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Abstract: In the intertemporal common-pool resource game, non-cooperative behavior produces
externalities reducing subjects’ payoffs in both the present and the future. In this paper, we investigate
through two experiments whether binding contracts, non-binding promises and social feedback help
to promote sustainable behavior. We find that cooperation is higher in groups where a contract can
be signed or where subjects made a promise to cooperate throughout the experiment. However, not
all groups sign the contract unanimously and subjects who made a promise adjust their cooperation
downwards over time. We find no difference between the control condition without any regulation
and the treatment condition in which subjects receive feedback on their past behavior in private.
However, if received feedback can be learned by all group members, cooperation is significantly
higher. Our findings show that non-binding promises and social feedback increase cooperation, but
the former only in the short-run and the latter only if made public.

Keywords: cooperation; common-pool resource; non-binding promise; social feedback;
laboratory experiment

1. Introduction

A common-pool resource (CPR) is a limited resource from the appropriation of which nobody
can be trivially excluded. Appropriators of a CPR face a social dilemma if the consequences of their
individually rational decisions considerably reduce the outcomes that initially motivated them. Even if
this is common knowledge, none of the parties involved ever has a real incentive to change their
behavior, whereas everyone’s abstinence would be to the benefit of all. A rather extreme example of a
CPR dilemma arises in a burning movie theater at a sold-out performance [1]. In such an incidence, it
is in every person’s self-interest to save his or her own life. The costs of not following this strategy are
tremendous. Hence, everyone heads towards the exit, thus making escape increasingly improbable.
In a burning movie theater, the externalities of individually rational behavior are produced at once.
However, the detrimental effects of individually rational appropriation decisions in a CPR dilemma
can also evolve more slowly over time. The appropriation of natural resources is the prime example.
In fishery, for instance, for many centuries nobody’s decision to catch a certain amount noticeably
affected the yields of anybody else. However, in the second half of the last century, unrestricted fishing
reduced the stocks to such an extent that fishing became increasingly unprofitable [2]. Meanwhile,
it is a well-established fact that short-sighted, unsustainable behavior by humans lies at the core of
the environmental problems we face. However, despite our understanding of the structure of a CPR
dilemma and the fact that, for instance, today’s carbon dioxide emissions will mean a higher burden
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for future generations than they do for our own, annual conferences on climate change repeatedly
demonstrate that we are not committed to doing much about it. So, how can we overcome this lack of
commitment to sustainability?

This question is difficult to answer in the field and all the more so when politicians and statesmen
are involved and making decisions on behalf of the many interest groups in their countries. However,
there is a considerable amount of evidence for self-governance of CPRs in the field on a lower scale
than the country level [3]. Still, such environments are relatively complex and one can never be certain
whether the determinants of the involved parties” decisions are all observed and measured. In the last
three decades, laboratory experiments have become increasingly important in the study of human
behavior in CPR dilemmas [4,5]. In laboratory experiments, unobserved and potentially confounding
factors are neutralized and the effects of the variables of interest are isolated. Hence, laboratory
experiments complement field studies of real-word CPR dilemmas, while also providing a higher
degree of internal validity. Strong and consistent experimental evidence for the cooperation-enhancing
effect of face-to-face communication and monetary sanctions has been found [6]. Although some
evidence indicates that it is the possibility of commitment and approving or disapproving social
feedback that makes communication effective in enhancing cooperation, these conjectures have not
been tested systematically in laboratory experiments.

The present study investigates how binding contracts, non-binding promises, and social feedback
affect subjects” behavior in a CPR dilemma game, set up in an experimental laboratory. The experimental
setup ensures the anonymity of subjects’ decisions, and therefore allows us to study the effect of
non-binding promises and social feedback in isolation, unaffected by other signals and cues present
in face-to-face or verbal communication. The structure of the paper following this introduction is as
follows: Section 2 gives a review of findings from previous research. In Section 3, we present the
game theoretical model of the intertemporal CPR dilemma and state our Hypotheses. Sections 4 and 5
present the design, the procedure and the results of our two experiments. In Section 6, we discuss our
findings and conclusions, and outline our future research.

2. Previous Findings

The CPR setting has been implemented in the laboratory in many different ways in order to
address various research questions. Part of the early studies investigated how far subjects’ behavior
in the laboratory is in line with predictions derived from game-theoretic models. Walker, Gardner,
and Ostrom [7], for instance, give one of the earlier accounts of a CPR laboratory experiment. In their
setup, subjects in groups of eight could decide individually whether to invest all or part of their
endowment in Market 1 or Market 2. While investments in Market 1 yielded a constant rate of return,
returns to investment in Market 2 depended on the total amount invested by all group members.
The production function in Market 2 was parameterized such that a Pareto optimal group investment
level existed, but which could be undercut or exceeded by under- or over-investment, respectively.
What is more, at the Pareto optimal level of group investment, the net return from investing another
unit in Market 2 was positive at the individual level. Therefore, the Nash prediction was that subjects
would over-invest in Market 2, with the result being suboptimal returns to investment. Their findings
corroborate these predictions.

Another laboratory experiment conducted by Herr, Gardner and Walker [8] compared subjects
behavior in a repeated CPR appropriation game with time-independent and time-dependent
externalities. That is, subjects in one treatment condition faced appropriation costs that only depended
on the amount depleted by each subject at the same time. Appropriation costs for subjects in the other
treatment group additionally increased over time as a result of subjects” previous depletion decisions.
The authors find that, in both conditions, participants’ behavior corresponds with non-cooperative rather

7

than with cooperative game solution concepts, and outcomes are significantly lower if externalities can
accumulate over time. They attribute the latter finding to subjects’ myopic decision-making and argue,



Games 2020, 11,5 3of 21

moreover, that subjects’ beliefs about the myopic behavior of others may even increase the detrimental
competition for a scarce resource (for earlier experimental studies with CPR games see [9-11]).

Milinski et al. [12] suggested a “collective-risk social dilemma” to study subject’s behavior
concerning climate change. Actors had the option either to invest in climate protection or to keep their
endowment. The game was played in groups of six over ten rounds. If the resources in the collective
climate protection pool were below a certain threshold, all private resources were at risk of becoming
void. The risk levels were 90, 50, or 10 percent. Only in the high-risk treatment did most groups
succeed in reaching the threshold. The game structure matches the features of social or natural systems
with the risk of an ‘all or nothing” outcome. In contrast, the typical CPR dilemma has the property that
negative externalities lead to a more gradual deterioration of collective resources.

Most laboratory experiments with CPR games were inspired by real-world cases and aimed at
complementing research conducted earlier in the field [5]. These real-world cases, rather than being
examples of CPR appropriation problems, illustrated how CPR could be successfully managed or
under what conditions their management could fail. Among the incentives and constraints imposed by
formal and informal institutions, communication and the enforcement of appropriation norms through
a sanctioning system were soon identified as the main determinants of successful CPR management.
Not surprisingly, these two factors were the first to be investigated in the lab. In an experiment with
repeated CPR games, Ostrom et al. [6] show that communication, sanctioning, or both increase the level
of cooperation and yields. Furthermore, their results show that subjects are willing to incur costs to
fine free-riding group members. A sanctioning opportunity without communication, however, reduces
yields when sanctioning costs are subtracted, suggesting that communication makes a sanctioning
institution more efficient. Finally, subjects experiencing low yields in the first part of the experiment
opt for a sanctioning institution in the second part. These groups reach higher levels of cooperation
and higher yields than groups who chose not to implement a sanctioning institution (see also [13]).
From these results, the authors conclude that, even without a central authority, agents are able to
achieve cooperation through self-organized social institutions.

The idea that an informal sanctioning system could further the evolution of social cooperation is
not new and has long been discussed in sociology [14] and political science [15]. The empirical finding,
however, that subjects are willing to incur costs to fine free-riders, inspired a research strand that has
attracted a lot of attention across several disciplines in the last three decades (see, e.g., [16]). Monetary
punishment both communicates disapproval and punishes deviant behavior but can result in inefficient
outcomes as it uses up resources [6]. Janssen et al. [17] provide further experimental evidence that
a sanctioning system becomes more effective if it is combined with communication. The authors
conjecture that punishment alone can be ineffective because subjects are afraid of retaliation, whereas
communication allows subjects to justify their decisions and to cooperate more quickly on drawing up a
set of rules (see also [18]). On the other hand, it has been argued that mere communication of normative
expectations, if not backed by the threat of monetary punishment, would lose its effectiveness over time
and therefore could not sustain cooperation in the long run. Noussair and Tucker [19] hypothesize that
the freedom to give disapproving feedback combined with a real threat of monetary punishment should
sustain cooperation and increase the efficiency of a sanctioning system compared to a system with
either sanctioning mechanism alone. In their experiment with a repeated public good game, subjects
had either the possibility to reduce the other group members’ payoffs at a cost to themselves, had the
possibility to express their disapproval with a rating on a ten point scale, or could do both. The results
show significantly higher levels of cooperation if monetary punishment is possible compared with the
treatment condition with nonmonetary punishment only. Moreover, they give evidence for the fact
that a combination of the two sanctioning mechanisms does indeed increase efficiency (see also [20]).

It is a well-established empirical fact that in repeated game settings, contributions to public goods
decrease over time if not backed by a sanctioning system. That is because otherwise cooperative
subjects cease to cooperate if they experience others free-riding on their contributions. Moreover,
even in one-time interactions, experimental evidence shows that subjects condition their decisions on
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their beliefs about other subjects’ contribution levels [21]. Thus, rational and self-regarding subjects
expecting other participants to be conditionally cooperative should cooperate themselves. Therefore, it
is not clear how far monetary punishment is necessary to enhance cooperation in a CPR game if the
adverse consequences of mutual defection are known to all participants. However, how can the parties
to a CPR credibly commit themselves to cooperation? Communication as such does not affect subjects’
raw incentives and, therefore, does not change Nash predictions. However, communication is more
than a mere exchange of information. One obvious way communication can affect subjects” incentives
is through emotional costs arising from broken promises or disapproving social feedback. The former
induces guilt and the latter shame.

It has been suggested, for instance, that guilt aversion motivates cooperation in a binary trust
game [22,23], as a trustee would feel guilty if he or she abused a truster’s trust and, even more, if he
or she had promised to do otherwise. Given that guilt aversion shapes subjects” incentives in social
interactions, a promise not to let someone down is a hostage entailing emotional costs in the event
of trust being abused. Starting from this assumption, Charness and Dufwenberg [24] conducted a
laboratory experiment with one-shot trust games and written communication. Their results confirm
that a promise to honor placed trust increases a truster’s inclination to place trust and a trustee’s
inclination to honor that trust. In a laboratory experiment with the repeated CPR dilemma game,
Mosler and Gutscher [25] allow subjects in one treatment condition to form interest groups. Subjects
forming interest groups voluntarily commit themselves not to overharvest the resource and accept
an authority to sanction them in case they deviate from their commitment. Their results show that
subjects forming interest groups were more committed to sustainable harvesting decisions. From their
experiment, it remains unclear, however, to what extent commitment and to what extent sanctioning
threats induced subjects’ cooperative behavior. To answer precisely this question, Vieth [26] investigates
how trustees’ non-binding promises and trusters’ sanctioning threats or reward promises affect both
parties’ decisions in the one-shot trust game. Her findings consistently show that trustees’” promises to
honor placed trust are correlated with higher trustworthiness. Moreover, trustees are more trustworthy
if promised a reward, but not if threatened with punishment (also [27]).

Guilt and shame are related concepts. Whereas guilt constitutes a psychological effect as it
is created by introspection, shame constitutes a socio-psychological effect as it is induced by the
disapproving reactions of others. Thus, shame aversion is an emotion that prevents one from doing
things that could negatively affect one’s reputation or provoke ostracism. Two studies that investigate
the effect of social approval and disapproval on cooperation in the public goods game were conducted
by Géchter and Fehr [28] and Rege and Telle [29]. In both experiments, subjects” decisions in the
treatment condition are publicly revealed to the other group members at the end of the experiment.
In the control condition, subjects only learn the aggregate group outcome. Both studies find a positive
treatment effect, although the results in Gachter and Fehr’s study show that cooperation decreases
over time [28]. These findings, however, do not examine how far subjects actually expected the other
subjects to approve or disapprove of their decisions. Other studies have implemented the possibility
to approve or disapprove of other persons’ decisions more explicitly. Ellingsen and Johannesson [30]
and Xiao and Houser [31] conducted experiments with the one-shot dictator game, in which they
varied the receivers’ possibility to give written feedback to the sender. Their results consistently
show that, if senders anticipate the receiver’s feedback, they abstain from making unfair divisions
significantly more often. The authors conjecture that sharing fairly is a norm driven by social sanctions
such as shown esteem or disapproval. Lopez-Pérez and Vorsatz [32] conduct an experiment with the
one-shot prisoner’s dilemma game to test hypotheses derived from a model incorporating disapproval
aversion. They show that, even if subjects are brought to think about the possible reactions of their
interaction partners, their propensity to cooperate increases. In a second treatment condition in
which subjects could actually receive positive, negative or neutral feedback, the cooperation rate
was even higher. Dugar [33] experimentally varied subjects’ possibility to approve or disapprove of
other subjects’ decisions on a six point scale in a minimum effort game. He shows that subjects are
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better able to coordinate on the efficient outcome over time if they can express disapproval rather
than approval. Schulz et al. [34] show that approving or disapproving feedback is more effective in
communicating desirable behavior. In a field experiment, subjects’ energy consumption was measured
repeatedly. After the first measurement, one group received information about their own and the
average energy consumption in their neighborhood. The other group received the same information
but tagged with a happy face or a sad face if their energy consumption was below or above the average,
respectively. In the first group, subjects adapted their energy consumption to the average, irrespective
of their previous consumption level. In the second group, subjects’ energy consumption decreased
if it was above and did not increase if it was below the average before. Finally, Gerber, Green and
Larimer [35] give evidence that people’s propensity to comply with social norms increases with the
degree to which their behavior is being exposed to others. In a large-scale field experiment, they vary
the degree to which registered voters’ participation is made public and find a substantial positive
correlation with voter turnout. This finding suggests that shame is increased by the number of potential
observers—something we will call the “pillory” effect.

The aim of our study is to investigate the effects of non-binding promises and social feedback
(approval and disapproval) on subjects” decisions in the intertemporal CPR game. The next section
describes the game in more detail and states our Hypotheses.

3. The Intertemporal CPR Game

The CPR game has N players. Each player i is endowed with the same money amount E; and has
to decide how to split the endowment on an investment of x; in Asset A and an investment of E; — x; in
Asset B. The rate of return on Asset A is a the rate of return on Asset Bis b and a > b > 0. Moreover, the

N
investments in Asset A generate a cost C = p ) xj, where p is the rate at which total investments in
j=1
Asset A translate into costs. These costs burden every player to the same extent. Investments in Asset
B do not generate costs. In other words, investments in Asset A produce negative externalities and
investments in Asset B are neutral. A player i’s utility from his or her investment decision is thus

N
ul-:(1+a)xi+(1+b)(Ei—xi)—PZx]' @
=1

N
The utility is a linear function of x; with gradient a — b — p and intercept E;(1 + b) — p ¥ x;. Hence,

J#i
as long as a — b > p player i’s utility increases in x;. Therefore, irrespective of what the other players
do, player i maximizes his or her utility by investing the whole endowment in Asset A. Rational

N
and self-regarding agents following this strategy will thus end up getting U; = (1+a)E;—p L E;.
i

Full cooperation, that is if x; = 0 V i on the other hand, yields U} = (1 +b)E;. If U] > U;, that is, if
b > a—pN (recall that we assume E; = E V i), then there is a Pareto optimum in full cooperation. Since
full cooperation does not establish a Nash equilibrium in rational strategies under these conditions,
the CPR game represents a social dilemma.

The intertemporal CPR game considers the fact that the impact of negative externalities is often
less immediate and can accumulate over time. The impact of negative externalities on agents’ outcomes
at time point ¢ can be modeled as

N
Ci=p) % +0Ci1+8Crat...+67'Cy )
i=1
Thus, player i’s utility from his or her investment decision at time ¢ is

Ui = (14a)x; + (1 +b)(Ei — x) — Cy 3)
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Here, 0 < 6 <1. If 6 = 0, then Equation (3) is equivalent to Equation (1) and only the externalities
produced in the current period affect players” outcomes. If 5 = 1, then the total of external costs that
have ever been produced affects players’ current outcomes. Finally, if 0 < 6 < 1 then the impact of
externalities produced at an earlier time period is discounted at rate 6 in every time period.

In both our experiments, subjects play the intertemporal CPR game for ten periods (t = 10) in
groups of five (N = 5). In every period, each subject is endowed with 100 monetary units (E; = 100 MU
Vt, i). Investments in Asset A have a rate of return of 35% (a2 = 0.35) and investments in Asset B yield
5% (b = 0.05). Total investments in Asset A produce external costs of 2% (p = 0.02) which accumulate
over time (6 = 1). Thus, investments in Asset A can be interpreted as, for example, depletions of a
non-renewable resource or as production of atomic waste with long-term persistent radiation. Also,
we chose to parameterize the game with 6 =1 to keep it as simple as possible.

Experiment 1 comprises three experimental conditions. Subjects in the contract condition can
sign a contract that enforces all their investments in Asset B if signed unanimously. Subjects in the
promise condition can voluntarily promise to invest in Asset B and if they do, their promise remains
non-binding. Subjects in the no regulation condition do not face any regulations or possibilities to
constrain themselves.

Experiment 2 comprises four experimental conditions, two of which (contract and no regulation)
are the same as in Experiment 1 (see previous paragraph). In the other two conditions, after each
period, subjects can rate other subjects” investment decisions either with a positive, negative or neutral
rating. In the private feedback condition, subjects receive the other group members’ ratings in private.
In the public feedback condition, ratings are made public within the group in form of a feedback score
(i.e., number of positive minus number of negative ratings).

At the end of the experiment, subjects’ total earnings in terms of monetary units were averaged
and converted into CHF at a rate of 0.1. The implementation of the two experiments is described in
more detail at the start of Sections 4 and 5.

Hypotheses

For rational and self-regarding subjects, who apply backward induction, the model predicts
investments of the total endowments in Asset A in every period. Given the parametrization of the
intertemporal CPR, this results in a total payoff of 800 MU per group member. Thus, the no regulation
condition establishes a lower benchmark for the assessment of the effectiveness of the other conditions.
The contract condition, on the other hand, establishes an upper benchmark for our assessment. In our
experiment, subjects are made aware of the social dilemma inherent in the decision situation they are
facing. That is, at the beginning of the experiment, they learn that it is individually rational to invest
the whole endowment in Asset A, and if everyone follows this strategy the outcome will be worse
than the outcome resulting from everyone investing the whole endowment in Asset B. Hence, rational
and self-regarding subjects expecting the other group members to be rational and self-regarding will
sign the contract. If the contract is signed unanimously, full investment in Asset B will be executed
automatically by the computer on behalf of every subject in every period. In this case, the rate of
cooperation will be maximal and result in a total payoff of 1050 MU per group member.

Hypothesis 1 (H1). Investments in sustainable Asset B will be higher in the contract condition than in the no
regulation condition.

Non-binding promises and social feedback do not affect subjects’ monetary incentives. Therefore,
assuming rational and self-regarding subjects does not change the predictions as compared with the no
regulation condition. The evidence reviewed in the previous section suggests, however, that higher
cooperation levels can be expected in conditions allowing for promises and feedback. First, subjects in
the promise condition who make a non-binding promise to invest their total endowment in Asset B will
comply with their promise to avoid the emotional costs they would incur from feeling guilty. Second,
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in both the private feedback and the public feedback conditions, subjects expecting to receive negative
ratings from other group members for their investments in Asset A will rather invest in Asset B to
avoid being exposed and feeling ashamed. In addition, in the public feedback condition, we expect
investments in Asset B to be even higher due to a “pillory” effect. That is, the more potential observers
there are, the higher the emotional costs incurred through shame will be and the more subjects will be
inclined to avoid them by behaving cooperatively.

Hypothesis 2 (H2). Investments in sustainable Asset B will be higher in the promise condition than in the no
requlation condition.

Hypothesis 3 (H3). [nvestments in sustainable Asset B will be higher in the private feedback condition than in
the no regulation condition.

Hypothesis 4 (H4). [nvestments in sustainable Asset B will be higher in the public feedback condition than in
the private feedback condition.

We test Hypotheses H1 and H2 in our first experiment and Hypotheses H1, H3 and H4 in our
second experiment.

4. Experiment 1: Binding Contracts and Non-Binding Promises

The first experiment was conducted at the Decision Science Laboratory (DeSciL) of ETH Zurich!.
Subjects were recruited by e-mail and they could register online for one of the available sessions. The 90
participants were undergraduate students from different departments, 33% female, and 20.5 years of
age on average (sd = 2.55). All participants received 10 CHF for showing up and earned 25.8 CHF on
average in the experiment.

4.1. Procedure

In total, six sessions were conducted with 15 subjects each?. Subjects were randomly assigned
to one of the three conditions. Subjects were given instructions on paper (the Appendix A presents
the instructions in English, translated by the authors from German). The instructions described the
decision situation and explained how their own decisions and the decisions of the other subjects in
their group would affect their payoffs. Several examples illustrated different scenarios®. Moreover,
they were told that the experiment comprised two parts with 10 rounds each, that they would stay
with the same four subjects in a group throughout, that their decisions were anonymous, how their
earnings would be calculated from their payoffs, that their earnings would be paid out to them in
private by a person not involved in the study, and that they would receive further instructions during
the experiment. Then, subjects had to proceed on the screen where they first had to solve several
arithmetic problems related to the decision situation. The correct answers were shown to them on
the next screen. Next, they took a quiz comprising five control questions about the instructions and
received the correct answers on the screen that followed. Questions with at least one wrong answer
were read aloud by the experimenter and the correct answer was explained to all subjects. On the next
screen, their attention was explicitly drawn to the dilemma in the interactions they were about to face.
Up to this point, all subjects had received the same instructions. The screens that followed differed
contingent on the experimental group to which a subject had been assigned:

Both the first and the second experiment were programmed and conducted with the software z-Tree [36].

In fact, seven sessions were conducted. Since not enough subjects showed up in Session 1, the missing treatment condition
was tested in Session 7 where ten subjects were randomized on two treatments. The analysis is based on the pooled session
1 and 7 data. However, Session 7 data not generated by subjects in the missing treatment is excluded from the analysis.
The set of scenarios chosen for illustration was balanced, in the sense that it did not prime subjects on a particular behavior
(see instructions in the Appendix A).
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1. Inthe no regulation condition, no further instructions were given to subjects;

In the contract condition, subjects had to decide whether or not they wanted to sign a contract
which, if signed unanimously, would authorize the computer to invest their whole endowment in
Asset B in every round. Furthermore, they were made aware of two facts. They were told that if
the contract was not signed by all subjects, they would be able to choose the amount they wanted
to invest in Asset A or Asset B. They were also told that their decision to sign the contract or not
would be displayed next to their number on the screen and would be visible to the other subjects
in their group. The latter design feature allows for a better comparison of the contract condition
and the promise condition, which is described next;

3.  Inthe promise condition, subjects had to decide whether or not they wanted to promise to invest
their total endowment in Asset B in every round. Moreover, they were made aware of two facts.
They were told that, irrespective of their decision, they would be able to choose the amount they
wanted to invest in Asset A or Asset B. They were also told that their decision to make a promise
or not would be displayed next to their number on the screen and would be visible to the other
subjects in their group (see Figure Al in the Appendix A).

Next, the experiment was conducted. Apart from the groups in the contract condition in which
the contract came into effect, subjects decided in all ten interactions how they wanted to split their
endowment between Asset A and Asset B. Throughout the ten rounds, the history of their own and the
other subjects” decisions was displayed on the screen, together with the total investments in assets A
and B, the accumulated externalities, and their payoffs (see Figure A1 in the Appendix A). After the first
part had finished, each group was assigned to one of the other experimental conditions. The second
part of the experiment started with the treatment-specific instructions and proceeded in the same way
as the first part. At the end of the second part, subjects learned how much they had earned and were
asked to fill out a questionnaire. Thereafter, they could leave the lab and collect their money.

All result figures and test statistics reported in the next section and Section 5.2 are based on
ordinary least squares (OLS) regression model estimations. Statistical significance is set at the 5% level
(i.e., & = 0.05) for two-sided tests and we account for the repeated measures obtained on the same
groups of subject by estimating cluster-robust standard errors [37]. We test the statistical significance
of differences between coefficient estimates using Wald tests of linear hypotheses. Upon publication,
the data and Stata do-files producing the results, tables and figures reported in this paper will be made
available via a public data repository.

4.2. Results

Figure 1 shows subjects” average investments in Asset B across experimental conditions. What
becomes apparent instantly is that the investments in the two benchmark conditions (no regulation
and contract) differ substantially. In the no requlation condition, average investments in Asset B are at
26.3 MU, whereas in the contract condition they are more than twice as high, at 53.8 MU (Fy ;7 = 6.03,
p = 0.025). This supports our first Hypothesis H1. However, out of the 60 subjects who were assigned
to the contract condition, either in the first or second part of the experiment, 15 (25%) did not sign the
contract. This minority of subjects affected a majority of groups. In eight of the 12 groups (66%) in the
contract condition, the contract did not come into effect. In these cases, subjects’” average investments in
Asset B did not significantly differ from subjects” average investments in the no regulation condition
(30.8 vs. 26.3: Fq 17 = 0.75, p = 0.398). What is more, whether or not subjects had signed the contract
did not affect their subsequent investment decisions significantly, albeit those who signed the contract
showed a tendency to invest lower amounts (33.8 vs. 28.9: F; 17 = 2.54, p = 0.129). This was unlike in the
promise condition, in which subjects could voluntary and non-bindingly commit themselves to invest
their total endowment in Asset B. Out of the 60 subjects who were assigned to the promise condition, 32
(53%) made a promise. Although the average amount invested in Asset B was not significantly higher
than in the no regulation condition (35.0 vs. 26.3: Fy 17 = 2.28, p = 0.149), we find significantly higher
investments by subjects who made a promise than by subjects who did not (44.3 vs. 24.5: F; 17 = 11.44,



Games 2020, 11,5 9 of 21

p = 0.004). The average amount invested by subjects who did not make a promise does not differ from
the average amount invested in the no regulation condition (24.5 vs. 26.29: Fy 17 = 0.13, p = 0.720). These
results partially support our second Hypothesis H2.
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Figure 1. Mean investment in Asset B.

Figure 2 shows subjects’ average investments in Asset B across experimental conditions and time*
In all conditions, except for groups with an effectual contract in the contract condition, there is a clear
negative trend in average investments in Asset B. Moreover, there is a clear difference between subjects
who made a non-binding promise and the other subjects. Subjects who promised to invest their total
endowment in Asset B start at a substantially higher investment level than subjects who did not make
that promise or subjects in the other conditions. However, these subjects” investments in Asset B
decrease faster and reach the same level as other groups in the last three periods. Since investment
levels are decreasing from the beginning, this trend can hardly be attributed to end-round effects only.

Table 1 confirms the results presented in Figure 2. Model M1 corroborates the substantial overall
downward trend in investment in Asset B (bperiod = —4.160, p < 0.001). Model M2 shows that subjects
who gave a non-binding promise invest 20 MU more on average in round 1 than subjects in the 7o
regulation condition (bpromise yes = 19.991, p = 0.023). The model also accounts for the stronger negative
trend in subjects who gave a promise by a period-promise interaction (bperiodxpromise yes = —3-975,
p = 0.020). Model M3 contains an additional term accounting for other subjects’ total investments in
Asset A in the previous round. If subjects are conditionally cooperative, their group members’ previous
investment decisions should affect their decisions in the current round. It turns out that conditional
cooperation has a statistically significant but relatively weak effect on subjects” investment decisions.
For every 100 MU invested in Asset A by the other four group members, a subject’s investment in
Asset B decreases by 8 MU (bothers’ A (lag 1) = —0.080; p = 0.008). However, the effect of expectations and

4 Note that in the contract condition there is no difference between investments of subjects who had signed a contract and

those who had not. Therefore, the analysis is based on the pooled data disregarding whether or not subjects had initially
signed the contract.
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the effect of actual behavior by others cannot be separated in our data. That is, since subjects adjust
their beliefs about other group members’ contributions to what they have experienced in previous
periods, the coefficient estimate might only reflect the discrepancy between expectations and observed
behavior. Therefore, M3 most likely underestimates the influence of conditional cooperation on subjects’
investment decisions. Other group members’ investments in Asset A of lag 2 and 3 had no significant
effect (not reported).
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Figure 2. Mean investment in Asset B over time.
Table 1. Determinants of subjects” investment in Asset B.
M1 M2 M3
Coef SE Coef SE Coef SE
Main Effects
no regulation (ref.) 28.370 *** 3.836 28.085 *** 3.918 33.872 *** 4.056
promise no —1.808 4.966 -2.516 5.289 -5.777 4473
promise yes 18.004 * 7.633 19.991 * 7.970 18.440 * 6.489
contract no 4.475 5.159 4.519 5.343 3.741 4127
period —4.160 *** 0.588 —3.591 *** 0.819 —2.378 ** 0.680
Interactions with Period
promise no 1416 1.127 1.620 1.191
promise yes -3.975* 1.552 —4.260 ** 1.351
contract no —0.088 0.812 —0.749 0.829
Conditional
Cooperation
others” A (lag 1) —0.080 ** 0.027
N7 (decisions) 1600 1600 1440
N, (groups) 18 18 18
adj. R? 0.12 0.14 0.16

Notes: OLS models with amount invested in Asset B as the dependent variable. The table lists coefficient estimates
and cluster-robust standard errors (* p < 0.05, ** p < 0.01, *** p < 0.001, for two-sided tests). The variables period and
others’ total investments in Asset A are centered at 5 and 200 respectively. Subjects of groups in which a contract
came into effect are excluded from the analysis (see Figure 2). N; and N, denote the number of individual decisions
and groups of five, respectively.
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4.3. Discussion

Despite the fact that a binding contract would have established the most efficient solution, 25%
of subjects did not sign it. This minority of subjects affected the majority of groups (66%) in which
a contract did not come into effect. In the second experiment, which is described in the next section
in more detail, we replicated the contract condition. That is, subjects in this experimental condition
had the possibility to sign a contract which, if unanimously signed, would authorize the computer
to invest their total endowments in Asset B. Since, at the beginning of the experiment, subjects had
been made aware of the inherent social dilemma in the decision situation, we were wondering why
they did and, in particular, why they did not sign the contract. From the 30 subjects who participated
in this condition in Experiment 2, we received 25 short statements. The subjects who had signed the
contract gave more than one reason for their decision on average. They stated that they expected
their earnings to be higher (10), that the contract would bring about a fair solution and increase social
efficiency (7), that they would receive a sure payoff (6), that they had a bad experience in the first part
of the experiment (5), that they had nothing to lose by signing it (2), or that they were curious about
what would happen (1). The five subjects who decided not to sign the contract gave four reasons.
One trusted the others to be fair, one expected to earn more, one regretted the decision, and two
subjects said that they did not sign it because otherwise the experiment would have been boring.

5. Experiment 2: Private and Public Social Feedback

The second experiment was also conducted at DeSciL. Subjects were recruited by e-mail and could
register online for one of the available sessions. Subjects were undergraduate students from different
departments at ETH Zurich, 58% female, and 24.4 years of age on average (sd = 4.29). All participants
received 10 CHF for showing up and earned 25.0 CHF on average in the experiment.

5.1. Procedure

Like Experiment 1, Experiment 2 comprised two parts, in both of which groups of five subjects
interacted with each other in the intertemporal CPR over 10 rounds. In total, six sessions were
conducted with 15 subjects each. Subjects were randomly spread on three of the four experimental
conditions in the first part. Up to the point where subjects received treatment-specific instructions,
the procedure of the second experiment was the same as in the first experiment (see Section 4).
The instructions that followed differed contingent on the experimental condition to which a subject
had been assigned:

1.  Inthe no regulation condition, no further instructions were given to subjects;

2. Inthe contract condition, subjects were given the same instructions as in the contract condition in
the first experiment;

3.  Inthe private feedback condition, subjects were informed that after each round they would have
the possibility to rate the other four subjects’ investment decisions. They were told that the ratings
could be positive, negative or neutral and would express approval, disapproval or indifference
(see Figure A2 in the Appendix A). Moreover, they were made aware that they would neither
know which of the other subjects submitted a rating nor would the other subjects learn how they
had been rated,;

4. In the public feedback condition, subjects received the same instructions as in the private feedback
condition, but with one exception. Subjects were made aware of the fact that their score (i.e.,
number of positive minus number of negative ratings) would be displayed next to their number
on the screen and would be visible to the other subjects in their group (see Figure A3 in the
Appendix A).

Next, the experiment was conducted. Unlike in the first experiment, each group went through
the no requlation condition either in the first or in the second part. In other words, all 90 subjects in
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Experiment 2 went through the no regulation condition, either in the first or the second part, and one of
the other three conditions. Whether subjects started with the no regulation condition in the first part or
went through it only in the second part was systematically varied across sessions. At the end of the
second part, subjects learned how much they had earned and were asked to fill in a questionnaire.
Thereafter, they could leave the lab and collect their money.

5.2. Results

Figure 3 shows subjects’ average investments in Asset B across experimental conditions. The graph
confirms the results from the first experiment with respect to the no regulation and contract conditions.
While average investments in Asset B are at 28.2 MU in the no requlation condition, they are more than
twice as high in the contract condition, at 62.0 MU (F; 17 = 4.36, p = 0.052). These results once more
support H1. Again, out of 30 subjects who were assigned to the contract condition, either in the first
or second part of the experiment, seven (23.3%) did not sign the contract. Thus, the contract did not
come into effect in three of the six groups (50%). As in the first experiment, in these groups, those who
signed the contract showed a tendency to invest lower amounts than those who did not (28.8 vs. 19.9:
F117 =131, p = 0.269). With respect to social feedback, we obtain a clear result. We do not find support
for our third Hypothesis H3. Feedback obtained from group members in private (in the private feedback
condition) does not affect subjects” investments as compared to the no regulation condition (28.2 vs.
26.6: F117 =0.06, p = 0.802). However, if the score (i.e., the total number of positive minus total number
of negative ratings) is made public within the group (in the public feedback condition), investments in
Asset B are significantly higher than in the no regulation condition (28.2 vs. 44.8: F; 17 = 50.05, p < 0.001)
and higher than in the private feedback condition (26.6 vs. 44.8: F; 17 = 7.64, p = 0.013). These results
support our last Hypothesis H4. The question is, however, how stable the effect of public feedback is
over time.
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Figure 3. Mean investment in Asset B.

Figure 4 shows subjects’ average investments in Asset B across experimental conditions and time.
In comparison to the first experiment, subjects’ investments in all conditions are rather constant or
even increase in the first six periods and start decreasing from period 7. Subjects’ investments in the
public feedback condition are clearly above subjects’ investments in the other conditions. Compared to
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promises in the first experiment, public feedback has a more stable effect on subjects’ behavior, only
wearing off in the last three periods.
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Figure 4. Mean investment in Asset B over time.

Table 2 corroborates the results presented in Figure 4. All three models contain a linear and
quadratic period term accounting for the inversely u-shaped trend of subjects’ investments over time.
Model M1 estimates the effects of the main treatment variables only. Additional interaction terms in
models M2 and M3 account for the sharper trend in the public feedback condition. Finally, Model M3 also
accounts for subjects’ investments being conditional on the other group members’ total investments
in the previous round. All three models confirm a statistically significant and substantial difference
in subjects’ investments in the public feedback condition as compared with the no regulation condition.
On average, if feedback is made public, subjects’ investments are 17 to 24 MUs higher than in the no
regulation condition (Ml: bpubl. feedback = 16.578, p< 0.001; M2: bpubl. feedback = 23.771, p < 0.001; M3:
bpubl. feedback = 17.427, p < 0.001). Although conditional cooperation seems to play a role, its effect is
again relatively weak. For every 100 MU invested in Asset A by the other four group members, a
subjects” investment in Asset B decreases by 6 MU (bothers’ A (1ag 1) = —0.061; p = 0.016). Recall, however,
that with our data, subjects’ reactions to the other group members’ investment decisions in the previous
period cannot be disentangled from their expectations about the other group members’ decisions in the
future periods. Therefore, the coefficient estimate devised in Model M3 in Table 2 will underestimate
the effect of conditional cooperation.

Whether feedback is provided in private only or made public within the group does not only have
an effect on subjects’ investments, but also on the quality and quantity of feedback provision. Figure 5
shows the average number of positive, negative and neutral feedback subjects received during the
ten periods. In the public feedback condition, the number of positive and negative ratings is virtually
the same (16.3 vs. 16.8: F1 11 = 0.05, p = 0.821), whereas the number of negative ratings provided in
the private feedback condition is significantly higher than the number of positive ratings (20.9 vs. 11.3:
F111 =8.09, p = 0.016). In all likelihood, this is due to the fact that investments in sustainable Asset B
are higher in the public feedback than in the private feedback condition. The number of neutral ratings is
lowest and does not differ across conditions (7.8 vs. 6.9: F; 11 = 0.44, p = 0.521).
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Table 2. Determinants of subjects” investment in Asset B.

M1 M2 M3
Coef SE Coef SE Coef SE
Main Effects
no regulation (ref.) 33.843 *** 3.430 32.535 *** 3.424 36.689 *** 2.923
contract no —4.192 6.789 -4.192 6.793 —2.947 5.744
priv. feedback -1.639 6.448 -1.639 6.452 -0.956 5.131
publ. feedback 16.578 *** 2.344 23.771 *** 3.024 17.427 *** 2.811
period (lin.) —1.240 0.731 —1.343 0.722 -0.953 0.746
period (quad.) —0.590 ** 0.168 -0.430 * 0.173 —0.404 * 0.173
Interaction with Publ.
Feedback
period (lin.) 0.567 1.409 -1.129 1.474
period (quad.) —0.880 ** 0.271 —-0.304 0.266
Conditional
Cooperation
others” A (lag 1) -0.061 * 0.023
N (decisions) 1650 1650 1485
Nj(groups) 18 18 18
adj. R? 0.06 0.06 0.09

Notes: OLS models with amount invested in Asset B as the dependent variable. The table lists coefficient estimates
and cluster-robust standard errors (* p < 0.05, ** p < 0.01, *** p < 0.001, for two-sided tests). The variables period and
others’ total investments in Asset A are centered at 5 and 200 respectively. Subjects of groups in which a contract
came into effect are excluded from the analysis (see Figure 3). N; and N, denote the number of individual decisions
and groups of five, respectively.
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Figure 5. Mean feedback across conditions.

Figure 6 shows the average number of positive and negative ratings provided in each period in
the two feedback conditions. The graph shows that the quality and quantity of feedback provision
also differs over time. In the private feedback condition, the number of negative ratings stays above the
number of positive ratings throughout the ten periods. In the public feedback condition, however, the
number of negative ratings is below or close to the number of positive ratings in the first eight rounds,
but higher in the last two rounds. This switch from mostly positive to mostly negative ratings is, in all
likelihood, due to the decline in investments in Asset B in the last three rounds of the public feedback
condition (see Figure 4).
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Figure 6. Mean feedback across conditions over time.

6. General Discussion and Conclusions

Our study investigates the extent to which binding contracts, non-binding promises and social
feedback can help to promote sustainable appropriation in a CPR setting. It has been shown that
informal sanctioning systems and communication promote cooperation in public goods and CPR
settings [6,13,16,17]. However, informal sanctioning institutions are difficult to implement and
monetary punishment, as it uses up resources, can lead to inefficient outcomes [16]. Communication
helps subjects to coordinate on cooperative behavior and increases efficiency if combined with a
sanctioning mechanism [17].

We research the extent to which non-binding promises and approving or disapproving social
feedback are important elements in subjects’ communication of intentions and expectations in collective
decision-making. Based on evidence from behavioral game theory, we hypothesize that guilt and
shame aversion are two traits that make subjects keep their promises and avoid disapproving
reactions from other persons, respectively [24,30,31]. Our two experiments were designed to test
these predictions. In the promise condition in our first experiment, subjects at the beginning of the
experiment could voluntarily commit themselves to make only sustainable investments throughout
the game. In two feedback conditions in our second experiment, subjects could rate group members’
investment decisions after every period. In the private feedback condition, subjects received their
ratings in private and in the public feedback condition ratings were made public. These conditions
were tested against a lower benchmark condition without any regulations (no regulation condition)
and an upper benchmark condition where subjects could sign a contract that enforced sustainable
investments if signed unanimously (contract condition). The experimental setup ensured the anonymity
of subjects” decisions and therefore allowed us to study the effect of voluntary, non-binding promises
and social feedback in isolation, unaffected by the other signals and cues present in face-to-face or
verbal communication.

We find that, without regulations, subjects’ sustainable investments are relatively low and
decreasing over time. Not surprisingly, groups that are given the option of signing a contract exhibit
the highest level of sustainable investment. However, not all groups having this possibility sign the
contract unanimously. In terms of sustainable investment, these groups do not differ from the groups
in the control condition without regulation. Moreover, we find that promises have a substantial effect.
That is, subjects who made a non-binding promise to make only sustainable investments throughout
the experiment are reluctant to deviate from their promise. These subjects, however, adjust their
investments downwards as they experience others free-riding on their cooperation [21]. Apparently,
unlike subjects who made a promise, subjects who signed a contract that did not come into effect
eventually are not committed to their initial declaration of intent. Recall that whether a subject signed
a contract or made a promise was displayed next to their number on the decision and information
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feedback screens and thus made visible for all other members in their group throughout the experiment.
To the contrary, we observe that subjects who signed the contract elicit a lower degree of cooperation
than subjects who refused the signature. We did not hypothesize this difference, but we would like to
note that this pattern emerges in both experiments (see Figures 1 and 3). A possible explanation might
be that subjects willing to sign are less cooperative out of frustration that the contract failed or are just
more rational than those who did not sign the contract.

Somewhat surprisingly, we do not find higher levels of sustainable investments if subjects receive
the approving or disapproving feedback from other group members in private. This is in contrast to
previous studies’ findings (e.g., [30,31]). However, if received ratings are made public within the group,
sustainable investments are significantly higher and relatively constant over time. There are at least
two explanations for this difference. First, as we hypothesized, the “pillory” effect of public feedback
may increase subjects’ aversion to being exposed and feeling ashamed. Second, as public feedback was
presented as a score (number of positive ratings minus number of negative ratings) which accumulated
over time, subjects may have had status incentives to behave cooperatively. Other studies underline
the plausibility of this explanation [38,39]. There are thus several avenues for future research.

Future research should investigate the relative importance of status considerations and shame for
sustainable behavior. In the public feedback condition in our second experiment, status considerations
played a minor role as there were no real benefits from acquiring a positive feedback score. An alternative
design could combine the public feedback condition with a subsequent trust game in which the feedback
score of the trustee is or is not presented to the trustor [40,41]. If status considerations play a role,
investments in Asset B should be higher in the public feedback condition that is followed by a trust game
with the feedback score of the trustee displayed. Recent research shows that sustainable behavior
by individuals and organizations is perceived as a signal of these individuals” and organizations’
trustworthiness [42,43].

Another avenue of future research should investigate more closely the interaction between
psychological mechanisms like guilt and shame with structural individual differences [44]. In most
everyday social dilemmas people differ in their endowments, costs of behaving in a particular way and
the benefits they gain from their behavior. This can have positive [45,46] and negative effects on collective
outcomes [47,48]. It has been shown that when paired with communication, inequality in endowments
can help to reach sustainability targets and avoid collective losses in a public goods game [49].

Finally, in the light of the current debate about “car shaming” and “flight shaming”, the above and
related findings could be tested in field experiments. Lab experiments allow for systematic variation of
experimental conditions and thus identification of the causal mechanisms in question. Moreover, lab
experiments facilitate cumulative research and replication [50]. To extend the validity of lab findings
on the roles of binding contracts, non-binding promises and social feedback in the intertemporal CPR
game, future research should devise experimental or quasi-experimental designs to test the conjectures
that can be derived from ours and others findings in natural settings [51].
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Appendix A

Experimental Instructions

The experiment consists of two parts. In each part, you and four other people will make decisions
in 10 consecutive rounds. The groups of five will be randomly formed before the first part of the
experiment and remain unchanged throughout both parts. In each of the 10 rounds of each part, you
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and the other 4 people receive 100 monetary units (MU) each. You then decide independently from
each other how much of the 100 MU you want to invest in Asset A and how much in Asset B.

An investment in Asset A has a rate of return of 35% and an investment in Asset B has a rate of
return of 5%. Investments in Asset A generate costs that are incurred by all five people. That is, 2% of
the sum invested in Asset A will be subtracted from each of your five accounts. Investments in Asset B
do not generate any costs. Four examples:

Table Al. Four examples.

Ex. 1: All 5 Ex. 2: Only you Ex. 3: All 5 Ex. 4: Only you

invest in A invest in A invest in B invest in B

Your investment in A 100 100 0 0
Your investment in B 0 0 100 100
Total investment in A 500 100 0 400
Total investment in B 0 400 500 100

Your gain from A (+35%) 135 135 0 0
Your gain from B (+5%) 0 0 105 105
Costs from A (—2%) -10 -2 0 -8
Your profit 125 133 105 97

In each round, the costs from A are calculated as the total investments in A x (—0.02). Your profit
in each round is calculated as the gain from A + gain from B — costs from A.

Important! The costs from investments in Asset A sum up over time. In each round, the costs
from the previous round are added to the costs of the current round and subtracted from your profit.
On the back of this page, the four examples in Table Al are presented over the 10 rounds in Table A2
and illustrate this fact (look at these tables from left to right, row by row).

After each part of the experiment the average of the profit you made in the 10 rounds will be
calculated. Both amounts will be added and divided by 10. At the end of the experiment, you will
receive this amount in CHF together with a show-up payment of 10 CHF. Example: Your average
profits from the two parts of the experiment are 126 and 84. The amount you will be paid after the
experiment in cash is (126 + 84)/10 + 10 = 31 CHF.

Further instructions follow at the start of each part of the experiment. Please read them attentively.

Please return this sheet after the experiment.

Table A2. Four examples over time.

Ex. 1: All 5 invest in A (your average profit = 80).

Round 1 2 3 4 5 6 7 8 9 10

Your investment in A 100 100 100 100 100 100 100 100 100 100
Your investment in B 0 0 0 0 0 0 0 0 0 0

Total investment in A 500 500 500 500 500 500 500 500 500 500
Total investment in B 0 0 0 0 0 0 0 0 0 0

Your gain from A (+35%) 135 135 135 135 135 135 135 135 135 135
Your gain from B (+5%) 0 0 0 0 0 0 0 0 0 0

Costs from A (—=2%) -10 -20 -30 —40 -50 -60 =70 -80 -90  -100
Your profit 125 115 105 95 85 75 65 55 45 35
Ex. 2: Only you invest in A (your average profit = 124)

Round 1 2 3 4 5 6 7 8 9 10

Your investment in A 100 100 100 100 100 100 100 100 100 100
Your investment in B 0 0 0 0 0 0 0 0 0 0

Total investment in A 100 100 100 100 100 100 100 100 100 100
Total investment in B 400 400 400 400 400 400 400 400 400 400

Your gain from A (+35%) 135 135 135 135 135 135 135 135 135 135
Your gain from B (+5%) 0 0 0 0 0 0 0 0 0 0
Costs from A (—2%) -2 —4 -6 -8 -10 -12 -14 -16 -18 -20

Your profit 133 131 129 127 125 123 121 119 117 115
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Table A2. Cont.

Ex. 3: All 5 invest in B (your average profit = 105)

Round 1 2 3 4 5 6 7 8 9 10
Your investment in A 0 0 0 0 0 0 0 0 0 0
Your investment in B 100 100 100 100 100 100 100 100 100 100
Total investment in A 0 0 0 0 0 0 0 0 0 0
Total investment in B 500 500 500 500 500 500 500 500 500 500
Your gain from A (+35%) 0 0 0 0 0 0 0 0 0 0
Your gain from B (+5%) 105 105 105 105 105 105 105 105 105 105
Costs from A (—2%) 0 0 0 0 0 0 0 0 0 0
Your profit 105 105 105 105 105 105 105 105 105 105
Ex. 4: Only you invest in B (your average profit = 61)
Round 1 2 3 4 5 6 7 8 9 10
Your investment in A 0 0 0 0 0 0 0 0 0 0

Your investment in B 100 100 100 100 100 100 100 100 100 100

Total investment in A 400 400 400 400 400 400 400 400 400 400
Total investment in B 100 100 100 100 100 100 100 100 100 100

Your gain from A (+35%) 0 0 0 0 0 0 0 0 0 0
Your gain from B (+5%) 105 105 105 105 105 105 105 105 105 105
Costs from A (—2%) -8 -16 —24 =32 —-40 —48 -56 —64 =72 -80
Your profit 97 89 81 73 65 57 49 41 33 25
Runde &: 1 2 3 4 5 6 7 8 9 10
Inre Investition in A- 100 0 50 100 40 0 0 0 0 0
Ihre Investition in B: T o 100 50 0 60 0 0 0 0 0
Investition in A durch:
Person 1. (versprechen Ja) 0 0 0 100 100 0 0 0 0 0
Person 3: (Versprechen Nein) 100 0 10 100 0 0 0 0 0 0
Person 4: (versprechen Nein) 100 100 70 100 50 0 0 0 0 0
Person 5: (versprechen Ja) 0 0 0 100 100 0 0 0 0 0
Total Investitionen in A: 300 100 130 500 290 0 0 0 0 0
Total Investitionen in B: 200 400 370 0 210 0 0 0 0 0
Ihr Ertrag aus A (+35%}): 135 0 68 135 54 0 0 0 0 0
Ihr Ertrag aus B (+5%): 0 105 53 0 63 0 0 0 0 0
Kosten aus A (-2%): -6 -8 -11 -21 -26 0 1] 0 0 0
Ihr Gewinn: 129 97 109 114 91 0 0 0 0 0

Sie konnen sich jetzt entscheiden, welchen Anteil lhres Guthabens von 100 GE Sie in dieser Runde in
Anlage A und wie viel Sie in Anlage B investieren machten. Bitte beachten Sie, dass die Summe lhrer
Investitionen dem Gesamtbetrag lhres Guthabens entsprechen muss

Ihre Investition in Anlage A
Ihre Investition in Anlage B:

Figure A1. Decision screen of Person 2 in period 6 in promise condition.
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Sie sind Person 2. Bewerten Sie jetzt einzeln die Investitionsentscheidungen der anderen 4 Personen:
« positiv: wenn Sie die Investitionsentscheidung befiirworten, gutheissen.

«+ negativ: wenn Sie die
* neutral: wenn Sie die

heidung 1, missbilligen.

heidung weder noch missbilligen.

Person Investitionin A Investitionin B Ihre Bewertung
@ positiv
Person 1 0 100 © negativ
© neutral
& positiv
Person 3 0 100 © negativ
© neutral
& positiv
Person 4 0 100 © negativ
© neutral
Person 5 100 0

Figure A2. Rating screen of Person 2 in feedback conditions.

Runde 10:  (lhr Score = -8) 1 2 3 4 5 6 T 8 ] 10
Ihre Investition in A- 0 100 100 50 100 0 100 50 100 0
Ihre Investition in B: 100 0 0 50 0 100 0 50 0 100
Investition in A durch:

Person 1. (Score=12) 0 100 100 0 0 a 0 50 100 0
Person3:  (Score =11) 0 100 100 0 0 0 0 50 100 0
Person 4. (Score=0) 0 100 100 100 0 0 100 0 100 0
Person 5. (Score = -4) 100 0 100 50 50 50 100 0 100 0
Total Investitionen in A: 100 400 500 200 150 50 300 150 500 0
Total Investitionen in B: 400 100 0 300 350 450 200 350 0 500
Ihr Ertrag aus A (+35%): 0 135 135 68 135 0 135 68 135 0
Ihr Ertrag aus B (+5%): 105 0 0 53 0 105 0 53 0 105
Kosten aus A (-2%): 2 -10 -20 24 27 -28 -34 -37 -47 -47
Thr Gewinn: 103 125 115 96 108 7 101 83 88 58

Teilexperiment 1 ist jetzt zu Ende. In diesem Teilexperiment betragt Inre durchschnittiche Auszahlung 95 GE.

Figure A3. Final screen of Person 2 in public feedback condition.



Games 2020, 11,5 20 of 21

References

10.

11.

12.

13.

14.

15.

16.

17.

18.

19.

20.

21.

22.

23.

24.

25.

26.

27.
28.

Mintz, A. Non-adaptive group behavior. J. Abnorm. Soc. Psychol. 1951, 46, 150-159. [CrossRef]

Pauly, D.; Christensen, V.; Gunette, S.; Pitcher, T.].; Sumaila, U.R.; Walters, C.J.; Watson, R.; Zeller, D. Towards
sustainability in world fisheries. Nature 2002, 418, 689-695. [CrossRef]

Ostrom, E. Governing the Commons: The Evolution of Institutions for Collective Action; Cambridge University
Press: Cambridge, UK, 1990.

List,J.A. (Ed.) Using Experimental Methods in Environmental and Resource Economics; Edward Elgar: Chaltenham,
UK, 2006.

Ostrom, E. The value-added of laboratory experiments for the study of institutions and common-pool
resources. . Econ. Behav. Organ. 2006, 61, 149-163. [CrossRef]

Ostrom, E.; Walker, ].M.; Gardner, R. Covenants with and without a sword: Self-governance is possible.
Am. Political Sci. Rev. 1992, 86, 404-417. [CrossRef]

Walker, ].M.; Gardner, R.; Ostrom, E. Rent dissipation in a limited-access common-pool resource: Experimental
evidence. J. Environ. Econ. Manag. 1990, 19, 203-211. [CrossRef]

Herr, A.; Gardner, R.; Walker, ].M. An experimental study of time-independent and time-dependent
externalities in the commons. Games Econ. Behav. 1997, 19, 77-96. [CrossRef]

Cass, R.C.; Edney, J.J. The commons dilemma: A simulation testing the effects of resource visibility and
territorial division. Hum. Ecol. 1978, 6, 371-386. [CrossRef]

Edney, ] J.; Harper, C.S. The commons dilemma: A review of contributions from psychology. Environ. Manag.
1978, 2, 491-507. [CrossRef]

Rapoport, A. Experiments with n-person social traps II: Tragedy of the commons. . Confl. Resolut. 1988, 32,
473-488. [CrossRef]

Milinski, M.; Sommerfeld, R.D.; Krambeck, H.-J.; Reed, F.A.; Marotzke, J. The collective-risk social dilemma
and the prevention of simulated dangerous climate change. Proc. Natl. Acad. Sci. USA 2008, 105, 2291-2294.
[CrossRef]

Giirerk, O.; Irlenbusch, B.; Rockenbach, B. The competitive advantage of sanctioning institutions. Science
2006, 312, 108-111. [CrossRef] [PubMed]

Oliver, P. Rewards and Punishments as Selective Incentives for Collective Action: Theoretical Investigations.
Am. ]. Sociol. 1980, 85, 1356-1375. [CrossRef]

Axelrod, R. An Evolutionary Approach to Norms. Am. Political Sci. Rev. 1986, 80, 1095-1111. [CrossRef]
Fehr, E.; Gichter, S. Altruistic punishment in humans. Nature 2002, 415, 137-140. [CrossRef] [PubMed]
Janssen, M.A; Holahan, R.; Lee, A.; Ostrom, E. Lab experiments for the study of social-ecological systems.
Science 2010, 328, 613-617. [CrossRef]

Bochet, O.; Page, T.; Putterman, L. Communication and punishment in voluntary contribution experiments.
J. Econ. Behav. Organ. 2006, 60, 11-26. [CrossRef]

Noussair, C.; Tucker, S. Combining monetary and social sanctions to promote cooperation. Econ. Inq. 2005,
43, 649-660. [CrossRef]

Masclet, D.; Noussair, C.; Tucker, S.; Villeval, M.-C. Monetary and Nonmonetary Punishment in the Voluntary
Contributions Mechanism. Am. Econ. Rev. 2003, 93, 366-380. [CrossRef]

Fischbacher, U.; Gachter, S.; Fehr, E. Are people conditionally cooperative? Evidence from a public goods
experiment. Econ. Lett. 2001, 71, 397-404. [CrossRef]

Braun, N. Altruismus, Moralitidt und Vertrauen. Anal. Krit. 1992, 14, 177-186. [CrossRef]

Snijders, C. Trust and Commitments; Thela Thesis: Amsterdam, The Netherlands, 1996.

Charness, G.; Dufwenberg, M. Promises and Partnership. Econometrica 2006, 74, 1579-1601. [CrossRef]
Mosler, H.-].; Gutscher, H. Kooperation durch Selbstverpflichtung im Allmende-Dilemma. In Umweltsoziologie,
Sonderheft 36 der Kolner Zeitschrift fiir Soziologie und Sozialpsychologie; Diekmann, A., Jaeger, C.C., Eds.;
Westdeutscher Verlag: Opladen, Germany, 1996; pp. 308-323.

Vieth, M. Commitments and Reciprocity in Trust Situations. Experimental Studies on Obligation, Indignation, and
Self-Consistency; ICS-Dissertation: Utrecht, The Netherlands, 2009.

Ellingsen, T.; Johannesson, M. Promises, Threats and Fairness. Econ. J. 2004, 114, 397-420. [CrossRef]
Gdchter, S.; Fehr, E. Collective action as a social exchange. J. Econ. Behav. Organ. 1999, 39, 341-369. [CrossRef]


http://dx.doi.org/10.1037/h0063293
http://dx.doi.org/10.1038/nature01017
http://dx.doi.org/10.1016/j.jebo.2005.02.008
http://dx.doi.org/10.2307/1964229
http://dx.doi.org/10.1016/0095-0696(90)90069-B
http://dx.doi.org/10.1006/game.1997.0541
http://dx.doi.org/10.1007/BF00889415
http://dx.doi.org/10.1007/BF01866708
http://dx.doi.org/10.1177/0022002788032003004
http://dx.doi.org/10.1073/pnas.0709546105
http://dx.doi.org/10.1126/science.1123633
http://www.ncbi.nlm.nih.gov/pubmed/16601192
http://dx.doi.org/10.1086/227168
http://dx.doi.org/10.1017/S0003055400185016
http://dx.doi.org/10.1038/415137a
http://www.ncbi.nlm.nih.gov/pubmed/11805825
http://dx.doi.org/10.1126/science.1183532
http://dx.doi.org/10.1016/j.jebo.2003.06.006
http://dx.doi.org/10.1093/ei/cbi045
http://dx.doi.org/10.1257/000282803321455359
http://dx.doi.org/10.1016/S0165-1765(01)00394-9
http://dx.doi.org/10.1515/auk-1992-0205
http://dx.doi.org/10.1111/j.1468-0262.2006.00719.x
http://dx.doi.org/10.1111/j.1468-0297.2004.00214.x
http://dx.doi.org/10.1016/S0167-2681(99)00045-1

Games 2020, 11,5 21 of 21

29.

30.

31.

32.

33.

34.

35.

36.

37.

38.

39.

40.

41.

42.

43.

44.

45.

46.

47.

48.

49.

50.

51.

Rege, M.; Telle, K. The impact of social approval and framing on cooperation in public good situations.
J. Public Econ. 2004, 88, 1625-1644. [CrossRef]

Ellingsen, T.; Johannesson, M. Anticipated verbal feedback induces altruistic behavior. Evol. Hum. Behav.
2008, 29, 100-105. [CrossRef]

Xiao, E.; Houser, D. Avoiding the sharp tongue: Anticipated written messages promote fair economic
exchange. J. Econ. Psychol. 2009, 30, 393-404. [CrossRef]

Lopez-Pérez, R.; Vorsatz, M. On approval and disapproval: Theory and experiments. J. Econ. Psychol. 2010,
31, 527-541. [CrossRef]

Dugar, S. Nonmonetary sanctions and rewards in an experimental coordination game. J. Econ. Behav. Organ.
2010, 73, 377-386. [CrossRef]

Schultz, PW.; Nolan, ].M.; Cialdini, R.B.; Goldstein, N.]J.; Griskevicius, V. the constructive, destructive, and
reconstructive power of social norms. Psychol. Sci. 2007, 18, 429-434. [CrossRef]

Gerber, A.S.; Green, D.P.; Larimer, C.W. social pressure and voter turnout: Evidence from a large-scale field
experiment. Am. Political Sci. Rev. 2008, 102, 33—48. [CrossRef]

Fischbacher, U. Z-Tree: Zurich toolbox for ready-made economic experiments. Exp. Econ. 2007, 10, 171-178.
[CrossRef]

Snijders, T.A.B.; Bosker, R.J. Multilevel Analysis: An Introduction to Basic and Advanced Multilevel Modeling;
Sage: Los Angeles, CA, USA, 2012.

Griskevicius, V.; Tybur, ].M.; van den Bergh, B. Going green to be seen: Status, reputation, and conspicuous
conservation. J. Personal. Soc. Psychol. 2010, 98, 392-404. [CrossRef] [PubMed]

Willer, R. Groups Reward individual sacrifice: The status solution to the collective action problem.
Am. Sociol. Rev. 2009, 74, 23-43. [CrossRef]

Fehrler, S.; Przepiorka, W. Charitable giving as a signal of trustworthiness: Disentangling the signaling
benefits of altruistic acts. Evol. Hum. Behav. 2013, 34, 139-145. [CrossRef]

Gambetta, D.; Przepiorka, W. Natural and strategic generosity as signals of trustworthiness. PLoS ONE 2014,
9, €97533. [CrossRef]

Berger, J. Signaling can increase consumers’ willingness to pay for green products. Theoretical model and
experimental evidence. J. Consum. Behav. 2019, 18, 233-246. [CrossRef]

Przepiorka, W.; Horne, C. How can consumer trust in energy utilities be increased? The effectiveness of
prosocial, pro-environmental, and service-oriented investments as signals of trustworthiness. Organ. Environ.
2019. [CrossRef]

Simpson, B.; Willer, R. Beyond altruism: Sociological foundations of cooperation and prosocial behavior.
Annu. Rev. Sociol. 2015, 41, 43-63. [CrossRef]

Diekmann, A.; Przepiorka, W. Punitive preferences, monetary incentives and tacit coordination in the
punishment of defectors promote cooperation in humans. Sci. Rep. 2015, 5, 10321. [CrossRef]

Oliver, PE.; Marwell, G.; Teixeira, R. A Theory of the critical mass. i. interdependence, group heterogeneity,
and the production of collective action. Am. J. Sociol. 1985, 91, 522-556. [CrossRef]

Burton-Chellew, M.N.; May, R.M.; West, S.A. Combined inequality in wealth and risk leads to disaster in the
climate change game. Clim. Chang. 2013, 120, 815-830. [CrossRef]

Reuben, E.; Riedl, A. Enforcement of contribution norms in public good games with heterogeneous
populations. Games Econ. Behav. 2013, 77, 122-137. [CrossRef]

Tavoni, A.; Dannenberg, A.; Kallis, G.; Loschel, A. Inequality, communication, and the avoidance of disastrous
climate change in a public goods game. Proc. Natl. Acad. Sci. USA 2011, 108, 11825-11829. [CrossRef]

Falk, A.; Heckman, ].J. Lab experiments are a major source of knowledge in the social sciences. Science 2009,
326, 535-538. [CrossRef] [PubMed]

Baldassarri, D.; Abascal, M. Field experiments across the social sciences. Annu. Rev. Sociol. 2017, 43, 41-73.
[CrossRef]

® © 2020 by the authors. Licensee MDPI, Basel, Switzerland. This article is an open access
@ article distributed under the terms and conditions of the Creative Commons Attribution

(CC BY) license (http://creativecommons.org/licenses/by/4.0/).


http://dx.doi.org/10.1016/S0047-2727(03)00021-5
http://dx.doi.org/10.1016/j.evolhumbehav.2007.11.001
http://dx.doi.org/10.1016/j.joep.2008.12.002
http://dx.doi.org/10.1016/j.joep.2010.03.016
http://dx.doi.org/10.1016/j.jebo.2009.11.003
http://dx.doi.org/10.1111/j.1467-9280.2007.01917.x
http://dx.doi.org/10.1017/S000305540808009X
http://dx.doi.org/10.1007/s10683-006-9159-4
http://dx.doi.org/10.1037/a0017346
http://www.ncbi.nlm.nih.gov/pubmed/20175620
http://dx.doi.org/10.1177/000312240907400102
http://dx.doi.org/10.1016/j.evolhumbehav.2012.11.005
http://dx.doi.org/10.1371/journal.pone.0097533
http://dx.doi.org/10.1002/cb.1760
http://dx.doi.org/10.1177/1086026618803729
http://dx.doi.org/10.1146/annurev-soc-073014-112242
http://dx.doi.org/10.1038/srep10321
http://dx.doi.org/10.1086/228313
http://dx.doi.org/10.1007/s10584-013-0856-7
http://dx.doi.org/10.1016/j.geb.2012.10.001
http://dx.doi.org/10.1073/pnas.1102493108
http://dx.doi.org/10.1126/science.1168244
http://www.ncbi.nlm.nih.gov/pubmed/19900889
http://dx.doi.org/10.1146/annurev-soc-073014-112445
http://creativecommons.org/
http://creativecommons.org/licenses/by/4.0/.

	Introduction 
	Previous Findings 
	The Intertemporal CPR Game 
	Experiment 1: Binding Contracts and Non-Binding Promises 
	Procedure 
	Results 
	Discussion 

	Experiment 2: Private and Public Social Feedback 
	Procedure 
	Results 

	General Discussion and Conclusions 
	
	References

