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INTERVIEW 

Keen Competition in East-West Trade 
Interview with Mr Alfred E. Schulz, Member of the Board of Directors of DEMAG, 
Duisburg 

Parallel to the economic growth and the increase of the living standards in the Eastern 
bloc the import requirements of its member countries are rising, too. For this reason all 
Western industrial nations make increasing efforts to establish themselves in these markets 
with good future prospects or to maintain and extend traditional positions. However, trade 
between the East and the West is more difficult than among Western industrial States. 
The differing control of the economies causes a multitude of difficulties in opening new 
business connections and for transactions. These impediments are still increased by differ- 
ing conceptions of the world. INTERECONOMICS * interviewed Herr Alfred E. Schulz, 
Member of the Board of Directors of DEMAG Aktiengesellschaft, on the present situation 
of the West German Eastern trade. 

QUESTION: Mr Schulz, in the  
field of t rade  re la t ions  the  inflexi- 
b le  a t t i tude  of the  W e s t  vis-&-vis 
the  Eas tern  bloc has  r ecen t ly  
y ie lded  to a more  enterpr is ing ,  
a lmost  fr iendly,  policy.  Is the  rea-  
son for this  tha t  compet i t ion  has  
become  more  acute  in  t r ad i t iona l  
expor t  marke ts ,  or is it because  of 
a more  or less m a r k e d  re l axa t ion  
in the  poli t ical  sphere?  

* The  i n t e r v i e w  w a s  a r r a n g e d  by  Ge rha rd  
Schi ldmann and  Dietrich Kebschull .  

ANSWER: I th ink  tha t  bo th  rea- 
sons p lay  a part .  If you  are  speak-  
ing of the  East  in general ,  t he re  
would appear  to be  bo th  the  be- 
g inn ings  of pol i t ica l  unde r s t and ing  
wi th  the  Eas te rn  bloc and  also 
s t ronger  p ressure  by  the  W e s t  on  
Eas tern  bloc markets .  As far  as the  
Federa l  Republ ic  is concerned ,  the  
only  v is ib le  pol i t ical  r e l axa t ion  is 
vis-a-vis  Rumania .  As for the  Sovi- 
et  Union,  the re  is no sign of politi-  
cal re laxat ion.  There  appears  to be  
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boa rd  of t rus tees  of the  G e r m a n  Founda t ion  for Developing  Coun- 
tries. His ac t iv i t ies  concen t r a t ed  on " Indus t r ia l  ex t e rna l  pol icy",  
i.e. t he  bui ld ing-up and  cu l t iva t ion  of economic  re la t ions  wi th  
foreign countr ies .  Here  he  is ma in ly  in te res ted  in t rade  wi th  the  
East. 

a ce r ta in  amoun t  of scope in rela-  
t ions  wi th  Czechoslovakia .  The  
s h a r p e n i n g  compet i t ion  in Eas te rn  
bloc marke t s  has  long b e e n  ap- 
parent .  I mus t  remind  you  of the  
10-year, s 100 mil l ion loan from 
Bri ta in  to the  USSR. I mus t  also 
remind  you  tha t  the  French Gov- 
ernment ,  too, is mak ing  consider-  
able  concessions .  For var ious  rea-  
sons, the  Federa l  Republ ic  is in a 
difficult  pos i t ion  and  its policies,  
therefore ,  should  be  the  more  flexi- 
b l e - - n o t  leas t  i ts  commerc ia l  
policy. 

QUESTION: The annua l  ra tes  of 
g rowth  of German  t r ade  wi th  the  
East are above  ave rage ;  however ,  
the  Federa l  Republ ic ' s  vo lume  of 
t rade  wi th  the  East  amount s  to on ly  
about  4 % of to ta l  G e r m a n  t rade.  
In v iew of this  ratio,  is it no t  
a s tound ing  t ha t  such grea t  impor-  
t ance  be  ascr ibed  to this  t rade?  

ANSWER: Natura l ly ,  w i th  the  
annua l  g rowth  ra tes  of G e r m a n  
t rade  wi th  the  East, the  vo lume  of 
t rade  wi th  the  East  has  also in- 
creased.  But its p e r c e n t a g e  rat io  is 
only  about  4 %. There  are, how-  
ever,  m a r k e d  di f ferences  in this  
rat io  if the  var ious  sec tors  of in- 
dus t ry  are  cons idered  separa te ly .  
In the  machine  tool i ndus t ry  in 
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general ,  in my opinion, the ratio 
is a l ready  above 60/0. In cer tain 
specia l ised sectors  it amounts  to 
more  than 10% . I am, however ,  
opposed to degrading a cer ta in  
sector  by  saying that  it s tands at 
only  so much per  cent. The same 
thing was said when  t rade suffered 
because  of diplomatic relat ions 
being broken off with the Arab 
States. Fortunately,  German foreign 
t rade is made  up of a great  num- 
ber  of "only so much per cents". 
This colourful pale t te  means that  
by  and large foreign trade is more 
secure  and more  stable in the face 
of outs ide influences. 

QUESTION: In spite of this, it 
cannot  be  denied that  t rade with 
the East a lways gets more  publici- 
ty than trade with many  other  
areas.  Is this because  trade with 
the East is, perhaps,  more r isky 
than other  foreign t rade or do 
political a s p e c t s - - i d e o l o g y - - p l a y  a 
dominat ing role? 

ANSWER: There are many  rea- 
sons w h y  t rade with the East gets  
grea te r  publicity. From the eco- 
nomic point  of v iew it is cer ta inly  
not more risky, but poss ibly  from 
the p o l i t i c a l  one it is. On our 
side, we are not affected by ide- 
ology, only  by  tradition! As to the 
polit ical question:  you know that 
there  is still an embargo list and 
you will recall  the difficulties 

which arose because  of a pro jec ted  

deal in pipes. Unfor tunate ly  the 

complicat ions which arose because  

of this have  not been  forgotten in 

the USSR. Nei ther  did revaluat ion 

exact ly  do our reputat ion any 

good. For a long t ime we were  

not in a posi t ion to offer the same 

condit ions for t rade with the East 

as other  industr ial ised countr ies  in 

the Wes t  or the same as we  offer 

to other  countries.  

Equipment  goods, in particular,  

are cer ta inly not over - the-counter  

deals. Equipment goods, unfortu- 

nately, can only be sold on certain 

credit  conditions. Now, after pro- 

longed birth-pains,  this ques t ion of 

credit  has been solved to a cer tain 

extent .  As far as the suppliers  are 

concerned,  the embargo  risks are 

covered.  But where  embargo risks 
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are concerned,  the  recipient  is also 
cons iderably  involved,  for he is 
working under  a p lanned  economy.  

Jus t  now, I ment ioned  commer- 
cial tradition. Part icular ly in com- 
merce,  the word  "tradition" should 
not be used too frequently.  In my 
opinion, however ,  it is permiss ible  
to speak of "tradition" vis-&-vis 
Eastern countr ies  for these rela- 
t ionships date back to Hanseat ic  
times. 

QUESTION: In no other  sector  
of economic pol icy do commercial  
and foreign pol icy rub shoulders  
as in this field. Do these close ties 
be tween  t rade and politics have  an 
inhibit ing or an encouraging  effect 
upon the expansion of t rade with 
Eastern bloc states? 

ANSWER: Trade pol icy and for- 
eign pol icy are ve ry  close, some- 
times almost indist inguishable.  
Seen from outside this is not al- 
ways  obvious. The same holds for 
t rade with the East. The Russians 
seem to know how to keep polit ics 
and t r a d e - - a t  least  seen from out- 
s ide- -apar t .  The Federal  Republic is 
f requent ly  made to look poli t ical ly 
foolish by the East, whereas  t rade 
represen ta t ives  are not only wel- 
comed with f r i endsh ip - - the i r  goods 
are  bought.  We must not think that  
these merchants  are people  of no 
character.  In my opinion, polit ics 
should, in cer tain cases,  make use 
of exper ienced  commercial  people  

who have  good contacts  "over  

there".  Businessmen can smooth 

the way  for poli t icians and can 
open doors. Perhaps  you recall  the 
visit  of the Minister  of Economic 

Affairs to Rumania and that  to 

Bulgaria of an Under-Secretary.  

QUESTION: You have  a l ready 

ment ioned the pipe embargo. In 
the last few weeks  it has become 

possible  to insure with HERMES 

against  this type  of embargo risk, 

i r respect ive  of what  government  

they  are imposed by. What  were  

the reasons for this new arrange-  

ment  and what  is the effect  of it 

upon German industry? 

ANSWER: The possibi l i ty  that  

an embargo may be imposed at 

any t ime hangs like the sword of 

Damocles over  the head  of German 
industry.  This risk is automatical ly  
covered  by the expor t  insurances  
of our compet i tor  industr ial  na- 
tions, whereas  we have  had to 
wage  a wea ry  and tedious fight to 
get  this insurance included. I may  
ment ion that  such an embargo 
could be imposed in any  par t  of 
the world. It can happen  in Cuba, 
or tomorrow Ln Rhodesia. In this 
case, commerce  would have  to 
pay  the bill for the consequences  
of internat ional  politics. By arrang- 
ing for the expor t  credit  insurance 
policy to cover  embargo risks the 
Federal  Government  has mere ly  
remedied  the posi t ion somewhat .  

QUESTION: For a good year 
now, German expor ters  have  had 
the oppor tuni ty  to insure for peri- 
ods of up to 8 years  (matching) and 
also to obtain the necessa ry  fi- 
nance. It is now being said that  
not least due to this adjus tment  an 
end has been put to compet i t ion 
for credit, or rather,  that  credit  
terms will not rise further. Do you 
believe,  Mr Schulz, that  in the long 
run it will be possible  to maintain 
this "balance" ? 

ANSWER: Our export  credi t  
terms, in part icular  those for de- 
l ivery  of capital goods, have  got 
ra ther  out of hand because  of 
deve lopment  aid. Bad e x a m p l e s - -  
of wha teve r  deg ree - - spo i l  even  the 
best  of manne r s - -wh ich  does not 
mean that  I have  any object ion to 
longer credit  per iods  for develop-  
ing countries.  Here, as e l sewhere  
in export  trade, there  should be a 
certain sol idari ty be tween  indus- 
trial nations. In my opinion, the 
agreements  reached under  the so- 
called Berne Union should not, as 
a rule, be exceeded,  which means  
a maximum of 5 years;  for con- 
s ignments  of complicated equip- 
ment  this is natura l ly  prolonged by 
the per iod of manufacture,  i.e. up 

to a period of almost 7 years.  The 

"matching case" a l ready shows 

that the contract ing par t ies  to the 

Berne Union did not reach agree- 

ment.  So we have no other  solu- 

tion but to adapt  ourselves  to such 

"slips", although vis-a-vis Eastern 

bloc countr ies  credit  terms are 

def ini te ly  limited to a maximum of 

8 years.  



QUESTION: The Berne Union is 
a gen t l emen ' s  ag reemen t  which 
dates  from 1934. W h a t  do you  
th ink  of it as an  ins t rument  of in- 
t e rna t iona l  t r ade  policy? One  has  
the  impress ion  t h a t - - a t  leas t  out- 
w a r d l y - - t h e  Federa l  G o v e r n m e n t  
obse rves  it rigidly. 

ANSWER: The Federa l  Republ ic  
has  ce r t a in ly  obse rved  v e r y  punc-  
t i l iously  the  condi t ians  laid down  
by  the  Berne  Union  in a sor t  of 
gen t l emen ' s  agreement .  As I men-  
t ioned,  cer ta in  re la t ions  h a v e  been  
possible  for deve lop ing  countr ies .  
I th ink  the  ma t t e r  should  be  allow- 
ed to res t  there .  In my  opinion,  not  
even  count r ies  wi th  p l anned  econ- 
omies are he lped  b y  longer - te rm 
credits.  This would on ly  m e a n  t ha t  
they  had  to ca r ry  fo rward  the i r  
debts  into new plans.  

QUESTION: W h a t  is the  v iew of 
German  indus t ry  in genera l  about  
the  p rob lem of l en g t hen i ng  per iods  
for paymen t?  

ANSWER: It is the  marke t  which 
de te rmines  condi t ions.  Wi l l ing ly  or 
unwil l ingly ,  we h a v e  to adap t  our- 
se lves  w h e n  o v e r w h e l m i n g  com- 
pe t i t ion  offers more  f avourab le  
credi t  condit ions.  For the  USA, to 
expor t  is not  a ma t t e r  of life and  
death.  The i r  expor t  ra t io  amounts  
to 4~ of the  GNP. But for the  
Federa l  Republic,  to expor t  is a 
l i fe -and-death  mat ter .  G e r m a n y ' s  
exports  amoun t  to ove r  16% , and 
in impor tan t  sec tors  of i n d u s t r y - -  
machine  tools,  for instance---40~ 
of goods p roduced  cu r r en t l y  go 
abroad  and  a n y o n e  can  ca lcu la te  
the  c o n s e q u e n c e s - - c o s t s  in rela-  
t ion to exp lo i ta t ion  of capac i ty  and  

all the  o ther  consequences .  

QUESTION: W h a t  are  t he  effects 
upon a f irm's compe t i t iveness  
when,  for ins tance ,  the  credi t  pe- 

riod is p ro longed  from its no rmal  

4 years  to 6 years?  In ta lk ing  wi th  

us, Bernhard  Weiss ,  the  ex-Presi-  

dent  of VDMA (Associa t ion of 

German  Machine-Bui lding Estab- 

l ishments) ,  laid g rea t  s t ress  upon 
the  dangers  i nhe ren t  for firms in 

long p a y m e n t  schedu les - -pa r t i cu -  

l a r ly  in v iew of the  p o v e r t y  of the  
German  capi ta l  m a r k e t  and the  bad  
t rade  outlook. 

ANSWER: A n y  ex tens ion  of 
credi t  per iods  a lways  has  unfa- 
v o u r a b l e  effects upon  suppliers,  
ce r t a in ly  if---as is no rma l ly  the 
case t o d a y - - t h e y  h a v e  to p lay  
banker .  Unde r  the  p resen t  sys tem 
the  suppl ie r  is sub jec t  to r isk al- 
most  up to the  end  of the  credi t  
period. W i t h  the p re sen t  h igh  
credi t  costs,  any  p ro longa t ion  of 
c redi t  t e rms  has  an abso lu te ly  
devas t a t i ng  effect. At  p resen t  in- 
te res t  rates ,  t a k e n  in con junc t ion  
wi th  credi t  i n su rance  payments ,  
c redi t  costs  run  at  b e t w e e n  9c/0 
and f0~ I h a v e  poin ted  out  sev- 
eral  t imes  tha t  we, in the Federa l  
Republic,  are a l lowing ourse lves  
the  luxury  not  on ly  of h a v i n g  the  
shor tes t  work ing  hours,  the  h ighes t  
wage  rates,  the  longes t  hol idays,  
the  h ighes t  social  con t r ibu t ions  in 
Europe, bu t  also, as a coun t ry  of 
super la t ives ,  the  h ighes t  ra tes  of 
interest!  

It is no good po in t ing  out  that ,  
in spi te  of this, expor t s  h a v e  risen.  

It c anno t  be  made  tha t  simple,  for 

these  expor t s  r ep resen t  a ha rd  and 
bi t ter  s t ruggle  to m a k e  a n y w h e r e  

nea r  full use  of t ha t  capac i ty  which 

has  become  surplus  due to the  
domest ic  recession.  I am abso lu te ly  

in ag reemen t  wi th  m y  friend, Bern- 
ha rd  Weiss ,  pa r t i cu la r ly  wi th  re- 

gard  to his  va luab le  efforts  to 
make  it poss ible  for the  G e r m a n  
expor t  indus t ry  to sell expor t  
claims ~ forfait, jus t  as is done  in 
o ther  countr ies .  

QUESTION: In jus t i fy ing  the  
firm's commi tmen t  (retention) it is 
a lways  s ta ted  tha t  this  will p r even t  

expor te rs  from en te r ing  upon  ex- 
port  bus iness  l ightly.  

ANSWER: To a rgue  thus  is an  
over-s impli f icat ion.  The la rge  sur- 
plus of p remiums  r ece ived  b y  
HERMES in excess  of the  amount s  

pa id  out  in  damages  shows  fair ly  

c lear ly  tha t  i ndus t ry  does not  ex- 
por t  imprudent ly .  Unfor tuna te ly ,  

the  profi ts  m a d e  b y  HERMES in 

this field are  swal lowed  up in the  
budget .  A thes is  could be  wr i t t en  
on the  legal  aspects  of insu rance  

and  also on the  necess i ty  of cash  
funds be ing  immedia te ly  ava i l ab le  
in cases of emergency .  

QUESTION: Mr Schulz, the in- 
strumentation for promoting ex- 
ports provides for ceilings to be 
put on the financing of business 
deals. Are these ceilings suffi- 
ciently high for deliveries to the 
Eastern bloc? 

ANSWER: I am an opponen t  of 
such in te rna l  ceilings.  They  only  
lead to u n n e c e s s a r y  discuss ion and  
v e r y  often to pol i t ica l  obst inacy.  
Somet imes  t hey  even  h a v e  an  in- 
h ib i t ing  effect upon  essent ia l  flexi- 
bil i ty.  

QUESTION: Hi ther to ,  the  ma in  
de l iver ies  to Eas te rn  bloc coun- 
t r ies  h a v e  cons is ted  ma in ly  of 
large  ins ta l la t ions ,  machines  and  
know-how.  W h a t  is the  out look 
for sales  of consumer  goods? 

ANSWER: G e r m a n  expor te r s  
h a v e  long wished  for a chance to 
sell la rger  quan t i t i e s  of consumer  
goods to the  Eas tern  bloc. How- 
ever,  we canno t  d ic ta te  to these  
count r ies  w h a t  they  need.  It is v e r y  
difficult  for us to lay down con- 
di t ions about  this. 

QUESTION: The re  m a y  be  two 
reasons  w h y  it is no t  poss ible  to 
sell l a rger  quan t i t i e s  of G e r m a n  
consumer  goods to the  Eas te rn  
bloc. First, b ecause  the  Eas te rn  
bloc rea l ly  does not  wan t  these  
goods, and  secondly,  because  our  
indus t ry  does not  make  a suffi- 
c ient  effort  to i nves t iga t e  the  mar-  
kets  in the  Eas te rn  bloc. Does 
German  indus t ry  do suff icient  mar-  
ket  research in the  Eas te rn  bloc? 

ANSWER: It  is not  v e r y  easy  to 
do m a r k e t  research  in Eas te rn  bloc 
countr ies .  Recent ly ,  t he  govern -  
ments  of such count r ies  h a v e  star t-  
ed to m a k e  use  of th is  p roh ib i t ed  
in s t rumen t  of a t abooed  form of 
economy.  Na tu ra l l y  it is no t  easy,  
for in a coun t ry  l ike the  USSR, 
wi th  a v a r i e t y  of e thn ic  groups,  
r equ i rement s  and  reac t ions ,  wi th  a 
pu re ly  p l anned  economy type  of 
th inking,  such a ven tu r e  m a y  mee t  
wi th  i n supe rab l e  obstacles .  

To ca r ry  out  m a r k e t  research  in 
Eas te rn  bloc count r ies  is no t  im- 
med ia t e ly  poss ible  us ing  o rd ina ry  
methods .  M a r k e t  i nves t iga t ion  mus t  
be done  in a n  u n o r t h o d o x  manner ,  
a l though  in con junc t ion  wi th  a 
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personal  contribution. There  is a 
broad range of dialogue, from 
which can be learned details  of the  
requi rements  and the economic 
centres  of grav i ty  of economic 
planning. 

QUESTION: The counterpar t  of 
German expor ts  are cons ignments  
from the  Eastern bloc. Has the 
the German economy anyth ing  
ser iously to fear from expor ts  from 
the East? 

ANSWER: For the t ime being we 
do not need, genera l ly  speaking,  
to fear consignments  from the 
Eastern bloc. However ,  it could be 
that  Eastern "dumping" imports  
might  become dangerous  for us. 
But this type  of dumping is con- 
trol led and can be p reven ted  by  
means  of special  proceedings  via 
the Bundesamt ffir Gewerbl iche 
Wirtschaft  (Federal Office for In- 
dus t ry  and Trade). I almost  think 
that  we  have  far more to fear from 
Japanese  imports.  

QUESTION: Ought  the  Federal  
Government  to pay  more  a t tent ion 
to market  research, promotion,  fairs 
and exh ib i t ions - - in  short,  the clas- 
sic field of expor t  promotion? 

ANSWER: This is an old griev- 
ance wi th  the organisat ions  of 
industrial  economy,  insofar as t hey  
are concerned  with export .  May  I 
put it in one sentence? 

W e  do not  expect  to be be t te r  
placed, but at least  to be on the 
same footing as those  industr ial  
nat ions with which we have  to 
contend as compet i tors  in the  
world market.  For this purpose,  
not only must  the  above-ment ion-  
ed wishes  be realised, but also for 
help to be given in marke t  re- 
search and promot ion and also 
wi th  fairs and exhibit ions.  I do not  
deny  that  some ass is tance  has al- 
ready  been  given. But I could say  
a great  deal about this which 
would go beyond  the scope of this 
interview.  

QUESTION : Co-operat ion be- 
tween  W e s t e r n  and Eastern firms is 
supposed to help the rapid devel-  
opment  and/or industr ia l isa t ion of 
Eastern bloc countries.  W h a t  has 
been  the exper ience  of German in- 
dus t ry  hitherto? 

ANSWER: The word  "co-opera- 
tion" has become a catch-word 
ever  s ince it was  first used, but  it 
is g iven different  in terpre ta t ions  
by  different  people.  It is my ex- 
pe r ience  that  when  the Eastern 
bloc states speak of co-operation,  
they  mean first of all working  
joint ly  on world markets  in re- 
spect  of cer tain consignments .  If I 
supply  a machine to a certain 
country,  they  wish to col laborate  
with a supp lementa ry  del ivery.  As 
quid pro quo for this part icipation,  
the East may  buy goods from us 
to the value of the part icipation.  
This is the original meaning of co- 
operation,  as the Eastern bloc 
unders tands  it. Later, the  meaning of 
the word was  expanded.  Today we 
can say  that  excess ive ly  optimistic 
concepts ,  such as often have  been  
and still are connected  with this 
instrument,  are out of place. The 
example  given above is applicable 
in cer tain cases.  At the moment  
there  is nothing more in this, if 
only b e c a u s e - - i n  spite of the  many  
signs of d d t e n t e - - t h e r e  are still 
considerable  differences be tween  
our two economic systems.  

QUESTION: There is another  
obstacle  to co-operat ion be tween  
the Federal  Republic and any East- 
ern bloc country,  i.e. the move-  
ment  towards  integrat ion inside 
the  Eastern bloc (COMECON). Is 
this concept  not such that,  in the 
long run, foreign t rade  wi th  the 
Wes t e rn  bloc will decline to the 
same ex ten t  that  l iving s tandards  
inside COMECON rise? In other  
words,  is there  a possibi l i ty that  
one day our t rade with the East 
will decline in this way? 

ANSWER: The Council  for Mutu- 
al Economic A i d - - k n o w n  in English 
as COMECON-- i s  directed prima- 
ri ly at the  s tandardisa t ion of pro- 
duct ion and the real locat ion of 
product ion to cer tain points  of 
gravity.  We  all know that  cer tain 
difficulties have  been  encountered  

here. To me, it also seems utopian. 

Nat ions  are  not machines and hu- 

man beings, after all, still have  an 

important  role to p lay  wi th  their  

va ry ing  mental i t ies .  The original  

concept  of the Council  was not a 

success  because  it over looked  the  

human aspect.  Rising s tandards  of 

l iving mean, in gener, al, an in- 
crease  in foreign trade.  Therefore  
I do not  be l ieve  that  t rade wi th  
the East will decl ine  when  l iving 
s tandards  inside COMECON rise. 

QUESTION: In Geneva,  Mr 
Schulz, they  have  for some time 
been  concerned  wi th  the Kennedy  
Round. The main purpose  of this is 
to abolish customs barr iers  be- 
tween  the  USA and countr ies  in 
Europe. Do you bel ieve  that  a 
similar conference  would ever  be-  

c o m e  possible  be tween  COMECON 
and the  European Economic Com- 
muni ty  or be tween  COMECON and 
the represen ta t ives  in Geneva? 

ANSWER: As to a t rade confer-  
ence  be tween  COMECON, on the 
one hand, and a t rue European 
Economic Union (not Customs 
Union), en larged by  the EFTA 
countries,  on the other, I can only  
say that  it would  be too good to 
be true. You know, too, that  thus 
f~ar the results  of the  K en n ed y  
Round have  not  been  prec i se ly  
owerwhelming.  

QUESTION: In any  discussions 
on t rade with the East one is re- 
minded of Lenin's famous words  
that  capitalists  put the rope round 
their  own necks with their  c o n -  
s i g n m e n t s .  Does such a danger  real-  
ly exist? 

ANSWER: These words  were  
spoken at a qui te  different  time, 
i.e. about 50 years  ago. At  that  

t ime the movement  of the Russian 

masses  was  under  way;  the Rus- 

sian revolut ion was in full swing. 
It is quite obvious that  under  such 
condi t ions words  have  to be g iven  

a different  value. W e r e  I to take  
these  words  at their  face value, 

we  would be forced to close our 
f ront iers  to every th ing  originat ing 
from Communist  sources,  both cul- 

tural ly  and commercial ly.  I am 

sure you will  admit that  this would 

be absolute ly  ridiculous. This is 

w h y  I say that  these  words  of 

Lenin's are no longer  appl icable  

a n d - - a t  least  at the time they  were  

p r o n o u n c e d - - w e r e  meant  different-  

ly. Nei ther  can I unders tand  w h y  

we a lways have  to quote  Lenin. 

Have  we  no be t te r  in terpre ters  of 
world trade? 
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