A Service of

ECOMNZTOR pr

Make Your Publications Visible.

Leibniz-Informationszentrum
Wirtschaft

Leibniz Information Centre
for Economics

Egger, Hartmut; Egger, Peter

Working Paper

Outsourcing and trade in a spatial world

CESifo Working Paper, No. 1349

Provided in Cooperation with:

Ifo Institute - Leibniz Institute for Economic Research at the University of Munich

Suggested Citation: Egger, Hartmut; Egger, Peter (2004) : Outsourcing and trade in a spatial world,
CESifo Working Paper, No. 1349, Center for Economic Studies and ifo Institute (CESifo), Munich

This Version is available at:
https://hdl.handle.net/10419/18712

Standard-Nutzungsbedingungen:

Die Dokumente auf EconStor durfen zu eigenen wissenschaftlichen
Zwecken und zum Privatgebrauch gespeichert und kopiert werden.

Sie dirfen die Dokumente nicht fiir 6ffentliche oder kommerzielle
Zwecke vervielféltigen, 6ffentlich ausstellen, 6ffentlich zugénglich
machen, vertreiben oder anderweitig nutzen.

Sofern die Verfasser die Dokumente unter Open-Content-Lizenzen
(insbesondere CC-Lizenzen) zur Verfiigung gestellt haben sollten,
gelten abweichend von diesen Nutzungsbedingungen die in der dort
genannten Lizenz gewahrten Nutzungsrechte.

WWW.ECONSTOR.EU

Terms of use:

Documents in EconStor may be saved and copied for your personal
and scholarly purposes.

You are not to copy documents for public or commercial purposes, to
exhibit the documents publicly, to make them publicly available on the
internet, or to distribute or otherwise use the documents in public.

If the documents have been made available under an Open Content
Licence (especially Creative Commons Licences), you may exercise
further usage rights as specified in the indicated licence.

Mitglied der

Leibniz-Gemeinschaft ;


https://www.econstor.eu/
https://www.zbw.eu/
http://www.zbw.eu/
https://hdl.handle.net/10419/18712
https://www.econstor.eu/
https://www.leibniz-gemeinschaft.de/

OUTSOURCING AND TRADE IN A SPATIAL WORLD

HARTMUT EGGER
PETER EGGER

CESIFO WORKING PAPER NO. 1349
CATEGORY 7: TRADE POLICY
DECEMBER 2004

An electronic version of the paper may be downloaded
e from the SSRN website: www.SSRN.com
e from the CESifo website: www.CESifo.de


http://www.ssrn.com/
http://www.cesifo.de/

CESifo Working Paper No. 1349

OUTSOURCING AND TRADE IN A SPATIAL WORLD

Abstract

This paper provides an analysis of outsourcing and trade in a spatial model a la Hotelling. In
this setting, we discuss the trade-off between transport-cost-related disadvantages and
outsourcing-induced production cost advantages of a large economy. The model gives a rich
picture of possible trade and welfare effects of a movement towards free trade and points to
the role of national transport costs for explaining these effects. Moreover, it gives economic
insights in the countries’ incentives to lower tariffs and to participate in free trade agreements
with partner countries that differ in size and economic capacity.

JEL Code: F12, F15, L13.

Keywords: international outsourcing, international trade, spatial competition.

Hartmut Egger Peter Egger
University of Zurich Ifo Institute for Economic Research
Socioeconomic Institute at the University of Munich
Department of Economics Poschingerstr. 5
Zurichbergstr. 14 81679 Munich
8032 Zurich Germany
Switzerland egger(@ifo.de

egger.@wwi.unizh.ch

We wish to thank Jeff Bergstrand, Paola Conconi, Jonathan Eaton, Josef Falkinger, Anke
Gerber, Holger Gorg, Tom Gresik, Rudi Kerschbamer, Jim Markusen, Szylvia Papai, Kali
Rath, Armin Schmutzler and Ian Wooton for helpful comments and suggestions. We have
benefited from discussions with participants at the Midwest International Economics Fall
2002 Meeting, the SAET 2003 conference, the annual NOEG meeting 2004, the [Xth DEGIT
conference 2004, the ESEM conference 2004, the ETSG meeting 2004, and at research
seminars at the University of Innsbruck, the University of Notre Dame, and the University of
Zurich.



1 Introduction

Modern industrial production is characterized by a high degree of vertical fragmentation.
Grossman and Helpman (2002a) emphasize that an ever declining scope of activities is
undertaken within the boundaries of a single firm (Coase, 1937). Accordingly, Grossman
and Helpman (2002b, p. 1) conclude that ” We live in an age of outsourcing.”

Of course, there is not only evidence for vertical fragmentation per se but also for
a rising scope of internationally fragmented production reflected in the growth of inter-
mediate goods trade (Feenstra, 1998). The international economics literature identifies
a key role for both national (Burda and Dluhosch, 2002) and international outsourcing
(Feenstra and Hanson, 1996, 1999, 2001; Hummels et al., 2001; Kohler, 2004) in the re-
cent wave of globalization. For understanding a firm’s international outsourcing decision
- i.e., the determinants of intermediate goods trade - transport costs and costs of service
links are particularly important (Jones, 2000; Jones and Kierzkowski, 2001; Egger and
Egger, 2003).! However, trade models typically ignore national impediments to goods
transactions (national transport costs). For Behrens et al. (2003) this as an important
handicap and one of the most distinctive features when trade theory is compared to loca-
tion theory. By referring to insights of Ohlin (1968), they emphasize that “changes in the
transportability of commodities (...) between and within countries affect the location of
economic activities, (...) the geography of demand and, therefore, the pattern of trade”
(ibid., p. 2).2 The importance of national transport costs is also emphasized by Ander-
son and van Wincoop (2004, p. 19) who remark that the “purchase of both foreign and

domestic goods need to go through the local distribution system before reaching the final

!There is broad consensus that, despite technological improvements in recent years, transport costs
are still an important characteristic of (national and international) commodity transactions. Based on
empirical results, Rietveld and Vickerman (2004, p. 229) argue that “although in terms of money and
time, the performance of transport has improved enormously, many economic activities have not become
footloose to the extent as expressed by the notion of ‘death of distance’. One of the reasons discussed is
the role of transaction costs, some being clearly related with distance.”

2However, costless intra-regional or intra-national goods trade is as well assumed in many of the recent
New Economic Geography (NEG) models. As Head and Mayer (2004, p. 10) indicate that “[t|he standard
practice in NEG models is to assume free trade within regions” and, at least in empirical applications,
regions are often associated with countries.



user”, so that sheer geographical distance is associated with unavoidable local transport
costs. Accordingly, a rigorous analysis of the role of national and international transport
costs in a world with technologically feasible outsourcing should be of particular relevance.
Such an analysis requires a model that accounts for the spatial dimension of countries.

Recently, a few studies have accounted for both the geographical dimension and the
population size of countries in models of trade with spatial competition & la Hotelling
(Shachmurove and Spiegel, 1995; Tharakan, 2001; and Tharakan and Thisse, 2002). Such
models allow to investigate the impact of national transport costs on the pattern and
volume of trade between adjacent economies. However, the existing studies have focused
on final goods trade only.

The contribution of this paper is to introduce fragmentation and outsourcing into a
linear model a la Hotelling. This allows us to identify a trade-off of being large and
to investigate its impact on the final goods trade pattern and the welfare effects of trade
liberalization in a world with two asymmetrically sized economies. This trade-off is driven
by the following two effects.

On the one hand, a larger population size leads to a higher degree of vertical spe-
cialization and, under autarky, to more intensive national outsourcing. This is a labor
division effect, which was first mentioned in Adam Smith’s ”Wealth of Nations”. It im-
plies lower variable production costs in the case of outsourcing and, thus, an advantage
of a (population-wise) large economy.® On the other hand, empirical evidence shows that
“on average firms facing larger markets are larger” (Kumar et al., 1999, p. 1). Hence, if a
population-rich economy is also geographically large?, we can on average expect large geo-
graphical distances between producers and consumers of final output under autarky. This

gives rise to a transport-cost related disadvantage of a (geographically) large economy.

3 A positive correlation between the size of population and the possible division of the labor force is
also mentioned in Marx’ ”Das Kapital” (German edition of 1980, vol. 1, chapter 12, p. 373): “Wie fiir
die Teilung der Arbeit innerhalb der Manufaktur eine gewisse Anzahl gleichzeitig angewandter Arbeiter
die materielle Voraussetzung bildet, so fiir die Teilung der Arbeit innerhalb der Gesellschaft die Grofie
der Bevolkerung und ihre Dichtigkeit, ...”.

4 For instance, there is a strong positive correlation between geographical area and population size
among the EU15 members as well as among the OECD economies.



To analyze this trade-off, we proceed in the following way. In a first step, we set
up a partial equilibrium model & la Hotelling with one final goods producer located at
the center of a linear economy and compare the autarky equilibrium under integrated
production with the autarky equilibrium under (national) outsourcing. In a second step,
the free trade equilibrium between two differently sized countries is analyzed. This gives
insights in the importance of the aforementioned trade-off of being large for the pattern of
trade and the welfare effects of trade liberalization. Moreover, the analysis points to the
role of outsourcing for understanding why differently sized economies can simultaneously
gain from trade liberalization. In contrast to previous models of final goods trade only,
our framework gives rise to gains from trade that render all involved economies better off.
This can be important to understand, why economies are willing to participate in free
trade agreements like the EU or NAFTA.

Regarding the impact of trade liberalization, we distinguish between short-run (for
given entry/exit and location decisions of firms) and long-run effects. This facilitates
the exposition and allows us to disentangle pure competition effects from location and
entry/exit effects. With respect to the modes of final goods production prevailing in
the free trade equilibrium, we consider a number of different scenarios, including the
empirically relevant case of national outsourcing in large and international outsourcing in
small economies. Indeed, 1995 data of the EU15 economies lend support to the model
implications. Namely, (i) national outsourcing of these countries is positively associated
with population size with a correlation coefficient of 0.54; (ii) the measure of international
outsourcing is negatively correlated with population size as reflected by a coefficient of
—0.61 (both coefficients are significant at 5%).

The analysis also contributes to the discussion on market thickness effects of inter-
national openness. Similar to McLaren (2000), we can show that falling trade barriers
impact on the structure of industrial production, i.e., on whether firms produce integrated
or outsource manufacture of inputs. However, our results make clear that this may lead to
devastating effects of trade liberalization, regarding the degree of vertical fragmentation

in the production of final output. This is a new insight which is in contrast to McLaren’s



"law" of increasing outsourcing and should be of particular relevance for the empirical
analysis of the effects of trade liberalization.

The paper is organized in the following way. Sections 2 and 3 present the basic
framework of outsourcing in a spatial model a la Hotelling and characterize the autarky
equilibrium. Section 4 analyzes trade liberalization between two asymmetrically sized
economies and investigates the price-setting behavior and the final goods trade pattern
as a function of national transport costs. The focus lies on a short-run perspective for
given entry/exit and location decisions of firms. The (short-run) welfare effects of trade
liberalization are addressed in Section 5. Section 6 presents two extensions, namely Nash
bargaining on input prices (in contrast to an unilateral price choice of the input producer
in Sections 3-5) and long-run effects of trade liberalization. Section 7 concludes with a

summary of the most important results.

2 Basic model set up

Consider a linear model & la Hotelling with one final goods producer located at the center
of a country of length [, i.e., at /2. In the following, we use the notion ”country {” for such
an economy. The location of the final goods producer is fixed.> Population in country [
is uniformly distributed along the line [0,{] with one consumer located at each address
b € [0,1]. Hence, [ refers to both the geographical size of the country and the mass of its
population, i.e., the number of consumers.® Each consumer buys at most one unit of the
consumption good. ”Disutility” from a larger distance of consumers to the final goods

producer is represented by quadratic transportation costs.” The marginal willingness to

5Set-up costs of final goods producers are not explicitly considered for the purpose of notational
simplicity. Hence, profits of final goods suppliers refer to operative profits or the producer surplus.

6For the main mechanisms and results of our paper, this assumption is not criticial. The findings hold,
as long as there is a positive correlation between the geographical size and population size of economies.
See Footnote 4 for the empirical stylized facts.

"The assumption of quadratic transport costs is not important for the autarky situation. However,
this assumption will be crucial for the existence of a Nash-equilibrium in prices under free trade. See the
discussion in Footnote 18. There is an extensive literature on the existence of price equilibria in spatial
models (see among others d’Aspremont et al., 1979; Anderson, 1987; and Osborne and Pitchik, 1986).



pay for the consumption good depends on the location of a consumer (b) and is given by
A— (b—1/2)%, where 1/2 is the position of the final goods producer.

The contribution of this study is to allow for two different production technologies in
a spatial model of trade. First, as in Shachmurove and Spiegel (1995) and Tharakan and
Thisse (2002), there is an integrated production mode, where the whole production process
takes place in-house. Second, the final goods producer may fragment the production
process and engage in outsourcing by purchasing intermediate inputs from an external
supplier at arm’s length.

We assume that integrated production (index i) exhibits constant marginal costs ¢,
with A > ¢; > 0. In the case of outsourcing, the down-stream final goods producer (index
d) uses one unit of a component, purchased from an up-stream input supplier (index u), to
manufacture one unit of final output. The input price (net of transport costs) is given by
p. An input producer has to invest fixed costs in the amount of f to set up a production
plant. If the input producer does not stay at [/2, there are quadratic transport costs
for shipping the component to the final goods producer. Transport costs per unit of the
intermediate good are given by t (1/2 — x,), where x, € [0,1] is the location of the input
supplier and [/2 the location of the final goods producer. Intermediate inputs and final
output are two different types of goods so that the transportation technologies for shipping
intermediate and final output may also be different. This is reflected by parameter ¢ z 1.
In the absence of any additional production costs in the down-stream process, p? :=
p+t (1/2 — x,)? are (transport-cost-including) variable production costs of the downstream
final goods producer in the case of outsourcing. The technology of (outsourced) input
production exhibits constant marginal production costs ¢,. We assume ¢, < ¢;. If ¢; >
cu +t(1)2 — l‘u)2, there are gains from fragmenting production (outsourcing). In the
following, we use the notion ” cost advantage of fragmentation and outsourcing” to refer

to these gains which are related to the division of labor.® If there is no input producer

Hamoudi and Moral (2003) investigate the existence under concave and convex transport costs. For the
purpose of simplicity, we stick to the textbook case of quadratic transport costs.

8Grossman and Helpman (2002a, pp. 90-91) remark the following: ” The possibility that production
may be more costly for an integrated firm reflects the fact that its activities are not so highly specialized



who supplies the required fragment, the final goods producer does not have access to

outsourcing and is therefore tied to the integrated production mode.

3 Autarky equilibrium

There is a sequence of five decisions that determines the autarky equilibrium: (i) Input
producers decide upon entry and location. (ii) After entry, input producers set a price p
vis-a-vis the final goods producer (a monopolist in the final goods market).” (iii) Based
on that price, the transport costs for input transactions and marginal production costs
¢;, the final goods producer chooses between in-house supply of the input (integrated
production) and purchases from outside the firm (outsourcing). (iv) The final goods
producer finishes the product and sets the mill price for the final good.!® (v) Consumers

make their purchases. See Figure 1 for a summary of these decisions.
>Figure 1<
The autarky equilibrium can be derived through backward induction.

Stage (v) - Consumption: A consumer located at address b has positive demand if
A>p(b) :=p+ (b—1/2)*, where p is the final good’s mill price. Hence, aggregate final

goods demand is given by!!

l if pelo,A—12/4]
D=4 2/A—p if pe(A—12/4,4] . (1)
0 if p>A

and that the bureaucratic cost of managing a larger operation may be higher.”
In an extension, we investigate Nash bargaining as an alternative input-price-determination process.

See Subsection 6.1.

10We use the term “mill price” in the context of final goods transactions but not in the context of
component purchases since we will allow for (spatial) price discrimination of input producers under free
trade. See Tharakan (2001) for a similar use of the term.

"Remember that each consumer buys at most one unit of the consumption good.



Decisions are made! Long-run

in the past : (not immediately
(irreversible) | adjusted)
|
PAST : Stage (i) Stage (ii) Stage (iii) Stage (iv) Stage (v)
|
| @ @ @ @ >
|
|
|
|

Entry decision and | Entry decisions and

location choice of | location choice of
final goods supplier;  input suppliers
1

(R N

Price setting of Outsourcing Production and Final goods pur-
input suppliers decision and pur- price-setting of the chases of consumers
chases of interme- final goods supplier
diate goods

Figure 1. The sequence of decisions



Stage (iv) - Price setting of the final goods producer: The final goods producer
sets the profit-maximizing mill price in view of (1). Profits under integrated production
and profits under outsourcing must be distinguished.

First, if the single final goods producer located at the center of market [ produces the

input in-house (index i), profits are given by

) 2(pi—a) VA=p; if p€(A-1?/4,A]
(pi — )l if p;€[0,A—12/4]

according to (1).!? By maximizing profits, the final goods producer sets

Mia if A< +312/4
A—P2/4 if A>e+312/4

N
I
—
w
SN—

Second, under outsourcing the final goods producer’s profits are given by

2(pa—p") VA=pa if pa€(A-1%/4, 4]

. (4)
(pa—p?)1 if  pge0,A—12/4)

T (pa) =

where p = p+t(1/2 — z,,)? is the transport-cost-including input price paid by the final

goods producer to use the component at location /2. Maximizing profits (4) gives

bt i A< p? 3124
Pa = : (5)
A=P/4 if A>pt 4 312/4

Stage (iii) - Outsourcing decision: Substituting (3) and (5) in (2) and (4), respec-

tively, gives
) 4(&9)’? i A< +32/4 ©
(A=1?/4—c)l if A>c¢+3%/4

and
g (A=) it A< pl4 32
3 p* + 312 /4

(A—ja—piyi it A>pl32/4

120f course, 7 (p;) = 0 if p; > A, according to (1).

8



Hence, if there is a specialized input producer active in country [, the final goods producer
opts for outsourcing, if ¢; > p? = p +t(1/2 — :cu)2, and chooses integrated production, if
G <pt=p+t(l/2—x,)"

From now on, the analysis is restricted to a parameter domain that guarantees full
coverage under autarky so that all consumers buy one unit of the consumption good,
irrespective of whether outsourcing or integrated production is chosen by the final goods

producer. A sufficient condition for such a parameter domain is given by Assumption 1.
Assumption 1 A > ¢; + 31%/4.

Consider integrated production first. A > ¢; + 312/4 implies p; = A — ?/4 (see (3)).
Second, note that outsourcing is chosen if and only if p? < ¢;. Thus, in the case of
outsourcing A > ¢; + 31%/4 implies A > p? + 31%2/4 and, therefore, p; = A —1?/4 (see (5)).
In sum, under Assumption 1, p; = py = A—1?/4 and D = [, according to (1), (3) and (5).

Stage (ii) - Price setting of input producers: Let Z be the set of integers equal
to or larger than zero and let n,, € Z% be the number of identical input producers entering
market [ at stage (i). Then, according to the analysis of stage (ii) and Assumption 1,

operative profits of input producer j are given by

(pj—cu)ly if pjgci—t(l/2—xi)2

_ L (8)
0 if p;>ci—t(l/2—1])

X; (p;) =
if j has entered and located at address z7 in stage (i). I;, j € [1,n,], denotes the amount
of sales of input producer j, if n, > 1.!3 Furthermore, if n, = 1 and there is a cost
advantage of fragmentation and outsourcing as compared to integrated production, i.e.,
if ¢, < ¢; —t(1/2 — x,)%, the profit-maximizing input price is'* p = ¢; —t (1/2 — x,)* and

the achieved operative profit (or producer surplus) is

X = [ —t(1)2—2,)* — e, L. (9)

131f all input producers locate at the same address (and n,, > 1), [; = [/n,, since all firms are identical.

UNote that p = ¢; — ¢ (1/2 — 2,)” implies p? = ¢;.



In contrast, price competition at the input market leads to p = ¢, and x* = 0, if

n, > 2 and input producers decide for the same (profit-maximizing) address at stage (i).

Stage (i) - Entry decision and location choice of input producers: Input
producers enter and settle down at the profit-maximizing location x, = [/2, if there is
a prospect of positive profits, i.e., if x* > f. In view of (9), there is no entry of input
suppliers and integrated final goods production prevails, if [ < (¢; — ¢,) /f. In contrast, if
[ > (¢; — ¢y) / f, then price competition at stage (ii) implies that only one input producer
will enter and stay in the market at location x, = [/2. If n, > 2, then input producers
will always earn negative profits x* — f < 0 and, therefore, prefer to exit the market,
see stage (ii). Thus, n, > 2 is not consistent with the concept of a long-run autarky
equilibrium.

The main findings of the backward induction are summarized in Proposition 1.

Proposition 1 Under Assumption 1 the following holds in the autarky equilibrium:

(a) If 1 > (¢; — cy) / f, a single input producer enters and settles at the center of market
[, i.e., at location x, = /2. Then, p = ¢; and pg = A — 1?/4 are profit-maximizing input
and final goods prices, respectively, and operative profits are given by x* = (¢; — ¢,) | and
= (A—=12/4—¢c)l.

(b) If | < (¢; — cy) / f, mo input producer will enter so that integrated production prevails.
In this case, p; = A — [?/4 is the relevant final goods price and wf = (A —12/4 —¢;)1 is
the corresponding profit.

Proof. Proposition 1 follows from the backward induction above. m

If an input producer enters at stage (i), she sets an input price that renders the final
goods producer indifferent between integrated production and outsourcing so that the
input producer gets the whole specialization rent. This is a direct consequence of the
price-determination process in the input market. (For the impact of bargaining on the
autarky equilibrium, see Section 6.1.)

In the following analysis, we consider two asymmetrically sized economies: a small one

of size s = 1 and a large one of size L > 1. The two economies may differ with respect

10



to the existence of an input producer (see Proposition 1). In all other respects the two
countries are identical and Assumption 1 holds for both countries so that there is full

coverage under autarky.
>Figure 2<

Figure 2 illustrates the autarky equilibrium in the two differently sized economies.
According to Proposition 1, the final goods producer in country s sets a higher mill price
than its counterpart in country L: p? = A —1/4 > p% = A — L?/4, where a refers to
autarky. Serving the whole market implies higher transport costs and, thus, for a given
willingness to pay A, a lower mill price in country L. This result depends on Assumption
1 but it is independent of which production techniques are used in the two economies.

Regarding the mode of final goods production in the two asymmetrically sized coun-
tries, we can distinguish three cases, according to Proposition 1: (1) one with no special-
ized input producer active in countries s and L, i.e., only the integrated production mode
is available for the two final goods producers; (2) one with a single input producer active
in the large economy, but no input producer located in country s; and (3) one with two
input producers, one located in either economy. In the next section, we analyze prices and
the trade pattern in the free trade equilibrium. Thereby, we focus on short-run effects and
assume that location and entry/exit decisions of final and intermediate goods producers
are given (and are the same as under autarky). Furthermore, due to the restriction of
space and motivated by empirical stylized facts on national and international outsourcing
presented in the introductory section, we focus on case (2) and assume that there is a
single input producer active in the large economy, but no input producer active in country
s. (Formally, we consider a parameter domain s = 1 < (¢; —¢,) /f < L.) A discussion
of cases (1) and (3) is relegated to Subsection 6.2, where the long-run effects associated

with entry /exit and location decisions of input producers under free trade are considered.

11
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Figure 2. Autarky equilibrium in two asymmetrically sized economies



4 Free trade equilibrium

To analyze the impact of trade liberalization, we follow the common approach and assume
that tariffs on final goods as well as intermediate goods trade between countries s and L
fall from infinity to zero. Free trade means that consumers have the choice to purchase
the final good from either seller (i.e., from the one located at the center of country s or
the one located at the center of country L), but must bear the corresponding quadratic
transport costs. This implies that under free trade some consumers may purchase the
final good abroad. Hence, there is cross-country competition of final goods producers
instead of the monopoly under autarky. This may but does not necessarily result in lower
final goods prices as has been shown by Tharakan and Thisse (2002). In addition, final
goods producers may purchase the component from abroad, if an input producer is active
there.

For the moment, we focus on short-run effects and do not investigate location and
entry/exit decisions of firms. These decisions are exogenously given. In terms of Figure
1, we analyze the stage (ii)-(v) equilibrium for given (autarky) decisions at stage (i).
Long-run effects associated with a stage (i)-(v) equilibrium are addressed in Section 6.
As motivated above, we focus on a scenario with a single input producer being active in

the large economy. Again, we solve the equilibrium through backward induction.

Stage (v) - Consumption: For given final goods prices ps, pr, in s and L, respectively,

the marginal consumer is located in interval [0, 1+ L] and its address is determined by

: (L+3)(L+1)
0 if pr — py <~

T (ps, pL) = BLPe 4 L it (p,—p,) € [_ (L+3L(L+1)’ (3L+1i(L+1) ‘ (10)
L+1 if L — Ps > (?’L%)(LH)

Define

1 1
vi=—+ A —Dps, w::§—\/A—p8, (11)
L
1+§—\/A—pL. (12)

12



Then, for given prices ps, pr,

Dy = |min (v, z,) — max (0, w)], (13)

D, = [min(L+ 1,y) — max (z, )] (14)
represent the demand for final output produced in country s and country L, respectively.

Stage (iv) - Price setting of the two final goods producers: Let p*, k = s, L,
be the price net of transport costs of an input sold to the final goods producer in country
k. Moreover, in the case of outsourcing let p*? be the transport-cost-including input price
paid by the final goods producer located at the center of country k = s, L. Given the
autarky location of the input producer in country L, p»? = p~ and p¥¢ = p*+t (L + 1)* /4.
(L4 1) /2 is the distance between the final goods producer in s and the input supplier
in L (see Figure 2). We introduce a further variable c* € {ci, pkvd}, k = s, L, to account
for the two production modes. Thereby, ¢* = ¢; holds, if the final goods producer in

b — pF4 are marginal production costs of the

country k produces integratedly, whereas c
down-stream process, if the final goods producer outsources component production.

According to (13) and (14), free trade profits of the final goods producers in s and L
are given by

s = (ps — ) Dy (15)
and
T = (pL - CL) Dy, (16)
respectively.

For the case of integrated production in both economies, Tharakan and Thisse (2002)
identify four parameter domains, which determine the set of possible price equilibria. It
is beyond the scope of this paper to provide a rigorous analysis of all possible parameter
domains. Therefore, we introduce a further (empirically plausible) assumption, namely
that trade liberalization has a pro-competitive effect and leads to full coverage under free

trade. A sufficient condition for such an outcome is given by Assumption 2.

5Note that Assumption 2 implies Assumption 1 for both countries. Hence, there is full coverage under
autarky, if there is full coverage under free trade.

13



3 2
Assumption 2 A > ¢, + 15L1—;—12L‘

Lemma 1 Under Assumption 2, for all'® ¢ < ¢;, k = s, L, the following holds in a free
trade equilibrium. (1) Demand for final goods produced at the two locations is given by
Dy =z, (ps,pr) and Dy, = L+ 1 — x,, (ps, pr.), respectively. (2) There is full coverage
in the free trade equilibrium with each consumer buying one unit of final output, i.e.,

Ds+ Dy = L+ 1. (8) Profits of the two final goods producers are given by

s = (ps — ) T (Ps, P1) (17)

and
TL = (pL - CL) (L +1—ay (psapL)) ) (18)

respectively.

Proof. See Appendix A. m
To obtain a unique equilibrium in prices, we impose a restriction on the price-setting
behavior of firms, namely p, > c*, k = s, L.}” Then, maximizing profits (17) and (18)

gives, according to (10),

)
ct if <t — 92!
p: — CL§2CS 4 (5L+71)2(L+1) if (CL . CS) c (_71’72) (19)
\ oL (3L+1i(L+1) i > ¢ty
and )
o (L+3L(L+1) i h< et —
pp = ke 4 CHIHD p (e o8) € (—yy,7,) (20)
el if k>t +,

\

16 As shown in stage (iii), c* > ¢; is not consistent with an equilibrium.

17 Tt is shown in the proof of Appendix A that some pj < c* may be consistent with an equilibrium, if
there are zero sales of the final goods producer located in country k. Such price equilibria are ruled out
by the proposed assumption on the price-setting behavior of firms. For a logically similar problem in a
different context, see Ludema and Wooton (2000).
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where v, := (5L +7)(L+1)/4 and v, := (7L +5) (L + 1) /4.'® Note that pf < p? =
A—1/4 and p; < pt = A — L?/4 are a direct consequence of ¢* < ¢;, ¢ < ¢ and
Assumption 2. Substituting (19) and (20) in (10) gives the equilibrium location of the

marginal consumer

0 if <t — 92
ah (¢ ch) = L=el | BLAT gf (F—c) e (- ) (21)
mAT 3(L+1) 12 Y1:72) -
L+1 if >+,

Stage (iii) - Outsourcing decision: The final goods producer in country k = s, L

chooses outsourcing, if p¥¢ < ¢;. Otherwise, production is integrated.

Stage (ii) - Price setting of the input producer: Two cases must be dis-
tinguished with respect to the size of transport costs for input transactions: (a) t >

4(c; — ) /(L +1)” and (b) t < 4(c; — ¢,) / (L +1)*. We investigate Case (a) first.

4.1 Technical exclusion of international outsourcing: Case (a)

Let us first show that ¢ > 4 (¢; — ¢,) / (L + 1) is not consistent with international out-
sourcing in the free trade equilibrium. For this, note that ¢ > 4 (¢; — ¢,) / (L +1)* can
be reformulated as ¢, > ¢; — t (L + 1)* /4. Hence, negative profits are obtained for sales
to the final goods producer in country s, if a price p* < ¢; —t (L + 1)* /4 < ¢, is chosen
by the input supplier. According to (21), Dy, = L+ 1 —z,, (cs, cL) is non-decreasing in
c®. Therefore, the results of stage (iii) for the outsourcing decision of the two final goods
producers imply that international outsourcing is not consistent with a profit-maximizing

price of the input producer, if t > 4(¢; —¢,) /(L +1)°>. The input producer chooses

18 The existence of a price equilbrium (19) and (20) critically depends on the assumption of quadratic
transport costs. d’Aspremont et al. (1979) show that a minimum distance between the locations of the two
final goods producers is essential for the existence of a Nash equilibrium in prices under linear transport
costs. However, as shown in Tharakan (2001) this ”minimum distance condition” is not satisified by
locations 1/2 and 1 + L/2 of the two final goods producers (and country sizes L > s = 1). Therefore,
a price equilibrium under linear transport costs is not consistent with our assumptions regarding the
locations of the two final goods producers (at least if marginal production costs of the two final goods

L

producers are identical, i.e., if ¢® = ¢*; see our discussion below).
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P> —t(L+ 1)2 /4 and final goods production in country s remains integrated under
free trade. In this case, we speak of technical exclusion of international outsourcing (since
the transportation technology does not allow for international outsourcing).
If p > ¢;, operative profits of the input producer are zero. If p& € (c,, ¢;], operative
profits are positive and given by'?
(p* = cu) [(L+ 1) — (3% + %)} it plele;—7,0)

X = . , o (22)
(pL — cu) [L+1] if ot <ei—m1y

with v, = (5L +7) (L + 1) /4. The input producer faces the following trade-off by setting
the optimal price. On the one hand, a lower price reduces revenues for a given volume
of sales. But on the other hand, a lower price increases demand for intermediate goods,
since it makes the final goods producer in country L more competitive and reduces her
transport-cost-related size disadvantage for serving consumers located near the common
border, see (21).2° In other words, the final goods producer of country L can participate
in the cost advantage of fragmentation and outsourcing, if the input producer sets a price

lower than ¢;. According to (22), profit maximization of the input producer gives

. %‘)‘(LH) if Ci > G
b — crtes | (7L+5;(L+1) if ¢é€lad (23)
C; if c; € (Cuuﬂ)

with ¢; :== ¢, + (TL+5) (L+1) /4 and G := ¢, + (17TL +19) (L + 1) /4. Note that p™*
depends on final goods transport costs and the size of the two economies but it does not
depend on parameter ¢, since international outsourcing does not occur in equilibrium.
It is an immediate consequence of (23) that p’ < ¢; — (5L +7) (L + 1) /4 cannot be an
optimal price choice. The reason is that at an input price p¥ = ¢; — (5L +7) (L + 1) /4
the marginal consumer is located at z,, = 0, according to (21), and the whole integrated

market (L + 1) is served by the final goods producer of country L, i.e., Dy = L + 1.

YSubstituting ¢; = ¢* and p~ (< ¢;) = ¢ in (21) gives Dy, = L+ 1 — x,, (ci,pL) > (0. This is used in
(22).
20We speak of a transport-cost-related size disadvantage of the large economy, since country L imports

the final good, i.e., 2., € (1,L + 1), at ¢* = .
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Thus, a further price reduction cannot be an optimal strategy for the input producer,
since it leaves the volume of sales unaffected. At the other extreme, it may as well be the
case that, even for a marginal price reduction below ¢;, gains from a higher sales volume
cannot offset losses from lower per unit revenues. Then, setting the component price at
its autarky level p = ¢; is the optimal price choice for the input producer. In all other
cases, p* = (¢; + ¢,) /2+ (TL+5) (L + 1) /8 is the profit-maximizing input price.

The transport-cost-related size disadvantage of the large economy implies that the final
goods mill price under free trade is higher in country L than in country s, if p** = ¢,
according to (19) and (20). Things are different, if trade liberalization leads to a reduction
of the input price, i.e., to p** < ¢;. In this case, the final goods producer in country L
can participate in the cost advantage of fragmentation and outsourcing. This increases its
competitiveness and results in a lower final goods price pj (see (20)). Final goods prices
are strategic complements. Accordingly, the final goods producer in the small country will
also reduce its price, if p! (and - according to (20) - in turn also p} ) declines. However, it
is obvious from a comparison of (19) and (20) that the reduction of p} is more pronounced
than the reduction of p*. This implies that the marginal consumer shifts to the left, if p”
declines (see (21)).

The possible impact of outsourcing on final goods prices under free trade is drawn in
Figure 3, where p} (b) and p! (b) refer to input prices p = ¢;, whereas p? (b) and p? (b)
refer to input prices p” < ¢;. Noteworthy, the downward shift of the dotted price-location
schedule from pj (b) to p? (b) is more pronounced than the downward shift from p! (b) to

p? (b), if the input producer sets p < ¢;. (See the discussion above.)
>Figure 3<

Substituting ¢; = ¢* and, according to (23), p* = ¢l in (21) gives the equilibrium

location of the marginal consumer

0 if Ci > G
=) T el .
5L1;r7 if ¢ € (Cuuﬁ)

17



Price Price

0 1/2 / s=1 1+L/2 1+L
X, (P2.p})

Figure 3. Free final goods trade with pL* =¢; and pL* <




Whether the marginal consumer is located in the large or in the small economy depends
on the relative strength of two opposing forces (i.e., the following trade-off of being large),
namely the transport-cost-related size disadvantage and the outsourcing-related produc-
tion cost advantage of country L. The latter is induced by lower marginal production
costs ¢, < ¢;.2! The outsourcing-related production cost advantage of the large country
is dominant, if ¢; — ¢, > (17L —5) (L + 1) /4. According to (24), the marginal consumer
is located in the small economy and country L exports the consumption good. This case
is drawn in Figure 3. In contrast, the marginal consumer is located in L and the small
country exports the consumption good, if ¢; — ¢, < (17L —5) (L + 1) /4. In this case,
the transport-cost-related size disadvantage dominates the outsourcing-related produc-
tion cost advantage of country L. In the borderline case of ¢; — ¢, = (17L — 5) (L + 1) /4,
the marginal consumer is located at the common border and there is no trade in the free

trade equilibrium (see (24)).

4.2 International outsourcing from s to L: Case (b)

If transport costs for input transactions are sufficiently low, i.e., ift <4 (¢; — ¢,) / (L + 1)2,
and if p° € (cu, c; —t(L+ 1)2 / 4}, the input producer earns non-negative operative prof-
its for sales to the final goods producer in country s. Moreover, note that the whole
integrated market (L + 1) is served at input prices p* = p* = ¢; — t (L +1)* /4. And,
according to (21), lower prices p* vis-a-vis the final goods producer in country % imply
lower (at least not higher) intermediate goods sales to country &’ for a given p*, with
k' # k. Hence, p* < ¢; —t (L +1)* /4 and/or p* < ¢; — t (L +1)* /4 are not consistent
with profit maximization of the input producer. In view of stage (iii), this implies that
the profit-maximizing input price vis-a-vis the final goods producer in country s is given

by p** =¢; —t (L + 1)2 /4, leading to p®? = ¢;. This renders the final goods producer in

21 As mentioned in Section 2, the notion of “cost advantage of fragmentation and outsourcing” refers
to cheaper production under outsourcing than under integrated production. This is a prerequisite for the
“outsourcing-related production cost advantage of country L” (over country s), which arises due to the
existence of a local input producer and the related national outsourcing opportunities in country L.
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country s indifferent between integrated production and international outsourcing. Profits
of the input producer are given by??
L_c, .
Y= (" —cu) (L+1) = (p" = p°) [3(L+1) - 5237] if  p" € e —1,c] (25)
(p* —cu) [L+ 1] if  pl<c—m
with v, = (5L +7) (L +1) /4. Using p** = ¢; — t (L +1)* /4 in the profit-maximization
problem of country L’s input producer gives the optimal price vis-a-vis the final goods

producer in country L

¢ — (5L+7i(L+1) if t> 1751:—119
Lx _ (L+1)2 | (TL45)(L+1) . 7L+5 17L+19
P = ¢ —l=——g—+ 3 if te[L_—H’L——i—l] ‘ (26)
: 7L45
C; if t < i1

Thus, by maximizing profits, the input producer applies price discrimination and sets
pt* > p** (as long as t > 0).

While transport costs for input transactions are zero in the case of national outsourc-
ing, international outsourcing induces transport costs in the amount of ¢ (L + 1) /4 for
shipping one unit of the input from the upstream producer located at the center of country
L to the downstream producer located at the center of country s. Hence, there is again
an outsourcing-related production cost advantage of country L over country s.?* More-
over, the final goods producer in country s cannot participate in the cost advantage of
fragmentation and outsourcing over integrated production, given the optimal price choice
p** = ¢;—t (L +1)* /4, which implies p*? = ¢;.2* Things are different in the large economy,
where the final goods producer can participate in the cost advantage of fragmentation and
outsourcing, if the input producer sets p* < ¢;. The optimal price choice p** itself de-

pends on transport costs for input transactions and, therefore, on parameter t. The lower

2Gubstituting ¢; = p>? = ¢ and pl' = ¢ < ¢ in (21) gives Dy = z, (ci,pL) > 0 and D =
L+1-z, (ci, pL) > 0. This is used in (25).

Z3Final goods production costs include all costs that are necessary to manufacture final output. Hence,
they also include transport costs for intermediate goods transactions in the case of international out-
sourcing.

24For the difference in the use of the two notions “outsourcing-related production cost advantage of
country L” and “cost advantage of fragmentation and outsourcing”, see Footnote 21.
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parameter t, the higher is p™*, according to (26). If ¢ is high enough, there are profits
to gain from setting p < ¢;. However, if ¢ is low, setting p < ¢; reduces profits. The
reason is that losses for given sales dominate gains arising from higher sales to the local
final goods supplier. These additional sales come at the costs of lower exports to country
s (which are associated with positive operative profits, if t < 4 (¢; — ¢,) / (L + 1)?).2°
Substituting ¢; = p*?¢ = ¢* and, according to (26), p* = ¢ in (21) gives the equilib-

rium location of the marginal consumer

0 if t> —1751119
* _ ) 17L419 L4l - 7L45 17L+19
L 24 t5r if te [L+1’ L+1 } : (27)
5L47 . 7TL+5
12 if t<-Th

The location of the marginal consumer again depends on two opposing effects, namely
the transport-cost-related size disadvantage and the outsourcing-related production cost
advantage of country L. Taking this trade-off of being large into account gives the fol-
lowing result. If transport costs are sufficiently high, i.e., if ¢t > (17L —5) /(L + 1) and
t < 4(¢; —cy) /(L +1)%, the input producer sets price p“ low enough, such that the
marginal consumer is located in country s and country L exports the consumption good.
In this case, the outsourcing-related production cost advantage (in the form of access
to intermediate goods without transport costs) dominates the transport-cost-related size
disadvantage of the large economy. The opposite holds true, if ¢t < (17L —5) /(L +1). In
this case, the marginal consumer is located in country L and country s exports the con-
sumption good. In the borderline case of t = (17L — 5) / (L + 1), the marginal consumer
is located at the common border and trade of final goods does not occur. However, there
are intermediate goods exports of the large economy, i.e., international outsourcing of the
final goods producer in country s.

The main findings for the two different scenarios analyzed in Subsections 4.1 and 4.2

are summarized in Proposition 2.

Due to (7L +5) / (L + 1) > 1, it follows from (26) that p* = ¢; for all ¢t < 1. Hence, p* < ¢; requires
that transportation of intermediate goods induces higher costs than transportation of final output.
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Proposition 2 Under Assumption 2, if there is a single input producer located in country
L, the following holds. In the free trade equilibrium there is international outsourcing of
the final goods producer in country s, if transport costs for input transactions are not
too high, i.e., if t < 4(¢c; —cy) /(L +1)% In contrast, t > 4(¢c; —¢,) / (L +1)* implies
technical exclusion of international outsourcing and integrated production in country s. In
both cases, country L exports the consumption good, if the outsourcing-related production
cost advantage dominates the transport-cost-related size disadvantage of the large economy.

Otherwise, country s exports the consumption good.

Proof. Proposition 2 follows from the analysis above. m

5 Welfare effects of trade liberalization

In Section 4 we have investigated how trade liberalization affects the price-setting behavior
of input and final goods producers. This has shed some light on the trade pattern between
two asymmetrically sized economies. The results of the above analysis are now used to
determine the welfare effects of trade liberalization. In particular, we investigate in which
way trade patterns and outsourcing opportunities are related to the welfare effects of trade
liberalization. The sum of consumer surplus and profits serves as our welfare measure.
Again, we focus on short-run effects and relegate the discussion of entry/exit and optimal
location decisions to Subsection 6.2.

It is an immediate consequence of Assumption 2 and the induced pro-competitive effect
of trade liberalization on final goods prices that consumers in both economies benefit from
a tariff reduction.?® Moreover, it can be shown that welfare in the final goods exporting
country always increases. The pro-competitive effect of falling tariffs leads to a price
reduction in both economies and, therefore, to lower profits from local sales. However, in
the final goods exporting country these profit losses are fully compensated by consumer

surplus gains. In addition to this welfare-neutral redistribution effect, there are profit

26This is a mere price effect, since Assumptions 1 and 2 guarantee full coverage under autarky and free
trade.
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gains from final goods exports, leading to a positive welfare effect in the final goods
exporting country. This outcome is independent of the production techniques used in the
two economies.

Which one of the two economies exports the final good depends on the respective para-
meter values. In Section 4, it has been shown that the outsourcing-related production cost
advantage of a large, population-rich economy may outweigh its transport-cost-related
size disadvantage so that it becomes the final goods exporter and, therefore, benefits from
trade liberalization. However, it is not only relevant which one of the two economies
exports/imports the final good to determine winners and losers of trade liberalization. If
there is an outsourcing-related production cost advantage of the large economy, then both
countries may gain from tariff reductions. On the one hand, if p” is chosen low enough and
country L exports the final output, consumer surplus gains may dominate profit losses
in the small economy. Hence, welfare in country s may increase, even if it imports the
consumption good. On the other hand, in the case of international outsourcing the large
economy benefits from intermediate goods exports so that welfare in the large country
may increase, even if it imports the consumption good.

Table 1 summarizes the (short-run) welfare effects of trade liberalization. The exis-
tence of international outsourcing depends on three factors: (a) the cost advantage of
fragmentation and outsourcing ¢; — ¢,, (b) the transport cost parameter ¢, and (c) the
distance between the location of the final goods producer in country s and the location
of the input producer in country L, i.e., (L + 1) /2. The higher the cost advantage ¢; — ¢,
and the lower the parameter ¢ and the distance (L + 1) /2 (i.e., the lower L), the more
likely is international outsourcing in the free trade equilibrium. For the pattern of final
goods trade, also relative country size L — 1 (or, more precisely, 17L — 5) turns out to be
important (see Table 1). According to the considerations above, international outsourc-
ing prevails in equilibrium and country L exports final output, if the cost advantage of
fragmentation and outsourcing (¢; — ¢, ) is high and the difference in country sizes (L — 1)
is not too large. A higher degree of market integration at the intermediate goods level,

i.e., a lower ¢, makes final goods exports of country L less likely. Things are different if the
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cost advantage of fragmentation and outsourcing (¢; — ¢, ) is moderate and transport costs
for input transactions (depending on the parameter ¢ and the distance (L + 1) /2) are
high. In this case, international outsourcing is technologically excluded. Again, country
L exports final output, if it is not too large and, therefore, its transport-cost-related size
disadvantage is not too high. The larger country L relative to country s (in geographical

terms), the more likely it is that country s exports the final good.?"

TABLE 1. Welfare effects of trade liberalization if only in country L there is interme-

diate input production

Final goods ex- Welfare effects | Welfare effects | World welfare
porting country in country s in country L effects
Technical exclusion of international outsourcing, i.e., t > 4(—2:—;‘)‘3
(i) e—cu < w country s + - amb.
(ii) ¢ — ey = W no final goods trade 0 0 0
(iil) ¢; — ¢y > &7%@ country L amb. + +
International outsourcing from s to L, i.e., t < 4 (CLI%E
(iv) t < 126:15 country s + amb. amb.
(v)t= 122_*15 no final goods trade 0 +/0 +/0
(vi) t > lzﬁ’f country L amb. + +
Notes: In this matrix, “+”, “—”, and “0” mean that trade liberalization has a positive, negative or no

effect on the respective welfare levels. “amb.” indicates that the impact is ambiguous.

Table 1 shows that the small and the large country can simultaneously benefit from
declining trade barriers (scenarios (iii), (iv) and (vi)). This is an important result, since
it makes trade liberalization an attractive policy in both countries without requiring

cross-country redistribution measures. The existence of gains from trade in all (involved)

2T A formal proof of the results in Table 1 is relegated to Appendix B.
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economies is a result that is well-known from the traditional trade literature. However,
the positive effects of free trade are less clear in new trade theory models with imperfect
competition in goods markets. Wong (1995) gives an excellent overview on the gains
from trade for economies under imperfections. As far as spatial models are concerned,
Tharakan and Thisse (2002) investigate the impact of the geographical size of countries
on the distribution of welfare gains. In their model of final goods trade only, they come up
with the result that ” large countries, unlike small ones, should be less inclined towards free
trade” (p. 399), since their welfare decreases in response to trade liberalization. In this
case, the welfare effects are determined by the transport-cost-related size disadvantage
of the large economy. (Compare the welfare effects under integrated production in both
economies derived in Subsection 6.2.)%

Our analysis also points to the possibility that trade liberalization leads to a decline
in overall world welfare, if exports of the small economy (partially) substitute local sales
in the large country, which are manufactured under a superior production mode and/or
without any transport costs for intermediate goods transactions (scenarios (i) and (iv) in
Table 1). Thus, trade liberalization is not always beneficial but may exert immiserizing
world welfare effects. To put it differently, overall producer surplus losses may dominate

overall consumer surplus gains.

6 Extensions and further discussion

The analysis in Sections 4 and 5 gave insights into the role of country size for the trade
pattern and the welfare effects of trade liberalization. Moreover, it was shown how the
geographical size and the population size interact in determining the pattern of final goods
trade. In particular, the existence of a trade-off of being large in terms of a transport-

cost-related size disadvantage and an outsourcing-related production cost advantage was

Z8Tharakan (2001) shows in a Hotelling model that both the geographical sizes and the population
densities of countries are important determinants of the welfare effects of trade liberalization. Behrens et
al. (2003) discuss the welfare effects of reductions in international trade barriers and national /regional
transport costs.
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pointed out. However, the results were derived under two restictive assumptions. On
the one hand, we assumed that input prices were unilaterally set by the input producer.
Given the existing literature on outsourcing in macroeconomic settings, one may be in-
terested in the robustness of our results with respect to this assumption. Therefore, we
investigate bargaining on input prices between the intermediate and final goods produc-
ers in Subsection 6.1. On the other hand, in Sections 4 and 5 we focused on short-run
effects, neglecting any adjustments in the entry/exit or location decisions of firms. This
assumption is relaxed in Subsection 6.2, where the long-run effects of trade liberalization
are at the agenda. The limitation of space does not allow for a rigorous formal discussion
of these issues, so that Subsections 6.1 and 6.2 present the main insights in an intuitive
way.?? Finally, Subsection 6.3 relates the main insights of our long-run considerations
to the discussion on international openness and the industrial structure. Moreover, the
respective welfare effects of trade liberalization are summarized and considered from a

policy perspective.

6.1 Bargaining on input prices

The results in Sections 3-5 are derived under the assumption that the input producer
can unilaterally set a price vis-a-vis final goods suppliers. This assumption differs from
the price determination process usually considered in the outsourcing literature.’® The
purpose of this subsection is to discuss the robustness of our results by allowing for
Nash bargaining on input prices between upstream (input) and downstream (final goods)
producers. In all other respects, the analysis in Subsection 6.1 corresponds to the analysis

in Sections 3-5. Again, we start with a discussion of the autarky equilibrium.

29A detailed formal analysis is relegated to a supplement, which is available from the authors upon

request.
30Grossman and Helpman (2002a, 2002b), for example, allow for bargaining between final goods and

input producers. In contrast, Helsely and Strange (2004) investigate take-it-or-leave-it offers by final

goods suppliers, while McLaren (2000) assumes an auction mechanism.
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Autarky equilibrium

Note first that the analysis in stages (iii)-(v) of the stage (i)-(v) autarky equilibrium is
not affected by the aforementioned modification. Therefore, we focus on stages (i) and
(ii), when analyzing the impact of Nash bargaining between the input and final goods
producer. For simplicity ant to make the following results directly comparable with the
ones derived in Section 3-5, we assume that not more than one input producer can enter
the market at stage (i). If an input producer has entered market [ and located at address

22, the Nash product under autarky is given by3!
Q" = {mg — i} S, (28)

where £ € (0, 1) indicates the bargaining power of final goods producers and index a refers
to autarky. According to our analysis in Section 3, we can substitute 74, 7¢ and x* in

(28) to obtain
O =1{c;—p—t(1/2— 222} {p—c}'¢. (29)
Maximizing (29) with respect to p, then gives the following equilibrium input price (and,

thus, the solution to stage (ii)), if a single producer enters at stage (i)

pt=Ec,+ (1 =) [ci—t(l/Q—xZ)2] : (30)

Using (30) in stage (i), we can show that 2! = [/2 is the optimal location of input

production under autarky. Moreover,

f =
0w (31)

gives a necessary and sufficient condition for entry of a single input producer. In sum,

Nash bargaining leads to a lower input price p* = £c, + (1 — £) ¢; under autarky and

makes entry of an input producer less likely. Final goods prices are not affected.

31 At stage (ii), the outside option of the input producer is — f and her contribution to the Nash product
equals x®.
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Free trade equilibrium with t > 4 (¢; — ¢,) / (L + 1)

Let us focus on a short-run free trade equilibrium with given entry/exit and location
decisions of firms and a single input producer active in country L. This is consistent
with optimal decisions under autarky, if paramter domain L > f > s = 1 prevails. The
solutions to stages (iii)-(v) are identical to those derived in Section 4. The only difference
arises with respect to the price determination process in stage (ii). When focussing on
parameter domain ¢t > 4 (¢; — ¢,) / (L 4+ 1)?, it is obvious that there is technical exclusion
of international outsourcing as shown in Subsection 4.1. Moreover, it is intuitively clear
and can formally be shown that the input price vis-a-vis the final goods producer in
the large economy is lower (at least not higher) under Nash bargaining than under a
unilateral price choice of the input producer as considered in Section 4. Hence, under
Nash bargaining on input prices it is more likely that the marginal consumer is resident
of the small economy and that country L exports final output in a free trade equilibrium
with technical exclusion of international outsourcing. Moreover, welfare effects in the
large economy are more likely to be positive, while the impact on welfare effects in the

small economy is less clear-cut.

Free trade equilibrium with t < 4 (¢; —¢,) / (L + 1)

From Subsection 4.2, we know that the input producer may have an incentive to bargain
with both final goods suppliers, if ¢ < 4 (¢; — ¢,) / (L +1)*. We think of bargaining as a
two step process. In step one, firms decide on whether to participate in a Nash bargain
or not. Based on these decisions, there is Nash bargaining on input prices in step two.
At this stage, it is common knowledge, which firms participate in a Nash bargaining unit.
In line with the literature on trade union theory (see, e.g., Layard and Nickell, 1990;
Beissinger and Egger, 2004), firms have perfect foresight and, therefore, anticipate the
outcome of the other bargaining unit (if one exists). There is no possibility to renegotiate
the bargaining outcome. Hence, if bargaining fails, the outside options are realized.

Unfortunately, the complexity of this problem does not allow us to use analytical tools.

27



Rather, we must stick to simulation techniques and have to solve numerical examples.
Thereby, we use the following parameter values & = 0.45, ¢, = 1, ¢; = 35, A = 100,
L € [2,4.75] and t € [1,5.75] to obtain a contour plot for the possible patterns of final

goods trade.
>Figure 4<

From Figure 4 it is obvious that both regime z,, € [0,1), with country L exporting
the final good, and regime z,, € (1, L + 1), with country L importing the final good, are
consistent with Nash bargaining on input prices. A higher transport cost parameter ¢
(for a given country size L) raises the outsourcing-related production cost advantage of
the large economy and, therefore, makes final goods exports of country L more likely.
This coincides with our findings in Subsection 4.2. To the contrary, a larger country
size in geographical terms amplifies the transport-cost-related size disadvantage. As a
consequence, a higher L makes final goods exports of country s more likely. However,
there is a further effect of country size L and transport cost parameter ¢. For sufficiently
high levels of ¢ and L, we end up with a parameter domain ¢ > 4(¢; — ¢,) /(L + 1),
implying technical exclusion of international outsourcing in the free trade equilibrium.
This is, what happens above and to the right of the bold line in (the top right corner
of) Figure 4, where the final goods producer in country L has exclusive access to the
intermediate goods manufactured by the specialized input producer.

We are not only interested in the pattern of final goods trade but also in the welfare
effects of trade liberalization. These effects are illustrated in Figure 5. As long as country
size differences and transport costs for input transactions are not too large, trade liberal-
ization should increase welfare in both economies. However, welfare gains are less likely
for the large economy if L is high. Welfare gains in the small country are less likely for
high levels of transport costs and sufficiently large L. Under such a parameter domain,
there is not much scope for bargaining on input prices and the consumers in s cannot
sufficiently participate in the outsourcing-related production cost advantage of country L.

Such an outcome is in accordance with the welfare effects presented in Section 5.
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>Figure 5<

Summing up, we can conclude that the main results of Sections 4 and 5 survive, if we
allow for bargaining on input prices. In this sense, our focus on input-price-setting by the

input producer can be interpreted as a simplifying rather than restrictive assumption.

6.2 Long-run effects of trade liberalization

To investigate the long-run effects of trade liberalization, we consider the basic model
assumptions and, in particular, assume that the input producer unilaterally sets a price
vis-a-vis the final goods suppliers. Due to price competition at the input market, it is
intuitive that not more than two input producers can survive in the long-run free trade
equilibrium. Hence, we have to account for three regimes with regard to the number
of active input producers: (a) no input producer is active; (b) two input producers are

active; (c) one input producer remains active.

Scenario (a): A long-run equilibrium with integrated production in both

economies

Using ¢® = ¢; and c* = ¢; in (19), (20) and (21), we find that final goods prices in the long-

run free trade equilibrium are p; ; = ci+(5L%)2(L+l) and p7 ; = ci+m%)2@+l), if production
is integrated in both economies. The marginal consumer is located at x}, = %, implying

final goods exports of country s.

At identical mill prices, the final goods producer in country L faces a transport-cost-
related disadvantage vis-a-vis its competitor in s for serving consumers located near the
common border. In addition, final goods producers take into account the following two
effects of a price reduction. On the one hand, for a given price of the competitor a lower
final goods price implies higher final goods sales as the marginal consumer moves away
(see (10)). But on the other hand, it results in lower revenues for given output. This
negative profit effect is higher for the final goods supplier in country L, due to its larger

hinterland (given by interval [1 4+ L/2, L + 1]). Hence, the final goods producer in the
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large country optimally chooses a higher price than its competitor in the small economy.
Together with the transport-cost-related disadvantage of country L for serving consumers

located close to the common border, this implies that the marginal consumer is resident

of the large country (located at address z,, = 221 < 1 + L/2) and the small country

exports the final good.

Compared with welfare under autarky, the export-related profit gains lead to a wel-
5L47

12
fare increase of AWLE = [p;i — ¢;] db > 0 in the small economy. (Superscript LR
1
always refers to the long-run.) This corresponds to the general observation that trade lib-

eralization is always beneficial for the final goods exporting country. Things are different

in the large country, where welfare changes can be written as®?

5L+47

AWLLR:/ ;
J 1

with AT = % (L+1)(L— 1)2 representing the transport cost disadvantage of country L

[b— (1+L/2)]" —[b—1/2)"] db— /L+1 (ci —cy)db+ f — AWEE (32)

-~

AT

for serving consumers located close to the common border. It can be shown that consumer
surplus gains are dominated by profit losses so that trade liberalization induces a welfare
decline in country L, which is given by AWy = —2 (3L* +5L* —3L —5) — (¢; — ¢y) L+
f < 0. Finally, overall world welfare changes are ambiguous. On the one hand, there
are positive effects due to a reduction in transport cost expenditures for sales to interval
[1, %), i.e., AT > 0. On the other hand, there are negative welfare effects, since the
superior outsourcing technology in country L is replaced by the integrated production
mode. In sum, we find AWEE = AWIE + AWER = AT — (¢; —c,) L+ f ; 0 The sign of

AWEE depends on the particular parameter constellation and is in general ambiguous.

Scenario (b): A long-run equilibrium with two input producers

Note first that for any location of input producer 1, z}, there are only two candidates

for an optimal location choice of input producer 2, namely 22 = 1/2 and 2 = 1 + L/2.

32 1L+1 (¢; —cy)db — f > 0 are profits of the input producer under autarky, which do not have an

analogon in the long-run free trade equilibrium if production in both economies is integrated.
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This is an immediate consequence of positive transport costs for input transactions (see
our discussion in Section 3). Moreover, if z} = 1/2, then 22 = 1+ L/2 is the best choice,
while 22 = 1/2 is the best response to z, = 1+ L/2. As a consequence, the two input
producers are separated to locations 25 = 1/2 and zZ = 1+ L/2 (the best reply location
choices).

Given locations zf = 1/2 and 2 = 1 + L/2, we can show that there is competitive
exclusion of international outsourcing and both final goods producers make use of na-
tional outsourcing opportunities in the long-run free trade equilibrium. Due to a larger
hinterland, the input producer in the large country has an incentive to set a higher (at
least not a lower) price than the input producer in the small economy. This implies that
the transport-cost-related size disadvantage of the large economy is (potentially) rein-
forced and that the small country exports the consumption good. An outsourcing-related
production cost advantage of the large country does not arise.

Welfare effects of trade liberalization are qualitatively equivalent to those identified for
the case of integrated production in both economies. Welfare in the small country rises
and welfare in the large country declines. Overall world welfare is ambiguously affected
by trade liberalization. On the one hand, there is a decline in overall transport cost
expenditures, which tends to increase world welfare. On the other hand, there is entrance
of a second input producer, which can only survive due to final goods exports of country

s to country L. This tends to reduce world welfare.

Scenario (c): A long-run equilibrium with one input producer

If only one input producer is active in the long-run free trade equilibrium (and loca-
tion decisions are not made strategically to deter competitors from entry), there are two
candidates for an optimal location choice. If transport costs for input transactions are
high, i.e., if ¢ is large, the profit-maximizing address for input production is given by
xf = 14 L/2. As a consequence, input prices and welfare effects coincide with those
determined in Sections 4 and 5 for the short-run equilibrium (with given location and

entry/exit decisions of input suppliers). In contrast, if parameter ¢ is sufficiently low,
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the optimal location is given by x¥ = (7L + 17) /24, with profit-maximizing input prices
p* =¢; —t (5L +7)* /576 and p* = ¢; — t (TL + 5)* /576 vis-a-vis the final goods produc-
ers in countries L and s, respectively. In this case, ¢/ = ¢/’ = ¢; and x,,, = (5L +7) /12,
according to (21), so that the marginal consumer is resident of the large economy.

With regard to the long-run welfare effects of trade liberalization, we focus on pa-
rameter domains that make =, = (7L + 17) /24 the profit-maximizing location of input
production, if only one input producer is active. Welfare effects for x, = 1+ L/2 coincide
with the respective welfare effects in the short-run, discussed in Section 5. Since country s
exports final output (i.e., since x,, = (5L + 7) /12), welfare changes in the small economy
LR

zLR
must be positive. They are given by AWEE = f1 " [p — ci} db > 0. Moreover, welfare

7L+5 2+ 7L+5 (5L+7\>
24 10(L—1)\ 24

+<cz-—cu>—t(”215)2. (3)

changes in the large economy can be written as

(BL+5)(L+1)
8

AWER = — (427 _ 1) {

It is worth noting that AWEE may be positive or negative, depending on the respective
parameter domain. Concerning the change of overall world welfare, we obtain

LR _ (,L (L-1)(L+1) TL+5\° | TL+5 (5L+T7\?
AWR_(xR_l){ 24 ! < 24 )+5(L—1)( 24 ) }

+<cz-—cu>—t(7“5)2. (34)

24

which may also be positive or negative.

6.3 Further discussion

In this subsection, we compare our results to insights from the literature dealing with the
relationship between international openness and the structure of industrial production.
A further purpose is to summarize the long-run welfare effects and to discuss them from

a policy perspective.
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Trade liberalization and the structure of industrial production

As rigorously analyzed in Subsection 4.2, trade liberalization may lead to international
outsourcing and, thus, to a change in the small economy’s mode of final goods production.
In the long-run, when entry/exit and location decisions of input producers are endoge-
nous, there may be entry of a further input producer and national outsourcing in both
economies. This result coincides with findings by McLaren (2000) who emphasizes that
market thickness effects lead to leaner and less integrated firms, when countries lower
their trade barriers. However, as made clear by scenario (a) in Subsection 6.1, competi-
tion effects may also make exit of the single input producer attractive, so that integrated
production in both economies is the outcome under free trade. This is associated with
a negative efficiency effect, because the superior outsourcing technology is replaced. The
possibility of such a devastating outcome is a new insight and of particular relevance,

when measuring the gains of trade empirically.

Long-run welfare effects: A policy perspective

In view of the analysis above, there is no clear-cut prediction regarding the long-run
welfare effects of trade liberalization. If competition leads to an exit of the single input
producer and, therefore, implies integrated production in both economies or if a second
input producer enters the integrated market in the long-run, the outsourcing-related pro-
duction cost advantage of the large economy vanishes. Then, country s exports final
output. As a consequence, there are welfare gains in the small and welfare losses in the
large economy. Overall world welfare is ambiguously affected. However, if a single input
producer remains active in the long-run, its autarky location at x, = 1+ L/2 may remain
optimal so that trade pattern and welfare effects coincide with those determined in Sec-
tions 4 and 5 for the short-run equilibrium. In contrast, if the transport cost parameter
t is low, it is optimal for a single input producer to move closer to the common border
and to locate at address x, = (7L + 5) /24. In this case, the degree of international out-

sourcing and the magnitude of intermediate goods exports to the small economy increase,
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raising profits of country L’s input producer. This may give rise to welfare gains of the
large economy, even though the small country exports final output (and, thus, faces a
welfare improvement).

The long-run effects of trade liberalization point to the relevance of outsourcing op-
portunities for welfare gains. Only if there is an outsourcing-related production cost
advantage in the large economy, both small and large countries can simultaneously gain
from trade liberalization without measures of cross-country redistribution. (Compare the
welfare effects under scenarios (a) and (b) with those under scenario (c).) As a con-
sequence, one may hypothesize that improved outsourcing opportunities from the 70s
onwards play a key role in explaining the wave of trade liberalization observed in that
period. And with regard to the economic success of the EU, the theoretical insights in this
subsection suggest that better outsourcing opportunities for European firms can explain

the pace of the European integration process.

7 Concluding remarks

This paper contributes to the discussion of international trade in a spatial set-up, where
countries are areas rather than points. By emphasizing the role of outsourcing opportuni-
ties, our analysis is capable to identify a trade-off of being large. On the one hand, firms in
geographically large economies face a transport-cost-related disadvantage with respect to
serving consumers close to borders. On the other hand, if geographically large economies
are population-rich, they face an outsourcing-related production cost advantage due to a
higher degree of vertical specialization and the dividion of labor.

With regard to the trade pattern between two asymmetrically sized economies, our
analysis reveals the main fundamentals, determining which country exports and which
country imports final output. Based on these insights, the presented model allows us to
discuss the role of national transport costs for the (short-run and long-run) welfare effects
of trade liberalization. In particular, the results point to the relevance of outsourcing

opportunities and provide an economic reasoning for the willingness of countries to lower
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their tariffs and to enter a free trade agreement with partner countries that differ in
size and economic capacity. Moreover, our framework provides novel insights into the
impact of trade liberalization on the structure of industrial production. In this respect,
the potential negative effects of trade liberalization on the intensity of fragmentation and

outsourcing are of particular relevance and should be investigated in future research.

8 Appendix

Appendix A: Proof of Lemma 1

Consider A > ¢; + (15L% + 12L) /12, according to Assumption 2, and use ¢* < ¢;, cl<e

The proof is organized in two steps:

Step (i): Price-setting and interior solutions

Consider first price-setting in country s. Use

S_Cs L S5 lf SS ?
. (p ) Tm (ps, PL) P SPL (35)

(ps - Cs) [mln ('U> $m) - ’LU] if Ds > pg
according to (10), (11), (13) and (15). Moreover, define D! := (p, —ps) /(L +1) +
(L+3)/4 (= wn), DI == (p—ps) [ (L+1) + (L+1) /4 + VA—p, (= 2 — w) and
D3 := v —w = 2\/A — p,, according to (10) and (11). Substituting D}, D? and D? for
Dy in (15) gives

S p _pS L+3
. —ps L+1
¢ =(ps—6)(pz+f +— +\/A—ps>, (37)

¢F 1 = (ps—c)2/A—ps, (38)

respectively. Profits m, are continuous in p, and can be written as a composite of ¢i,, ¢§

and ¢, according to (35)-(38). (Hence, the properties of ¢/ translate into the properties

35



of ms.) The first derivatives of (36)-(38) with respect to ps are given by

1 o L .8
% — pL pS + +3 _ (ps c )7 (39)
Ops L+1 4 L+1
d¢? pr—ps  L+1 (ps — ¢*) 1 L+1
e _ VA—p, - (o 2 ) 40
Bps I+1 a4 L i Tl R S (40)
8¢3 ps_cs
DPs — o /A_p,— L2 41
aps P \/A_ps ( )
Evaluating (39)-(41) at autarky prices p? = A — 1/4, p$ = A — L?/4 gives
: “+L+5/4—A
[N _ ¢+ +5/ ’ (42)
Ips (p2.p%) L+1
9%  L+1-—(L+2)(A—c"—1/4) (43)
aps (P?vl"i) L—I—l ’
3
% = 20 +3/2 - 2A. (44)
Ps | (pap3 )

It can be shown that, for any ¢* < ¢, A > ¢ + (15L2 +12L) /12 is sufficient for
agbg/aps‘( ) <0, j =1,2,3. Due to 82¢7/9 (p!)> < 0, 8¢’ /9p,Op;, > 0 and the

fact that 7 is a continuous function in py (see (35)), it follows that p;, < pj and D, > 0

pg,pY

are only consistent with a free trade equilibrium, if p; < p?. (Existence of such an equi-
librium will be discussed below.)

Now consider price-setting in country L. Use

— ) [L+ 1=z (ps, if < p%
(pL )[ (p pL)] PL =Dy 7 (45)

(pL — cL) [y — max (z, )] it pL>p}

T =

according to (10), (12), (14) and (16). Moreover, define D} := (3L + 1) /4—(pr, — ps) / (L + 1)
(=L+1-ay), D} = (L+1) /4= (pr—ps)/(L+1)+VA—pr (= y — ) and

D3} ==y — 2z = 2/A— pr, according to (10) and (12). Substituting D}, D? and D} for
Dy in (16) gives
3L+1 pL—ps
1 — _ L _ 4
oh ¢ = () (- ), (46)
L+1 — Ds
0 = (") - VA, (47)
4 L+1
P = (pL—cL) 2v/A—pr, (48)
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respectively. Profits 7, are continuous in p; and can be written as a composite of qﬁlL, qﬁ%
and ¢3 , according to (45)-(48). (Hence, he properties of qﬁi translate into the properties
of mp.) The first derivatives of (46)-(48) with respect to py are given by

1 _ _ L
06, _ s pL+3L+1_pL < (49)
001, _ ps—pr  L+1 pL—c* 1 L+1
YL _ JA_—p BT (2T
Bpr 11 "1 -y Ueya= ) B0
9o pr —c"
oL~ o\ JA—p - P2 51
oL bL A—p, (51)
Evaluating (39)-(41) at autarky prices p? = A — 1/4, p$ = A — L?/4 gives
¢y, 450244+ LA (52)
Ipr (p2.p%) L+1 7
Lo L3+ L?— (2L +1) (A—L*/4—ch)
—= = 5 : (53)
Opr (r2.p%) L*+ L
i 2k +3L%/2 — 24
% _ 2 +3L/ . (54)
PL 1 (p2p3)

It is straightforward to show that, for any c* < ¢;, A > ¢; + (15L? + 12L) /12 is sufficient
for ngi/@pL{(pg’p%) <0,j=1,2,3. Due to §°¢} /0 (73]L)2 <0, 0?¢}, /OprOps > 0 and the
fact that 7, is a continuous function in py, (see (45)), it follows that p; < p? and Dy > 0
are only consistent with a free trade equilibrium if p;, < p§.

Finally, note that ps; > p? and p;, > p¢ cannot simultaneously hold in the free trade
equilibrium, if p? and p§ are profit-maximizing prices under autarky. Then, an interior
solution with D, > 0 and Dy, > 0 is only consistent with profit maximization of the two

final goods producers, if p;, < p} and ps < p? simultaneously hold in equilibrium. This

follows from the analysis above. In such an equilibrium, prices are given by3?

cl'+2¢¢  (BL+7)(L+1)

2+ ¢ (TL+5)(L+1
pL = 3 + ( 1>2< >. (56)

Bps < p? = A—1/4 and p;, < p% = A — L?/4 can be shown by using ¢® < ¢; and ¢ < ¢; together
with A > ¢; + (15L2 4+ 12L) /12.
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(These prices are obtained by setting (39) and (49) equal to zero. Second-order conditions
for profit maxima are fulfilled, due to 9%¢./dp? < 0 and 0?¢; /dp2 < 0.) Using (55) and
(56) in (10)-(14) gives

cl— ¢ 5L+ 7
D p— pr—
s TmEF T 12 (57)

s —cb 7L+ 5
L +1—x 3(L—|—1)+ 12 (58)

so that an interior solution with Dy > 0 and D > 0 requires

L. L+7)(L 7L L
(c _C)e(_(5 + zl( +1)’( +5i( +1)). (59)

Step (ii): Price setting and corner solutions:

There are two candidates for corner solutions, namely D, = 0 and Dy = 0. An interior
solution with D, > 0 is not compatible with profit maximization of the two final goods
producers, according to (57), if ¢ < ¢* — (5L +7) (L + 1) /4. In this case, equilibrium
prices fulfill®* p; = p, — (L +3) (L +1)/4 and p, < ¢* so that z,, = 0, according to
(10), and, therefore, D;, = L + 1, Dy = 0. In contrast, if ¢ > ¢® + (7L +5) (L + 1) /4,
an interior solution with Dy > 0 is not compatible with profit maximization of the
two final goods producers, according to (58). In this case, equilibrium prices fulfill p, =
pr—(BL+1)(L+1)/4and py < sothat x,, = L+1, according to (10), and, therefore,
Ds=x,=L+1, D =0.

According to steps (i) and (ii) the following holds in the free trade equilibrium. De-
mand for final output produced in the two countries is given by Dy = x,, and Dy =
L + 1 — xz,,, respectively, so that Dy + Dy = L + 1. Together with (15) and (16) this
implies 75 = (ps — ¢°) T, (ps, pr) and 7 = (pL — CL) (L+1—x, (ps,pr)) and, therefore,

establishes Lemma 1.

3A‘Al‘chough the final goods producer in country s is indifferent between all p; > ¢* if Dy = 0, prices
ps > ¢® are not consistent with an equilibrium. Moreover, the price equilibrium is not unique if ¢& <
¢® — (5L +T7) (L +1) /4. In this case, not only p, = ¢® but also some p, < ¢* are consistent with an
equilibrium.

38



Appendix B: Formal derivation of the welfare effects of trade

liberalization

Assumption 2 is considered throughout Appendix B.

The case of technical exclusion of international outsourcing: ¢t > 4 (¢; — ¢,) / (L + 1)2

The proof is organized in three parts.

Part (i): Consider ¢; — ¢, < (17L —5) (L +1) /4. Then, z}, > 1 follows, according to
(24). The welfare change in the small economy is given by AW, = / v [pt —¢i]db >0
and welfare changes in L are given by 1

*
Tm,

AW, — / 2 (b) — p° (5)] db — / el (60)

where p? (b) = p&+[b — (1 4+ L/2)]” and p* (b) = pr+[b — 1/2]*. p% = A—L?/4, according

to Proposition 1. Moreover, substituting ¢; = ¢® and, according to (23), p* = ¢l in (19)

gives
* 5ciércu 4 (17L+12Z)(L+1) if ¢ € [27 g@) (61)
bs = ’
¢+ CEDEED e (e,0)

where ¢; = ¢, + (7L +5) (L + 1) /4, according to (23), and ¢; :== ¢, + (17L —5) (L +1) /4

are used. Thus, (60) can be rewritten as

*

AW, = / T - (4 L2 - b—1/2%) db— / G 71)2(L g, - AV, (62)
1 1
where .
" 7L+5)(L+1
/ [% (ci —cu) + %} db i ¢ e [ci, )
AU,y = 1 . — (63)

/ " (¢; — cy)db if o€ (cnc)

Using z,, according to (24), and substituting (63) into (62) gives

~ (o, = 1) [ Sezed |y (e [, )

—(xf, — 1) [% + (¢ — cu)} if ¢ e (Cuﬁ)

AW, = , (64)
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and, therefore, AW, < 0. Finally, AW = AW} + AW, implies

*
Tm,

AW = /x:n (b= (1+L/2)]" - [b—1/2)"] db—/ (¢; — cy)db

1 1

- o (x:n N 1) |:11(Ci'2—6u) + (5L+Z)§L+1):| if ¢; € [ﬁ’ E’Z) o
a sy [ o T ) (65)
(x5, = 1) | 5 — (ci — cu) if ¢ € (cu )

Since ¢; — ¢, < (L—1)(L+1) /24 implies ¢; < ¢, it is straightforward to show that
AW Z0if ¢;—c, = (L—1)(L+1) /24,

Part (ii): If ¢; — ¢, = (17L — 5) (L + 1) /4, then the marginal consumer is located at
xf, = 1, according to (24), so that welfare in both economies and, therefore, also overall
world welfare are unaffected by free trade, i.e., AW = AW, =0, k = s, L.

Part (iii): Consider ¢; — ¢, > (17L —5) (L + 1) /4. Then, z}, < 1 holds, according to

(24), so that trade liberalization leads to a welfare gain in the large economy, which is
1

given by AW, = / [p5 — ¢y db > 0. Welfare changes in s are given by

xT*

1

aw.= [ -mela- [ p-al, (66)

*
Tm,

where p? (b) = p? + [b— 1/2]% and p§ (b) = pi + [b— (1 + L/2)]°. p* = A —1/4, according

to Proposition 1. Moreover, substituting ¢; = ¢* and, according to (23), p¥* = ¢l in (20)

gives
[ e-wmm g oeg )
pr = ’
2c¢3+cu +(7L+5%(L+1) if ¢ € (6,7

where ¢; = ¢, +(17L + 19) (L + 1) /4, according to (23), and ¢; = ¢, +(17L —5) (L + 1) /4

are used. Hence, (66) can be transformed into

YV (TL+5)(L+1)

AW, = /1* [b—1/2]* = [b— (1 + L/2)]*] db— / db + AVs,  (68)

m :C;‘n 12
where )
(5L+7)(L+1)
/ « 6 db if Ci >C
AVg = 1 rm . (69)
/ [g _ <7L+§>;L+1>} a if e (@)

m
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Using z7,, according to (24) and substituting (69) in (68) implies

L if
AW, = 2
(1—z%) |:(cizcu) _ (17L+112)(L+1)} it e Gz

ci > G
(70)

From (70) it is obvious that AW, ; 0if ¢; —cy z (17L +11) (L + 1) /4. (Remember that

¢; — ¢y > (17L —5) (L + 1) /4 holds.) Finally, AW = AW, + AW/, is given by
1

AW = /1 [[6—1/2]2—[b—(1+L/2)]2]db+/ (¢; —cu)db

* *
Tm Tm

(ci—cu)—# if ci > G
- o [1lei—cw) |, GLanE+D] . SO (71)
(1 - xm) 12 + 18 if c € (Cz‘, Ci]

with AW > 0. This completes the proof. B

The case of international outsourcing: t < 4(¢; —c,) /(L + 1)

The proof is organized in three parts.

Part (i): Consider t < % Then, z¥, > 1 holds, according to (27), so that trade

liberalization leads to AW, = / " [p¥ — ¢;]db > 0. Thereby, p%? = ¢; has been used.
1
Welfare changes in L are given by

awe= [T -mea- [ - [ -ala @

1 1 0
where pg (b) = p} + [b— (1 +L/2)]2, pi(b) = pt+[b— 1/2]2, P = —t (%)2 and
pt = A — L?/4. Substituting ¢; = p>? = ¢* and, according to (26), pr* = & in (19)

implies
. i — t(L;r41)2 + (17L+12£1)(L+1) if teB (73)
’ ¢+ BLATEAL) if teB,
with By := [7LL—;F15, %) and B, := (0, 7LL—J:FI5) Note that (72) accounts for the fact that

*

Tm,

trade liberalization leads to profits in the amount of / [p™* — ¢, db from intermediate
0
goods exports to the final goods producer located in country s. Straightforward calcula-

tions imply

“m (5L +7) (L +1)
. 12

AW, = / [b— (1+L/2)7 — [b—1/2] db— / db— AW, (74)

1
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according to (72). Thereby,

T L es) (L 1) (L+1)2 2
[ e s - (- )+t (5 i e,
Alyi=q 71 Zh . (75)
[y m ey gy e
1
has been used. Using z},, according to (27), and substituting (75) in (74) gives
] T D[R s ) - (B it te By
L= :
— (x5, — 1) [7[(3“55“”” +t (%)2} + (e —c) —t(EY? if te B
(76)

Since t < 4(¢; —¢,) /(L + 1) it is straightforward to show that the sign of AW, is
ambiguous. Using AW = AW, + AW}, implies

*

AW = / (b~ (L+ L/2) — [b—1/2"] db - /zm<ci—ps’*>db+ / [ — e db

1 1

2

2
~(z, —1) [<5L+1>8<L+1> + 114 } e —c) —t(HY)? i teB
_ 2 .
) [(L DA g (L) } (e — o) —t (B2 if t€ By

(7,
From (77) it is obvious that the sign of AW is ambiguous. However, t < (L — 1) /[6 (L + 1)]
is sufficient for AW > 0.>> Thereby, (L —1)/[6(L+1)] < (7L +5) /(L + 1) has been
considered.

Part (ii): Note that there is no trade of the consumption good, ift = (17L —5) / (L + 1),
according to (27). Thus, p*>¢ = p** + ¢ (L +1)* /4 = ¢; implies that welfare in country
s is not affected by trade liberalization. Due to exports of the intermediate good, wel-

1
fare changes in L are given by AW = / [p™ — ¢,] db, which are strictly positive if ¢ <

4(c; —¢,) /(L +1)°. In contrast, welfare (i]n L is unchanged, if t = 4 (¢; — ¢,) / (L + 1)°.
Overall world welfare changes are determined by welfare changes in L, i.e., AW = AW,
since AW, = 0.

Part (iii): Consider ¢t > (17L —5) /(L +1). Then, z}, < 1 holds, according to (27),

so that trade liberalization leads to a welfare gain in country L that is given by AW =

1 Z’Tn Z’Tn

/ [p5 — c,]db+ / [p™* — ¢, db > 0. Thereby, / [p™* — ¢,] db are profits obtained
5, 0 0
35 Moreover, t > ﬁ and t = 4(—27;—5;5 are sufficient for AW < 0.
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from intermediate goods exports to country s. Use p®? = ¢; . Then, welfare changes in

country s are given by

1

awo= [ e s ola- [ pE-al (79)

*
z m

where p? (b) = p? + [b— 1/2]% and p§ (b) = pi + [b— (1 + L/2)]°. p* = A —1/4, according
to Proposition 1. Moreover, substituting ¢; = p*¢ = ¢* and, according to (26), p** = ¢l

in (20) gives

L43)(L+1 :
bt — c; — & )4( ) if ¢ > 1L (79)
L o — t(L1r21)2 n (7L+5é(L+1) T te By ’
with B3 := (%, %:119} (78) can be rewritten as
1 1
TL+5)(L+1
AW, :/ (b —1/2 — [b— (1+ L/2)]*] db —/ (7L + 1)2( D Aws. (30)
Thereby,
_fxl* (5L+7()5(L+1)db TEEES 17[?:119
A= 4 0 [ wa?] g if B i
fz;‘n 12 — U 1 t € b3
has been used. In view of (27), (80) and (81), one obtains
L1 . 17L+19
= if > S
AW, = 2 bt (82)
—(1—x) [(IMHI?(LH) — t(LE)T if t € Bs

Thus, AW, = 0if ¢t = (17L+11) /(L +1). (Remember that ¢ > (17L —5) /(L + 1)
holds.) Finally, using AW = AW, + AW, gives

*
Tm,

(c; — cy) db+ / [p>* — ¢,] db

0

1

AW = /1 [[b—1/2]2—[6—(1+L/2)]2]db+/

* *
Tm Tm

(ci — ) — (B2)° if ¢ > 1Lt

2
- (1—a*) [% + (¢ — c) — D . (83)

i (6 -a) -t (8D)7)] i ten

Thereby, AW > 0 holds since ¢; — ¢, > t(L+1)* /4 and ¢ (> (17L —5) /(L + 1)) > 1.
This completes the proof. l
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