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Abstract: 

This paper establishes a new method for eliciting Willingness to Pay (WTP) in contingent valuation 
(CV) studies with an open-ended elicitation format: the Range-WTP method. In contrast to the 
traditional approach for eliciting Point-WTP, Range-WTP explicitly allows for preference uncertainty 
in responses. Using data from two novel large-scale surveys on the perception of solar radiation 
management (SRM), a little-known technique for counteracting climate change, we compare the 
performance of both methods in the field. In doing so, we use the criterion of theoretical validity and 
measure the degree to which WTP values are consistent with theoretical expectations. In addition, we 
analyse the test-retest reliability and stability of our results over time. Our evidence suggests that the 
Range-WTP method clearly outperforms the Point-WTP method.  
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1. Introduction 
Contingent valuation (CV) is the most widely used method for evaluating non-market goods and 
services such as those of an environmental nature (see e.g. Carson 2011). Typical CV studies use 
an open-ended elicitation format and ask respondents to state the maximum amount they 
would be willing to pay for a good or service; respondents are free to state any amount they 
wish (Arrow et al. 1993; Bateman et al. 1995). Despite the preference for CV studies, there is 
intensive and ongoing debate about their suitability for policy analysis (Hausmann 1993; 
Venkatachalam 2004). In this debate, several theoretical and empirical issues have been raised, 
among them the questions whether subjective evaluations should be measured by willingness 
to pay (WTP) or willingness to accept (i.e. the minimal selling price) and which is the best 
method for eliciting these measures.   
 
Building upon previous work in marketing science (Wang et al. 2007), our paper establishes a 
new open-ended method, the Range-WTP method, which elicits the upper and lower bound of 
a person’s WTP. The main justification for recommending  Range-WTP instead of classical Point-
WTP is the literature on uncertainty of preferences. Preference uncertainty may be caused by 
incomplete knowledge about the features of the object under evaluation or simply by the fact 
that a person is unsure about her own preferences (March 1978; Ariely et al. 2003; Gregory et 
al. 1993; Jacowitz and Kahnemann 1995). Due to vagueness of preference, people often have 
only regions of indifference instead of well-defined indifference curves (Loomes 1988; Butler 
and Loomes 2007; 2011), a fact that theoretically contradicts the existence of a single Point-
WTP (Dost and Wilken 2012; Hanley et al. 2009; Wang et al. 2007). As a consequence, the 
classical CV method may lead to unreliable or biased results and also impose unrealistic 
cognitive demands on respondents. It was this point that at an early stage prompted Dubourg 
et al. (1997) to argue in favour of analysing WTP confidence intervals.  
 
The present paper compares the Range-WTP method with the classical Point-WTP method by 
testing their theoretical validity, i.e. the degree to which the empirical findings are consistent 
with theoretical expectations (Mitchell and Carson 1989). A number of existing studies compare 
the theoretical validity of different evaluation measures for environmental goods (e.g. 
Whitehead et al. 1998; Lienhoop and Ansmann 2011; Akter and Bennet 2013). Closely related 
to our study are Bateman et al. (1994; 1995), who in a study on national parks in the UK 
compare the theoretical validity of Point-WTP with that of the iterative bidding approach. The 
authors find that in line with theoretical expectations, the values elicited by Point-WTP are 
determined by a number of socio-economic factors such as income. Accordingly, they conclude 
that Point-WTP fulfils the criterion of theoretical validity. By contrast, Ressurreicao et al. (2011) 
find that in their study on species loss in the open sea Point-WTP does not fulfil the criterion of 
theoretical validity. The authors show that in terms of theoretical validity the payment card 
method outperforms the Point-WTP method. Ressurreicao et al. (2011) argue that the Point-
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WTP method may not be suitable for more complex issues.1 Unlike our paper, these and other 
existing studies compare the traditional open-ended Point-WTP method with a closed-ended 
method. As far as we know, no study has yet compared the theoretical validity of two open-
ended methods. Nor are we aware of any studies that have analysed whether results 
concerning theoretical validity are stable over time. We also investigate the test-retest reliability 
of the Range- and Point-WTP methods. Test-retest reliability of WTP measures is defined as the 
correlation between responses measured at different points in time with the same sample 
(Jorgensen et al. 2004) and has been addressed in several previous studies (Kealy et al. 1990; 
Loomis 1990). 
 
To compare the theoretical validity of Range- and Point- WTP, we conducted two large online 
surveys in Germany with a total number of nearly 1,500 participants. Both surveys were 
identically structured and all respondents received the same information before stating their 
preferences. However, in Survey A we elicited Point-WTP whereas in Survey B we elicited 
Range-WTP. This provides for an adequate comparison of response differences. To test for the 
stability of our results over time and for the test-retest reliability of both methods, we 
conducted a follow-up study in which about 800 of the initial 1,500 respondents participated.  
 
Since the application of Range-WTP is particularly justified in cases of high preference 
uncertainty, we employed as a test case a measure which is largely unknown to the general 
public: solar radiation management (SRM), a climate engineering technique that aims to 
counteract climate change by the injection of sulphate aerosols into the stratosphere (Royal 
Society 2009; Klepper and Rickels 2014). More precisely, we elicit WTP for the avoidance of 
SRM through increased investment in renewable energy and an improvement of energy 
efficiency (EE). Apart from mitigation of carbon emissions, SRM has been discussed as a viable 
option for achieving the two-degree climate target. Though the pros and cons of SRM are 
widely discussed by experts, the option is largely unknown to the broader public. In fact, a 
recent study finds that more than 80% of the German population have never heard of SRM 
(Merk et al. 2014). This general lack of awareness makes SRM a very interesting subject for 
comparing the performance of the two WTP methods in a situation where respondents are 
likely to be uncertain about their preferences.  
 
Our paper contributes to the existing literature in various ways. While Wang et al. (2007) have 
shown that Range-WTP is better than Point-WTP for predicting purchase probabilities of 
consumer goods, its suitability for CV studies is more of an open question. In an attempt to 
answer this question, we are the first to apply the range method in a CV study, i.e. in this large-
scale survey on SRM. As SRM can be expected to involve significantly higher preference 
uncertainty compared with consumer goods, application of the range method seems to be 
particularly justified here. We argue that in comparing the suitability of Range- and Point-WTP 
for CV studies, important criteria are theoretical validity, test-retest reliability and stability of 
                                                           
1 In the context of their study, Ressurreicao et al. (2011) note that the consideration of all marine species may be 
too complex a task for respondents.  
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results over time. Our paper is the first to analyse these criteria for the range method. 
   
The remainder of the paper is organized as follows: Section 2 provides an overview of the 
elicitation approach. Section 3 outlines our data and survey design (3.1) and WTP elicitation in 
more detail (3.2). Section 4 discusses the results and section 5 concludes. 
 
2. The Elicitation Approach  
The CV method was originally devised by Ciriacy-Wantrup (1947). Typically, survey respondents 
are asked to assume a hypothetical scenario and to state their maximal buying price (WTP) for a 
certain (mostly non-market) good.2 There are various methods for eliciting a person’s WTP, each 
method having its own advantages and disadvantages (for an overview, see Venkatachalam 
2004). These methods can be divided into open-ended and closed-ended elicitation methods. 
The common denominator in the closed-ended methods is that respondents are confronted 
with a (set of) possible WTP value(s) from which they can choose. Respondents are, therefore, 
not free to state any WTP amount they wish. Examples of closed-ended methods are 
referendum, dichotomous choice, iterative bidding, payment card or payment ladder. One 
major criticism of closed-ended methods is that presenting respondents with a fixed set of 
choices may lead to biases such as the starting-point bias or the range bias (Mitchell and Carson 
1989; Ready et al. 1996; Venkatachalam 2004). Open-ended methods, by contrast, allow 
respondents to state any WTP value they wish.  
 
As argued in the Introduction, asking for single Point-WTP may not be justified in the case of 
preference uncertainty, i.e. if well-defined indifference curves do not exist. To see this formally, 
consider a person with initial wealth y who is thinking about buying good x. Obviously, she will 
buy the good for price p if (x, y-p) ≻ y, where ≻ is the asymmetric part of her binary preference 
relation. In the case of thick indifference curves, the Point-WTP implicitly given by (x, y – WTP) ∼ 
y may not be well-defined. However, there exist an upper (WTPU) and lower (WTPL) bound of 
WTP defined by WTPU = inf{p | y ≻ (x, y – p)} and WTPL = sup{p | (x, y – p) ≻ y}, see Figure 1. If 
preferences are continuous, i.e. if indifference curves are thin, the area of imprecise 
preferences will collapse such that WTPU = WTPL = Point-WTP. 
 
 
 
 
 
 

 

Figure 1: Imprecise preferences 

Wang et al. (2007) develop an approach where WTP is measured as a range rather than a point. 

                                                           
2 An alternative measure for subjective valuation is willingness to accept (WTA) and there is an intensive debate 
about the conditions under which WTP or WTA is the superior measure for CV studies (see e.g. Carson 2011). 
Obviously, WTA could also be elicited by a range method but this can only be left to future studies. 

p 
WTPU WTPL 

 

Area of 
imprecise 
preference  

(x, y − p) ≻ y y ≻ (x, y − p) 
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In a set-up involving 175 customers, they test the range approach in an experimental elicitation 
of consumers’ reservation prices for chocolate and red wine. They assume linear decreasing 
purchase probabilities between the lower bound (100%), indifference range (50%) and upper 
bound (0%). A lottery ensures incentive compatibility, e.g. if the randomly drawn lottery price is 
lower than the lower bound, then the respondent must buy the good at the drawn lottery 
price. They conclude that Range-WTP yields better predictions for actual buying probabilities 
than Point-WTP. Dost and Wilken (2012) build on the Wang et al. (2007) approach. However, 
they drop the elicitation of an indifference point and restrict the assumption of linear 
decreasing purchase probabilities. They test the range on a study of caffè latte and show that 
the traditional Point-WTP approach reveals the midpoint of the range. Hakansson (2008) 
proposes a similar concept. Building on the payment ladder approaches by Hanley et al. (2009) 
and Cameron and Hupport (1989), she suggests that the WTP should be measured as an 
interval rather than a point, arguing that the lower and upper bounds of the WTP interval 
provide a kind of confidence interval for the WTP point. 
 
Our approach redefines, applies and tests the Range-WTP method proposed by Wang et al. 
(2007). Building on their initial approach, we ask respondents to provide a lower-bound WTP 
and an upper-bound WTP. Logic suggests that the upper bound should be identical to or exceed 
the lower bound of WTP. In contrast to Wang et al. (2007), we apply the Range-WTP method to 
a public good rather than to consumer goods such as chocolate or red wine. We follow Dost 
and Wilken (2012) and drop the elicitation of an indifference price. We do not incentivise 
respondents and abstain from the lottery. This ensures that the method is survey-compatible 
and easy to understand for survey respondents. While Wang et al. (2007) show that, as a better 
predictor of actual purchase probabilities for consumer goods, Range-WTP is superior to Point-
WTP for marketing studies, it remains an open question whether the range method is suitable 
for CV studies. We argue that theoretical validity, test-retest reliability and stability of results 
over time are important criteria for answering this question and analyse them in the sequel. 
Moreover, previous studies have applied the range method only to goods with very low 
preference uncertainty (chocolate, wine, coffee). In fact, however, its theoretical justification 
hinges on high preference uncertainty. Accordingly, our SRM test case would appear to be 
particularly pertinent.  
 
3. Method 
3.1 Data and survey design 
Our study uses novel data from two surveys of representative internet users on SRM that we 
conducted in July 2014 and in August 2013 with two follow-up surveys in August 2014. The 
surveys were structured identically and differed only with respect to the WTP elicitation 
method. In Survey A, conducted in July 2014, WTP was elicited using the Point-WTP method. In 
Survey B, conducted in August 2013, WTP was elicited using the Range-WTP method. Our 
working samples consist of 776 (Survey A) and 663 (Survey B) observations. In the two follow-
up studies conducted in August 2014 (referred to as Surveys A* and B*), we repeated Survey A 
and B with a subset of original respondents (468 and 303 respectively). All respondents aged 18 
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or above were recruited via a professional online panel. They were sampled using quotas for 
gender, age and place of residence (federal state).3  
 
The surveys were structured as follows: First, all respondents were asked about the current 
level of their SRM awareness. Then they were all shown the same information video about 
SRM. The video provided respondents with information on SRM using animated graphics. The 
animations were supported by verbal explanations spoken by a professional radio presenter. 
Respondents who were not able to listen to or to play the video were excluded at the 
beginning of the survey. It was not possible to fast-forward the video or skip parts of it. The 
video first provided respondents with information on anthropogenic climate change and its 
likely consequences and explained the two-degree target. The video then introduced 
mitigation, adaptation and SRM as three possibilities of tackling climate change. Subsequently, 
the video explained SRM in more detail, i.e. SRM’s underlying mechanisms and its impact on 
climate change, the current state of research and the potential benefits and risks of SRM. The 
information was based on peer-reviewed papers and scientific reports (taken from, e.g., 
Crutzen 2006, IPCC 2007; IPCC 2012; Royal Society 2009). External experts checked the 
information for correctness and clarity. An English translation of the German video script is 
provided in the Appendix. After watching the video, we asked respondents about the clarity of 
the information provided on the video. For each survey, more than 98% of the respondents 
indicated that they had understood the video well or very well.  
 
After this initial information stage on the subject of SRM, we proceeded to elicit the 
respondents’ acceptance of SRM. Respondents were asked about their level of agreement (or 
otherwise) “to using SRM to counteract climate change”. Potential answers ranged from 1 
(‘strongly disagree’) to 4 (‘strongly agree’). Next, respondents were asked to assess the risks 
and benefits of SRM using a scale from 1 (‘very small’) to 4 (‘very large). Subsequently we 
elicited respondents’ willingness to pay, using either the Point-WTP method (Survey A) or the 
Range-WTP method (Survey B). The WTP questions are described in more detail in section 3.2. 
We then elicited respondents’ emotional response to SRM. Respondents were asked how 
strongly they experienced various positive reactions (delight, satisfaction, hopefulness, relief) 
and negative responses (worry, fear, sadness, anger, annoyance) when thinking about SRM, 
using a scale from 1 (‘not at all’) to 4 (‘strongly’). In our analysis, we summarised negative and 
positive emotions in a composite index. Finally, we collected information on the respondents’ 
gender, age, income and education. Respondent with a higher-education entrance certificate is 
coded as having a high level of education.  
 
Table A-I in the Appendix contains summary statistics for all survey items used in our analysis. 

3.2 Willingness-to-pay elicitation  
In both surveys, respondents were first asked to consider a hypothetical situation in which 

                                                           
3 In Survey A (B) the average age was 47 (46) years; 53% (49%) of our respondents were male; 34% (34%) of our 
respondents have a higher education entrance certificate.  
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there were two potential ways of achieving the two-degree target, one being solar radiation 
management (SRM), the other increased investment in renewable energy and improvement of 
energy efficiency (EE). Respondents were then asked whether they would prefer SRM or EE as a 
way of achieving the two-degree target. “Don’t know” answers were also possible. 
Respondents thus first expressed their preferences for or against using SRM.4 In a follow-up 
question, respondents were then asked to assume that their chosen option would be more 
costly to realise than the alternative option. If, for instance, a respondent chose EE, we asked 
her to assume that it would be more costly to reach the two-degree target via EE than via SRM. 
Respondents were then asked to state their WTP either for the avoidance of SRM via EE (if they 
chose EE) or for the avoidance of EE via SRM (if they chose SRM).  For the exact wording of the 
questions, see Table A-II in the Appendix. 
 
In Survey A, the respondents who chose EE were asked to state the maximum amount of 
money they would be willing to pay each month for the avoidance of SRM via EE. Survey A thus 
elicited Point-WTP. In Survey B, by contrast, the respondents were asked to state a lower and 
an upper bound of WTP. The lower bound of Range-WTP was elicited by asking respondents to 
state the monthly amount of money that they would definitely be willing to pay to ensure 
avoidance of SRM via EE. The upper bound was elicited by asking respondents to state the 
monthly payment at, or above, which they would definitely no longer prefer EE to SRM.  
 
3.3 Validity and reliability 
We also compared and analysed the performance of the range and point methods with respect 
to theoretical validity and test-retest reliability. To address theoretical validity, we analysed 
whether the stated WTP values coincided and correlated with other objective or subjective 
factors. Logic suggests that these should be systematically related to the stated WTP values (Cai 
et al. 2010). In this way, we not only elicited respondents’ WTP for the avoidance of SRM but 
also their self-reported acceptance of SRM, their risk perception for SRM and other perception 
measures. Obviously, these perception measures should be related to the respondents’ WTP. 
For instance, respondents who disagree with the use of SRM or who perceive the risks of SRM 
as severe should display a higher WTP value for the avoidance of SRM.  

We first describe our findings on acceptance and WTP for the two surveys separately (section 
4.1), proceeding from there to compare the theoretical validity of the two WTP methods 
(section 4.2). We start by analysing how the correlation with acceptance differs between the 
two WTP methods (section 4.2.1). We then extend our analysis and also consider the 
correlation of WTP values with other perception measures such as risk perception (section 
4.2.2). In addition, we report robustness checks, where we also show that all our results are 
robust to changes in the threshold of the WTP values (section 4.2.3).  

                                                           
4 We included this first question to ensure that respondents would state their WTP and not their WTA in the actual 
WTP question. 
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We further analyse the test-retest reliability of the two methods by considering the correlation 
between the same respondents’ answers at two different points in time (Jorgensen et al. 2004). 
Furthermore, we test whether our results on theoretical validity are stable over time (section 
4.2.4).  

In the following, we restrict our analysis to the overwhelming majority of respondents in both 
surveys who chose EE (86% in Survey A, 90% in Survey B). We refer to the averages of the lower 
and upper WTP bounds as Range-WTP. Regarding stated WTP values, our analysis considers 
only WTP values that are non-negative and smaller than EUR 500. Values above EUR 500 Euro 
were winsorised by setting them equal to EUR 500. In the literature, winsorising is a standard 
approach to curtailing the influence of outliers (see e.g. Kahnemann and Ritov 1994). Also, very 
high WTP values may simply reflect inaccurate answers or protest against the use of SRM.5 For 
Range-WTP we only consider WTP values if the stated value for the upper WTP bound is above 
the lower bound value.6 Finally, for respondents stating only one WTP value in the Range-WTP 
survey, we used this value as lower and upper bound, as it seemed legitimate to assume that 
those 12 respondents were certain about their preferences. However, excluding these 
observations leaves our results as described below unchanged. 
 
4. Results 
4.1 Descriptive findings 
Figure 2 illustrates our findings on the acceptance of SRM in the two surveys. In Survey A, 61% 
of all respondents stated that they disagreed either strongly or to some extent with the use of 
SRM to counteract climate change. By contrast, only 29% of the respondents agreed either 
somewhat or strongly with the use of SRM. The figures are almost identical for Survey B. Here, 
61% of the respondents disagreed with the use of SRM and only a minority of 28% agreed. 
Overall, we find virtually identical levels of acceptance in the two surveys (Wilcoxon rank sum 
test p=0.6930). Moreover, the overwhelming majority in both surveys chose EE (86% in Survey 
A, 90% in Survey B) over SRM. 
 
Up to this point, both surveys were exactly identical. In fact, we find almost identical levels of 
choice and acceptance of SRM in the two surveys. The results of the two surveys are, therefore, 
highly consistent. However, when we apply the two methods to eliciting the WTP of 
respondents and compare the WTP figures for both methods, we find major differences.7 For 
Survey A (Point-WTP) we find a mean WTP of EUR 44 for EE and a median WTP of EUR 20. 
Overall, 12% of the respondents reported a Point-WTP of zero. In Survey B (Range-WTP), we 
find that the mean of the lower bound WTP for EE is EUR 52 and the mean of the upper bound 

                                                           
5 For Range-WTP, 37 respondents reported an upper bound higher than 500. For Point-WTP, 8 respondents 
reported a WTP higher than 500. Excluding these observations instead of winsorising them does not affect our 
results (see section 4.2.3). 
6 Only 8 respondents reported a lower bound that exceeded the upper bound value. This suggests that virtually all 
respondents understood the Range-WTP questions.  
7 Note that we restricted the analysis to those respondents who chose EE. 
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WTP value is EUR 126. The Range-WTP is EUR 89 (with a median of EUR 55). Here, 6% of the 
respondents reported a Range-WTP of zero.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Figure 2: Acceptance of SRM in Survey A (Point-WTP) and Survey B (Range-WTP). 
Note: The survey asked the following question: “Please state your level of (dis)agreement with the 
following statement: We should use SRM to counteract climate change.”  

 
Overall, we thus find that the stated WTP values differ greatly between Survey A and Survey B 
although the levels of acceptance do not. It is at first sight somewhat puzzling that the lower 
bound of Range-WTP exceeds Point-WTP. Wang et al. (2007) argue that the lower bound 
should be close to Point-WTP and for chocolate their lower bound is also larger than Point-
WTP. In our study, differences may also be due to the time interval between both surveys. In 
fact, in the follow-up studies, which we report on in section 4.2.4, Point-WTP and lower bound 
are nearly identical.  
 
In the present study we are not primarily interested in the absolute size of WTP measures but 
in their theoretical validity, which is what we analyse next. 
 
4.2 Theoretical validity of willingness-to-pay measures 
4.2.1 Acceptance and willingness to pay 
In a first step, we test whether the general decision to choose EE instead of SRM is negatively 
correlated with the acceptance of SRM. We expect a negative correlation: respondents who 
choose EE should also disagree with the use of SRM.  
 
We find for both surveys that the choice of EE over SRM is strongly negatively correlated with 
the stated acceptance of SRM. The correlation is -0.4987 (p value of 0.0000) in Survey A and 
0.4766 (p value of 0.0000) in Survey B. Therefore, as expected, respondents who disagree with 
the use of SRM also choose EE over SRM. This is true for both surveys, so the results of the 
surveys are again highly consistent.   
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In a second step, we then tested whether respondents who disagree (agree) strongly with using 
SRM to counteract climate change also revealed higher (lower) WTP for the avoidance of SRM. 
In the presence of theoretical validity, WTP for the avoidance of SRM should be negatively 
related with the acceptance of SRM. Surprisingly, we find that Point-WTP is not significantly 
correlated with acceptance. The correlation is low (0.0297) and insignificant, with a p-value of 
0.4868. Using the Point-WTP method, we therefore find no evidence for the hypothesis that 
respondents who are less agreeable to using SRM also have higher WTP for the avoidance of 
SRM. Accordingly, the Point-WTP method does not seem to satisfy the theoretical validity 
criterion.  
 
Further evidence comes from Figure 3, which visualises the relation between acceptance and 
Point-WTP in a boxplot diagram. Median WTP remains almost unchanged between the 
categories and is even the same for the categories of ‘strongly disagree’ and ‘somewhat agree’ 
(EUR 20). Theoretically, respondents who ‘strongly disagree’ with the use of SRM should state a 
higher WTP than respondents who ‘somewhat agree’ with its use. However, the boxplot 
diagram does not provide any evidence for this prediction. In fact, we find that median WTP is 
EUR 5 higher for those respondents who ‘somewhat disagree’ than for those who ‘strongly 
disagree’. This finding again runs counter to theoretical expectations. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Figure 3: Boxplot diagram: Acceptance of SRM and Point-WTP. 
 
In contrast to our previous result, we find a strong and statistically significant negative 
correlation of -0.2438 (p value of 0.000) between acceptance and Range-WTP. We also find 
highly statistically significant correlations between acceptance and the upper bound 
(correlation of -0.2637, p value of 0.0000) and lower bound (correlation of -0.1398, p value of 
0.0025) of Range-WTP. Accordingly, respondents who reveal lower levels of acceptance are 
indeed willing to pay more for the avoidance of SRM via EE. Using Range-WTP, we therefore 
find evidence for the theoretical proposition that acceptance of SRM and WTP for the 
avoidance of SRM are negatively related.  
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Figure 4 shows that the median of Range-WTP decreases with higher levels of acceptance. 
Median Range-WTP is EUR 75 for those who ‘strongly disagree’ but only EUR 27.5 for those 
who ‘strongly agree’. Therefore, the median declines by almost EUR 50 as we move from the 
lowest to the highest acceptance category.  
 
 
 
 
 
 
 
 
 
 
 
 
 

Figure 4: Boxplot diagram: Acceptance of SRM and Range-WTP. 

Our findings on the correlation between acceptance and WTP also hold for different subgroups 
of the sample (defined by gender, education, age and income). Table 1 summarises these 
findings. For all different subgroups, not only Range-WTP but also its lower and upper bound 
are statistically significantly correlated with acceptance (results not shown). There is only one 
exception. The correlation between the lower bound and acceptance is not statistically 
significant for respondents aged 49 or above. In sharp contrast to the findings for Range-WTP, 
Point-WTP is not correlated with acceptance for any subgroup.  
 
In summary, we find that Range-WTP is highly correlated with acceptance. In terms of 
theoretical validity, Range-WTP thus seems to be a more suitable tool for measuring WTP than 
Point-WTP, which is not correlated with acceptance at all.  
 
4.2.2 Perception measures and willingness to pay  
We have shown that acceptance is not correlated with Point-WTP but highly negatively 
correlated with Range-WTP. We now analyse whether these findings also hold for other 
perception measures, such as risk and benefit perceptions or emotions about SRM. Our 
expectation is that respondents who perceive the risks of SRM to be more severe or who are 
more concerned about the use of SRM will also be willing to pay more for its avoidance. Table 2 
shows how different perception measures are correlated with Range-WTP and Point-WTP. 
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Table 1: Correlation of acceptance and WTP 

 Range-WTP Point-WTP 

All 
 
 

-0.2438 *** 
(0.0000) 
N=465 

0.0297 
(0.4868) 
N=552 

Men -0.2454 *** 
(0.0001) 
N=235 

0.0110 
(0.8465) 
N=312 

Women -0.2428 *** 
(0.0002) 
N=230 

0.0588 
(0.3645) 
N=240 

Education not high -0.2154 *** 
(0.0002) 
N=295 

0.0748 
(0.1627) 
N=350 

Education high -0.2954 *** 
(0.0001) 
N=170 

-0.0455 
(0.5199) 
N=202 

Age <=49 years -0.2955 *** 
(0.0000) 
N=247 

0.0613 
(0.3242) 
N=261 

Age >49 years -0.1935 *** 
(0.0041) 
N=218 

-0.0048 
(0.9347) 
N=291 

Income <=2500 Euro -0.2170 *** 
(0.0012) 
N=220 

0.0792 
(0.1786) 
N=290 

Income > 2500 Euro -0.2709 *** 
(0.0000) 
N=245 

-0.0377 
(0.5431) 
N=262 

Note: P values in parentheses. * p < 0.10, ** p < 0.05, *** p < 0.01. 
 
 

Table 2: Correlation of perception measures and WTP 

Perception measures Range-WTP Point-WTP 

   
Risk perception 0.2169 *** 

(0.0000) 
-0.0304 
(0.4749) 

Benefit perception -0.1458 *** 
(0.0018) 

0.0184 
(0.6677) 

Negative emotions 0.2280 *** 
(0.0000) 

-0.0521 
(0.2134) 

Positive emotions -0.1516 *** 
(0.0009) 

0.0539 
(0.1998) 

Note: P values in parentheses. * p < 0.10, ** p < 0.05, *** p < 0.01. 
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Again we find that, in terms of theoretical validity, Range-WTP performs much better than 
Point-WTP. Point-WTP is not correlated with any of the perception measures. By contrast, 
Range-WTP is significantly correlated with all perception measures as well. Range-WTP is, for 
instance, positively correlated with respondents’ risk perception. Respondents who perceive 
the risks of SRM to be appreciably severe are also willing to pay more for the avoidance of 
SRM. We also find a statistically significant positive correlation between Range-WTP and 
negative emotions towards SRM. Respondents who are concerned, angry or anxious display a 
higher willingness to pay for the avoidance of SRM via EE. Also, the lower and upper bound of 
Range-WTP are statistically significantly correlated with all other perception measures (results 
not shown). There is only one exception. The correlation between the lower bound and benefit 
perception is not significant. Importantly, we find these relations only for Range-WTP. The 
results strengthen our conclusion that the range method clearly outperforms the point method 
in terms of theoretical validity. 
 
4.2.3 Robustness 
So far, we have analysed observations of values that were winsorised to a threshold of EUR 
500. In additional robustness checks, we varied this threshold. Table 3 reports the results of 
these checks. We varied, for instance, the threshold of EUR 500 to EUR 200 and winsorised the 
data by setting all WTP values of more than 200 to the upper bound of 200. Next, instead of 
winsorising the data to a certain threshold, we excluded all observations with WTP values of 
more than EUR 500 (200). We also excluded values above the 95% percentile and checked 
whether this changed our findings.  
 

Table 3: Correlation between WTP and acceptance for different samples 

 Range-WTP Point-WTP 

Values <= 200 -0.1568 *** 
(0.0020) 
N=387 

-0.0110 
(0.7994) 
N=538 

Values <= 500 -0.1867 *** 
(0.0001) 
N=429 

0.0056 
(0.8955) 
N=545 

Values > 200 set = 
200 

-0.2337 *** 
(0.0000) 
N=465 

0.0133 
(0.7548) 
N=552 

Values < 5% 
percentile 

-0.1993 *** 
(0.0000) 
N = 442 

-0.0165 
(0.7048) 
N=528 

Note: P values in parentheses. * p < 0.10, ** p < 0.05, *** p < 0.01. 
 
Overall, our main finding is robust to all of these sample changes. In all samples, acceptance 
and Range-WTP are significantly negatively correlated (at the 1% level), while acceptance and 
Point-WTP are not.  
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4.2.4 Reliability and stability 
In a follow-up study, we investigated whether our results were reliable and stable over time. 
First, we analysed the test-retest reliability of the two methods. To do so, we analysed the 
correlation between the same respondents’ WTP at two different points in time. Second, we 
checked whether our results on the theoretical validity of the WTP methods were stable over 
time. For these purposes, we repeated both surveys in August 2014 and again asked the 
respondents to state their acceptance and WTP. Overall, 468 of the original respondents 
participated in follow-up Survey A* (60%) and 303 in follow-up Survey B* (46%).8 As with the 
original surveys, both follow-up surveys were structured identically and differed only with 
respect to the WTP elicitation method. In follow-up Survey A*, respondents were again asked 
to state the Point-WTP, whereas in follow-up Survey B* respondents were again asked to state 
the Range-WTP.9  
 
For both surveys, we find that WTP decreased over time. In follow-up Survey A*, the mean of 
the Point-WTP is EUR 32 (with a median of EUR 20) and is therefore almost EUR 12 lower than 
in the initial Survey A. In follow-up Survey B*, the mean of the Range-WTP is EUR 65 (with a 
median of EUR 35, a lower bound of EUR 33 and an upper bound of EUR 97) and is therefore 
EUR 24 lower than in the initial Survey B. Interestingly, the lower bound of the Range-WTP and 
the Point-WTP are now, as in the studies of Wang et al. (2007), almost identical. The somewhat 
larger difference between the lower bound and the Point-WTP in the initial surveys may 
therefore indeed be due to the time interval between the initial Surveys A and B. 

If we restrict the sample of the initial Surveys A and B to those respondents who participated in 
the follow-up survey, we also find a decrease in WTP. In fact, the mean Point-WTP for the 
restricted sample of the initial Survey A is EUR 43 and is therefore almost identical to the mean 
Point-WTP for the complete sample of the initial Survey A (mean Point-WTP of EUR 44). The 
mean Range-WTP for the restricted sample of the initial Survey B is EUR 87 (with a lower bound 
of EUR 48 and an upper bound of EUR 126) and is therefore also almost identical to the mean 
Range-WTP for the complete sample of the initial Survey B (mean Range-WTP EUR 89, with a 
lower bound of EUR 52 and an upper bound of EUR 126). 

Analysing the test-retest reliability of the two methods, we find for both methods a high and 
statistically significant correlation between the WTP values over time (Point-WTP: correlation 
of 0.4469, p value of 0.000; Range-WTP: correlation of 0.4240, p value of 0.0000). Therefore 
both methods fulfil the criterion of test-retest reliability.  

Analysing the stability of our results over time, the two follow-up surveys confirm our previous 
results on the theoretical validity of the two WTP methods. For follow-up Survey A*, we find 
that the correlation between acceptance and Point-WTP is small (0.0095) and statistically 
                                                           
8 Note that the time difference between Survey A and its follow-up Survey A* is one year, whereas the time 
difference between Survey B and its follow-up Survey B* is one month. 
9 Overall, 17 respondents who chose EE in Survey A chose SRM in Survey A*. In Survey B*, 31 respondents who 
had previously chosen EE chose SRM. Excluding these respondents from our analysis does not affect our results. 
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insignificant (p value of 0.8621). Accordingly, the Point-WTP still fails to satisfy the criterion of 
theoretical validity. For follow-up Survey B*, by contrast, we find that the correlation between 
acceptance and Range-WTP is strong (-0.2036) and highly statistically significant (p value of 
0.0042). If we restrict the initial samples of Survey A and Survey B to those respondents that 
participated in the follow-up survey, the above results are confirmed. We find no statistically 
significant correlation between acceptance and Point-WTP (p value of 0.6949) but a highly 
statistically significant correlation for Range-WTP (p value of 0.0002). Accordingly, Range-WTP 
also meets the criterion of theoretical validity in the follow-up survey, conducted a full year 
after the initial survey. This finding further strengthens our conclusion that the Range-WTP 
method clearly outperforms the Point-WTP method. 

5. Discussion and Conclusion 
This paper compares two different methods of eliciting WTP. The first method, probably the 
most widely used method in practice, elicits WTP as a point. The second method elicits WTP as 
a range. One major criticism of the Point-WTP method has been that it implicitly assumes that 
respondents know their preferences with certainty. Only under this assumption are they able 
to state one exact WTP value. By contrast, the Range-WTP method allows for preference 
uncertainty: respondents are free to state a range of values.  

We compare the performance of both methods using the criterion of theoretical validity. The 
specific case we consider is WTP for the avoidance of solar radiation management (SRM) via 
increased investment in renewable energy and an improvement in energy efficiency (EE). At 
present, SRM is a relatively little-known technique for counteracting climate change and we 
expect respondents to exhibit a high degree of preference uncertainty. To analyse the 
theoretical validity of the two WTP methods, we conducted two large scale surveys in Germany 
eliciting respondents’ attitudes towards SRM and their WTP for the avoidance of SRM. The 
surveys were structured identically and differed only with respect to the respective WTP 
method. Survey A elicited WTP as a point, Survey B as a range. In two follow-up studies we 
repeated Survey A and B with the same set of respondents. We analysed the test-retest 
reliability of the two methods and studied whether the stated WTP values correlate over time. 
Furthermore, we analysed whether our results on the theoretical validity of the WTP methods 
were stable over time. 

Our results are as follows: First, the stated WTP for the avoidance of SRM via EE differs strongly 
between the two surveys and thus depends on the WTP method used. Mean WTP elicited by 
the Point-WTP method is EUR 44, whereas mean Range-WTP is EUR 89. In contrast to Dost and 
Wilken (2012) we thus cannot find any evidence that the mean of the Range-WTP equals the 
Point-WTP. The main reason for this difference seems to be the fact that Dost and Wilken 
(2012) elicit valuations for a cup of coffee where, in sharp contrast to SRM, no preference 
uncertainties should be involved and market prices are known, i.e. where application of the 
range method does not seem to be justified. Nor did we find any evidence for the hypothesis 
mooted by Hakansson (2008), who argues that the lower and upper bounds may provide a kind 
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of confidence interval for Point-WTP. Our follow-up surveys confirm notably the results by 
Wang et al. (2007), who find that the lower bound of Range-WTP is close to Point-WTP.  

Second, we find a strong and statistically significant negative correlation between acceptance 
of SRM and Range-WTP. Respondents who disagree (agree) strongly with the use of SRM to 
counteract climate change also display a high (low) WTP for the avoidance of SRM. Accordingly, 
Range-WTP fulfils the criterion of theoretical validity. By contrast, acceptance and Point-WTP 
are uncorrelated. Therefore, the Point-WTP method does not meet the criterion of theoretical 
validity. Third, comparing the original with the follow-up surveys, we find that both methods 
fulfil the test-retest reliability criterion, since WTP values are highly correlated over both 
elicitations. Fourth, we show that the statistically significant negative correlation between 
acceptance and Range-WTP remains stable over time.   

SRM is a relatively new technique that has hitherto been mostly discussed by experts and is 
largely unknown to the broader public. Yet the traditional Point-WTP method requires that 
respondents know their preferences with certainty and that they are familiar with the good in 
question so as to ensure that the elicited WTP values are reliable and valid (Mitchell and Carson 
1989). By contrast, the Range-WTP method allows for preference uncertainty as it elicits more 
information about respondents’ preferences. While uncertain respondents are free to state a 
range of values, respondents who are certain about their preferences can also state just one 
single value. Therefore the range provides more information on respondents’ preferences than 
a single point. In our application, the upper bound of the range shows the strongest correlation 
with acceptance. This tentatively suggests that the upper bound contains more information on 
the ‘true’ WTP value than the lower bound or Range-WTP. 

Our results support earlier criticism of the traditional Point-WTP method. We put forward and 
test an alternative approach, the Range-WTP method, which addresses this criticism. An 
important route for future research would be to test the external validity of our WTP measures, 
i.e., to compare values actually paid with self-reported WTP values in an experimental setting. 
In addition, future research could analyse how and why acceptance and WTP values evolve 
over time. The present paper focuses solely on WTP and therefore leaves the properties of a 
Range-WTA to future research. 
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Appendix 

Table A-I: Summary Statistics  

  

 

Survey A Survey B 

 
 Variables 

Domain 

mean 
standard 
deviation mean 

standard 
deviation 

 

Awareness 0 (have never heard); 
1 (have heard at least a little bit) 

0.19 0.39 0.23 0.42 

 Acceptance 
1 (strongly disagree) – 4 (strongly 

agree) 2.09 0.93 2.07 0.91 

 
Risk perception 1 (very small) – 4 (very large) 3.23 0.74 3.29 0.74 

 
Benefit perception 1 (very small) – 4 (very large) 2.45 0.78 2.43 0.77 

 
Emotions (negative)* 1 (not at all) – 4 (strongly) 0.002 0.81 0.002 0.81 

 
Emotions (positive)* 1 (not at all) – 4 (strongly) -0.007 0.88 0.003 0.91 

 
Gender  0 (male); 1 (female) 47%  51%  

 
High education 0 (other); 1 (A level) 34%  34%  

 Income (monthly household income in €, net of taxes) 250 – 10,000 2400.47 1565.56 2483.25 1478.38 

 
Age 18 – 87 47 15.42 46 15.21 

       
  N  776  663  
Note: * Mean values for emotions are averages of standardised items (mean = 0, standard deviation = 1). Items for negative emotions include worry, fear, sadness, 
anger, annoyance. Items for positive emotion encompass delight, satisfaction, hopefulness, relief.
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Table A-II: Willingness-to-pay questions 

 
Introductory question 

Please consider the following situation:  

Assume that the two-degree target is to be met. The international community sees two options 
for achieving the two-degree target:  

1. Use of solar radiation management (SRM)  

2. Reinforced expansion of renewable energies and improvement of energy efficiency (EE) 

Assume first that, independently of the actual costs, both options would be equally costly. 
Which option would you prefer for achieving the two-degree target? 

⃝ Solar radiation management (SRM)  

⃝ Reinforced expansion of renewable energies and improvement of energy efficiency 
(EE)  

⃝ Don’t know            
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Survey A: Point-WTP question  

(If the respondent chose EE in response to the introductory question) 

Assume now that reinforced expansion of renewable energies and improvement of energy 
efficiency (EE) costs more than solar radiation management (SRM) and that EE would involve 
monthly costs for you.   

Please answer the question assuming that you would actually have to pay the amount each 
month in addition to your monthly ongoing expenses for accommodation, accessory charges, 
daily needs and further purchases. 

What is the maximum amount of money you would be willing to pay each month in order to 
achieve the two-degree target via reinforced expansion of renewable energies and 
improvement of energy efficiency (EE) rather than the use of SRM? 

Please state the maximum amount here:  

EUR_______________________________  

 

Survey A: Point-WTP question 

(If the respondent chose SRM in response to the introductory question) 

Assume now that solar radiation management (SRM) costs more than reinforced expansion of 
renewable energies and improvement of energy efficiency (EE) and that the use of SRM would 
involve monthly costs for you.  

Please answer the question assuming that you would actually have to pay the amount each 
month in addition to your monthly ongoing expenses for accommodation, accessory charges, 
daily needs and further purchases. 

What is the maximum amount of money you would be willing to pay each month in order to 
achieve the two-degree target via the use of solar radiation management (SRM) rather than 
EE? 

Please state the maximum amount here:  

EUR_______________________________  
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Survey B: Range-WTP question: (if the respondent chose EE in response to the introductory 
question) 

Assume now that reinforced expansion of renewable energies and improvement of energy 
efficiency (EE) costs more than solar radiation management (SRM) and that EE would involve 
monthly costs for you.   

Please answer the question assuming that you would actually have to pay the amount each 
month in addition to your ongoing monthly expenses for accommodation, accessory charges, 
daily needs and further purchases. 

Up to which level of costs for yourself would you definitely choose EE?  
EUR_______________________________  

At or above which level of costs for yourself would you definitely no longer choose EE but SRM?  

EUR_______________________________ 

 

 

Survey B: Range-WTP question: (if the respondent chose SRM in response to the introductory 
question) 

Assume now that solar radiation management (SRM) costs more than reinforced expansion of 
renewable energies and improvement of energy efficiency (EE) and that the use of SRM would 
involve monthly costs for you.   

Please answer the question assuming that you would actually have to pay the amount each 
month in addition to your ongoing monthly expenses for accommodation, accessory charges, 
daily needs and further purchases. 

Up to which level of costs for yourself would you definitely choose SRM?  
EUR_______________________________  

At or above which level of costs for yourself would you definitely no longer choose SRM but EE?  

EUR_______________________________ 
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Information Provided in the SRM Video 

Sunlight warms the Earth and its atmosphere. Greenhouse gases in the atmosphere (e.g. CO2) 
ensure that some of this warmth remains close to the Earth’s surface. This makes the Earth 
warm enough for humans, animals and plants to live on.  

Since the start of industrialisation around 1850, people have emitted a very large amount of 
greenhouse gases by burning coal, oil and gas. These gases trap more heat in the atmosphere 
and cause a gradual increase in average global temperature.  

Since 1900, global temperature has risen by approximately 0.8°C. Almost all countries agree 
that the increase in average global temperature should not exceed two degrees compared to 
pre-industrial levels. The attempt to ensure that this is the case is referred to as the two-degree 
target. 

By 2100, a further increase in temperature between 0.9 and 5.4°C is expected. The 
development depends strongly on the amount of greenhouse gases emitted in the future. To 
achieve the two-degree target, the current level of emissions would have to be cut by more 
than half by 2050. By 2100, greenhouse gas emissions would have to be reduced to almost 
zero.  

It is virtually certain that climate change will cause a rise in sea levels. The frequency of heat 
waves is very likely to increase as well as the number of severe precipitation events in many 
regions. It is likely that in future more areas will be affected by extended droughts and that the 
frequency and intensity of tropical cyclones will increase. In addition, part of the CO2 emitted is 
absorbed by the ocean, thus causing ocean acidification. 

There are different ways of dealing with climate change. 

We can reduce greenhouse gas emissions or adapt to the new climate by building dikes. 
Another option is to reduce global temperature by means of solar radiation management 
(SRM).  

Via SRM some sunlight is reflected before it can warm the Earth. This can be accomplished by, 
for example, spraying sulphate particles into the atmosphere at a high altitude.  

A similar phenomenon can be observed in nature. When large volcanoes erupt, similar particles 
are distributed across wide areas of the Earth’s atmosphere, cooling the Earth.  

The particles remain in the higher regions of the atmosphere for approximately two years. To 
prevent the Earth from heating up again, spraying would have to be continued until the cause 
of global warming has been removed. Because CO2 remains in the atmosphere for a very long 
time, SRM might have to be used for several centuries. However, using SRM will not stop ocean 
acidification.  

Currently, the risks, benefits and feasibility of SRM are the object of research.  
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The use of SRM entails benefits as well as risks. One of the benefits is that it would be a quicker 
way of counteracting global warming than cutting down on greenhouse gas emissions. This 
would buy additional time to remove the cause of climate change, i.e., the high concentration 
of greenhouse gases in the atmosphere. Massive and irreversible changes in the climate could 
be stopped before too much damage has been done. Furthermore, it would be possible to stop 
climate change even if certain countries decide not to reduce their greenhouse gas emissions. 
Deploying SRM would be less expensive than reducing the consumption of fossil fuels.  

The risks include a change in the amount of precipitation in most regions. Arid regions in 
particular would have to cope with even less rain. If the deployment of SRM were suddenly 
stopped, global temperature would rise abruptly. The speed of this rise in temperature would 
lead to severe problems for humans and the environment. Because possible side effects would 
be trans-boundary, the use of SRM could cause international conflicts. Once in use, SRM might 
have a negative effect on people’s motivation to change their lifestyle: greenhouse gas 
emissions would continue to increase. Other hitherto unknown and unforeseeable risks might 
also arise.  

 

 

 


