocery products.

9.3. Limitations and implications on future research
The study was confined to Harare, the capital city of Zimbabwe. This is likely to raise generalisability 
issues. It is, therefore, recommended that future research be conducted in other cities in Zimbabwe 
and other emerging economies to improve the generalisation of the findings. Further research can be 
done for specific grocery items to compare and contrast with the general grocery findings.

Funding
The authors received no direct funding for this research.

Author details
Charity Muchandiona1 

E-mail: chariemucha@gmail.com 
Nicholas Z. Kakava1 

Charles Makanyeza2 

E-mail: cmakanyeza@yahoo.co.uk;cmakanyeza@unam.na 
E-mail: nuradli@usim.edu.my 
ORCID ID: http://orcid.org/0000-0003-1020-7665 
1 Department of Consumer Sciences, Chinhoyi University 

of Technology, Chinhoyi, Zimbabwe. 
2 Namibia Business School, University of Namibia, 

Windhoek, Namibia. 

Cover Image
Source: Author.

Disclosure
The authors declare that they do not have any relevant 
financial or non-financial competing interests arising from 
this study.

Citation information 
Cite this article as: The effect of consumer ethnocentrism on 
the acceptance of imported grocery products in Harare, 
Zimbabwe, Charity Muchandiona, Nicholas Z. Kakava & 

Charles Makanyeza, Cogent Business & Management (2021), 
8: 1963167.

References
African Development Bank Group. (2018). Building a New 

Zimbabwe: Targeted Policies for Growth and Job 
Creation. Zimbabwe Economic Report, 12 November 
2018. https://www.afdb.org/en/documents/docu 
ment/zimbabwe-economic-report-building-a-new- 
zimbabwe-targeted-policies-for-growth-and-job-crea 
tion-106282

Agarwal, K. (2020). Influence of Demographic Variables 
on Consumer Ethnocentrism: Case of Rajasthan, 
India. Journal of Marketing and Consumer Research, 
55, 55–01. https://doi.org/10.7176/JMCR

Ajzen, I. (1985). From Intentions to Actions: A Theory of 
Planned Behavior. In J. Kuhl, & J. Beckmann (Eds). 
Action control: From cognition to Behavior,pp. 11–39. 
Springer. . https://doi.org/10.1007/978-3-642-69746- 
3_2

Akbarov, S. (2021). Consumer ethnocentrism and pur
chasing behavior: Moderating effect of 
demographics. Journal of Islamic Marketing. Volume 
and Issue ahed of print. https://doi.org/10.1108/ 
JIMA-02-2020-0047

Akroush, M. N., & Al-Debei, M. M. (2015). An Integrated 
Model of Factors Affecting Consumer Attitudes 
towards Online Shopping. Business Process 

Muchandiona et al., Cogent Business & Management (2021), 8: 1963167                                                                                                                          
https://doi.org/10.1080/23311975.2021.1963167                                                                                                                                                       

Page 15 of 19

https://www.afdb.org/en/documents/document/zimbabwe-economic-report-building-a-new-zimbabwe-targeted-policies-for-growth-and-job-creation-106282
https://www.afdb.org/en/documents/document/zimbabwe-economic-report-building-a-new-zimbabwe-targeted-policies-for-growth-and-job-creation-106282
https://www.afdb.org/en/documents/document/zimbabwe-economic-report-building-a-new-zimbabwe-targeted-policies-for-growth-and-job-creation-106282
https://www.afdb.org/en/documents/document/zimbabwe-economic-report-building-a-new-zimbabwe-targeted-policies-for-growth-and-job-creation-106282
https://doi.org/10.7176/JMCR
https://doi.org/10.1007/978-3-642-69746-3_2
https://doi.org/10.1007/978-3-642-69746-3_2
https://doi.org/10.1108/JIMA-02-2020-0047
https://doi.org/10.1108/JIMA-02-2020-0047


Management Journal, 21(6), 1353–1376. https://doi. 
org/10.1108/BPMJ-02-2015-0022

Aprile, M. C., Caputo, V., & Nayga, R. M. (2016). Consumers’ 
Preferences and Attitudes Toward Local Food 
Products. Journal of Food Products Marketing, 22(1), 
19–42. https://doi.org/10.1080/10454446.2014. 
949990

Ardekani, Z. F., Akbari, M., Pino, G., Zúniga, M. A., & 
Azadi, H. (2020). Consumers’ willingness to adopt 
genetically modified foods. British Food Journal, 123 
(3), 1042-1059. https://doi.org/10.1108/BFJ-04-2019- 
0260

Bagozzi, R. P., & Yi, Y. (1988). On the Evaluation of 
Structural Equation Models. Journal of the Academy 
of Marketing Science, 16(1), 74–94. https://doi.org/10. 
1007/BF02723327

Balabanis, G., Diamantopoulos, A., Mueller, R. D., & 
Melewar, T. C. (2001). The Impact of Nationalism, 
Patriotism and Internationalism on Consumer 
Ethnocentric Tendencies. Journal of International 
Business Studies, 32(1), 157–175. https://doi.org/10. 
1057/palgrave.jibs.8490943

Balabanis, G., & Siamagka, N. T. (2017). Inconsistencies in 
the Behavioural Effects of Consumer Ethnocentrism. 
International Marketing Review, 34(2), 166–182. 
https://doi.org/10.1108/IMR-03-2015-0057

Balasubramanian, S. K., & Kamakura, W. A. (1989). 
Measuring Consumer Attitudes toward the 
Marketplace with Tailored Interviews. Journal of 
Marketing Research, 26(3), 311. https://doi.org/10. 
1177/002224378902600305

Bandara, W. W. M. C., & Miloslava, C. (2012). Consumer 
Ethnocentrism and Attitudes Towards Foreign Beer 
Brands: With Evidence from Zlin Region in the Czech 
Republic. Journal of Competitiveness, 4(2), 3–19. 
https://doi.org/10.7441/joc.2012.02.01

Bizumic, B. (2019). Effects of the dimensions of ethno
centrism on consumer ethnocentrism: An examina
tion of multiple mediators. International Marketing 
Review, 361, 748–770. https://doi.org/10.1108/IMR- 
04-2018-0147

Bruning, E. R. (1997). Country of Origin, National Loyalty 
and Product Choice: The Case of International Air 
Travel. International Marketing Review, 14(1), 59–74. 
https://doi.org/10.1108/02651339710159215

Buchanan, J., Summerville, A., Lehmann, J., & Reb, J. 
(2016). The Regret Elements Scale: Distinguishing the 
Affective and Cognitive Components of Regret. 
Judgment and Decision Making, 11(3), 275–286. 
http://journal.sjdm.org/15/15901/jdm15901.html

Burton, S., Lichtenstein, D. R., Netemeyer, R. G., & 
Garretson, J. A. (1998). A Scale for Measuring 
Attitude toward Private Label Products and an 
Examination of Its Psychological and Behavioral 
Correlates. Journal of the Academy of Marketing 
Science, 26(4), 293–306. https://doi.org/10.1177/ 
0092070398264003

Caruana, A. (1996). The Effects of Dogmatism and Social 
Class Variables on Consumer Ethnocentrism in Malta. 
Marketing Intelligence & Planning, 14(4), 39–44. 
https://doi.org/10.1108/02634509610121569

Casado-Aranda, L. A., Sánchez-Fernández, J., Ibáñez- 
Zapata, J. Á., & Liébana-Cabanillas, F. J. (2020). How 
consumer ethnocentrism modulates neural proces
sing of domestic and foreign products: 
A neuroimaging study. Journal of Retailing and 
Consumer Services, 53(March 2020), 101961. https:// 
doi.org/10.1016/j.jretconser.2019.101961

Dadzie, C. A., Winston, E. M., & Dadzie, K. Q. (2012). 
Organizational Culture, Competitive Strategy, and 
Performance in Ghana. Journal of African Business, 13 

(3), 172–182. https://doi.org/10.1080/15228916. 
2012.727737

Das, M., & Mukherjee, D. (2019). Cosmopolitanism, 
Materialism, Consumer Ethnocentrism and Consumer 
Behaviour: Evidence from Aboriginal Tripuri Tribe of 
India. IIM Kozhikode Society & Management Review, 8 
(2), 104–119. https://doi.org/10.1177/ 
2277975218809207

Das, M., & Saha, V. (2017). A Study on Consumer 
Ethnocentrism and Social Comparison in Rural India: 
Implications for Marketing Strategy. South Asian 
Journal of Management, 24(1), 141–164.

Das Nair, R. (2018). The Internationalisation of 
Supermarkets and the Nature of Competitive Rivalry 
in Retailing in Southern Africa 1. Development 
Southern Africa, 35(3), 315–333. https://doi.org/10. 
1080/0376835X.2017.1390440

De Nisco, A., Mainolfi, G., Marino, V., & Napolitano, M. R. 
(2016). Effect of Economic Animosity on Consumer 
Ethnocentrism and Product-Country Images. 
A Binational Study on the Perception of Germany 
during the Euro Crisis. European Management 
Journal, 34(1), 59–68. https://doi.org/10.1016/j.emj. 
2015.09.003

De Ruyter, K., Van Birgelen, M., & Wetzels, M. (1998). 
Consumer Ethnocentrism in International Service 
Marketing. International Business Review, 7(2), 
185–202. https://doi.org/10.1016/S0969-5931(98) 
00005-5

Follows, S. B., & Jobber, D. (2000). Environmentally 
Responsible Purchase Behaviour. European Journal of 
Marketing,34(5), 723–746. https://psycnet.apa.org/ 
record/2001-11189-006

Fornell, C., & Larcker, D. F. (1981). Evaluating Structural 
Equation Models with Unobservable Variables and 
Measurement Error. Journal of Marketing Research, 
18(1), 39. https://doi.org/10.1177/ 
002224378101800104

Hall, E. E., & Sevim, N. (2015). Role of Demographics and 
Generations on Consumer Ethnocentrism of Turkish 
Immigrants in Germany. International Journal of 
Business and Social Research, 65–78. https://doi.org/ 
10.18533/ijbsr.v5i9.843

Hamelin, N., Ellouzi, M., & Canterbury, A. (2011). 
Consumer Ethnocentrism and Country-of-Origin 
Effects in the Moroccan Market. Journal of Global 
Marketing, 24(3), 228–244. https://doi.org/10.1080/ 
08911762.2011.592459

Han, M., & Terpstra, V. (1988). Country-of-Origin Effects 
for Uni-National and Bi-National Products. Journal of 
International Business Studies, 19(2), 235–255. 
https://doi.org/10.1057/palgrave.jibs.8490379

Hooper, D., Coughlan, J., & Mullen, M. R. (2008). Structural 
Equation Modelling: Guidelines for Determining Model 
Fit. Electronic Journal of Business Research Methods, 6 
(1), 53–60. https://doi.org/10.21427/D79B73

Hosein, N. Z. (2015). Measuring the Purchase Intention of 
Visitors to the Auto Show. Journal of Management 
and Marketing Research, 9(1), 1–17. https://doi.org/ 
10.1.1.649.6330

Hung, Y., de Kok, T. M., & Verbeke, W. (2016). Consumer 
Attitude and Purchase Intention towards Processed 
Meat Products with Natural Compounds and 
a Reduced Level of Nitrite. Meat Science, 121(2016), 
119–126. https://doi.org/10.1016/j.meatsci.2016.06. 
002

Ismail, S., & Mokhtar, S. S. M. (2017). Linking Attitude to 
Actual Purchase of Herbal Product in Malaysia: The 
Moderating Role of Perceived Risk. Journal of Asian 
Business Strategy, 6(2), 22–30. https://doi.org/doi.org/ 
10.18488/journal.1006/2016.6.2/1006.2.22.30

Muchandiona et al., Cogent Business & Management (2021), 8: 1963167                                                                                                                          
https://doi.org/10.1080/23311975.2021.1963167

Page 16 of 19

https://doi.org/10.1108/BPMJ-02-2015-0022
https://doi.org/10.1108/BPMJ-02-2015-0022
https://doi.org/10.1080/10454446.2014.949990
https://doi.org/10.1080/10454446.2014.949990
https://doi.org/10.1108/BFJ-04-2019-0260
https://doi.org/10.1108/BFJ-04-2019-0260
https://doi.org/10.1007/BF02723327
https://doi.org/10.1007/BF02723327
https://doi.org/10.1057/palgrave.jibs.8490943
https://doi.org/10.1057/palgrave.jibs.8490943
https://doi.org/10.1108/IMR-03-2015-0057
https://doi.org/10.1177/002224378902600305
https://doi.org/10.1177/002224378902600305
https://doi.org/10.7441/joc.2012.02.01
https://doi.org/10.1108/IMR-04-2018-0147
https://doi.org/10.1108/IMR-04-2018-0147
https://doi.org/10.1108/02651339710159215
http://journal.sjdm.org/15/15901/jdm15901.html
https://doi.org/10.1177/0092070398264003
https://doi.org/10.1177/0092070398264003
https://doi.org/10.1108/02634509610121569
https://doi.org/10.1016/j.jretconser.2019.101961
https://doi.org/10.1016/j.jretconser.2019.101961
https://doi.org/10.1080/15228916.2012.727737
https://doi.org/10.1080/15228916.2012.727737
https://doi.org/10.1177/2277975218809207
https://doi.org/10.1177/2277975218809207
https://doi.org/10.1080/0376835X.2017.1390440
https://doi.org/10.1080/0376835X.2017.1390440
https://doi.org/10.1016/j.emj.2015.09.003
https://doi.org/10.1016/j.emj.2015.09.003
https://doi.org/10.1016/S0969-5931(98)00005-5
https://doi.org/10.1016/S0969-5931(98)00005-5
https://psycnet.apa.org/record/2001-11189-006
https://psycnet.apa.org/record/2001-11189-006
https://doi.org/10.1177/002224378101800104
https://doi.org/10.1177/002224378101800104
https://doi.org/10.18533/ijbsr.v5i9.843
https://doi.org/10.18533/ijbsr.v5i9.843
https://doi.org/10.1080/08911762.2011.592459
https://doi.org/10.1080/08911762.2011.592459
https://doi.org/10.1057/palgrave.jibs.8490379
https://doi.org/10.21427/D79B73
https://doi.org/10.1.1.649.6330
https://doi.org/10.1.1.649.6330
https://doi.org/10.1016/j.meatsci.2016.06.002
https://doi.org/10.1016/j.meatsci.2016.06.002
https://doi.org/doi.org/10.18488/journal.1006/2016.6.2/1006.2.22.30
https://doi.org/doi.org/10.18488/journal.1006/2016.6.2/1006.2.22.30


Jain, S. K., & Jain, R. (2013). Consumer Ethnocentrism and 
Its Antecedents: An Exploratory Study of Consumers 
in India. Asian Journal of Business Research, 3(1), 1. 
https://doi.org/10.14707/ajbr.130001

Javalgi, R. G., Khare, V. P., Gross, A. C., & Scherer, R. F. 
(2005). An Application of the Consumer 
Ethnocentrism Model to French Consumers. 
International Business Review, 14(3), 325–344. 
https://doi.org/10.1016/j.ibusrev.2004.12.006

Jeger, M., Ham, M., & Leko, V. 2014. “Attitudes Toward 
Green Food Purchase Among Students : Evidence 
From Eastern Croatia. Economy of Eastern Croatia 
Yesterday, Today, Tommorow, 3(2014), 354–363. 
https://econpapers.repec.org/article/osieecytt/v_3a3_ 
3ay_3a2014_3ap_3a354-363.htm

John, A. V., & Brady, M. P. (2011a). Consumer 
Ethnocentrism and Attitudes toward South African 
Consumables in Mozambique. African Journal of 
Economic and Management Studies. 2(1), 72–93. 
https://doi.org/10.1108/20400701111110786

John, A. V., & Brady, M. P. (2011b). Exploration of the 
dimensionality of the consumer ethnocentric ten
dencies scale in Mozambique. Journal of African 
Business, 12(1), 114–132. https://doi.org/10.1080/ 
15228916.2011.555275

Karoui, S., & Khemakhem, R. (2019). Consumer 
Ethnocentrism in Developing Countries. European 
Research on Management and Business Economics, 
25(2), 63–71. https://doi.org/10.1016/j.iedeen.2019. 
04.002

Karunaratne, L. G. A. S., & Wanninayake, W. M. C. B. 
(2019). Consumer Ethnocentrism and Its Influence 
on Impulsive Buying Behaviour in Sri Lankan Milk 
Powder Market: The Moderation Effect by the 
Consumer Impulsiveness Traits. Kelaniya Journal of 
Management, 7(2), 1. https://doi.org/10.4038/kjm. 
v7i2.7574

Kim, Y. H., Kim, D. J., & Wachter, K. (2013). A Study of 
Mobile User Engagement (MoEN): Engagement 
Motivations, Perceived Value, Satisfaction, and 
Continued Engagement Intention. Decision Support 
Systems, 56(1), 361–370. https://doi.org/10.1016/j. 
dss.2013.07.002

Klein, J. G., & Ettensoe, R. (1999). Consumer Animosity 
and Consumer Ethnocentrism: An Analysis of Unique 
Antecedents. Journal of International Consumer 
Marketing,11(4), 5–24. https://doi.org/10.1300/ 
J046v11n04

Klein, J. G., Ettenson, R., & Morris, M. D. (1998). The 
Animosity Model of Foreign Product Purchase: An 
Empirical Test in the People’s Republic of China. 
Journal of Marketing, 62(1), 89–100. https://doi.org/ 
10.2307/1251805

Kline, R. B. (1998). Software Review: Software Programs 
for Structural Equation Modeling: Amos, EQS, and 
LISREL. Journal of Psychoeducational Assessment, 16 
(4), 343–364. https://doi.org/10.1177/ 
073428299801600407

Kwok, S. Y., Jusoh, A., & Khalifah, Z. (2016). The Influence 
of Service Quality on Satisfaction: Does Gender Really 
Matter? Intangible Capital, 12(2), 444–461. https:// 
doi.org/10.3926/ic.673

Ladero, M. M.G, Casquet, C.G., & Singh, J. (2015). 
Understanding factors influencing consumer atti
tudes toward cause-related marketing. International 
Journal of Nonprofit and Voluntary Sector Marketing, 
20(1), 52–70. https://doi.org/10.1002/nvsm.1517

Lopez, J., & Zunjur, A. (2016). A Study of Consumer 
Ethnocentrism in the Pimpri-Chinchwad Region, 
Pune. Journal of Business and Management, 18(2), 
72–78.

Maison, D., & Maliszewski, N. (2016). ‘Worse but Ours,’ or 
‘Better but Theirs?’ - The Role of Implicit Consumer 
Ethnocentrism (ICE) in Product Preference. Frontiers 
in Psychology, 7(NOV), 1–16. https://doi.org/10.3389/ 
fpsyg.2016.01830

Makanyeza, C. (2014). Measuring Consumer Attitude 
towards Imported Poultry Meat Products in 
a Developing Market: An Assessment of Reliability, 
Validity and Dimensionality of the Tri-Component 
Attitude Model. Mediterranean Journal of Social 
Sciences, 5(20), 874–881 https://doi.org/10.5901/ 
mjss.2014.v5n20p874

Makanyeza, C., & Chikazhe, L. (2017). Mediators of the 
Relationship between Service Quality and Customer 
Loyalty: Evidence from the Banking Sector in 
Zimbabwe. International Journal of Bank Marketing, 
35(3), 540–556. https://doi.org/10.1108/IJBM-11- 
2016-0164

Makanyeza, C., & du Toit, F. (2016). Factors Influencing 
Consumers‘ Choice of Imported Poultry Meat 
Products in a Developing Market: Lessons from 
Zimbabwe. Agrekon, 55(3), 191–215. https://doi.org/ 
10.1080/03031853.2016.1203800

Makanyeza, C., & du Toit, F. (2017). Consumer 
Ethnocentrism in Developing Countries: Application 
of a Model in Zimbabwe. Acta Commercii, 17(1), 1–9. 
https://doi.org/10.4102/ac.v17i1.481

Makanyeza, C., Svotwa, T. D., & Jaiyeoba, O. (2021). The 
effect of consumer rights awareness on attitude and 
purchase intention in the hotel industry: Moderating 
role of demographic characteristics. Cogent Business 
& Management, 8(1), 1898301. https://doi.org/10. 
1080/23311975.2021.1898301

Makaye, P., & Mapuva, J. (2017). Exploring Zimbabwe’s 
Enduring Economic Challenges and Interventionist 
Strategies: Showcasing the Zimbabwe Agenda For 
Sustainable Socio-Economic Transformation 
(ZimAsset). Africanus: Journal of Development 
Studies, 47(1), 1–16. https://doi.org/10.25159/0304- 
615X/1249

Matić, M. (2013). The Impact of Demographic and 
Socio-Pdychological Factors on Consumers 
Ethnocentric Tendencies in Croatia. Ekonomska 
Istraživanja-Economic Reserach, 26(3), 1–14. https:// 
doi.org/10.1080/1331677X.2013.11517618

Mlambo, A. S. (2017). From an Industrial Powerhouse to 
a Nation of Vendors: Over Two Decades of Economic 
Decline and Deindustrialization in Zimbabwe 1990– 
2015. Journal of Developing Societies, 33(1), 99–125. 
https://doi.org/10.1177/0169796X17694518

Morwitz, V. G., & Schmittlein, D. (1992). Using 
Segmentation to Improve Sales Forecasts Based on 
Purchase Intent: Which ‘Intenders’ Actually Buy? 
Using Segmentation to Improve Sales Forecasts. 
Source Journal of Marketing Research, 29(4), 
391–405. https://doi.org/10.2307/3172706

Ndlovu, N., Mafumbate, J., Mafuka, A., & Brena, M. (2017). 
The Impact of the ‘Buy Zimbabwe’ Campaign on 
Performance of Zimbabwean Companies in the Retail 
Sector. Journal of Economics and Behavioral Studies, 
8(6), 227–236. https://doi.org/10.22610/jebs.v8i6(J). 
1496

Nguyen, T. D., Nguyen, T. T., & Barrett, N. J. (2008). 
Consumer Ethnocentrism, Cultural Sensitivity, and 
Intention to Purchase Local Products—Evidence from 
Vietnam. Journal of Consumer Behaviour: An 
International Research Review, 7(1), 88–100. https:// 
doi.org/10.1002/cb.238

Nguyen, T. T. L. (2017). Consumer Ethnocentrism, Country 
of Origin, Product Evaluation and Purchase Intention 
for Foreign Apparel Brands: The Study of Vietnam. 

Muchandiona et al., Cogent Business & Management (2021), 8: 1963167                                                                                                                          
https://doi.org/10.1080/23311975.2021.1963167                                                                                                                                                       

Page 17 of 19

https://doi.org/10.14707/ajbr.130001
https://doi.org/10.1016/j.ibusrev.2004.12.006
https://econpapers.repec.org/article/osieecytt/v_3a3_3ay_3a2014_3ap_3a354-363.htm
https://econpapers.repec.org/article/osieecytt/v_3a3_3ay_3a2014_3ap_3a354-363.htm
https://doi.org/10.1108/20400701111110786
https://doi.org/10.1080/15228916.2011.555275
https://doi.org/10.1080/15228916.2011.555275
https://doi.org/10.1016/j.iedeen.2019.04.002
https://doi.org/10.1016/j.iedeen.2019.04.002
https://doi.org/10.4038/kjm.v7i2.7574
https://doi.org/10.4038/kjm.v7i2.7574
https://doi.org/10.1016/j.dss.2013.07.002
https://doi.org/10.1016/j.dss.2013.07.002
https://doi.org/10.1300/J046v11n04
https://doi.org/10.1300/J046v11n04
https://doi.org/10.2307/1251805
https://doi.org/10.2307/1251805
https://doi.org/10.1177/073428299801600407
https://doi.org/10.1177/073428299801600407
https://doi.org/10.3926/ic.673
https://doi.org/10.3926/ic.673
https://doi.org/10.1002/nvsm.1517
https://doi.org/10.3389/fpsyg.2016.01830
https://doi.org/10.3389/fpsyg.2016.01830
https://doi.org/10.5901/mjss.2014.v5n20p874
https://doi.org/10.5901/mjss.2014.v5n20p874
https://doi.org/10.1108/IJBM-11-2016-0164
https://doi.org/10.1108/IJBM-11-2016-0164
https://doi.org/10.1080/03031853.2016.1203800
https://doi.org/10.1080/03031853.2016.1203800
https://doi.org/10.4102/ac.v17i1.481
https://doi.org/10.1080/23311975.2021.1898301
https://doi.org/10.1080/23311975.2021.1898301
https://doi.org/10.25159/0304-615X/1249
https://doi.org/10.25159/0304-615X/1249
https://doi.org/10.1080/1331677X.2013.11517618
https://doi.org/10.1080/1331677X.2013.11517618
https://doi.org/10.1177/0169796X17694518
https://doi.org/10.2307/3172706
https://doi.org/10.22610/jebs.v8i6(J).1496
https://doi.org/10.22610/jebs.v8i6(J).1496
https://doi.org/10.1002/cb.238
https://doi.org/10.1002/cb.238


Bachelor's Thesis. School of Business, 
Aalto University. 

Nickanor, N., Kazembe, L. N., Crush, J., & Wagner, J. 
(2020). Revisiting the African supermarket revolution: 
The case of Windhoek, Namibia. Development 
Southern Africa, 38(2), 230–247. https://doi.org/10. 
1080/0376835X.2020.1819774

Ningsih, A., Syarifuddin, A., & Lelana, R. P. (2019).The 
Effect Ethnocentrism, Product Knowledge, Social 
Influence on Purchase Intention Through Attitude in 
Samarinda, Indonesia. In First International 
Conference on Materials Engineering and 
Management-Management Section. Advances in 
Economics, Business and Management Research, 75 
(ICMEMm 2018), 42–45.  https://doi.org/10.2991/ 
icmemm-18.2019.9

Ondang, J. P. (2015). Influence of Perceived Value and 
Attitude Toward Consumer Purchase Intention To 
Billy Coffe House Customer at Mega Smart Area 
Manado. Jurnal Berkala Ilmiah Efisiensi, 15(5), 
800–807. https://ejournal.unsrat.ac.id/index.php/jbie/ 
article/view/10475/10061

Pentz, C., Terblanche, N., & Boshoff, C. (2017). 
Antecedents and Consequences of Consumer 
Ethnocentrism: Evidence from South Africa. 
International Journal of Contemporary Hospitality 
Management, 12(2), 199–218. https://doi.org/http:// 
dx.doi.org/10.1108/MRR-09-2015-0216

Pentz, C. D., Terblanche, N. S., & Boshoff, C. (2014). 
Demographics and Consumer Ethnocentrism in 
a Developing Context: A South African Study. South 
African Journal of Economic and Management 
Sciences, 17(4), 412–426. https://doi.org/10.4102/ 
sajems.v17i4.570

Quevedo-Silva, F., Freire, O., Lima-Filho, D. D. O., 
Brandão, M. M., Isabella, G., Moreira, L. B., & Verneau 
And Professor Christopher J. Griffith, F. (2016). 
Intentions to Purchase Food through the Internet: 
Developing and Testing a Model. British Food Journal, 
118(3), 572–587. https://doi.org/10.1108/BFJ-09- 
2015-0305

Ramsaran-Fowdar, R. R. (2010). Are Males and Elderly 
People More Consumer Ethnocentric ? World Journal 
of Management, 2(1), 117–129. http://www.wjmpa 
pers.com/static/documents/March/2010/9.Rosh.pdf

Rana, J., & Paul, J. (2017). Consumer Behavior and 
Purchase Intention for Organic Food: A Review and 
Research Agenda. Journal of Retailing and Consumer 
Services, 38(May), 157–165. https://doi.org/10.1016/j. 
jretconser.2017.06.004

Reisinger, Y., & Mavondo, F. (2007). Structural equation 
modeling: Critical issues and new developments. 
Journal of Travel & Tourism Marketing, 21(4), 41–71. 
https://doi.org/10.1300/J073v21n04_05

Salem, M. Z. Y. (2016). Factors Affecting Consumer 
Attitudes, Intentions and Behaviors toward SMS 
Advertising in Palestine. Indian Journal of Science and 
Technology, 9(4), 4. https://doi.org/10.17485/ijst/ 
2016/v9i4/80216

Schiffman, L. G., Kanuk, L. L., Kumar, S. R., & Wisenblit, J. 
(2014). Consumer Behaviour (11th ed.). Pearson 
Education Limited.

Segars, A. H. (1997). Assessing the Unidimensionality of 
Measurement: A Paradigm and Illustration within the 
Context of Information Systems Research. Omega, 
25(1), 107–121. https://doi.org/10.1016/S0305- 
0483(96)00051-5

Seitz, C. C., & Roosen, J. (2015). Does Consumer 
Ethnocentrism Influence Product Knowledge? Food 
Quality and Preference, 43(2015), 113–121. https:// 
doi.org/10.1016/j.foodqual.2015.03.002

Shankarmahesh, M. N. (2006). Consumer Ethnocentrism: 
An Integrative Review of Its Antecedents and 
Consequences. International Marketing Review, 23(2), 
146–172. https://doi.org/10.1108/ 
02651330610660065

Sharma, P. (2015). Consumer Ethnocentrism: 
Reconceptualization and Cross-Cultural Validation. 
Journal of International Business Studies, 46(3), 
381–389. https://doi.org/10.1057/jibs.2014.42

Sharma, S., Shimp, T. A., & Shin, J. (1995). Consumer 
ethnocentrism: A test of antecedents and 
moderators. Journal of the Academy of Marketing 
Science, 23(1), 26–37. https://doi.org/10.1007/ 
BF02894609

Shimp, T. A., & Sharma, S. (1987). Consumer 
Ethnocentrism: Construction and Validation of the 
CETSCALE. Journal of Marketing Research, 24(3), 280. 
https://doi.org/10.1177/002224378702400304

Supphellen, M., & Rittenburg, T. L. (2001). Consumer 
Ethnocentrism When Foreign Products Are Better. 
Psychology & Marketing, 18 (9), 907–927. 
September 2001. https://doi.org/10.1002/mar.1035

Tabassi, S. (2012). The Role of Animosity, Religiosity and 
Ethnocentrism on Consumer Purchase Intention: 
A Study in Malaysia toward European Brands. African 
Journal of Business Management, 6(23), 6890–6902. 
https://doi.org/10.5897/ajbm11.2867

Teng, -C.-C., & Wang, Y.-M. (2015). Decisional Factors 
Driving Organic Food Consumption. British Food 
Journal, 117(3), 1066–1081. https://doi.org/10.1108/ 
BFJ-12-2013-0361

Theobald, S., . R., Morgan, K., Hawkins, S., Ssali, A. G., & 
Molyneux, S. (2017). The Importance of Gender 
Analysis in Research for Health Systems 
Strengthening. Health Policy and Planning, 32(2017), 
v1-3. https://doi.org/10.1093/heapol/czx163

Tsang, M. M., Ho, S., & Liang, T. (2011). Consumer 
Attitudes toward Mobile Advertising : An Empirical 
Study. International Journal of Electronic Commerce, 
8(3), 65–78. https://doi.org/10.1080/10864415.2004. 
11044301

Vadhanavisala, O. (2015). Ethnocentrism and its influence 
on intention to purchase domestic products : a study 
on thai consumers in the central business district. 
Social & Clinical Psychology, 7(2), 264–269. http:// 
www.aujm.au.edu/index.php/AUJM/article/view/176

Vermeir, I., & Verbeke, W. (2006). Sustainable Food 
Consumption: Exploring the Consumer “Attitude – 
Behavioral Intention” Gap. Journal of Agricultural and 
Environmental Ethics, 19(2), 169–194. https://doi.org/ 
10.1007/s10806-005-5485-3

Vida, I., & Damjan, J. (2001). The Role of Consumer 
Characteristics and Attitudes in Purchase Behavior of 
Domestic versus Foreign Made Products: The Case of 
Slovenia. Journal of East-West Business, 6(3), 
111–133. https://doi.org/10.1300/J097v06n03_06

Vida, I., & Fairhurst, A. (1999a). Factors Underlying the 
Phenomenon of Consumer Ethnocentricity: Evidence 
from Four Central European Countries. International 
Journal of Phytoremediation, 21(1), 321–337. https:// 
doi.org/10.1080/095939699342444

Vuong, B. N., & Giao, H. N.K. (2020). The impact of per
ceived brand globalness on consumers’ purchase 
intention and the moderating role of consumer eth
nocentrism: An evidence from Vietnam. Journal of 
International Consumer Marketing, 32(1), 47–68. 
https://doi.org/10.1080/08961530.2019.1619115

Wee, C. S., Ariff, M. S. B., Zakuan, N., & Tajudin, M. N. 
(2014). Key factors affecting consumer purchase 
intention a study of safe vegetable in Ho Chi Minh 
City, Vietnam. Review of Integrative Business and 

Muchandiona et al., Cogent Business & Management (2021), 8: 1963167                                                                                                                          
https://doi.org/10.1080/23311975.2021.1963167

Page 18 of 19

https://doi.org/10.1080/0376835X.2020.1819774
https://doi.org/10.1080/0376835X.2020.1819774
https://doi.org/10.2991/icmemm-18.2019.9
https://doi.org/10.2991/icmemm-18.2019.9
https://ejournal.unsrat.ac.id/index.php/jbie/article/view/10475/10061
https://ejournal.unsrat.ac.id/index.php/jbie/article/view/10475/10061
https://doi.org/http://dx.doi.org/10.1108/MRR-09-2015-0216
https://doi.org/http://dx.doi.org/10.1108/MRR-09-2015-0216
https://doi.org/10.4102/sajems.v17i4.570
https://doi.org/10.4102/sajems.v17i4.570
https://doi.org/10.1108/BFJ-09-2015-0305
https://doi.org/10.1108/BFJ-09-2015-0305
http://www.wjmpapers.com/static/documents/March/2010/9.Rosh.pdf
http://www.wjmpapers.com/static/documents/March/2010/9.Rosh.pdf
https://doi.org/10.1016/j.jretconser.2017.06.004
https://doi.org/10.1016/j.jretconser.2017.06.004
https://doi.org/10.1300/J073v21n04_05
https://doi.org/10.17485/ijst/2016/v9i4/80216
https://doi.org/10.17485/ijst/2016/v9i4/80216
https://doi.org/10.1016/S0305-0483(96)00051-5
https://doi.org/10.1016/S0305-0483(96)00051-5
https://doi.org/10.1016/j.foodqual.2015.03.002
https://doi.org/10.1016/j.foodqual.2015.03.002
https://doi.org/10.1108/02651330610660065
https://doi.org/10.1108/02651330610660065
https://doi.org/10.1057/jibs.2014.42
https://doi.org/10.1007/BF02894609
https://doi.org/10.1007/BF02894609
https://doi.org/10.1177/002224378702400304
https://doi.org/10.1002/mar.1035
https://doi.org/10.5897/ajbm11.2867
https://doi.org/10.1108/BFJ-12-2013-0361
https://doi.org/10.1108/BFJ-12-2013-0361
https://doi.org/10.1093/heapol/czx163
https://doi.org/10.1080/10864415.2004.11044301
https://doi.org/10.1080/10864415.2004.11044301
http://www.aujm.au.edu/index.php/AUJM/article/view/176
http://www.aujm.au.edu/index.php/AUJM/article/view/176
https://doi.org/10.1007/s10806-005-5485-3
https://doi.org/10.1007/s10806-005-5485-3
https://doi.org/10.1300/J097v06n03_06
https://doi.org/10.1080/095939699342444
https://doi.org/10.1080/095939699342444
https://doi.org/10.1080/08961530.2019.1619115


Economics Research, 3(2), 378–397. http://buscom 
press.com/journal-home.html

Zeren, D., Kara, A., & Arango Gil, A. (2020). Consumer 
ethnocentrism and willingness to buy foreign pro
ducts in emerging markets: Evidence from Turkey 
and Colombia. Latin American Business Review, 21 

(2), 145–172.  https://doi.org/10.1080/10978526. 
2019.1697186

Zhang, B., Zhang, Y., & Zhou, P. (2021). Consumer attitude 
towards sustainability of fast fashion products in the UK. 
Sustainability, 13(4), 1646. https://doi.org/10.3390/ 
su13041646

© 2021 The Author(s). This open access article is distributed under a Creative Commons Attribution (CC-BY) 4.0 license. 
You are free to:  
Share — copy and redistribute the material in any medium or format.  
Adapt — remix, transform, and build upon the material for any purpose, even commercially.  
The licensor cannot revoke these freedoms as long as you follow the license terms.  

Under the following terms:  
Attribution — You must give appropriate credit, provide a link to the license, and indicate if changes were made.  
You may do so in any reasonable manner, but not in any way that suggests the licensor endorses you or your use.  
No additional restrictions  

You may not apply legal terms or technological measures that legally restrict others from doing anything the license permits.

Cogent Business & Management (ISSN: 2331-1975) is published by Cogent OA, part of Taylor & Francis Group.  
Publishing with Cogent OA ensures:  
• Immediate, universal access to your article on publication  
• High visibility and discoverability via the Cogent OA website as well as Taylor & Francis Online  
• Download and citation statistics for your article  
• Rapid online publication  
• Input from, and dialog with, expert editors and editorial boards  
• Retention of full copyright of your article  
• Guaranteed legacy preservation of your article  
• Discounts and waivers for authors in developing regions  
Submit your manuscript to a Cogent OA journal at www.CogentOA.com   

Muchandiona et al., Cogent Business & Management (2021), 8: 1963167                                                                                                                          
https://doi.org/10.1080/23311975.2021.1963167                                                                                                                                                       

Page 19 of 19

http://buscompress.com/journal-home.html
http://buscompress.com/journal-home.html
https://doi.org/10.1080/10978526.2019.1697186
https://doi.org/10.1080/10978526.2019.1697186
https://doi.org/10.3390/su13041646
https://doi.org/10.3390/su13041646

	1.  Introduction
	2.  Consumer ethnocentrism
	3.  Consumer attitude, intention and purchase behavior
	4.  Consumer demographics
	4.1.  Gender
	4.2.  Age
	4.3.  Education
	4.4.  Income

	5.  Development of research hypotheses and research model
	6.  Research methodology
	6.1.  Questionnaire design and measures
	6.2.  Sampling and data collection

	7.  Analysis and results
	7.1.  Scale validation
	7.2.  Testing research hypotheses

	8.  Discussion
	9.  Implications
	9.1.  Theoretical implications
	9.2.  Practical implications
	9.3.  Limitations and implications on future research

	Funding
	Author details
	Cover Image
	Disclosure
	References



